DRAFT RED HERRING PROSPECTUS

Dated February 15, 2022

(Please read Section 32 of the Companies Act, 2013)

(This Draft Red Herring Prospectus will be updated upon filing with the RoC)

— ®
MACLEODD
T

MACLEODS PHARMACEUTICALS LIMITED
Corporate Identity Number: U24239MH1989PLC052049
REGISTERED OFFICE CORPORATE OFFICE CONTACT PERSON EMAIL AND TELEPHONE

304, Atlanta Arcade 501-503, “A” Wing
Marol Church Road Everest Grande, Shanti Nagar
Andheri (East) Mahakali Caves Road,

Mumbai, Maharashtra — 400059, India Andheri (East)

Mumbai, Maharashtra — 400093,
India

(Please scan this QR Code
to view the DRHP)

WEBSITE

Siddhesh Mahadeo Rane
Company Secretary and Compliance
Officer

Email: investors@macleodspharma.com www.macleodspharma.com

Corporate Office Telephone:
022-67695800

Registered Office Telephone:
022- 66762800

THE PROMOTERS OF OUR COMPANY ARE: GIRDHARILAL BAWRI, BANWARILAL BAWRI AND DR. RAJENDRA
DETAILS OF OFFER TO PUBLIC, PROMOTERS/ SELLING SHAREHOLDERS
Size of the Offer for Sale

Type Fresh Issue Size

Offer for Sale

Total Offer size

Eligibility — 6(1)/6(2) & Share Reservation among QIB, NII & RII

Not applicable 60,482,040 Equity Shares Up to X [e] million This Offer is being made in terms of Regulation 6(1) of the Securities and Exchange Board of India (Issue

of Capital and Disclosure Requirements) Regulations, 2018, as amended (“SEBI ICDR Regulations”).

ILS OF THE ¢ SH / LDERS, OFFER FOR SALE AND THE WEIGHTED AVERAGE COST OF ACQUISITION
NAME OF NUMBER OF SHARES WEIGHTED NAME OF NUMBER OF SHARES WEIGHTED
THE SELLING OFFERED AVERAGE COST OF THE SELLING OFFERED v, RAGE
SHAREHOLDER ACQUISITION (IN )~ SHAREHOLDER COST OF
ACQUISITION
(N~
Girdharilal Bawri Promoter Up to 6,370,275 Equity Shares Negligible Vijay Agarwal Promoter Group Up to 6,313,461 Equity Shares Nil
aggregating up to ¥ [e] million aggregating up to ¥ [e] million
Banwarilal Bawri Promoter Up to 8,955,582 Equity Shares 0.01 Anju Agarwal Promoter Group Up to 4,933,239 Equity Shares 0.26
aggregating up to ¥ [e] million aggregating up to ¥ [@] million
Dr. Rajendra Agarwal Promoter Up to 5,280,514 Equity Shares 0.03 Gauri Agarwal Promoter Group Up to 4,893,242 Equity Shares Nil
aggregating up to ¥ [e] million aggregating up to 3 [e] million
Prateek Agarwal Promoter Group Up to 7,630,901 Equity Shares Nil Dr. Ruchi Agarwal Promoter Group Up to 4,851,700 Equity Shares Negligible
aggregating up to ¥ [e] million aggregating up to ¥ [e] million
Ajay Agarwal Promoter Group | Up to 6,582,955 Equity Shares 0.37 Sudha Bawri Promoter Group Up to 2,678,815 Equity Shares 0.01
aggregating up to ¥ [e] million aggregating up to ¥ [@] million

" Calculated on a fully diluted basis

RISKS IN RELATION TO THE FIRST OFFER

This being the first public issue of Equity Shares of our Company, there has been no formal market for the Equity Shares. The face value of each Equity Share is 1. The Floor Price, Cap Price and Offer Price
(determined by our Company and the Promoter Selling Shareholders in consultation with the Book Running Lead Managers, in accordance with the SEBI ICDR Regulations), and on the basis of the assessment of
market demand for the Equity Shares by way of the Book Building Process as stated in “Basis for Offer Price” on page 105 should not be taken to be indicative of the market price of the Equity Shares after the Equity
Shares are listed. No assurance can be given regarding an active or sustained trading in the Equity Shares or regarding the price at which the Equity Shares will be traded after listing.

GENERAL RISK

Investments in equity and equity-related securities involve a degree of risk and Bidders should not invest any funds in the Offer unless they can afford to take the risk of losing their entire investment. Bidders are advised
to read the risk factors carefully before taking an investment decision in the Offer. For taking an investment decision, Bidders must rely on their own examination of our Company and the Offer, including the risks
involved. The Equity Shares in the Offer have neither been recommended, nor approved by the Securities and Exchange Board of India (“SEBI”), nor does SEBI guarantee the accuracy or adequacy of the contents of
this Draft Red Herring Prospectus. Specific attention of the Bidders is invited to “Risk Factors™ on page 36.

COMPANY’S AND SELLING SHAREHOLDERS’ ABSOLUTE RESPONSIBILITY

Our Company, having made all reasonable inquiries, accepts responsibility for and confirms that this Draft Red Herring Prospectus contains all information with regard to our Company and the Offer, which is material
in the context of the Offer, that the information contained in this Draft Red Herring Prospectus is true and correct in all material aspects and is not misleading in any material respect, that the opinions and intentions
expressed herein are honestly held and that there are no other facts, the omission of which makes this Draft Red Herring Prospectus as a whole or any of such information or the expression of any such opinions or
intentions misleading in any material respect. Further, each of the Selling Shareholders, severally and not jointly, accepts responsibility for and confirms only statements expressly made by such Selling Shareholder
in this Draft Red Herring Prospectus solely in relation to itself and its respective portion of the Offered Shares and assumes responsibility that such statements are true and correct in all material respects and not
misleading in any material respect.

LISTING

The Equity Shares offered through the Red Herring Prospectus are proposed to be listed on the Stock Exchanges being BSE Limited and National Stock Exchange of India Limited. For the purposes of the Offer, the
Designated Stock Exchange shall be [e].

BOOK RUNNING LEAD MANAGERS

Name of the BRLMs Contact Person Email and Telephone Name of the BRLMs Contact Person Email and Telephone

kota k® Ganesh Rane Tel: +91 22 4336 0000 - Sameer Purohit/ | Tel: +91 22 6807 7100
Investment Banking Eemail: macleods.ipo@kotak.com (icici securities Gaurav Mittal | E-mail: macleods.ipo@

icicisecurities.com

Kotak Mahindra Capital Company Limited ICICI Securities Limited
RS N Keshav Tawari Tel: +91 22 6175 9999 Vishal Kanjani/ | Tel: +91 22 4037 4037
CI t I E-mail: macleodspharma.ipo@citi.com NOA\U RA Chirag Shah E-mail:macleodspharmaipo@
4 nomura.com
Citigroup Global Markets India Nomura Financial Advisory and
Private Limited Securities (India) Private Limited

Lokesh Shah Tel: +91 22 4009 4400
E-mail:macleods.ipo@edelweissfin.com

Edelweiss

Edelweiss Financial Services Limited

REGISTRAR TO THE OFFER

Kfin Technologies Private Limited Contact Person: M Murali Krishna Tel: +91 40 6716 2222
(formerly known as Karvy Fintech Private Limited) Email: mpl.ipo@kfintech.com

BID/OFFER PERIOD

ANCS??E?XEEITS;BID/ [e] BID/OFFER OPENS ON* [e] BID/OFFER CLOSES ON** el

* Our Company and the Promoter Selling Shareholders shall, in consultation with the Book Running Lead Managers, consider participation by Anchor Investors in accordance with the SEBI ICDR Regulations. The Anchor Investor Bid/Offer Period shall be
one Working Day prior to the Bid/Offer Opening Date.

** Our Company and the Promoter Selling Shareholders shall, in ion with the Book Running Lead Managers, consider closing the Bid/Offer Period for QIBs one Working Day prior to the Bid/Offer Closing Date in accordance with the SEBI ICDR
Regulations.




DRAFT RED HERRING PROSPECTUS
Dated February 15, 2022

(Please read Section 32 of the Companies Act, 2013)

(This Draft Red Herring Prospectus will be updated upon filing with the RoC)
100% Book Built Offer

MACLEODD
THHE R

MACLEODS PHARMACEUTICALS LIMITED

Our Company was originally incorporated as ‘Macleods Pharmaceuticals Private Limited” at Mumbai, Maharashtra as a private limited company under the Companies Act, 1956, pursuant to a certificate of incorporation dated

June 5, 1989, issued by the Registrar of Companies, Maharashtra, at Mumbai (“RoC”). Thereafter, our Company was converted into a public limited company and consequently the name of our Company was changed to

‘Macleods Pharmaceuticals Limited’ pursuant to a fresh certificate of incorporation dated January 30, 1997 issued by the RoC. For further details in relation to the changes in the name and registered office of our Company,

see “History and Certain Corporate Matters” on page 199.

Registered Office: 304, Atlanta Arcade, Marol Church Road, Andheri (East), Mumbai, 400059, Maharashtra, India
Corporate Office: 501-503, “A” Wing, Everest Grande, Shanti Nagar Mahakali Caves Road, Andheri (East), Mumbai, 400093, Maharashtra, India;
Telephone: 022-67695800; Contact Person: Siddhesh Mahadeo Rane, Company Secretary and Compliance Officer
E-mail: investors@macleodspharma.com; Website: www.macleodspharma.com; Corporate Identity Number: U24239MH1989PLC052049
PROMOTERS OF OUR COMPANY: GIRDHARILAL BAWRI, BANWARILAL BAWRI AND DR. RAJENDRA AGARWAL

INITIAL PUBLIC OFFER OF UP TO 60,482,040 EQUITY SHARES OF FACE VALUE OF X 1 EACH (“EQUITY SHARES”) OF MACLEODS PHARMACEUTICALS LIMITED (“COMPANY”) FOR CASH AT
A PRICE OF X[e] PER EQUITY SHARE (INCLUDING A PREMIUM OF X [¢] PER EQUITY SHARE) (“OFFER PRICE”) AGGREGATING UP TO %[e] MILLION (THE “OFFER”) THROUGH AN OFFER
FOR SALE OF UP TO 6,370,275 EQUITY SHARES AGGREGATING UP TO %[e] MILLION BY GIRDHARILAL BAWRI, UP TO 8,955,582 EQUITY SHARES AGGREGATING UP TO %[e] MILLION BY
BANWARILAL BAWRI AND UP TO 5,280,514 EQUITY SHARES AGGREGATING UP TO X[e] MILLION BY DR. RAJENDRA AGARWAL, (COLLECTIVELY, THE “PROMOTER SELLING
SHAREHOLDERS”) AND UP TO 7,630,901 EQUITY SHARES AGGREGATING UP TO Z[e] MILLION BY PRATEEK AGARWAL, UP TO 6,582,955 EQUITY SHARES AGGREGATING UP TO ¥[e] MILLION
BY AJAY AGARWAL, UP TO 6,313,461 EQUITY SHARES AGGREGATING UP TO Z[e] MILLION BY VIJAY AGARWAL, UP TO 4,933,239 EQUITY SHARES AGGREGATING UP TO Z[e| MILLION BY
ANJU AGARWAL, UP TO 4,893,242 EQUITY SHARES AGGREGATING UP TO [e] MILLION BY GAURI AGARWAL, UP TO 4,851,700 EQUITY SHARES AGGREGATING UP TO %[e] MILLION BY DR.
RUCHI AGARWAL, UP TO 2,678,815 EQUITY SHARES AGGREGATING UP TO %[e¢] MILLION BY SUDHA BAWRI, UP TO 805,996 EQUITY SHARES AGGREGATING UP TO ¥[e] MILLION BY SHALINI
KEDIA, UP TO 694,490 EQUITY SHARES AGGREGATING UP TO X[e] MILLION BY ANUSHREE AGARWAL AND UP TO 490,870 EQUITY SHARES AGGREGATING UP TO Z[e] MILLION BY
TARADEVI BAWRI (COLLECTIVELY, THE “PROMOTER GROUP SELLING SHAREHOLDERS” TOGETHER WITH PROMOTER SELLING SHAREHOLDERS “SELLING SHAREHOLDERS”) AND
SUCH EQUITY SHARES OFFERED BY THE SELLING SHAREHOLDERS, THE (“OFFERED SHARES”).

THE OFFER INCLUDES A RESERVATION OF UP TO [e]” EQUITY SHARES, AGGREGATING UP TO % [¢] MILLION (CONSTITUTING UP TO [e]% OF THE POST-OFFER PAID-UP EQUITY SHARE
CAPITAL), FOR SUBSCRIPTION BY ELIGIBLE EMPLOYEES (“EMPLOYEE RESERVATION PORTION”). THE OFFER LESS THE EMPLOYEE RESERVATION PORTION IS HEREINAFTER
REFERRED TO AS “NET OFFER”. THE OFFER AND NET OFFER SHALL CONSTITUTE [e]|% AND [e]%, OF THE POST-OFFER PAID-UP EQUITY SHARE CAPITAL OF OUR COMPANY,
RESPECTIVELY.

THE FACE VALUE OF EQUITY SHARES ISZ1 EACH. THE PRICE BAND, THE RUPEE AMOUNT OF DISCOUNT, IFANY, TO THE ELIGIBLE EMPLOYEES BIDDING IN THE EMPLOYEE RESERVATION
PORTION (“EMPLOYEE DISCOUNT”) AND THE MINIMUM BID LOT WILL BE DECIDED BY OUR COMPANY AND THE PROMOTER SELLING SHAREHOLDERS, IN CONSULTATION WITH THE
BOOK RUNNING LEAD MANAGERS AND WILL BE ADVERTISED IN ALL EDITIONS OF ENGLISH NATIONAL DAILY NEWSPAPER, [e], ALL EDITIONS OF HINDI NATIONAL DAILY NEWSPAPER,
[e], AND [e] EDITIONS OF THE MARATHI DAILY NEWSPAPER, [e], (MARATHI BEING THE REGIONAL LANGUAGE OF MAHARASHTRA, WHERE OUR REGISTERED OFFICE IS LOCATED), AT
LEAST TWO WORKING DAYS PRIOR TO THE BID/OFFER OPENING DATE AND SHALL BE MADE AVAILABLE TO BSE LIMITED (“BSE”) AND NATIONAL STOCK EXCHANGE OF INDIA LIMITED
(“NSE”, AND TOGETHER WITH BSE, THE “STOCK EXCHANGES”) FOR THE PURPOSE OF UPLOADING ON THEIR RESPECTIVE WEBSITES.

*OUR COMPANY AND THE PROMOTER SELLING SHAREHOLDERS IN CONSULTATION WITH THE BOOK RUNNING LEAD MANAGERS, MAY OFFER A DISCOUNT OF UP TO [#]% OF THE OFFER
PRICE (EQUIVALENT OF %[e¢] PER EQUITY SHARE) TO ELIGIBLE EMPLOYEES BIDDING IN THE EMPLOYEE RESERVATION PORTION, INACCORDANCE WITH THE SEBI ICDR REGULATIONS.
In case of any revision to the Price Band, the Bid/Offer Period will be extended by at least three additional Working Days following such revision of the Price Band, subject to the Bid/Offer Period not exceeding 10 Working Days.
In cases of force majeure, banking strike or similar circumstances, our Company and the Promoter Selling Shareholders, in consultation with the Book Running Lead Managers, may for reasons to be recorded in writing, extend
the Bid/Offer Period for a minimum of three Working Days, subject to the Bid/Offer Period not exceeding 10 Working Days. Any revision in the Price Band and the revised Bid/Offer Period, if applicable, will be widely
disseminated by notification to the Stock Exchanges, by issuing a public notice, and also by indicating the change on the respective websites of the Book Running Lead Managers and at the terminals of the Syndicate Members
and by intimation to Self-Certified Syndicate Banks (“SCSBs™), other Designated Intermediaries and the Sponsor Bank, as applicable.

This Offer is being made in terms of Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended (“SCRR™) read with Regulation 31 of the SEBI ICDR Regulations. The Offer is being made in accordance with
Regulation 6(1) of the SEBI ICDR Regulations and through the Book Building Process wherein not more than 50% of the Net Offer shall be available for allocation on a proportionate basis to Qualified Institutional Buyers
(“QIBs”, and such portion, the “QIB Portion™). Our Company and the Promoter Selling Shareholders may, in consultation with the Book Running Lead Managers, allocate up to 60% of the QIB Portion to Anchor Investors on a
discretionary basis in accordance with the SEBI ICDR Regulations (“Anchor Investor Portion™), out of which at least one-third shall be available for allocation to domestic Mutual Funds only, subject to valid Bids being received
from the domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the event of under-subscription, or non-allocation in the Anchor Investor Portion, the balance Equity Shares shall be added to the Net QIB
Portion. Further, 5% of the Net QIB Portion shall be available for allocation on a proportionate basis to Mutual Funds only, and the remainder of the Net QIB Portion shall be available for allocation on a proportionate basis to all
QIB Bidders other than Anchor Investors, including Mutual Funds, subject to valid Bids being received at or above the Offer Price. Further, not less than 15% of the Net Offer shall be available for allocation on a proportionate
basis or in any other manner as introduced under applicable laws, to Non-Institutional Bidders and not less than 35% of the Net Offer shall be available for allocation to Retail Individual Bidders (“R1Bs”) in accordance with SEBI
ICDR Regulations, subject to valid Bids being received at or above the Offer Price. All Bidders, other than Anchor Investors, are required to mandatorily utilise the Application Supported by Blocked Amount (“ASBA”) process
by providing details of their respective bank account (including UPI ID (defined hereinafter) in case of RIBs) which will be blocked by the SCSBs or the Sponsor Bank as applicable, to participate in the Offer. Anchor Investors
are not permitted to pa ate in the Anchor Investor Portion through the ASBA process. For details, see “Offer Procedure™ on page 479

This being the first public issue of Equity Shares of our Company, there has been no formal market for the Equity Shares. The face value of each Equity Share is 1. The Floor Price, Cap Price and Offer Price (determined by our
Company and the Promoter Selling Shareholders in consultation with the Book Running Lead Managers, in accordance with the SEBI ICDR Regulations), and on the basis of the assessment of market demand for the Equity Shares
by way of the Book Building Process as stated in “Basis for Offer Price” on page 105 should not be taken to be indicative of the market price of the Equity Shares after the Equity Shares are listed. No assurance can be given

regarding an active or sustained trading in the Equity Shares or regarding the price at which the Equity Shares will be traded after listing.

GENERAL RISK |
Investments in equity and equity-related securities involve a degree of risk and Bidders should not invest any funds in the Offer unless they can afford to take the risk of losing their investment. Bidders are advised to read the risk
factors carefully before taking an investment decision in the Offer. For taking an investment decision, Bidders must rely on their own examination of our Company and the Offer, including the risks involved. The Equity Shares in
the Offer have neither been recommended, nor approved by the Securities and Exchange Board of India (“SEBI™), nor does SEBI guarantee the accuracy or adequacy of the contents of this Draft Red Herring Prospectus. Specific
attention of the Bidders is invited to “Risk Factors” on page 36.

COMPANY’S AND SELLING SHAREHOLDERS’ ABSOLUTE RESPONSIBILITY

Our Company, having made all reasonable inquiries, accepts responsibility for and confirms that this Draft Red Herring Prospectus contains all information with regard to our Company and the Offer, which is material in the
context of the Offer, that the information contained in this Draft Red Herring Prospectus is true and correct in all material aspects and is not misleading in any material respect, that the opinions and intentions expressed herein are
honestly held and that there are no other facts, the omission of which makes this Draft Red Herring Prospectus as a whole or any of such information or the expression of any such opinions or intentions misleading in any material
respect. Further, each of the Selling Shareholders, severally and not jointly, accepts responsibility for and confirms only statements expressly made by such Selling Shareholder in this Draft Red Herring Prospectus solely in relation

to itself and its resiective iortion of the Offered Shares and assumes resEonsibiliti that such statements are true and correct in all material resiects and not misleadini in ani material resiect.

The Equity Shares offered through the Red Herring Prospectus are proposed to be listed on the Stock Exchanges. Our Company has received ‘in-principle’ approvals from BSE and NSE for the listing of the Equity Shares pursuant
to letters dated [e] and [e], respectively. For the purposes of the Offer, the Designated Stock Exchange shall be [®]. A copy of the Red Herring Prospectus and the Prospectus shall be filed with the RoC in accordance under Section
26(4) and Section 32 of the Companies Act. For details of the material contracts and documents available for inspection from the date of the Red Herring Prospectus up to the Bid/Offer Closing Date, see “Material Contracts and
Documents for Inspection” on page 543.

BOOK RUNNING LEAD MANAGERS

| REGISTRAR TO THE OFFER

kotak’

Investment Banking

citi’

Edelweiss

deas creale, values protect

®

J ICICI Securities

NOAURA

A KFINTECH

EXPERIENGE ThANATORNAT 00

Kotak Mahindra Capital Company
Limited

1% Floor, 27 BKC, Plot No. 27

G Block, Bandra Kurla Complex
Bandra (East), Mumbai 400 051
Maharashtra, India

Tel: +91 22 4336 0000

E-mail: macleods.ipo@kotak.com
Website:
www.investmentbank.kotak.com
Investor Grievance ID:
kmccredressal@kotak.com
Contact Person: Ganesh Rane
SEBI Registration No.:
INM000008704

Citigroup Global Markets India
Private Limited

1202, First International Financial
Center

Bandra Kurla Complex, Bandra
(East), Mumbai 400 098
Maharashtra, India

Tel: +91 22 6175 9999

E-mail:
macleodspharma.ipo@citi.com
Website: www.online.citibank.co.in
Investor Grievance ID:
investors.cgmib@citi.com

Contact Person: Keshav Tawari
SEBI Registration No: INM000010718

Edelweiss Financial
Limited

6" Floor, Edelweiss House
Off C.S.T. Road, Kalina
Mumbai 400 098
Maharashtra, India

Tel: +91 22 4009 4400
E-mail:
macleods.ipo@edelweissfin.com
Investor Grievance E-mail:
customerservice.mb@edelweissfin.co
m

Website: www.edelweissfin.com
Contact Person: Lokesh Shah
SEBI Registration
INM0000010650

Services

No.:

ICICI Securities Limited

ICICI Venture House,

Appasaheb Marathe Marg,
Prabhadevi,

Mumbai - 400 025

Maharashtra, India

Tel: +91 22 6807 7100

E-mail:
macleods.ipo@icicisecurities.com
Website: www.icicisecurities.com
Investor Grievance ID:
customercare@icicisecurities.com
Contact Person: Sameer
Purohit/Gaurav Mittal

SEBI Registration Number:
INM000011179

Nomura Financial Advisory and
Securities (India) Private Limited
Ceejay House, Level 11 Plot F, Shivsagar
Estate, Dr. Annie Besant Road, Worli
Mumbai — 400 018

Maharashtra, India

Tel: +91 22 4037 4037

E-mail:
macleodspharmaipo@nomura.com
Investor Grievance E-mail:
investorgrievances-in@nomura.com
Website:
www.nomuraholdings.com/company/grou
p/asia/india/index.html

Contact Person: Vishal Kanjani/ Chirag
Shah

SEBI Registration No.: INM000011419

Kfin Technologies Private Limited
(formerly known as Karvy Fintech
Private Limited)

Selenium, Tower B, Plot No. - 31 and
32 Financial District
Nanakramguda, Serilingampally
Hyderabad, Rangareddy 500 032
Telangana, India

Tel: +91 40 6716 2222

E-mail: mpl.ipo@kfintech.com
Website: www.kfintech.com
Investor Grievance ID:
einward.ris@kfintech.com

Contact Person: M Murali Krishna
SEBI Registration Number:
INR000000221

BID/OFFER PROGRAMME |
BID/OFFER OPENS ON” [o]

| BID/OFFER CLOSES ON™

[Te]

* Our Company and the Promoter Selling Shareholders shall, in consultation with the Book Running Lead Managers, consider participation by Anchor Investors in accordance with the SEBI ICDR Regulations. The Anchor Investor Bid/Offer Period shall be one
Working Day prior to the Bid/Offer Opening Date.
** Our Company and the Promoter Selling Shareholders shall, in consultation with the Book Running Lead Managers, consider closing the Bid/Offer Period for QIBs one Working Day prior to the Bid/Offer Closing Date in accordance with the SEBI ICDR Regulations.



(This page is intentionally left blank)



TABLE OF CONTENTS

SECTION 1 GENERAL ..ot 1
DEFINITIONS AND ABBREVIATIONS ..ot 1
SUMMARY OF THE OFFER DOCUMENT ......oooiiiiii i 16
CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA.... 28
FORWARD-LOOKING STATEMENTS ..ot s 34

SECTION I RISK FACTORS ... bbb ene s 36

SECTION HI: INTRODUCTION. ...ttt st sn e sr e 70
THE OFFER ..ottt et R bbbt e e er R sne e e 70
SUMMARY OF RESTATED CONSOLIDATED FINANCIAL INFORMATION .....ccoovviiiiiinenesee, 72
SUMMARY OF PRO FORMA CONSOLIDATED FINANCIAL INFORMATION .......cccooeiiiiiiiiiie 76
GENERAL INFORMATION ..ottt bbb 79
CAPITAL STRUCTURE ..ot 87
OBJECTS OF THE OFFER......cciiiiiiiei s 103
BASIS FOR OFFER PRICE ..ot s 105
STATEMENT OF SPECIAL TAXBENEFITS ..o 108

SECTION IV: ABOUT OUR COMPANY ....ooiiiiiiiiiiii s s 122
INDUSTRY OVERVIEW ..ottt sr bt an e 122
OUR BUSINESS ... bbb r bbbt s bt s bt bt e e e e nn b sne b s 158
KEY REGULATIONS AND POLICIES. ......ciiiiiiieiiite et 190
HISTORY AND CERTAIN CORPORATE MATTERS. ..ot 199
OUR MANAGEMENT ...t 210
OUR PROMOTERS AND PROMOTER GROUP .......cccoiiiiiiiii s 227
OUR GROUP COMPANIES..... .ot 231
DIVIDEND POLICY ..ottt bbb bbb 234

SECTION V: FINANCIAL INFORMATION ..ottt s 235
RESTATED CONSOLIDATED FINANCIAL INFORMATION ..ot 235
PRO FORMA CONSOLIDATED FINANCIAL INFORMATION ..ottt 358
OTHER FINANCIAL INFORMATION ..ottt nn e 389
CAPITALISATION STATEMENT ..ottt sn e 392
FINANCIAL INDEBTEDNESS ...ttt nn e 393
MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS ..ttt bbbt h e h bt e bR e b e ht e e e st Rt e bt b e b et e e e nn e r bt b s 394

SECTION VI: LEGAL AND OTHER INFORMATION ..ottt 436
OUTSTANDING LITIGATION AND MATERIAL DEVELOPMENTS ......ccoiiiiiiiicee 436
GOVERNMENT AND OTHER APPROVALS .......ciiiiiitiite s 443
OTHER REGULATORY AND STATUTORY DISCLOSURES.........cccooiiiiiiiiniece s 446

SECTION VI1I: OFFER INFORMATION .....ooiiiiiiiiie e s 469
TERMS OF THE OFFER ..o e s 469
OFFER STRUCTURE ...ttt bbb bbb r bbbt n e nn bt b e e 475
OFFER PROCEDURE ......ooitiittitiittet ettt bttt er bbbt b bbbt nenn b b e 479
RESTRICTIONS ON FOREIGN OWNERSHIP OF INDIAN SECURITIES ......c.ccooiiiiiiiieieec e 499

SECTION VIII: MAIN PROVISIONS OF ARTICLES OF ASSOCIATION.......cccooiieiiiiiceec e 500

SECTION IX: OTHER INFORMATION ......ooiiiiiiitiieieee st 543
MATERIAL CONTRACTS AND DOCUMENTS FOR INSPECTION........ccoceiiiiniiiiieceee e 543

DECLARATION ..o e bbbttt b sb e bk e bt e e r e sn e sr e be e 545



SECTION I: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise
indicates or implies, or unless otherwise specified, shall have the meaning as provided below. References to any
legislations, acts, regulations, rules, directions, guidelines, circulars, notifications, clarifications or policies shall
be to such legislations, acts, regulations, rules, guidelines or policies as amended, updated, supplemented, re-
enacted or modified, from time to time, and any reference to a statutory provision shall include any subordinate
legislation made, from time to time, under such provision.

The words and expressions used in this Draft Red Herring Prospectus, but not defined herein shall have the
meaning ascribed to such terms under the SEBI ICDR Regulations, SEBI Listing Regulations, the Companies Act,
the SCRA, and the Depositories Act and the rules and regulations made thereunder.

The terms not defined herein but used in “Basis of Offer Price”, “Statement of Special Tax Benefits”, “Industry
Overview”, “Key Regulations and Policies in India”, , “History and Certain Corporate Matters”, “Our Group
Companies”, “Restated Consolidated Financial Information”, “Pro forma Consolidated Financial Information”,

“Outstanding Litigation and Material Developments”, “Offer Procedure” and “Main Provisions of Articles of
Association” on pages 105, 108, 122, 190, 199, 231, 235, 358, 436, 479 and 500, respectively, shall have the

meanings ascribed to such terms in these respective sections.

>

General Terms

Term Description
“our Company” or “the Issuer” | Macleods Pharmaceuticals Limited, a public limited company incorporated under the
or “the Company” Companies Act, 1956 and having its Registered Office at 304, Atlanta Arcade, Marol Church
Road, Andheri (East), Mumbai, 400059, Maharashtra, India
“we” or “us” or “our” Unless the context otherwise indicates or implies, our Company together with our
Subsidiaries and Associate Companies, on a consolidated basis as on the date of this Draft
Red Herring Prospectus

Company Related Terms

Term Description
AHPL Agarwal Holdings Private Limited

Amendment Agreement Amendment agreement dated February 14, 2022 to the shareholders’ agreement dated
September 5, 2019, entered into by and among the Company, GLB Family Shareholders,
BLB Family Shareholders and DRA Family Shareholders

“Articles of Association” or | Articles of association of our Company, as amended
“A0A” or “Articles”

“Associate” “Associate | Macleods Social Welfare Foundation, P.T. Sampharindo Retroviral Indonesia and
Company(ies)” Makmed LLC, Russia*

* Makmed LLC, Russia was one of our Associate Companies until September 30, 2021 and has been
disclosed as such in the Restated Consolidated Financial Information. As on the date of this Draft
Red Herring Prospectus, our Company holds 100% shareholding in Makmed LLC, Russia and,
therefore, Makmed LLC, Russia has been classified as one of our Subsidiaries.

Audit Committee Audit committee of our Board, as described in “Our Management — Committees of the
Board” on page 217

BLB Family Shareholders Banwarilal Bawri, Sudha Bawri, Prateek Agarwal and Anushree Agarwal

Board” or “Board of Directors” | Board of Directors of our Company

Chairman Non-executive chairman of our Board, namely, Dr. Mihir Shah

“Chief Financial Officer” or | Chief financial officer of our Company, namely, Patri Venkat Raghavendra Rao
6‘CFO’7

Committee(s) Duly constituted committee(s) of our Board of Directors

Company Secretary and | Company Secretary and Compliance officer of our Company, namely, Siddhesh
Compliance officer Mahadeo Rane




Term

Description

Corporate Office

501-503, “A” Wing, Everest Grande, Shanti Nagar Mahakali Caves Road, Andheri
(East), Mumbai, 400093, Maharashtra, India

“Corporate Social Responsibility
Committee” or “CSR Committee”

Corporate social responsibility committee of our Board, as described in “Our
Management — Committees of the Board” on page 217

Director(s)

Director(s) on the Board

DRA Family Shareholders

Dr. Rajendra Agarwal, Anju Agarwal, Dr. Ruchi Agarwal and Gauri Agarwal

EWCPL

East and West Clothing Private Limited

Equity Shares

The equity shares of our Company bearing face value of X1 each

ESOP Scheme

Macleods Pharmaceuticals Limited — Employees Stock Option Plan 2022

Executive Director

Executive directors of our Company. For details, see “Our Management” on page 210

Founder Executive Director

Girdharilal Bawri

Founder Joint Managing Director

Banwarilal Bawri

Founder Managing Director

Dr. Rajendra Agarwal

GLB Family Shareholders

Girdharilal Bawri, Taradevi Bawri, Vijay Agarwal, Ajay Agarwal and Shalini Kedia

Group Companies

The group companies of our Company in accordance with the SEBI ICDR Regulations.
For details, see “Group Companies” on page 231

Independent Director(s)

Independent director(s) of our Board. For details of the Independent Directors, see “Our
Management” on page 210

Inter-se Agreement

Inter-se agreement dated February 14, 2022 entered into by and among GLB Family
Shareholders, BLB Family Shareholders and DRA Family Shareholders

IPO Committee

The IPO committee of our Board

“Joint Statutory Auditors” and
“Statutory Auditors”

B.A.K.D. and Co. and Walker Chandiok & Co LLP, the joint statutory auditors of our
Company

Key Managerial Personnel

Key managerial personnel of our Company in terms of Regulation 2(1)(bb) of the SEBI
ICDR Regulations and Section 2(51) of the Companies Act, as described in “Our
Management — Key Managerial Personnel” on page 223

LFCPL Lance Financial Consultants Private Limited
Makmed Makmed LLC

“Material Subsidiary”  and | Macleods Pharma USA, Inc.

“MPU”

“Memorandum of Association” or
“MoA”

Memorandum of association of our Company, as amended

MLPL Macleods Laboratories Private Limited*
* MLPL had made an application to the Central Registration Centre for the change in name from
“Mecleods Laboratories Private Limited” and has received a letter dated January 17, 2022 stating
no objection in availability of changed name from the Office of the Registrar of Companies, Ministry
of Corporate Affairs. However, MLPL is in the process of obtaining the approval in that regard..

MPESS Macleods Pharma Espana SLU

MPLLC Macleods Pharmaceuticals Limited, LLC

MPPI Macleods Pharmaceuticals Philippines Inc

MPSA Macleods Pharmaceuticals SA (Pty) Ltd

MPSB Macleods Pharmaceuticals Sdn. Bhd.

MPUK Macleods Pharma UK Limited

MSWF Macleods Social Welfare Foundation

“Nomination, Remuneration and
Compensation Committee” or
“NRC Committee”

Nomination, remuneration and compensation committee of our Board, as described in
“Our Management — Committees of the Board” on page 217

Non-Executive Directors

The non-executive directors (other than Independent Directors) of our Company in terms
of the Companies Act, and the rules notified thereunder, as set out in “Our Management”
on page 210

Oxus

Oxus Pharma Limited




Term

Description

Pro Forma Consolidated
Financial Information

The pro forma consolidated financial information of our Company, along with our
Subsidiaries and Associates, comprising of pro forma consolidated balance sheet as at
September 30, 2021, March 31, 2021, March 31, 2020 and March 31, 2019, the pro forma
consolidated statement of profit and loss for the six months period ended September 30,
2021 and for the years ended March 31, 2021, March 31, 2020 and March 31, 2019 and
related notes thereon, to illustrate the impact of a proposed demerger of investment
division as set out in “Basis of preparation” section of the Pro Forma Consolidated
Financial Information, on financial position of our Company, Subsidiaries and Associate
as at September 30, 2021, March 31, 2021, March 31, 2020 and March 31, 2019 and its
financial performance for the period/years ended September 30, 2021, March 31, 2021,
March 31, 2020 and March 31, 2019 as if the demerger had taken place at April 1, 2018,
i.e. beginning of the earliest period presented.

Promoter Group(s)

The individuals and the entities constituting the promoter group of our Company in terms
of Regulation 2(1)(pp) of the SEBI ICDR Regulations, as described in “Our Promoter
and Promoter Group” on page 227

Promoters Promoters of our Company, being, Girdharilal Bawri, Banwarilal Bawri and Dr. Rajendra
Agarwal
PTSRI PT Sampharindo Retroviral Indonesia

Registered Office

304, Atlanta Arcade,
Maharashtra, India

Marol Church Road, Andheri (East), Mumbai, 400059,

“Registrar or

“RoC”

of Companies”

Registrar of Companies, Maharashtra at Mumbai

Restated Consolidated Financial
Information

The restated consolidated financial information of our Company, along with our
Subsidiaries and Associates comprising of the restated consolidated statement of assets
and liabilities as at September 30, 2021 and as at March 31, 2021, March 31, 2020 and
March 31, 2019 and the restated consolidated statements of profits and losses (including
other comprehensive income), the restated consolidated statement of changes in equity
and the restated consolidated cash flow statement for six months ended September 30,
2021 and for the financial years ended March 31, 2021, March 31, 2020 and March 31,
2019, the summary statement of significant accounting policies, and other explanatory
information prepared in terms of the requirements of Section 26 of Part | of Chapter 111
of the Companies Act, SEBI ICDR Regulations and the Guidance Note on “Reports in
Company Prospectuses (Revised 2019)” issued by ICAIL, as amended from time to time

Risk Management Committee

Risk management committee of our Board, as described in “Our Management —
Committees of the Board” on page 217

Scheme of Demerger

The scheme of arrangement as filed by our Company with NCLT, for the demerger of
the investment business undertaking of our Company and vesting of the same in Agarwal
Holdings Private Limited, as sanctioned by the NCLT pursuant to its order dated
December 23, 2021.

For further details, see “History and Certain Corporate Matters — Details regarding material

acquisitions or divestments of business/undertakings, mergers, amalgamation, any revaluation of
assets, etc. in the last 10 years” on page 201.

Shareholder(s)

Equity shareholder(s) of our Company from time to time

Shareholders’ Agreement

Shareholders’ agreement dated September 5, 2019 entered into by and among the
Company, Girdharilal Bawri, Taradevi Bawri, Vijay Agarwal, Ajay Agarwal, Shalini
Kedia, Banwarilal Bawri, Sudha Bawri, Prateek Agarwal, Anushree Agarwal, and Dr.
Rajendra Agarwal, Anju Agarwal, Dr. Ruchi Agarwal, Gauri Agarwal.

Stakeholders’ Relationship | Stakeholders’ relationship committee of our Board, as described in “Our Management —
Committee Committees of the Board” on page 217
Subsidiaries The subsidiaries of our Company as described in “History and Certain Corporate Matters

— Our Subsidiaries” on page 203

Offer Related Terms

Term

Description

Acknowledgement Slip

The slip or document issued by the relevant Designated Intermediary(ies) to a Bidder as
proof of registration of the Bid cum Application Form




Term

Description

Allot, Allotment or Allotted

Unless the context otherwise requires, transfer of the Equity Shares by Selling Shareholders
pursuant to the Offer to the successful Bidders

Allotment Advice

A note or advice or intimation of Allotment sent to the successful Bidders who have been or
are to be Allotted the Equity Shares after the Basis of Allotment has been approved by the
Designated Stock Exchange

Allottee

A successful Bidder to whom the Equity Shares are Allotted

Anchor Investor

A Qualified Institutional Buyer, applying under the Anchor Investor Portion in accordance
with the requirements specified in the SEBI ICDR Regulations and the Red Herring
Prospectus and who has Bid for an amount of at least 100 million

Anchor Investor Allocation

Price

The price at which Equity Shares will be allocated to the Anchor Investors in terms of the
Red Herring Prospectus, which will be decided by our Company and the Promoter Selling
Shareholders, in consultation with the Book Running Lead Managers

Anchor Investor Application
Form

The application form used by an Anchor Investor to make a Bid in the Anchor Investor
Portion and which will be considered as an application for Allotment in terms of the Red
Herring Prospectus and the Prospectus

Anchor Investor Bidding Date

The day, being one Working Day prior to the Bid / Offer Opening Date, on which Bids by
Anchor Investors shall be submitted, prior to and after which the Book Running Lead
Managers will not accept any Bids from Anchor Investors, and allocation to Anchor
Investors shall be completed

Anchor Investor Offer Price

The final price at which the Equity Shares will be Allotted to the Anchor Investors in terms
of the Red Herring Prospectus and the Prospectus, which price will be equal to or higher
than the Offer Price but not higher than the Cap Price

The Anchor Investor Offer Price will be decided by our Company and the Promoter Selling
Shareholders, in consultation with the Book Running Lead Managers

Anchor Investor Pay-in Date

With respect to Anchor Investor(s), the Anchor Investor Bid/Offer Period, and in the event
the Anchor Investor Allocation Price is lower than the Anchor Investor Offer Price, not later
than two Working Days after the Bid/ Offer Closing Date

Anchor Investor Portion

Up to 60% of the QIB Portion which may be allocated by our Company and the Promoter
Selling Shareholders, in consultation with the Book Running Lead Managers, to the Anchor
Investors on a discretionary basis in accordance with the SEBI ICDR Regulations

One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds,
subject to valid Bids being received from domestic Mutual Funds at or above the Anchor
Investor Allocation Price

“Application Supported by

An application, whether physical or electronic, used by ASBA Bidders, to make a Bid and

Blocked Amount” or | authorising an SCSB to block the Bid Amount in the ASBA Account and will include

“ASBA” amounts blocked by the SCSB upon acceptance of UPI Mandate Request by RIBs using the
UPI Mechanism

ASBA Account A bank account maintained by ASBA Bidders with an SCSB and specified in the ASBA

Form submitted by such ASBA Bidder in which funds will be blocked by such SCSB to the
extent of the specified in the ASBA Form submitted by such ASBA Bidder and includes a
bank account maintained by a Retail Individual Bidder linked to a UPI ID, which will be
blocked by the SCSB upon acceptance of the UPI Mandate Request in relation to a Bid by a
Retail Individual Investor Bidding through the UPI Mechanism

ASBA Bidders

All Bidders except Anchor Investors

ASBA Form An application form, whether physical or electronic, used by ASBA Bidders to submit Bids,
which will be considered as the application for Allotment in terms of the Red Herring
Prospectus and the Prospectus

Banker(s) to the Offer Collectively, the Escrow Collection Bank, Refund Bank, Public Offer Bank and Sponsor

Bank

Basis of Allotment

The basis on which Equity Shares will be Allotted to successful Bidders under the Offer. For
details, see “Offer Procedure” on page 479

Bid Amount

The highest value of optional Bids indicated in the Bid cum Application Form and, in the
case of RIBs Bidding at the Cut off Price, the Cap Price multiplied by the number of Equity
Shares Bid for by such Retail Individual Bidder and mentioned in the Bid cum Application
Form and payable by the Bidder or blocked in the ASBA Account of the Bidder, as the case




Term

Description

may be, upon submission of the Bid which shall be net of the Employee Discount, as
applicable.

However, Eligible Employees applying in the Employee Reservation Portion can apply at
the Cut-off Price and the Bid amount shall be Cap Price net of Net Employee Discount,
multiplied by the number of Equity Shares Bid for by such Eligible Employee and mentioned
in the Bid cum Application Form.

Bid cum Application Form

Anchor Investor Application Form or the ASBA Form, as the context requires

Bid Lot

[e] Equity Shares and in multiples of [®] Equity Shares thereafter

Bid(s)

An indication to make an offer during the Bid/Offer Period by an ASBA Bidder pursuant to
submission of the ASBA Form, or during the Anchor Investor Bid/Offer Period by an
Anchor Investor, pursuant to submission of the Anchor Investor Application Form, to
subscribe to or purchase the Equity Shares at a price within the Price Band, including all
revisions and modifications thereto as permitted under the SEBI ICDR Regulations and in
terms of the Red Herring Prospectus and the Bid cum Application Form. The term “Bidding”
shall be construed accordingly

Bid/Offer Closing Date

Except in relation to any Bids received from the Anchor Investors, the date after which the
Designated Intermediaries will not accept any Bids, being [e], which shall be notified in all
editions of English national daily newspaper, [®], all editions of Hindi national daily
newspaper, [®] and Mumbeai editions of the Marathi daily newspaper [®] (Marathi being the
regional language of Maharashtra, where our Registered Office is located).

In case of any revisions, the extended Bid/ Offer Closing Date will be widely disseminated
by notification to the Stock Exchanges, by issuing a public notice, and also by indicating the
change on the websites of the Book Running Lead Managers and at the terminals of the other
members of the Syndicate and by intimation to the Designated Intermediaries and the
Sponsor Bank

Our Company and the Promoter Selling Shareholders, in consultation with the Book
Running Lead Managers, may consider closing the Bid/Offer Period for QIBs one Working
Day prior to the Bid/Offer Closing Date in accordance with the SEBI ICDR Regulations

Bid/Offer Opening Date

Except in relation to any Bids received from the Anchor Investors, the date on which the
Designated Intermediaries shall start accepting Bids, being [e]

Bid/Offer Period

Except in relation to Anchor Investors, the period between the Bid/Offer Opening Date and
the Bid/Offer Closing Date, inclusive of both days, during which Bidders can submit their
Bids, including any revisions thereof, in accordance with the SEBI ICDR Regulations,
provided that such period shall be kept open for a minimum of three Working Days

Our Company and the Promoter Selling Shareholders, in consultation with the Book
Running Lead Managers, may consider closing the Bid/Offer Period for QIBs one Working
Day prior to the Bid/Offer Closing Date in accordance with the SEBI ICDR Regulations

Bidder/Applicant

Any prospective investor who makes a Bid pursuant to the terms of the Red Herring
Prospectus and the Bid cum Application Form and unless otherwise stated or implied, which
includes an ASBA Bidder and an Anchor Investor

Bidding Centres

The centres at which the Designated Intermediaries shall accept the Bid cum Application
Forms, being the Designated Branches for SCSBs, Specified Locations for the Syndicate,
Broker Centres for Registered Brokers, Designated RTA Locations for RTAs and
Designated CDP Locations for CDPs

Book Building Process

Book building process, as provided in Part A of Schedule XIII of the SEBI ICDR
Regulations, in terms of which the Offer is being made

“Book Running Lead
Managers” or “BRLMs”

The book running lead managers to the Offer namely, Kotak Mahindra Capital Company
Limited, Citigroup Global Markets India Private Limited, Edelweiss Financial Services
Limited, ICICI Securities Limited and Nomura Financial Advisory and Securities (India)
Private Limited

Broker Centres

Broker centres notified by the Stock Exchanges where ASBA Bidders can submit the ASBA
Forms to a Registered Broker

The details of such Broker Centres, along with the names and the contact details of the
Registered Brokers are available on the respective websites of the Stock Exchanges
(www.bseindia.com and www.nseindia.com)




Term Description
Cap Price The higher end of the Price Band, subject to any revisions thereto, above which the Offer
Price and Anchor Investor Offer Price will not be finalised and above which no Bids will be
accepted. The Cap Price shall be atleast 105% of the Floor Price.
Client ID The client identification number maintained with one of the Depositories in relation to demat
account
“Collecting Depository | A depository participant as defined under the Depositories Act, 1996, registered with SEBI

Participant” or “CDP”

and who is eligible to procure Bids from relevant Bidders at the Designated CDP Locations
in terms of SEBI circular number CIR/CFD/POLICYCELL/11/2015 dated November 10,
2015 as per the list available on the respective websites of the Stock Exchanges, as updated
from time to time

“Confirmation of Allocation
Note” or “CAN”

A notice or intimation of allocation of the Equity Shares sent to Anchor Investors, who have
been allocated Equity Shares, on or after the Anchor Investor Bid/Offer Period

Cut-off Price

The Offer Price finalised by our Company and the Promoter Selling Shareholders, in
consultation with the Book Running Lead Managers which shall be any price within the
Price Band

Only Retail Individual Bidders Bidding in the Retail Portion and Eligible Employees under
the Employee Reservation Portion are entitled to Bid at the Cut-off Price. QIBs (including
the Anchor Investors) and Non-Institutional Bidders are not entitled to Bid at the Cut-off
Price

Demographic Details

The demographic details of the Bidders including the Bidders’ address, name of the Bidders’
father or husband, investor status, occupation, bank account details, PAN and UPI ID, where
applicable

Designated Branches

Such branches of the SCSBs which shall collect the ASBA Forms from relevant Bidders, a
list of which is available on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35,
or at such other website as may be prescribed by SEBI from time to time

Designated CDP Locations

Such locations of the CDPs where relevant ASBA Bidders can submit the ASBA Forms.

The details of such Designated CDP Locations, along with names and contact details of the
CDPs eligible to accept ASBA Forms are available on the websites of the Stock Exchanges
(www.bseindia.com and www.nseindia.com)

Designated Date

The date on which the Escrow Collection Bank(s) transfer funds from the Escrow Account
to the Public Offer Account or the Refund Account, as the case may be, and the instructions
are issued to the SCSBs (in case of RIBs using UPI Mechanism, instruction issued through
the Sponsor Bank) for the transfer of amounts blocked by the SCSBs in the ASBA Accounts
to the Public Offer Account, in terms of the Red Herring Prospectus and the Prospectus,
following which the Equity Shares will be Allotted in the Offer

Designated Intermediary(ies)

Collectively, the members of the Syndicate, sub-syndicate or agents, SCSBs (other than in
relation to RIBs using the UPI Mechanism), Registered Brokers, CDPs and RTAs, who are
authorised to collect Bid cum Application Forms from the relevant Bidders, in relation to
the Offer.

In relation to ASBA Forms submitted by RIBs Bidding in the Retail Portion and Eligible
Employees Bidding in the Employee Reservation Portion (not using the UPI mechanism) by
authorising an SCSB to block the Bid Amount in the ASBA Account, Designated
Intermediaries shall mean SCSBs.

In relation to ASBA Forms submitted by RIBs where the Bid Amount will be blocked upon
acceptance of UPI Mandate Request by such RIB using the UPI Mechanism, Designated
Intermediaries shall mean Syndicate, sub-syndicate/agents, Registered Brokers, CDPs,
SCSBs and RTAs.

In relation to ASBA Forms submitted by QIBs and Non-Institutional Bidders, Designated
Intermediaries shall mean Syndicate, Sub-Syndicate/ agents, SCSBs, Registered Brokers,
the CDPs and RTAs.

Designated RTA Locations

Such locations of the RTAs where relevant ASBA Bidders can submit the ASBA Forms to
RTAs.

The details of such Designated RTA Locations, along with names and contact details of the
RTAs eligible to accept ASBA Forms are available on the websites of the Stock Exchanges
(www.bseindia.com and www.nseindia.com)

Designated Stock Exchange

[e]



https://www/
http://www.bseindia/
http://www.nseindia/
http://www.bseindia/
http://www.nseindia/

Term

Description

“Draft Red Herring
Prospectus” or “DRHP”

This draft red herring prospectus dated February 15, 2022 filed with SEBI and issued in
accordance with the SEBI ICDR Regulations, which does not contain complete particulars
of the price at which the Equity Shares will be Allotted and the size of the Offer, including
any addenda or corrigenda thereto

Eligible Employee

All or any of the following: (a) a permanent employee of our Company or any of its
Subsidiaries, working in or outside India (excluding such employees who are not eligible to
invest in the Offer under applicable laws of the jurisdictions other than India) as of the date
of filing of the Red Herring Prospectus with the RoC and who continues to be a permanent
employee of our Company or any of its Subsidiaries, until the submission of the Bid cum
Application Form; and (b) a Director of our Company or any of its Subsidiaries, whether
whole time or not, who is eligible to apply under the Employee Reservation Portion under
applicable law as on the date of filing of the Red Herring Prospectus with the RoC and who
continues to be a Director of our Company or any of its Subsidiaries, until the submission of
the Bid cum Application Form, but not including (i) Promoters; (ii) persons belonging to the
Promoter Group; and (iii) Directors who either themselves or through their relatives or
through any body corporate, directly or indirectly, hold more than 10% of the outstanding
Equity Shares of our Company.

The maximum Bid Amount under the Employee Reservation Portion by an Eligible
Employee shall not exceed 500,000 (net of Employee Discount). However, the initial
Allotment to an Eligible Employee in the Employee Reservation Portion shall not exceed
%200,000. Only in the event of under-subscription in the Employee Reservation Portion, the
unsubscribed portion will be available for allocation and Allotment, proportionately to all
Eligible Employees who have Bid in excess of 200,000, subject to the maximum value of
Allotment made to such Eligible Employee not exceeding 500,000 (net of Employee
Discount, if any)

Eligible FPI(s) FPI(s) that are eligible to participate in the Offer in terms of applicable law and from such
jurisdictions outside India where it is not unlawful to make an offer / invitation under the
Offer and in relation to whom the Bid cum Application Form and the Red Herring Prospectus
constitutes an invitation to purchase the Equity Shares

Eligible NRI(s) NRI(s) eligible to invest under Schedule 3 and Schedule 4 of the FEMA Rules, from

jurisdictions outside India where it is not unlawful to make an offer or invitation under the
Offer and in relation to whom the Bid cum Application Form and the Red Herring Prospectus
will constitute an invitation to purchase the Equity Shares

Employee Discount

Discount of up to [#]% to the Offer Price (equivalent of %[®] per Equity Share) which may
be offered to Eligible Employees, as may be decided by our Company and the Promoter
Selling Shareholders in consultation with the Book Running Lead Managers, bidding in the
Employee Reservation Portion in accordance with the SEBI ICDR Regulations and details
of which will be announced at least two Working Days prior to the Bid / Offer Opening Date

Employee Reservation Portion

The portion of the Offer being up to [e] Equity Shares, aggregating to X[e] available for
allocation to Eligible Employees, on a proportionate basis. Such portion shall not exceed 5%
of the post-Offer Equity Share capital of the Company.

Further, a discount of up to [®]% to the Offer Price (equivalent of Z[e] per Equity Share)
may be offered to Eligible Employees, bidding in the Employee Reservation Portion in
accordance with the SEBI ICDR Regulations and details of which will be announced at least
two Working Days prior to the Bid / Offer Opening Date

Escrow Account(s)

The ‘no-lien” and ‘non-interest bearing’ account(s) opened with the Escrow Collection Bank
and in whose favour the Bidders (excluding the ASBA Bidders) will transfer money through
direct credit/NEFT/RTGS/NACH in respect of the Bid Amount when submitting a Bid

Escrow and Sponsor Bank
Agreement

The escrow and sponsor bank agreement dated [e], to be entered into between our Company,
the Selling Shareholders, the Book Running Lead Managers, the Registrar to the Offer, the
Banker(s) to the Offer and the Syndicate Members for, inter alia, collection of the Bid
Amounts from the Anchor Investors, transfer of funds to the Public Offer Account and where
applicable, refunds of the amounts collected from the Anchor Investors, on the terms and
conditions thereof, in accordance with the UPI Circulars

Escrow Collection Bank(s)

Bank(s), which are clearing members and registered with SEBI as a banker to an issue under
the SEBI BTI Regulations and with whom the Escrow Account will be opened, in this case
being, [@]

First Bidder/Sole Bidder

The Bidder whose name shall be mentioned in the Bid cum Application Form or the Revision
Form and in case of joint Bids, whose name also appears as the first holder of the beneficiary
account held in joint names




Term

Description

Floor Price

The lower end of the Price Band, subject to any revision thereto, not being less than the face
value of the Equity Shares at or above which the Offer Price and the Anchor Investor Offer
Price will be finalised and below which no Bids will be accepted

Fraudulent Borrower

Fraudulent borrower as defined under Regulation 2(1)(l1l) of the SEBI ICDR Regulations

Fugitive Economic Offender

An individual who is declared a fugitive economic offender under Section 12 of the Fugitive
Economic Offenders Act, 2018

“General Information
Document” or “GID”

The General Information Document for investing in public issues, prepared and issued in
accordance with the SEBI circular (SEBI/HO/CFD/DIL1/CIR/P/2020/37) dated March 17,
2020 and the UPI Circulars. The General Information Document shall be available on the
websites of the Stock Exchanges, and the Book Running Lead Managers

Materiality Policy

The policy adopted by our Board on February 3, 2022, for identification of Group
Companies, material outstanding litigation and outstanding dues to material creditors, in
accordance with the disclosure requirements under the SEBI ICDR Regulations

Mutual Fund Portion

5% of the Net QIB Portion or [e] Equity Shares which shall be available for allocation to
Mutual Funds only on a proportionate basis, subject to valid Bids being received at or above
the Offer Price

Mutual Funds

Mutual funds registered with SEBI under the Securities and Exchange Board of India
(Mutual Funds) Regulations, 1996

Net Offer

The Offer less the Employee Reservation Portion

Net Proceeds

Proceeds of the Offer less Offer expenses. For details in relation to use of the Net Proceeds
and the Offer expenses, see “Objects of the Offer” on page 103

Net QIB Portion

The portion of the QIB Portion less the number of Equity Shares Allotted to the Anchor
Investors

“Non-Institutional Bidders” or
4‘NIB S’ 9

All Bidders that are not QIBs, RIBs or Eligible Employees Bidding in the Employee
Reservation Portion or Eligible Employees Bidding in the Employee Reservation Portion
and who have Bid for Equity Shares, for an amount of more than X 200,000 (but not including
NRIs other than Eligible NRIs)

Non-Institutional Portion

The portion of the Offer being not less than 15% of the Net Offer comprising [e] Equity
Shares which shall be available for allocation on a proportionate basis or any other manner
as introduced in accordance with applicable laws, to Non-Institutional Bidders, subject to
valid Bids being received at or above the Offer Price

Non-Resident

A person resident outside India, as defined under FEMA and includes NRIs, FPIs and FVCls

“Non-Resident Indians”

“NRI(s)”

or

A non-resident Indian as defined under the FEMA Rules

Offer / Offer for Sale

The initial public offer of up to 60,482,040 Equity Shares for cash at a price of X[®] each,
aggregating up to X[e] million, comprising an Offer for Sale of up to 6,370,275 Equity
Shares aggregating up to I[®] million by Girdharilal Bawri, up to 8,955,582 Equity Shares
aggregating up to X[e] million by Banwarilal Bawri and up to 5,280,514 Equity Shares
aggregating up to X[e] million by Dr. Rajendra Agarwal, up to 7,630,901 Equity Shares
aggregating up to X[e] million by Prateek Agarwal, up to 6,582,955 Equity Shares
aggregating up to X[e] million by Ajay Agarwal, up to 6,313,461 Equity Shares aggregating
up to X[e] million by Vijay Agarwal, up to 4,933,239 Equity Shares aggregating up to [e]
million by Anju Agarwal, up to 4,893,242 Equity Shares aggregating up to X[e] million by
Gauri Agarwal, up to 4,851,700 Equity Shares aggregating up to X[e] million by Dr. Ruchi
Agarwal, up to 2,678,815 Equity Shares aggregating up to I[e] million by Sudha Bawri, up
to 805,996 Equity Shares aggregating up to Z[e] million by Shalini Kedia, up to 694,490
Equity Shares aggregating up to Z[e] million by Anushree Agarwal and up to 490,870 Equity
Shares aggregating up to [e] million by Taradevi Bawri. The Offer comprises the Net Offer
and Employee Reservation Portion

Offer Agreement

The offer agreement dated February 15, 2022 entered into between our Company, the Selling
Shareholders, and the Book Running Lead Managers, pursuant to which certain
arrangements are agreed upon in relation to the Offer

Offer Price

The final price at which Equity Shares will be Allotted to ASBA Bidders in terms of the Red
Herring Prospectus and the Prospectus. Equity Shares will be Allotted to Anchor Investors
at the Anchor Investor Offer Price in terms of the Red Herring Prospectus.




Term

Description

The Offer Price will be decided by our Company and the Promoter Selling Shareholders in
consultation with the Book Running Lead Managers on the Pricing Date in accordance with
the Book Building Process and the Red Herring Prospectus.

A discount of up to [e]% to the Offer Price (equivalent of I[e] per Equity Share) may be
offered to Eligible Employees bidding in the Employee Reservation Portion. This Employee
Discount, if any, will be decided by our Company and the Promoter Selling Shareholders in
consultation with the Book Running Lead Managers.

Offered Shares

Up to 60,482,040 Equity Shares aggregating to Z[e] million offered by the Selling
Shareholders in the Offer for Sale

Price Band

The price band of a minimum price of [ ®] per Equity Share (Floor Price) and the maximum
price of X[ @] per Equity Share (Cap Price) including revisions thereof.

The Price Band, Employee Discount and the minimum Bid Lot for the Offer will be decided
by our Company and the Promoter Selling Shareholders in consultation with the Book
Running Lead Managers and will be advertised in all editions of English national daily
newspaper, @], all editions of Hindi national daily newspaper, [®] and Mumbai editions of
the Marathi daily newspaper [®] (Marathi being the regional language of Maharashtra, where
our registered office is located), at least two Working Days prior to the Bid/Offer Opening
Date and shall be available to the Stock Exchanges for the purpose of uploading on their
respective websites.

Pricing Date

The date on which our Company and the Promoter Selling Shareholders, in consultation with
the Book Running Lead Managers, will finalise the Offer Price

Promoter
Shareholders

Group  Selling

Prateek Agarwal, Ajay Agarwal, Vijay Agarwal, Anju Agarwal, Gauri Agarwal, Dr. Ruchi
Agarwal, Sudha Bawri, Shalini Kedia, Anushree Agarwal and Taradevi Bawri

Promoter Selling Shareholders

Girdharilal Bawri, Banwarilal Bawri and Dr. Rajendra Agarwal

Prospectus

The prospectus to be filed with the RoC on or after the Pricing Date in accordance with
Section 26 of the Companies Act, and the SEBI ICDR Regulations containing, inter alia,
the Offer Price that is determined at the end of the Book Building Process, the size of the
Offer and certain other information including any addenda or corrigenda thereto

Public Offer Account

The ‘no-lien’ and ‘non-interest bearing’ account to be opened, in accordance with Section
40(3) of the Companies Act, with the Public Offer Bank to receive monies from the Escrow
Account and the ASBA Accounts on the Designated Date

Public Offer Bank(s)

Bank(s) which are a clearing member and registered with SEBI as a banker to an issue, and
with whom the Public Offer Account for collection of Bid Amounts from Escrow Accounts
and ASBA Accounts will be opened, in this case being [e]

QIB Portion

The portion of the Offer (including the Anchor Investor Portion) being not more than 50%
of the Net Offer comprising [e] Equity Shares which shall be allocated to QIBs (including
Anchor Investors), subject to valid Bids being received at or above the Offer Price

“QIBs” or “QIB Bidders” or
“Qualified Institutional
Buyers”

Qualified institutional buyers as defined under Regulation 2(1)(ss) of the SEBI ICDR
Regulations

“Red Herring Prospectus” or
“RHP”

The red herring prospectus to be issued by our Company in accordance with Section 32 of
the Companies Act, and the provisions of the SEBI ICDR Regulations, which will not have
complete particulars of the price at which the Equity Shares will be offered and the size of
the Offer, including any addenda or corrigenda thereto.

The Red Herring Prospectus will be filed with the RoC at least three Working Days before
the Bid / Offer Opening Date and will become the Prospectus upon filing with the RoC after
the Pricing Date

Refund Account(s)

The ‘no-lien” and ‘non-interest bearing’ account opened with the Refund Bank, from which
refunds, if any, of the whole or part, of the Bid Amount to the Anchor Investors shall be
made

Refund Bank(s)

The Banker(s) to the Offer with whom the Refund Account(s) will be opened, in this case
being [e]

Registered Brokers

The stockbrokers registered with the stock exchanges having nationwide terminals, other
than the members of the Syndicate and eligible to procure Bids




Term

Description

Registrar Agreement

Registrar agreement dated February 14, 2022 entered into between our Company, the Selling
Shareholders and the Registrar to the Offer, in relation to the responsibilities and obligations
of the Registrar to the Offer pertaining to the Offer

“Registrar to the Offer” or
“Registrar”

KFin Technologies Private Limited

“Retail Individual Bidder(s)”
or “Retail Individual
Investor(s)” or “RII(s)” or
“RIB(s)”

Individual Bidders submitting Bids, who have Bid for the Equity Shares for an amount not
more than 200,000 in any of the bidding options in the Offer (including HUFs applying
through their Karta) and Eligible NRIs

Retail Portion

The portion of the Offer being not less than 35% of the Net Offer comprising [e] Equity
Shares, which shall be available for allocation to RIBs in accordance with the SEBI ICDR
Regulations, subject to valid Bids being received at or above the Offer Price

Revision Form

The form used by Bidders to modify the quantity of the Equity Shares or the Bid Amount in
any of their Bid cum Application Forms or any previous Revision Form(s), as applicable.

QIB Bidders and Non-Institutional Bidders are not allowed to withdraw or lower their Bids
(in terms of quantity of Equity Shares or the Bid Amount) at any stage. Retail Individual
Bidders and Eligible Employees Bidding in the Employee Reservation Portion can revise
their Bids during the Bid/ Offer Period and withdraw their Bids until Bid/Offer Closing Date

“RTAs” or “Registrar and
Share Transfer Agents”

The registrar and share transfer agents registered with SEBI and eligible to procure Bids
from relevant Bidders at the Designated RTA Locations in terms of SEBI circular number
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI and available
on the websites of the Stock Exchanges at www.nseindia.com and www.bseindia.com

SEBI SCORES

Securities and Exchange Board of India Complaints Redress System

“Self  Certified Syndicate
Bank(s)” or “SCSB(s)”

The banks registered with SEBI, offering services (i) in relation to ASBA (other than through
UPI Mechanism), a list of which is available on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34
or
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35,
as applicable, or such other website as updated from time to time, and (ii) in relation to
ASBA (through UPI Mechanism), a list of which is available on the website of SEBI at
https://sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 or
such other website as may be prescribed by SEBI and updated from time to time

Selling Shareholders

Collectively, the Promoter Selling Shareholders and the Promoter Group Selling
Shareholders

Share Escrow Agent

The share escrow agent to be appointed pursuant to the Share Escrow Agreement namely,
[e]

Share Escrow Agreement

Share escrow agreement to be entered into between our Company, the Selling Shareholders
and the Share Escrow Agent in connection with the transfer of Equity Shares under the Offer
for Sale by the Selling Shareholders for the purposes of credit of such Equity Shares to the
demat accounts of the Allottees in accordance with the Basis of Allotment

Specified Locations

The Bidding centres where the Syndicate shall accept Bid cum Application Forms from
relevant Bidders, a list of which is available on the website of SEBI (www.sebi.gov.in), and
updated from time to time

Sponsor Banks

[®], [®], [®] and [e] being Bankers to the Offer registered with SEBI, appointed by our
Company to act as a conduit between the Stock Exchanges and NPCI in order to push the
mandate collect requests and / or payment instructions of the RIBs using the UPI
Mechanism, in terms of the UPI Circulars

Syndicate Agreement

Syndicate agreement to be entered into between our Company, the Selling Shareholders, the
Registrar and the members of the Syndicate in relation to collection of Bid cum Application
Forms by the Syndicate

Syndicate Member(s)

Intermediaries (other than the Book Running Lead Managers) registered with SEBI who are
permitted to accept bids, applications and place order with respect to the Offer, namely [e]

“Syndicate” or “members of
the Syndicate”

The Book Running Lead Managers and the Syndicate Members

Underwriters

[e]

Underwriting Agreement

Underwriting agreement to be entered into between our Company, the Selling Shareholders
and the Underwriters, on or after the Pricing Date, but prior to filing the Prospectus with the
RoC
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Term

Description

UPI

Unified payments interface which is an instant payment mechanism, developed by NPCI

UPI Circulars

SEBI/HO/CFD/DIL2/CIR/P/2018/138 dated November 1, 2018, SEBI circular
SEBI/HO/CFD/DIL2/CIR/P/2019/50 dated April 3, 2019, SEBI circular
SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, SEBI circular
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019 SEBI circular
SEBI/HO/CFD/DCR2/CIR/P/2019/133 dated November 8, 2019, SEBI Circular
SEBI/HO/CFD/DIL2/CIR/P/2020/50 dated March 30, 2020, SEBI Circular
SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021, SEBI circular
SEBI/HO/CFD/DIL1/CIR/P/2021/47 dated March 31, 2021, SEBI circular

notifications issued by SEBI in this regard

SEBI circular no. CFD/DIL2/CIR/P/2018/22 dated February 15, 2018, SEBI circular no.

no.
no.
no.
no.
no.
no.
no.
no.

SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021 and any subsequent circulars or

UPI'ID

ID created on the UPI for single-window mobile payment system developed by the NPCI

UPI Mandate Request

Amount and subsequent debit of funds in case of Allotment

A request (intimating the RIB by way of a notification on the UPI application and by way of
a SMS for directing the RIB to such UPI mobile application) to the RIB initiated by the
Sponsor Bank to authorise blocking of funds on the UPI application equivalent to Bid

UPI Mechanism

payment, in terms of the UPI Circulars

Process for applications by RIBs submitted with intermediaries with UPI as mode of

Wilful Defaulter

defaulters issued by the RBI

A company or person, as the case may be, categorised as a wilful defaulter by any bank or
financial institution or consortium thereof, in accordance with the guidelines on wilful

Working Day

bank holidays, as per circulars issued by SEBI, including the UPI Circulars

All days on which commercial banks in Mumbai are open for business; provided however,
with reference to (a) announcement of Price Band; and (b) Bid/Offer Period, the term
Working Day shall mean all days, excluding Saturdays, Sundays and public holidays, on
which commercial banks in Mumbai are open for business; and (c) the time period between
the Bid/Offer Closing Date and the listing of the Equity Shares on the Stock Exchanges,
“Working Day” shall mean all trading days of the Stock Exchanges, excluding Sundays and

Technical, Industry Related Terms or Abbreviations

Term Description
ACT Artemisinin Combination Therapy for Malaria
ANDA Abbreviated new drug applications
ANZ Australia and New Zealand
APIs Active pharmaceutical ingredients
ARV Antiretroviral
ATC Anatomical therapeutic chemical classifications
BCS Class Il Biopharmaceutics classification system class |1
CAGR Compounded Annual Growth Rate (as a %): (End Year Value/ Base Year Value) »

(1/No. of years between Base year and End year) —1 [ denotes ‘raised to’]

Capital Employed

Capital Employed is defined as the sum of fixed assets, other intangibles, goodwill,
inventories and trade receivables, less trade payables

CIS

Commonwealth of Independent States

Covered Market/ CVM

All anatomical therapeutic chemical classifications where our Company had Domestic
Sales of more than % 5 million in Fiscal 2021

DMF

Drug master file

Domestic Sales

MAT / sales for a period calculated on a monthly rolling basis, as recorded by IQVIA in
India

DPI Dry powder inhalers

DSIR Department of Scientific & Industrial Research, Ministry of Science and Technology,
Government of India

EBIT Earnings before interest and tax, calculated as profit before tax less other income, plus

finance costs
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Term

Description

EBITDA

Earnings before interest, tax, depreciation and amortization, calculated as profit before
tax less other income, plus depreciation and amortization and finance costs

EBITDA Margin

EBITDA Margin is the percentage of EBITDA divided by revenue from operations

ECL

Expected credit loss

EDQM

European Directorate for the Quality of Medicines

Fixed Asset Turnover

Fixed Asset Turnover is calculated as revenue from operations divided by average fixed
assets

FVTOCI Fair value through other comprehensive income

FVTPL Fair value through profit or loss

GMP Good manufacturing practices

GST Goods and services tax

HIV Human Immunodeficiency Virus

IP Intellectual property

IPM Indian pharmaceutical market

IQVIA IQVIA Consulting and Information Services India Private Limited

IQVIA Dataset

IQVIA Data as commissioned by our Company in connection with the Offer and
provided by IQVIA pursuant to their consent letter dated February 9, 2022

IQVIA Report The report titled “Industry Overview” dated January 25, 2022, prepared by IQVIA and
commissioned by our Company in connection with the Offer

IT Information technology

Kenyan PPB Ministry of Health, Pharmacy and Poisons Board, Republic of Kenya

KSM Key starting materials

LATAM Latin America

MAT Moving annual total i.e. value sales of 12 months e.g. MAT March 2021 covers April
2020 to March 2021, as defined by IQVIA

MDI Metered dose inhaler

MENA Middle East/North Africa

Metros Metros comprise 30 cities combined (i.e., cities with a population of more than 1 million
as per the 2011 Census)

MHRA U.K. Medicines and Healthcare Products Regulatory Agency

MOH, Malaysia The Ministry of Health, Malaysia

Molecular market

Molecular market contains All ATC-4s combined in which the mentioned brand is
present- as defined by IQVIA

NABL The National Accreditation Board for Testing and Calibration Laboratories

NDDS Novel drug delivery system

NLEM National List of Essential Medicines 2011

Non-Metros All remaining town classes (population <10 Lacs as per 2011 Census), as defined by
IQVIA

NPPA National Pharmaceutical Pricing Authority

OHA Oral hypoglycemic agent

PAT Profit after tax for the year/ period

PAT Margin PAT as a percentage of revenue from operations

Peers Nine other Indian-headquartered pharmaceutical companies identified by IQVIA,
namely, Sun, Cipla, Alkem, Lupin Limited, Torrent Pharma, Zydus Cadila, Dr Reddys
Labs, IPCA Labs and Eris Lifesciences

PLI Scheme Production-linked incentive scheme launched by the Department of Pharmaceuticals,

Indian Ministry of Chemicals and Fertilisers

Prescription Share

Proportion of Domestic Sales attributable to prescription of our branded generics by
medical practitioners in the IPM
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Term Description

R&D Research and development

“ROCE” or “Return on | ROCE (pre-tax) is defined as EBIT divided by average Capital Employed

Capital Employed”

ROE ROE is defined as profit for the period divided by average tangible net worth. Tangible
net worth being total equity less goodwill on consolidation, intangible assets and
intangible assets under development at the end of the period

SAPHRA South African Health Products Regulatory Authority

SEZ Special economic zone

Standard Units

The number of standard ‘dose’ units sold. It is determined by taking the number of
counting units sold divided by the standard unit factor which is the smallest common
dose of a product form as defined by IQVIA. Use when comparing products and packs
with different forms.

B Tuberculosis

USFDA United States Food and Drug Administration

Value Value sales at PTR (Price to Retailer), as defined by IQVIA
WHO World Health Organization

WHO PQs WHO provisional qualification

Conventional and General Terms or Abbreviations

Term

Description

“¥” or “Rs.” or “Rupees” or
4‘INR’,

Indian Rupees

“AS” or “Accounting | Accounting standards issued by the ICAI
Standards”

“Bn” or “bn” Billion

BSE BSE Limited

CAGR Compound annual growth rate

Category | AIF

AlFs who are registered as “Category I Alternative Investment Funds” under the SEBI AIF
Regulations

Category | FPIs

FPIs who are registered as “Category | foreign portfolio investors” under the SEBI FPI
Regulations

Category Il AIF

AlFs who are registered as “Category II Alternative Investment Funds” under the SEBI AIF
Regulations

Category Il FPIs

FPIs who are registered as “Category Il foreign portfolio investors” under the SEBI FPI
Regulations

Category Il AIF

AlFs who are registered as “Category Il Alternative Investment Funds” under the SEBI
AIF Regulations

CDSL Central Depository Services (India) Limited

CIN Corporate Identity Number

“Companies Act” or | Companies Act, 2013, as applicable, along with the relevant rules, regulations, clarifications

“Companies Act, 2013” and modifications made thereunder

Consolidated FDI Policy Consolidated Foreign Direct Investment Policy notified by the DPIIT under DPIIT File
Number 5(2)/2020-FDI Policy dated the October 15, 2020, effective from October 15, 2020

Depositories Together, NSDL and CDSL

Depositories Act Depositories Act, 1996

DIN Director Identification Number

DP ID Depository Participant’s Identification

“DP” or “Depository | A depository participant as defined under the Depositories Act

Participant”
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Term Description

DPIT Department for Promotion of Industry and Internal Trade, Ministry of Commerce and
Industry, Government of India (formerly known as Department of Industrial Policy and
Promotion)

EGM Extraordinary general meeting

EPS Earnings per share

FDI Foreign direct investment

FEMA The Foreign Exchange Management Act, 1999, read with rules and regulations thereunder

FEMA Rules Foreign Exchange Management (Non-debt Instruments) Rules, 2019

“Financial Year” or “Fiscal” or
“Fiscal Year” or “FY”

Unless stated otherwise, the period of 12 months ending March 31 of that particular year

FPI Foreign portfolio investors as defined under the SEBI FP1 Regulations

FVCI Foreign venture capital investors as defined and registered under the SEBI FVCI
Regulations

“Gol” or “Government” or|Government of India

“Central Government”

GST Goods and services tax

ICAI The Institute of Chartered Accountants of India

IFRS International Financial Reporting Standards

Income Tax Act The Income-tax Act, 1961

Ind AS Indian Accounting Standards notified under Section 133 of the Companies Act and referred
to in the Companies (Indian Accounting Standards) Rules, 2015

India Republic of India

“Indian GAAP/IGAAP” Accounting Standards notified under Section 133 of the Companies Act and referred to in
the Companies (Accounting Standards) Rules, 2014

IPO Initial public offering

IRDAI Insurance Regulatory and Development Authority of India

IST Indian Standard Time

IT Information Technology

IT Act The Information Technology Act, 2000

KYC Know Your Customer

MCA Ministry of Corporate Affairs, Government of India

“Mn” or “mn” Million

NACH National Automated Clearing House

National Investment Fund

National Investment Fund set up by resolution F. No. 2/3/2005-DD-11 dated November 23,
2005 of the Gol, published in the Gazette of India

NAV Net Asset Value

NBFC Non-Banking Financial Companies

NCLT National Company Law Tribunal, Mumbai Bench - Court 5
NEFT National Electronic Fund Transfer

Negotiable Instruments Act

The Negotiable Instruments Act, 1881

NPCI

National Payments Corporation of India

NRE Non- Resident External

NRI An individual resident outside India, who is a citizen of India.
NRO Non-Resident Ordinary

NSDL National Securities Depository Limited

NSE National Stock Exchange of India Limited

“OCB?” or “Overseas Corporate
Body”

A company, partnership, society or other corporate body owned directly or indirectly to the
extent of at least 60% by NRIs including overseas trusts, in which not less than 60% of
beneficial interest is irrevocably held by NRIs directly or indirectly and which was in
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Term

Description

existence on October 3, 2003 and immediately before such date had taken benefits under
the general permission granted to OCBs under FEMA. OCBs are not allowed to invest in
the Offer

p.a Per annum

P/E Ratio Price to Earnings Ratio

PAN Permanent Account Number

RBI Reserve Bank of India

Regulation S Regulation S under the U.S. Securities Act
RoNW Return on Net Worth

RTGS Real Time Gross Settlement

Rule 144A Rule 144A under the U.S. Securities Act

SCRA Securities Contracts (Regulation) Act, 1956
SCRR Securities Contracts (Regulation) Rules, 1957
SEBI Securities and Exchange Board of India constituted under the SEBI Act
SEBI Act Securities and Exchange Board of India Act, 1992

SEBI AIF Regulations

Securities and Exchange Board of India (Alternative Investment Funds) Regulations, 2012

SEBI BTI Regulations

Securities and Exchange Board of India (Bankers to an Issue) Regulations, 1994

SEBI FPI Regulations

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2019

SEBI FVCI Regulations

Securities and Exchange Board of India (Foreign Venture Capital Investors) Regulations,
2000

SEBI ICDR Regulations

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements)
Regulations, 2018

SEBI Listing Regulations

Securities and Exchange Board of India (Listing Obligations and Disclosure Requirements)
Regulations, 2015

SEBI Mutual Fund Regulations

Securities and Exchange Board of India (Mutual Funds) Regulations, 1996

SEBI SBEB Regulations

Securities and Exchange Board of India (Share Based Employee Benefits and Sweat Equity)
Regulations, 2021

SEBI Takeover Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and Takeovers)
Regulations, 2011

SEBI VCF Regulations

Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996 as
repealed pursuant to the SEBI AlIF Regulations

State Government

The government of a state in India

Stock Exchanges

BSE and NSE

STT

Securities Transaction Tax

Systemically Important NBFC
or NBFC-SI

Systemically important non-banking financial company as defined under Regulation
2(1)(iii) of the SEBI ICDR Regulations

TAN

Tax deduction account number

U.S. Securities Act

U.S. Securities Act of 1933, as amended

“U.S.” or “USA” or “United
States”

United States of America including its territories and possessions, any State of the United
States, and the District of Columbia

“U.S.” or “USA” or “United
States”

United States of America

“USD” or “US$”

United States Dollars

VCFs

Venture capital funds as defined in and registered with the SEBI under the Securities and
Exchange Board of India (Venture Capital Fund) Regulations, 1996 or the Securities and
Exchange Board of India (Alternative Investment Funds) Regulations, 2012, as the case may
be
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SUMMARY OF THE OFFER DOCUMENT

The following is a general summary of the terms of the Offer and is not exhaustive, nor does it purport to contain
a summary of the disclosures in this Draft Red Herring Prospectus or all details relevant to prospective investors.
This summary should be read in conjunction with, and is qualified in its entirety by, the more detailed information
appearing elsewhere in this Draft Red Herring Prospectus, including “Risk Factors”, “The Offer”, “Capital
Structure”, “Objects of the Offer”, “Industry Overview”, “Our Business”, “Outstanding Litigation and Material
Developments”, “Offer Procedure” and “Main Provisions of Articles of Association” on pages 36, 70, 87, 103,

122,158, 436, 479, and 500, respectively.
Primary Business of our Company

Established in 1989, we are one of the leading, organically grown, wholly Promoter Group-owned, vertically
integrated, global pharmaceutical companies based in India. We are engaged in developing, manufacturing, and
marketing a wide range of formulations across several major therapeutic areas including anti-infectives,
cardiovascular, anti-diabetic, dermatology, and hormone treatment. We have an extensive global presence across
developed and emerging markets such as North America, Europe, Africa, Asia, South America, and the
Commonwealth of Independent States. Our operations are supported by eight manufacturing units, and six DSIR-
approved R&D centers in India with another two R&D centers either being recently commissioned or upcoming.

Industry in which our Company Operates

The global formulation market was estimated at US$ 1,245 billion in CY21, expected to grow at a CAGR of 4.5-
5% to US$ 1,550-1,600 billion by CY26. Growth is largely attributed to the launch of novel therapies, expansion
of existing therapies, growing demand for branded generic medicines, biologics, and accelerated demand for
effective treatments and drugs. The size of the Indian Pharmaceutical Market (IPM) has increased at a CAGR of
approximately 11% from X 483 billion in Fiscal 2011 to X 1,343 billion in Fiscal 2021 and is expected to grow at
a CAGR of 10-11% to X 2,150 — 2,260 billion by Fiscal 2026. (Source: IQVIA Report)

Our Promoters

Our Promoters are Girdharilal Bawri, Banwarilal Bawri, and Dr. Rajendra Agarwal. For details, see “Our
Promoters and Promoter Group” on page 227.

Offer Size

The following table summarizes the details of the Offer. For further details, see “The Offer” and “Offer Structure”
on pages 70 and 475, respectively.

Offer of Equity Shares by | Up to 60,482,040 Equity Shares for cash at a price of Z[®] each, aggregating up to I[e]

way of the Offer for Sale | million, by the Selling Shareholders.
e

Employee Reservation | Up to [e] Equity Shares for cash at a price of ¥[®] each, aggregating up to Z[e] million
Portion

Net Offer Up to [e] Equity Shares for cash at a price of [®] each, aggregating up to X[e] million

(@ The Offer has been authorized by a resolution of our Board dated February 3, 2022.
@ The Equity Shares being offered by the Selling Shareholders are eligible for being offered for sale in terms of the SEBI ICDR Regulations.

Each of the Selling Shareholders has authorized the sale of its respective portion of the Offered Shares. For details on the authorisation
of the Selling Shareholders in relation to the Offered Shares, see “Other Regulatory and Statutory Disclosures” on page 446.

The Offer and Net Offer shall constitute []% and [®]% of the post Offer paid up Equity Share capital of our
Company, respectively.

The above table summarises the details of the Offer. For further details of the offer, see “The Offer” and “Offer
Structure” on pages 70 and 475, respectively.

Objects of the Offer
The Selling Shareholders will be entitled to the entire proceeds of the Offer after deducting the Offer expenses

and relevant taxes thereon. Our Company will not receive any proceeds from the Offer. The objects of the Offer
are to (i) achieve the benefits of listing the Equity Shares on the Stock Exchanges; and (ii) carry out the Offer for
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Sale of up to 60,482,040 Equity Shares by the Selling Shareholders. For further details, see “Objects of the Offer”
on page 103.

Aggregate pre-Offer shareholding of our Promoters and members of the Promoter Group (also the Selling
Shareholders)

Category of Shareholders No. of Equity Shares % of total paid up Equity
Share capital

Promoters*
Girdharilal Bawri 63,070,800 10.53
Banwarilal Bawri 88,667,400 14.81
Dr. Rajendra Agarwal 52,281,300 8.73
Sub-Total (A) 204,019,500 34.07
Promoter Group* (other than the Promoters)
Prateek Agarwal 75,552,000 12.62
Ajay Agarwal 65,176,500 10.88
Vijay Agarwal 62,508,300 10.44
Anju Agarwal 48,843,000 8.16
Gauri Agarwal 48,447,000 8.09
Dr. Ruchi Agarwal 48,035,700 8.02
Sudha Bawri 26,522,400 4.43
Shalini Kedia 7,980,000 1.33
Anushree Agarwal 6,876,000 1.15
Taradevi Bawri 4,860,000 0.81
Sub-Total (B) 394,800,900 65.93
Total (A+B) 598,820,400 100.00

* Also the Selling Shareholders.
For further details of the offer, see “Capital Structure” on page 87.
Summary of Restated Consolidated Financial Information

The following details of our Equity Share capital, total equity, net asset value per Equity Share, net worth for
equity Shareholders, return of net worth for equity Shareholders and total borrowings as at September 30, 2021,
March 31, 2021, March 31, 2020 and March 31, 2019 and total income, restated profit after tax and earnings per
Equity Share (basic and diluted) for six months ended September 30, 2021 and for the financial years ended March
31, 2021, March 31, 2020 and March 31, 2019 are derived from the Restated Consolidated Financial Information.

(in X million, unless otherwise stated)

Particulars Asatand for | Asatandfor | Asatandfor | Asatand for
the six months | the Financial the Financial the Financial
ended Year ended Year ended Year ended
September 30, | March 31, 2021 | March 31, 2020 | March 31, 2019
2021
Equity Share capital®® 199.61 199.61 199.61 199.61
Net worth 44,131.39 37,947.74 75,666.37 60,142.76
Total income 40,937.01 77,494.84 72,621.33 63,128.98
Restated Profit after tax attributable to Owners 6,325.65 20,206.04 15,675.43 14,205.23
Restated profit after tax for the period/year 6,380.51 20,228.44 15,721.15 14,234.57
Basic earnings per share (Face Value of ¥1/- each) 10.56 33.74 26.18 23.72
$(in )
Diluted earnings per share (Face Value of %1/- 10.56 33.74 26.18 23.72
each) ® (in %)
Return on net worth for equity shareholders (%) 14.46% 53.31% 20.78% 23.67%
Net Asset Value per Equity Share (in %) 73.70 63.37 126.36 100.44
Total borrowings (as per balance sheet) 464.30 797.17 360.68 1,318.55

# Pursuant to a resolution passed by our Board on September 27, 2021 and a resolution passed by the Shareholders dated November 15, 2021,
each equity share of face value of ¥10 each has been split into 10 equity shares of face value of ¥1 each. Accordingly, the issued, subscribed
and paid up capital of our Company was sub-divided from 19,960,680 equity shares of face value of 10 each to 199,606,800 equity shares
of face value of 1 each. Sub-division of equity shares is retrospectively considered for the computation of EPS in accordance with Ind AS 33
for all periods presented and for the computation of Net Asset Value per share for all periods presented.

$ The Board of Directors pursuant to a resolution dated November 15, 2021 and the Shareholders pursuant to a special resolution dated
November 29, 2021 have approved the issuance of 399,213,600 bonus Equity Shares in the ratio of two Equity Shares for every one existing
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fully paid up Equity Share, which were issued and allotted on January 18, 2022. Bonus Equity Shares are retrospectively considered for the
computation of EPS in accordance with Indian Accounting Standard 33 (“Ind AS 33”) for all periods presented and for the computation of
Net Asset Value per share for all periods presented. As of the date of this draft red herring prospectus, 598,820,400 Equity Shares are
outstanding.

Notes:
A.  The ratios have been computed as follows:
i.  Earning Per Share (Basic) = Restated net profit after tax and adjustments, available for equity shareholders/Weighted average
number of equity shares outstanding during the period/year
ii.  Earning Per Share (Diluted) = Restated net profit after tax and adjustments, available for equity shareholders/Weighted average
number of equity shares outstanding during the period/year
Return on Net worth (%) = Restated net profit after tax and adjustments / Restated net worth at the end of the period/year
iv.  Net Asset Value per Share (in %) = Restated net worth at the end of the period/year /Weighted number of equity shares outstanding
at the end of the period/year
B.  Accounting and other ratios are derived from the Restated Consolidated Financial Information.
C. Net worth for calculating ratios = Equity share capital + Other equity (including Securities premium, General reserve and Retained
earnings) + Non-Controlling Interest
D. Weighted average number of equity shares is the number of equity shares outstanding at the beginning of the year adjusted by the number
of equity shares issued during the year multiplied by the time weighting factor. The time weighting factor is the number of days for which
the specific shares are outstanding as a proportion of total number of days during the year.
E.  Earnings per share calculations are in accordance with Ind AS 33
F.  Basic and Diluted EPS and Return on net worth numbers for the six months ended September 30, 2021 have not been annualised.

Summary of Pro Forma Financial Information

The following details of our Equity Share capital, total equity, net asset value per Equity Share, net worth for
equity Shareholders, return of net worth for equity Shareholders and total borrowings as at September 30, 2021,
March 31, 2021, March 31, 2020 and March 31, 2019 and total income, pro forma profit after tax and earnings
per Equity Share (basic and diluted) for six months ended September 30, 2021 and for the financial years ended
March 31, 2021, March 31, 2020 and March 31, 2019 are derived from our Pro Forma Consolidated Financial
Information.

in Z million, unless otherwise stated)
Particulars As at and for the | Asat and for the | As at and for | As at and for
six months ended Financial Year | the Financial | the Financial
September 30, ended March 31, | Year ended Year ended
2021 2021 March 31, March 31,
2020 2019
Equity Share capital®® 199.61 199.61 199.61 199.61
Net worth 68,164.69 61,981.04 45,818.58 31,404.17
Total income 40,937.01 72,836.83 70,049.93 59,103.81
Pro forma profit after tax for the period/year 6,325.65 16,284.78 14,566.23 11,891.96
attributable to Owners
Basic earnings per share (Face Value of %1/- 10.56 27.19 24.32 19.86
each)*® (in )
Diluted earnings per share (Face Value of Z1/- 10.56 27.19 24.32 19.86
each)*® (in )
Total borrowings (as per balance sheet) 464.30 797.17 360.68 1,318.55

# Pursuant to a resolution passed by our Board on September 27, 2021 and a resolution passed by Shareholders dated November 15, 2021,
each equity share of face value of T10 each has been split into 10 equity shares of face value of ¥1 each. Accordingly, the issued, subscribed
and paid up capital of our Company was sub-divided from 19,960,680 equity shares of face value of 10 each to 199,606,800 equity shares
of face value of 1 each. Sub-division of equity shares is retrospectively considered for the computation of EPS in accordance with Ind AS 33
for all periods presented.

$ The Board of Directors pursuant to a resolution dated November 15, 2021 and the Shareholders special resolution dated November 29, 2021
have approved the issuance of 399,213,600 bonus Equity Shares in the ratio of two Equity Shares for every one existing fully paid up Equity
Share, which were issued and allotted on January 18, 2022. Bonus Equity Shares are retrospectively considered for the computation of EPS
in accordance with Indian Accounting Standard 33 (“Ind AS 33”) for all periods presented. As of the date of this draft red herring prospectus,
598,820,400 Equity Shares are outstanding.

Notes:

A.  The ratios have been computed as follows:
i. Earning Per Share (Basic) = Pro forma net profit after tax and adjustments, available for equity shareholders/Weighted average
number of equity shares outstanding during the period/year
ii. Earning Per Share (Diluted) = Pro forma profit available for equity shareholders for the period/year / Weighted average number
of diluted potential equity shares outstanding during the period/year
B.  Accounting and other ratios are derived from the Pro Forma Consolidated Financial Information.
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C. Net worth for calculating ratios = Equity share capital + Other equity (including securities premium, general reserve and retained
earnings) + Non-Controlling Interest

D. Weighted average number of equity shares is the number of equity shares outstanding at the beginning of the year adjusted by the number
of equity shares issued during the year multiplied by the time weighting factor. The time weighting factor is the number of days for which
the specific shares are outstanding as a proportion of total number of days during the year.

E.  Earnings per share calculations are in accordance with Ind AS 33

F.  Basic and Diluted EPS for the six months ended September 30, 2021 have not been annualised.

Qualifications of the Statutory Auditors which have not been given effect to in the Restated Consolidated
Financial Information

There are no qualifications included by the Statutory Auditors in their audit reports and hence no effect is required
to be given in the Restated Consolidated Financial Information.

Summary of Outstanding Litigation

A summary of outstanding litigation proceedings as on the date of this Draft Red Herring Prospectus as disclosed
in the section titled “Outstanding Litigation and Other Material Developments” in terms of the SEBI ICDR
Regulations is provided below:

Name of Criminal Tax Statutory or |Disciplinary actions by the| Material Aggregate
entity proceedings |proceedings| regulatory |[SEBI or Stock Exchanges civil amount involved
proceedings against our Promoters | litigations | (X in million)™

Company
By the 117 11 N.A. N.A. 1 2,110.05
Company
Against  the 1 19 4 N.A 1 297.24
Company
Directors*
By our| N.A. N.A. N.A. N.A. N.A. N.A.
Directors
Against  the 1 N.A. 3 N.A. N.A. N.A.
Directors
Promoters
By Promoters N.A. N.A. N.A. N.A. N.A. N.A.
/Against 1 N.A. 3 N.A. N.A. N.A.
Promoters
Subsidiaries
By N.A. N.A. N.A. N.A. N.A. N.A.
subsidiaries
/Against N.A. 1 N.A. N.A. 1 Nil
Subsidiaries

"o the extent quantifiable.
* The litigations involving Directors do not include litigations involving our Promoters who are also Directors on the Board of our Company.

As on date of this Draft Red Herring Prospectus, there are no outstanding litigations involving the Group
Companies, which may have a material impact on our Company.

For further details of the outstanding litigation proceedings, see “Outstanding Litigation and Material
Developments” on page 436.

Risk Factors

Specific attention of the Bidders is invited to “Risk Factors” on page 36 to have an informed view before making
an investment decision.

Summary of Contingent Liabilities

The details of our contingent liabilities as per Ind AS 37 derived from our Restated Consolidated Financial
Information are set forth in the table below:

(R in million)
Sr.No. | Particulars | Asat September 30, 2021
Contingent Liabilities

19



Sr. No. Particulars As at September 30, 2021
1. TDS Demand 2.83
2. Income Tax Demand on account of disallowance/additions 1,895.49
3. Claims against Company not acknowledged as debts 1,125.47
4. Sales Tax Demand on account of demand raised for replacement of 15.45
goods

5. Excise & Service Tax Demand on account of reversal of input credit 359.32
6. Customs Tax Demand - Matters under dispute 43,51
Commitment

1. | Capital Commitment | 924.41

For details, of contingent liabilities for the six month period ended as at September 30, 2021, as per Ind AS 37,
see “Restated Consolidated Financial Information — Notes to Restated Consolidated Financial Information —
Contingent Liabilities, Commitments and Other Litigations” on page 313.

Summary of Related Party Transactions

A summary of related party transactions as per the requirements under Ind AS 24 - Related Party Disclosures read
with the SEBI ICDR Regulations entered into by our Company with related parties as at and for the six months
ended September 30, 2021 and as at and for the years ended March 31, 2021, March 31, 2020 and March 31, 2019
derived from our Restated Consolidated Financial Information are as follows:

(In X million)

Sr. Particulars As at
No September March March March
30, 2021 31, 2021 31,2020 | 31,2019

A Sale of Goods
Al Enterprise under Significant Influence of Key
management Personnel or their relatives

M/s Bawri Medical Depot 101.36 114.63 172.39 140.20
M/s Oxalis Labs 570.20 582.16 481.27 283.70
B Purchase of Goods

B.1 Enterprise under Significant Influence of Key
management Personnel or their relatives

M/s Oxalis Labs 1,839.83 | 4,396.68 | 4,195.67 | 3,393.78
C Sale of Assets

C1 Enterprise under Significant Influence of Key
management Personnel or their relatives

M/s Oxalis Labs 0.38 5.69 14.17 4.93
D Purchase of Assets

D.1 Enterprise under Significant Influence of Key
management Personnel or their relatives

M/s Oxalis Labs 0.91 7.20 11.69 0.36
E Interest Income

E.l Enterprise under Significant Influence of Key
management Personnel or their relatives

Agarwal Holdings Private Limited 13.97 - - -
F Sub-Lease Rental Income and Support Fees

F.1 Enterprise under Significant Influence of Key
management Personnel or their relatives

Agarwal Holdings Private Limited 0.09 0.05 - -
G Reimbursement of Expenses

G.1 Enterprise under Significant Influence of Key
management Personnel or their relatives

M/s Pharma Centre 0.42 0.90 0.86 1.02

Agarwal Holdings Private Limited - (0.00) - -
H Donation Expenses
H.1 Associate Concern

Macleods Social Welfare Foundation 1.05 0.35 0.05 -
| Temporary Advances given
1.1 Associate Concern

Macleods Social Welfare Foundation - - 0.05 0.00
1.2 Enterprise under Significant Influence of Key

management Personnel or their relatives
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Sr. Particulars As at
No September March March March
30, 2021 31,2021 | 31,2020 | 31,2019
Agarwal Holdings Private Limited 902.63 - - -
M/s Oxalis Labs - 22.20 25.12 0.40
Macleods Laboratories Private Limited 0.30 0.30 0.42 0.57
Lance Financial Consultants Private Limited - 0.04 0.14 0.00
1.3 Key Management Personnel
Girdharilal Bawri - 4.06 4.12 11.15
Banwarilal Bawri - 13.88 20.97 31.33
Dr. Rajendra Agarwal - 5.32 3.72 25.75
Vijay Agarwal - 0.66 2.44 4.46
1.4 Relatives of Key Management Personnel
Anju Agarwal - 10.16 16.99 17.81
Ajay Agarwal - 10.13 16.21 18.68
J Temporary Advances received back
J.1 Associate Concern
Macleods Social Welfare Foundation - - 0.05 0.00
J.2 Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Oxalis Labs - 22.20 25.12 0.40
Macleods Laboratories Private Limited 0.30 0.30 0.42 0.57
Lance Financial Consultants Private Limited - 0.04 0.14 0.00
J.3 Key Management Personnel
Girdharilal Bawri - 4.06 4.12 11.15
Banwarilal Bawri - 13.88 20.97 31.33
Dr. Rajendra Agarwal - 5.32 3.72 25.75
Vijay Agarwal - 0.66 2.44 4.46
J4 Relatives of Key Management Personnel
Anju Agarwal - 10.16 16.99 17.81
Ajay Agarwal - 10.13 16.21 18.68
K Short Term Employee Benefits paid
K.l Key Management Personnel
Girdharilal Bawri 158.06 316.03 313.65 241.54
Banwarilal Bawri 158.06 316.03 313.65 241.54
Dr. Rajendra Agarwal 158.06 316.03 313.65 241.54
Ruchi Agarwal 2.51 4.98 4.95 247
Vijay Agarwal 19.27 39.49 39.21 35.35
Vinayak Shirodkar 8.51 16.55 14.86 13.26
Patri Venkat Raghavendra Rao 0.01 - - -
Siddhesh Mahadeo Rane 0.48 0.91 0.78 0.18
Suvarna Bhaskar - - - 1.03
K.2 Relatives of Key Management Personnel
Ajay Agarwal 10.03 20.67 20.67 18.63
Prateek Banwarilal Agarwal 4.53 9.31 9.31 7.62
Gauri Agarwal 0.17 - - -
L Professional Fees paid
L.1 Relatives of Key Management Personnel
Kusum Todi 0.38 0.76 0.72 0.69
Nirmala Ruia - - 3.49 3.49
M Commission paid
M.1 | Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Pharma Centre 28.34 41.74 41.37 42.25
N Rent paid
N.1 Relatives of Key Management Personnel
Sudha Bawri 6.28 12.56 12.56 12.56
Anju Agarwal 6.28 12.56 12.56 12.56
Ajay Agarwal 6.28 12.56 12.56 12.56
Prateek Banwarilal Agarwal 0.51 1.03 1.03 0.94
N.2 Enterprise under Significant Influence of Key
management Personnel or their relatives
Macleods Laboratories Private Limited 0.66 1.20 1.20 1.20
(6] Dividends distributed
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Sr. Particulars As at
No September March March March
30, 2021 31,2021 | 31,2020 | 31,2019
0.1 Key Management Personnel
Girdharilal Bawri - - - 22.35
Banwarilal Bawri - - - 30.22
Dr. Rajendra Agarwal - - - 17.99
Ruchi Agarwal - - - 16.01
Vijay Agarwal - - - 20.84
0.2 Relatives of Key Management Personnel
Rajendra Agarwal HUF - - - 0.10
Taradevi Bawri - - - 1.62
Sudha Bawri - - - 8.84
Anju Agarwal - - - 16.28
Ajay Agarwal - - - 21.73
Anushree Agarwal - - - 2.29
Prateek Banwarilal Agarwal - - - 25.18
Gauri Agarwal - - - 16.15
P Miscellaneous Transactions made
P.1 Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Oxalis Labs 1.21 3.89 1.36 (0.77)
M/s Pharma Centre 0.02 (0.52) 0.42 0.15
Equity Contributions
Q.1 Associate Concern
Makmed LLC - 0.01 - -
PT Sampharindo Retroviral Indonesia 123.97 - 102.48 -
R Balance of Investments as on
R.1 Associate Concern
Macleods Social Welfare Foundation 0.05 0.05 0.05 0.05
PT Sampharindo Retroviral Indonesia 226.45 102.48 102.48 -
Makmed LLC 0.01 0.01 - -
S Interest Receivable
S.1 Enterprise under Significant Influence of Key
management Personnel or their relatives
Agarwal Holdings Private Limited 13.97 - - -
T Trade Receivables
T1 Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Bawri Medical Depot 9.55 0.00 - (0.00)
M/s Oxalis Labs 0.04 0.38 0.00 -
M/s Pharma Centre 8.71 10.05 12.34 13.70
U Advance received from Customers
u.l Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Bawri Medical Depot - - 1.65 -
\% Sub-Lease Rent Receivable
V.1 Enterprise under Significant Influence of Key
management Personnel or their relatives
Agarwal Holdings Private Limited 0.16 0.05 - -
W Balance of Loans & Advances/Other Receivables
W.1 | Key Management Personnel
Vijay Agarwal 0.01 0.01 0.01 0.01
W.2 | Enterprise under Significant Influence of Key
management Personnel or their relatives
Agarwal Holdings Private Limited 902.63 - - -
Agarwal Holdings Private Limited on account of Demerger 1,750.47 | (1,953.82) - -
X Trade Payables
X.1 Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Oxalis Labs 155.46 314.43 62.27 98.66
Macleods Laboratories Private Limited - 0.01 - -
Y Commission Payable
Y.l Enterprise under Significant Influence of Key
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Sr. Particulars As at
No September March March March
30, 2021 31,2021 | 31,2020 | 31,2019

management Personnel or their relatives
M/s Pharma Centre 5.29 2.90 3.28 2.24

z Salaries & Remuneration Payable

Z1 Key Management Personnel
Girdharilal Bawri 12.26 11.76 - 9.89
Banwarilal Bawri 12.26 11.76 - 10.17
Dr. Rajendra Agarwal 12.26 11.76 - 10.73
Ruchi Agarwal 0.28 0.28 - 0.14
Vijay Agarwal 1.24 1.22 1.07 1.17

Z.2 Relatives of Key Management Personnel
Ajay Agarwal 1.02 0.85 0.88 0.87
Prateek Banwarilal Agarwal 0.47 0.46 0.46 0.38
Gauri Agarwal 0.16 - - -

AA Expenses Payable

AA.1 | Enterprise under Significant Influence of Key
management Personnel or their relatives
M/s Pharma Centre 0.11 0.19 0.07 0.42

* Post employment Benefits in the form of Gratuity and Compensated Absences has not been considered in above information as a separate
actuarial valuation/details of premium paid are not available.

The following are the details of the transactions which were eliminated upon consolidation as per Ind AS
24 read with ICDR Regulations during the period/year ended September 30, 2021, March 31, 2021, March

31, 2020 and March 31, 2019

Sr _ As at
No.. Particulars September March 31, March March
30, 2021 2021 31, 2020 31, 2019
A. Sale of Goods
A.l | Subsidiaries
Macleods Pharma USA, Inc. 1,430.19 11,180.21 7,721.93 4,953.66
Macleods Pharma UK Limited 15.53 0.76 2.69 41.00
Macleods Pharmaceuticals Limited, LLC 870.36 1,606.08 443.73 419.39
Macleods Pharmaceuticals SA (Pty) Limited 594.17 3,429.65 1,313.93 1,481.73
B. Sale of Services
B.1 | Subsidiaries
Macleods Pharmaceuticals SA (Pty) Limited - 412.80 306.27 -
Macleods Pharmaceuticals Philippines, Inc. 10.96 - - -
C. Interest Income
C.1 | Subsidiaries
Macleods Pharma UK Limited 1.84 4.65 7.86 7.61
Macleods Pharma Espana SLU 0.96 1.72 1.17 -
Macleods Pharmaceuticals SA (Pty) Limited - - 5.97 0.94
Oxus Pharma Ltd 0.12 0.11 0.00 -
Macleods Pharmaceuticals Sdn. Bhd. 0.07 0.01 - -
D. Exchange Revaluation of Trade Receivables
D.1 | Subsidiaries
Macleods Pharma USA, Inc. 84.37 (260.68) 374.53 (114.19)
Macleods Pharma UK Limited (0.22) (0.04) 0.09 (21.06)
Macleods Pharmaceuticals Limited, LLC 17.99 (5.71) 15.85 (4.93)
Macleods Pharmaceuticals Philippines, Inc. 0.03 - - -
Macleods Pharmaceuticals SA (Pty) Limited (64.44) 121.68 (23.36) (41.36)
E. Sundry Balance written off of Trade Receivables
E.1 | Subsidiaries
Macleods Pharma UK Limited - - (0.00) -
Macleods Pharmaceuticals Limited, LLC - - - (0.00)
F. Advances given to Subsidiaries
F.1 | Subsidiaries
Macleods Pharma UK Limited - - - 0.31
Oxus Pharma Ltd 1.50 2.00 0.82 -
Macleods Pharmaceuticals SA (Pty) Limited - - 243.64 -
Macleods Pharma Espana SLU - 6.54 8.84 9.27
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As at

Sg Particulars September March 31, March March
: 30, 2021 2021 31, 2020 31, 2019
Macleods Pharmaceuticals Sdn. Bhd. - 2.12 - -
G. Advances received back from Subsidiaries
G.1 | Subsidiaries
Macleods Pharma UK Limited - 75.74 - 0.04
Macleods Pharmaceuticals SA (Pty) Limited - - 243.64 81.10
Macleods Pharma Espana SLU - - - 0.06
H. Advances written off of Subsidiaries
H.1 | Subsidiaries
Macleods Pharmaceuticals SA (Pty) Limited - - 8.16 -
l. Exchange Revaluation of Advances to Subsidiaries
1.1 Subsidiaries
Macleods Pharma UK Limited (0.57) 5.31 3.85 (2.55)
Macleods Pharma Espana SLU 0.06 0.79 1.45 (0.53)
Oxus Pharma Ltd 0.07 (0.02) 0.02 -
Macleods Pharmaceuticals Sdn. Bhd. 0.02 0.05 - -
J. Exchange Revaluation of Accrued Interest on
Advances to Subsidiaries
J.1l Subsidiaries
Macleods Pharma UK Limited (0.52) 3.60 1.31 -
Macleods Pharma Espana SLU (0.01) 0.04 - -
Oxus Pharma Ltd 0.00 (0.00) - -
Macleods Pharmaceuticals Sdn. Bhd. 0.00 - - -
K. Temporary Advances received back
K.1 | Subsidiaries
East and West Clothing Private Limited 0.60 0.47 0.80 0.76
M. Temporary Advances given
M.1 | Subsidiaries
East and West Clothing Private Limited 0.60 0.47 0.80 0.76
N. Equity Contributions
N.1 | Subsidiaries
Macleods Pharmaceuticals Sdn. Bhd. - 0.00 - -
Macleods Pharmaceuticals Philippines, Inc. - 15.16 - -
Oxus Pharma Ltd - - 1.95 -
O. Rent paid
0.1 | Subsidiaries
East and West Clothing Private Limited 1.98 3.60 3.60 3.60
P. Miscellaneous Transactions made
P.1 Subsidiaries
Macleods Pharma USA, Inc. 2.72 - - -
Q. Balance of Investments as on
Q.1 | Subsidiaries
Macleods Pharmaceuticals Limited, LLC 2.38 2.38 2.38 2.38
Macleods Pharma UK Limited 0.01 0.01 0.01 0.01
Macleods Pharmaceuticals SA (Pty) Limited 0.01 0.01 0.01 0.01
Macleods Pharma USA, Inc. 3.43 3.43 3.43 3.43
Macleods Pharma Espana SLU 0.21 0.21 0.21 0.21
Oxus Pharma Ltd 1.95 1.95 1.95 -
Macleods Pharmaceuticals Sdn. Bhd. 0.00 0.00 - -
Macleods Pharmaceuticals Philippines, Inc. 15.16 15.16 - -
East and West Clothing Private Limited - - 75.07 75.07
R. Balance of Advances to Subsidiaries as on
R.1 | Subsidiaries
Macleods Pharma UK Limited 59.93 60.50 130.93 127.09
Macleods Pharmaceuticals SA (Pty) Limited - - (0.00) -
Macleods Pharma Espana SLU 31.44 31.38 24.05 13.76
Oxus Pharma Ltd 4.38 2.81 0.83 -
Macleods Pharmaceuticals Sdn. Bhd. 2.20 2.18 - -
S. Balance of Accrued Interest on Advances to
Subsidiaries as on
S.1 Subsidiaries
Macleods Pharma UK Limited 52.47 51.15 42.90 33.73
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As at

Sg Particulars September March 31, March March
: 30, 2021 2021 31, 2020 31, 2019

Macleods Pharma Espana SLU 3.88 2.93 1.17 -
Oxus Pharma Ltd 0.23 0.11 0.00 -
Macleods Pharmaceuticals Sdn. Bhd. 0.08 0.01 - -

T. Balance of Trade Receivables

T.1 | Subsidiaries
Macleods Pharma UK Limited 16.07 0.76 2.73 14.65
Macleods Pharmaceuticals Limited, LLC 1,026.05 431.98 213.65 285.46
Macleods Pharmaceuticals SA (Pty) Limited 1,000.77 2,140.57 722.64 466.31
Macleods Pharma USA, Inc. 6,091.35 6,889.81 5,055.32 3,381.71

U. Witholding Tax Receivable
U.1 | Subsidiaries

Macleods Pharmaceuticals Philippines, Inc. 2.77 - - -
U. Expenses Payable
U.1 | Subsidiaries

East and West Clothing Private Limited - 0.27 - -
V. Balance of Cash in Transit
V.1 | Subsidiaries

Macleods Pharma USA, Inc. 111.38 - - -

Note: East and West Clothing Private Limited is not our Subsidiary from appointed date i.e. 1st January, 2021 after Demerger order dated
December 23, 2021 from NCLT. However, since the transactions are made with the Subsidiary during that period, transactions with East and
West Clothing Private Limited are considered as Related Party Transactions (as a Subsidiary) as per Ind AS 24 for period ended 30th
September, 2021 and year ended 31st March, 2021.

For details of the related party transactions, see “Restated Consolidated Financial Information — Summary of
Related Party Transactions” on page 326.

Issue of Equity Shares made in the last one year for consideration other than cash

Our Company has not issued any Equity Shares for consideration other than cash in the one year preceding the
date of this Draft Red Herring Prospectus. However, our Company has undertaken a bonus issue of 399,213,600
Equity Shares in the ratio of 2:1 which were allotted on January 18, 2022.

For details, see “Capital Structure — Notes to the Capital Structure — Equity share capital history of our Company”
on page 87.

Split or consolidation of Equity Shares in the last one year

Except as disclosed below, our Company has not undertaken split or consolidation of the equity shares of our
Company in the last one year preceding the date of this Draft Red Herring Prospectus:

Pursuant to a resolution passed by our Board on September 27, 2021 and a resolution passed by our Shareholders
dated, November 15, 2021, each equity share of face value of 10 each as sub-divided into 10 equity shares of
face value of X1 each. Accordingly, the issued, subscribed and paid up capital of our Company was sub-divided
from 19,960,680 equity shares of face value of 210 each to 199,606,800 equity shares of face value of 1 each.
For details, see “Capital Structure — Notes to the Capital Structure — Equity Share capital history of our Company”
on pages 87.

Financing Arrangements

There have been no financing arrangements whereby the Promoters, members of our Promoter Group, our
Directors or any of their relatives, have financed the purchase by any other person of securities of our Company
during a period of six months immediately preceding the date of filing of this Draft Red Herring Prospectus.

Weighted average price at which the Equity Shares were acquired by the Shareholders of the Company

The weighted average price at which the Equity Shares were acquired by the Shareholders in the one year
preceding the date of this Draft Red Herring Prospectus is:
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Name of the Shareholder

Number of Equity Shares acquired in the
one year preceding the date of this Draft

Red Herring Prospectus**

Weighted average price of acquisition
per Equity Share (in )*

Girdharilal Bawri 42,047,200 Nil
Banwarilal Bawri 59,111,600 Nil
Dr. Rajendra Agarwal 34,854,200 Nil
Prateek Agarwal 50,368,000 Nil
Ajay Agarwal 43,451,000 Nil
Vijay Agarwal 41,672,200 Nil
Anju Agarwal 32,562,000 Nil
Gauri Agarwal 32,298,000 Nil
Dr. Ruchi Agarwal 32,023,800 Nil
Sudha Bawri 17,681,600 Nil
Shalini Kedia 5,320,000 Nil
Anushree Agarwal 4,584,000 Nil
Taradevi Bawri 3,240,000 Nil

* As certified by B.A.K.D. & Co., by way of their certificate dated February 14, 2022.
# The Equity Shares have been acquired pursuant to the bonus issue in the preceding one year.

For further details, see “Capital Structure — Notes to the Capital Structure — Equity share capital history of our

Company” on page 87.

Average cost of acquisition for Promoters and the Selling Shareholders

The average cost of acquisition per Equity Share acquired by the Promoters and the Selling Shareholders, as on
the date of this Draft Red Herring Prospectus is:

Name of the Promoter / Selling Number of Equity Shares held” | Average cost of Acquisition per Equity

Shareholder Share

(in3)*
Girdharilal Bawri 63,070,800 Negligible
Banwarilal Bawri 88,667,400 0.01
Dr. Rajendra Agarwal 52,281,300 0.03
Prateek Agarwal 75,552,000 Nil
Ajay Agarwal 65,176,500 0.37
Vijay Agarwal 62,508,300 Nil
Anju Agarwal 48,843,000 0.26
Gauri Agarwal 48,447,000 Nil
Dr. Ruchi Agarwal 48,035,700 Negligible
Sudha Bawri 26,522,400 0.01
Shalini Kedia 7,980,000 Nil
Anushree Agarwal 6,876,000 0.03
Taradevi Bawri 4,860,000 0.03

# Pursuant to a resolution passed by our Board on September 27, 2021 and a resolution passed by Shareholders dated November 15, 2021,
each equity share of face value of 10 each has been split into 10 equity shares of face value of ¥1 each.
* As certified by B.A.K.D. & Co. by way of their certificate dated February 14, 2022.

Details of price at which Equity Shares were acquired in the last three years preceding the date of this Draft
Red Herring Prospectus by our Promoters, Promoter Group and Selling Shareholders is disclosed below:

Name of the Date of acquisition | Number of equity Face value Acquisition price
acquirer/shareholder of equity shares shares acquired per equity per equity share
share” (in %)

Promoters”
Girdharilal Bawri January 18, 2022 42,047,200 1 NA
Banwarilal Bawri January 18, 2022 59,111,600 1 NA
Dr. Rajendra Agarwal January 18, 2022 34,854,200 1 NA
Members of the Promoter Group”
Prateek Agarwal January 18, 2022 50,368,000 1 NA
Ajay Agarwal January 18, 2022 43,451,000 1 NA
Vijay Agarwal January 18, 2022 41,672,200 1 NA
Anju Agarwal January 18, 2022 32,562,000 1 NA
Gauri Agarwal January 18, 2022 32,298,000 1 NA
Dr. Ruchi Agarwal January 18, 2022 32,023,800 1 NA
Sudha Bawri January 18, 2022 17,681,600 1 NA
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Name of the Date of acquisition | Number of equity Face value Acquisition price
acquirer/shareholder of equity shares shares acquired per equity per equity share
share? (in%)
Shalini Kedia October 18, 2019 266,000 10 Nil?
January 18, 2022 5,320,000 1 NA
Anushree Agarwal January 18, 2022 4,584,000 1 NA
Taradevi Bawri January 18, 2022 3,240,000 1 NA

* Also, the Selling Shareholders and Shareholders having special rights.

# Our Company has undertaken a sub-division of equity shares of ¥ 10 each to Equity Shares having face value of ¥ 1 each pursuant to a
resolution passed by our Board on September 27, 2021 and a resolution passed by our Shareholders dated, November 15, 2021.

A Acquired by way of a gift.

For details of sub-division of equity shares in the last one year, see “Capital Structure — Notes to the Capital
Structure — Equity share capital history of our Company” on page 87.

Details of pre-IPO placement
Our Company is not contemplating a pre-1PO placement.
Exemption from complying with any provisions of securities laws, if any, granted by SEBI

Our Company has not received any exemption from the SEBI from complying with any provisions of securities
laws, as on the date of this Draft Red Herring Prospectus.
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
Certain Conventions

All references to “India” contained in this Draft Red Herring Prospectus are to the Republic of India and its
territories and possessions and all references herein to the “Government”, “Indian Government”, “Gol”, “Central
Government” or the “State Government” are to the Government of India, central or state, as applicable. All
references to the “U.S.”, “US”, “U.S.A” or “United States™ are to the United States of America and its territories
and possessions. All references to “South Africa”, “S.A.”, “R.S.A.” are to the Republic of South Africa and its
territories and possessions. All references to “Ukraine” are to Ukraine and its territories and possessions. All
references to the “United Kingdom”, “England”, “U.K.” are to the United Kingdom of Great Britain and Northern
Ireland and its territories and possessions. All references to “Spain” are to Kingdom of Spain and its territories
and possessions. All references to “Nigeria” are to Federal Republic of Nigeria and its territories and possessions.
All references to “Malaysia” are to Malaysia and its territories and possessions. All references to “Philippines”
are to Republic of the Philippines and its territories and possessions. All references to “Russia” are to Russian
Federation and its territories and possessions. All references to “Japan” are to the State of Japan and its territories
and possessions. All references to “Peru” are to the Republic of Peru and its territories and possessions. All
references to “Uzbekistan” are to the Republic of Uzbekistan and its territories and possessions. All references to
“Morocco” are to the Kingdom of Morocco and its territories and possessions.

Unless otherwise specified, any time mentioned in this Draft Red Herring Prospectus is in Indian Standard Time
(“IST”). Unless indicated otherwise, all references to a ‘year’ in this Draft Red Herring Prospectus are to a
calendar year.

Unless stated otherwise, all references to page numbers in this Draft Red Herring Prospectus are to the page
numbers of this Draft Red Herring Prospectus.

Financial Data

Unless stated otherwise or the context otherwise requires, the financial information and financial ratios in this
Draft Red Herring Prospectus have been derived from our Restated Consolidated Financial Information and Pro
Forma Consolidated Financial Information. For further information, see “Restated Consolidated Financial
Information” and “Pro Forma Consolidated Financial Information” on page 235 and 358, respectively.

The Restated Consolidated Financial Information of our Company, along with our Subsidiaries and Associates
comprising of the restated consolidated statement of assets and liabilities as at September 30, 2021 and as at March
31, 2021, March 31, 2020 and March 31, 2019 and the restated consolidated statements of profits and losses
(including other comprehensive income), the restated consolidated statement of changes in equity and the restated
consolidated cash flow statement for six months ended September 30, 2021 and for the financial years ended
March 31, 2021, March 31, 2020 and March 31, 2019, the summary statement of significant accounting policies,
and other explanatory information prepared in terms of the requirements of Section 26 of Part | of Chapter 111 of
the Companies Act, SEBI ICDR Regulations and the Guidance Note on “Reports in Company Prospectuses
(Revised 2019)” issued by ICAI, as amended from time to time.

We have also included in this Draft Red Herring Prospectus, the Pro Forma Consolidated Financial Information
comprising of pro forma consolidated balance sheet as at September 30, 2021, March 31, 2021, March 31, 2020
and March 31, 2019, the pro forma consolidated statement of profit and loss for the six months period ended
September 30, 2021 and for the years ended March 31, 2021, March 31, 2020 and March 31, 2019 and related
notes thereon, to illustrate the impact of a proposed demerger of investment division as set out in “Basis of
preparation” section of the Pro Forma Consolidated Financial Information, on financial position of our Company,
Subsidiaries and Associates as at and for the financial years/period ended September 30, 2021, March 31, 2021,
March 31, 2020 and March 31, 2019 as if the demerger had taken place at April 1, 2018, i.e. beginning of the
earliest period presented in the “Financial Information — Pro Forma Consolidated Financial Information” on
page 358. For further details, see “History and Certain Corporate Matters — Material acquisitions or divestments
of business or undertakings, mergers, amalgamations or revaluation of assets in the last 10 years” and “Risk
Factors - The Pro Forma Consolidated Financial Information included in this Draft Red Herring Prospectus to
reflect the Demerger is not indicative of our expected results or operations in the future periods or our future
financial position or a substitute for our past results.” on pages 201 and 42, respectively.

The standalone and consolidated financial statements of our Company as at and for the year ended March 31,
2019, March 31, 2020, March 31, 2021 were audited by B.A.K.D. and Co. and standalone and consolidated
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financial statements of our Company as at and for six month ended September 30, 2021 were audited by the Joint
Statutory Auditors.

Our Company’s financial year commences on April 1 and ends on March 31 of the next year. Accordingly, all
references in this Draft Red Herring Prospectus to a particular FY, Financial Year, Fiscal or Fiscal Year, unless
stated otherwise, are to the 12-month period ended on March 31 of that particular calendar year.

There are significant differences between Ind AS, U.S. GAAP and IFRS. Our Company does not provide
reconciliation of its financial information to IFRS or U.S. GAAP. Our Company has not attempted to explain
those differences or quantify their impact on the financial data included in this Draft Red Herring Prospectus and
it is urged that you consult your own advisors regarding such differences and their impact on our financial data.
Accordingly, the degree to which the financial information included in this Draft Red Herring Prospectus will
provide meaningful information is entirely dependent on the reader’s level of familiarity with Indian accounting
policies and practices, the Companies Act, Ind AS and the SEBI ICDR Regulations. Any reliance by persons not
familiar with Indian accounting policies and practices on the financial disclosures presented in this Draft Red
Herring Prospectus should, accordingly, be limited. For risks relating to significant differences between Ind AS
and other accounting principles, see “Risk Factors — Significant differences exist between Indian Accounting
Standards (“Ind AS”) and other accounting principles, such as Indian Generally Accepted Accounting Principles
(“Indian GAAP”), International Financial Reporting Standards (“IFRS”) and United States Generally Accepted
Accounting Principles (“U.S. GAAP”), which may be material to investors’ assessments of our financial
condition, result of operations and cash flows” on page 65.

Unless the context otherwise indicates, any percentage amounts or ratios (excluding certain operational metrics),
relating to the financial information of our Company in this Draft Red Herring Prospectus have been calculated
on the basis of our Restated Consolidated Financial Information or Pro Forma Consolidated Financial Information,
as applicable.

Non-Generally Accepted Accounting Principles Financial Measures

Certain non-GAAP measures such as, EBITDA, EBITDA margin, return on capital employed, fixed asset
turnover, PAT margin and net asset value per equity share (“Non-GAAP Measures”) presented in this Draft Red
Herring Prospectus are a supplemental measure of our performance and liquidity that are not required by, or
presented in accordance with, Ind AS, Indian GAAP, or IFRS. Further, these Non-GAAP Measures are not a
measurement of our financial performance or liquidity under Ind AS, Indian GAAP, or IFRS and should not be
considered in isolation or construed as an alternative to cash flows, profit/ (loss) for the year/ period or any other
measure of financial performance or as an indicator of our operating performance, liquidity, profitability or cash
flows generated by operating, investing or financing activities derived in accordance with Ind AS, Indian GAAP,
or IFRS. In addition, these Non-GAAP Measures are not a standardised term, hence a direct comparison of
similarly titled Non-GAAP Measures between companies may not be possible. Other companies may calculate
the Non-GAAP Measures differently from us, limiting its usefulness as a comparative measure. Although the
Non-GAAP Measures are not a measure of performance calculated in accordance with applicable accounting
standards, our Company’s management believes that it is useful to an investor in evaluating us because it is a
widely used measure to evaluate a company’s operating performance. See “Risk Factors - Certain non-GAAP
measures and other statistical information relating to our operations and financial performance have been
included in this Draft Red Herring Prospectus. These non-GAAP measures are not measures of operating
performance or liquidity defined by Ind AS and may not be comparable with those presented by other companies ”
on page 61.

Currency and Units of Presentation

All references to:

. “Rupees” or “X” or “INR” or “Rs.” are to Indian Rupee, the official currency of the Republic of India;
and

. “USD” or “US$” are to United States Dollar, the official currency of the United States.

. “UAH” or “2” are to Ukrainian hryvnia, the official currency of Ukraine.

. “GBP” or “£” are to the pound sterling, the official currency of the United Kingdom, among others.
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. “Euro” or “€” are to the Euro, the official currency of the European Union.

. “Zar” or “R” are to the Rand, the official currency of the Republic of South Africa.

. “Naira” or “NGN” or “N” are to the Naira, the official currency of the Federal Republic of Nigeria.
. “MYR” or “RM” or “Ringgit” are to Malaysian Ringgit, the official currency of Malaysia.

. “RUB” or “P” or “Rubles” are to Russian Ruble, the official currency of the Russian Federation.

Our Company has presented certain numerical information in this Draft Red Herring Prospectus in “million” units.
One million represents 1,000,000 and one billion represents 1,000,000,000.

However, where any figures that may have been sourced from third-party industry sources are expressed in
denominations other than millions, such figures appear in this Draft Red Herring Prospectus in such
denominations as provided in the respective sources.

In this Draft Red Herring Prospectus, any discrepancies in any table between the total and the sums of the amounts
listed are due to rounding off. All figures derived from our Restated Consolidated Financial Information in
decimals have been rounded off to the two decimal place. However, where any figures may have been sourced
from third-party industry sources, such figures may be rounded off to such number of decimal places as provided
in such respective sources.

Exchange Rates

This Draft Red Herring Prospectus contains conversion of certain other currency amounts into Indian Rupees that
have been presented solely to comply with the SEBI ICDR Regulations. These conversions should not be
construed as a representation that these currency amounts could have been, or can be converted into Indian Rupees,
at any particular rate or at all.

The following table sets forth, for the periods indicated, information with respect to the exchange rate between
the Rupee and the other currencies:

(Amount in ¥, unless otherwise specified)

Currency | As of September 30, 2021 | Asof March 31,2021 | As of March 31, 2020 | As of March 31, 2019*

1US$ 74.23 73.50 75.39 69.17
1 UAH 2.76 2.60 2.66 2.52
1 GBP 99.77 100.95 93.08 90.48
1 Euro 86.11 86.10 83.05 77.70
1 Zar 4.90 4.91 4.18 4,72
1 Naira 0.18 0.19 0.20 0.19
1 Ringgit 17.71 17.64 17.30 16.94
1 Ruble 1.02 0.96 0.94 1.06

(Source: www.fbil.org.in, rbi.org.in, www1.0anda.com)
*  Exchange rate as on March 29, 2019, as exchange rate is not available for March 30, 2019 being Saturday and March 31, 2019 being
a Sunday.

Industry and Market Data

Unless stated otherwise, information pertaining to the industry in which our Company operates in, contained in
this Draft Red Herring Prospectus is derived from the IQVIA Report and IQVIA Dataset which has been
commissioned by our Company for an agreed fee, exclusively in connection with the Offer. We officially
appointed IQVIA, in connection with the preparation of the IQVIA Report and IQVIA Dataset pursuant to an
agreement dated December 13, 2021.

Industry publications generally state that the information contained in such publications has been obtained from
publicly available documents from various sources believed to be reliable but accuracy, completeness and
underlying assumptions of such third-party sources are not guaranteed. Although the industry and market data
used in this Draft Red Herring Prospectus is reliable, the data used in these sources may have been re-classified
by us for the purposes of presentation however, no material data in connection with the Offer has been omitted.
Data from these sources may also not be comparable.
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Although we believe that the industry and market data used in this Draft Red Herring Prospectus is reliable,
industry sources and publications may base their information on estimates and assumptions that may prove to be
incorrect. The extent to which the industry and market data presented in this Draft Red Herring Prospectus is
meaningful depends upon the reader’s familiarity with, and understanding of, the methodologies used in compiling
such information. There are no standard data gathering methodologies in the industry in which our Company
conducts business and methodologies and assumptions may vary widely among different market and industry
sources. Such information involves risks, uncertainties and numerous assumptions and is subject to change based
on various factors, including those discussed in “Risk Factors — Industry information included in this Draft Red
Herring Prospectus has been derived from the IQVIA Dataset and IQVIA Report exclusively commissioned by
our Company solely for the purposes of the Offer.” on page 60.

For details of risks in relation to IQVIA Report, see “Risk Factors — Industry information included in this Draft
Red Herring Prospectus has been derived from the IQVIA Dataset and IQVIA Report exclusively commissioned
by our Company solely for the purposes of the Offer.” on page 60.

In accordance with the SEBI ICDR Regulations, “Basis for Offer Price” on page 105 includes information relating
to our peer group companies. Such information has been derived from publicly available sources specified herein.
Accordingly, no investment decision should be made solely on the basis of such information.

The IQVIA Report is subject to the following disclaimer:

“Unless noted otherwise, the information in this section has been obtained or derived from the report titled
“Industry Overview” dated January 25, 2022, prepared by IQVIA (the “Report”). All information contained in
the Report has been obtained by IQVIA from sources believed by it to be accurate and reliable. The information
contained herein was prepared expressly for use herein and was based on certain assumptions and information
available at the time the Report was prepared. As with any attempt to estimate future events, the forecasts,
projections, conclusions, and other information included herein are subject to certain risks and uncertainties, and
are not to be considered guarantees of any particular outcome. IQVIA has confirmed that certain third-party
information used or cited in the Report has been obtained from publicly available information and
acknowledgements of sources have been given wherever necessary in the Report. The Report, in part or in whole,
is not intended to constitute investment advice, and is not a recommendation to purchase or not purchase, an
endorsement of, or an opinion as to the value of, any security or any investment instrument of any entity. In this
disclaimer the terms IQVIA and IQVIA shall be deemed to include its affiliated companies, directors, officers,
employees and agents. The Report is not a comprehensive evaluation of the industry, the Company or the Equity
Shares and all material within the Report should be deemed as expressions of opinion which are subject to change
without notice.

In accordance with the terms of the Agreement, IQVIA’s principal task has been to collect, analyze and present
data in respect of the Industry Report.

The enclosed materials include information derived from market research information provided by IQVIA and its
affiliated companies. IQVIA market research information is proprietary to IQVIA and available on a confidential
basis. IQVIA market research information reflects estimates of marketplace activity and should be treated
accordingly.”

The IQVIA Dataset is subject to the following disclaimer:

“The enclosed materials include information derived from market research information provided by IQVIA Inc.
and its affiliated companies (“IQVIA”). IQVIA market research information is proprietary to IQVIA and
available on a confidential basis by subscription from IQVIA. IQVIA market research information reflects
estimates of marketplace activity and should be treated accordingly.”

Notice to Prospective Investors in the United States

The Equity Shares have not been recommended by any U.S. federal or state securities commission or regulatory
authority. Furthermore, the foregoing authorities have not confirmed the accuracy or determined the adequacy of
this Draft Red Herring Prospectus or approved or disapproved the Equity Shares. Any representation to the
contrary is a criminal offence in the United States. In making an investment decision, investors must rely on their
own examination of our Company and the terms of the Offer, including the merits and risks involved. The Equity
Shares have not been and will not be registered under the United States Securities Act of 1933 (the “U.S.
Securities Act”) or any other applicable law of the United States and, unless so registered, may not be offered or
sold within the United States except pursuant to an exemption from, or in a transaction not subject to, the

31



registration requirements of the U.S. Securities Act and applicable state securities laws. Accordingly, the Equity
Shares are being offered and sold (a) in the United States only to “qualified institutional buyers” (as defined in
Rule 144A under the U.S. Securities Act and referred to in this Draft Red Herring Prospectus as “U.S. QIBs”) in
transactions exempt from, or not subject to the registration requirements of the U.S. Securities Act and (b) outside
the United States in an “offshore transaction” as defined in, and in reliance on, Regulation S and the applicable
laws of the jurisdiction where those offers and sales occur. For the avoidance of doubt, the term “U.S. QIBs” does
not refer to a category of institutional investors defined under applicable Indian regulations and referred to in this
Draft Red Herring Prospectus as “QIBs”.

Notice to Prospective Investors in the European Economic Area

This Draft Red Herring Prospectus has been prepared on the basis that all offers of Equity shares in Member States
of the European Economic Area (“EEA”) (each a “Member State”) will be made pursuant to an exemption under
the Prospectus Regulation (as defined below), as applicable to each Member State, from the requirement to
produce a prospectus for offers of Equity Shares. The expression “Prospectus Regulation” means Regulation (EU)
2017/1129. Accordingly, any person making or intending to make an offer to the public within the EEA of Equity
Shares which are the subject of the placement contemplated in this Draft Red Herring Prospectus should only do
so in circumstances in which no obligation arises for our Company or any of the BRLMSs to produce a prospectus
for such offer pursuant to Article 3 of the Prospectus Regulation or supplement a prospectus pursuant to Article
23 of the Prospectus Regulation. None of our Company and the BRLMs have authorised, nor do they authorise,
the making of any offer of Equity Shares through any financial intermediary, other than the offers made by the
BRLMs which constitute the final placement of Equity Shares contemplated in this Draft Red Herring Prospectus.

For the purposes of this provision, the expression an “offer to the public” in relation to the Equity Shares in any
Member State means the communication in any form and by any means of sufficient information on the terms of
the Offer and any Equity Shares to be offered so as to enable an investor to decide to purchase or subscribe for
any Equity Shares.

Information to Distributors (as defined below)

Solely for the purposes of the product governance requirements contained within: (a) EU Directive 2014/65/EU
on markets in financial instruments, as amended (“MiFID 11); (b) Articles 9 and 10 of Commission Delegated
Directive (EU) 2017/593 supplementing MiFID II; and (c) local implementing measures (together, the “MiFID
Il Product Governance Requirements”), and disclaiming all and any liability, whether arising in tort, contract
or otherwise, which any “manufacturer” (for the purposes of the MiFID II Product Governance Requirements)
may otherwise have with respect thereto, the Equity Shares have been subject to a product approval process, which
has determined that such Equity Shares are: (i) compatible with an end target market of retail investors and
investors who meet the criteria of professional clients and eligible counterparties, each as defined in MiFID II;
and (ii) eligible for distribution through all distribution channels as are permitted by MiFID II (the “Target
Market Assessment”). Notwithstanding the Target Market Assessment, “distributors” (for the purposes of the
MIiFID Il Product Governance Requirements) (“Distributors”) should note that: the price of the Equity Shares
may decline and investors could lose all or part of their investment; the Equity Shares offer no guaranteed income
and no capital protection; and an investment in the Equity Shares is compatible only with investors who do not
need a guaranteed income or capital protection, who (either alone or in conjunction with an appropriate financial
or other adviser) are capable of evaluating the merits and risks of such an investment and who have sufficient
resources to be able to bear any losses that may result therefrom. The Target Market Assessment is without
prejudice to the requirements of any contractual, legal or regulatory selling restrictions in relation to the Offer.
Furthermore, it is noted that, notwithstanding the Target Market Assessment, the BRLMs will only procure
investors who meet the criteria of professional clients and eligible counterparties.

For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or
appropriateness for the purposes of MiFID II; or (b) a recommendation to any investor or group of investors to
invest in, or purchase, or take any other action whatsoever with respect to the Equity Shares. Each Distributor is
responsible for undertaking its own target market assessment in respect of the Equity Shares and determining
appropriate distribution channels.

Notice to Prospective Investors in the United Kingdom

This Draft Red Herring Prospectus has been prepared on the basis that all offers to the public of Equity Shares
will be made pursuant to an exemption under the UK Prospectus Regulation from the requirement to produce a
prospectus for offers of Equity Shares. The expression “UK Prospectus Regulation” means Prospectus Regulation
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(EU) 2017/1129, as it forms part of UK domestic law by virtue of the European Union (Withdrawal) Act 2018.
Accordingly, any person making or intending to make an offer to the public within the United Kingdom of Equity
Shares which are the subject of the placement contemplated in this Draft Red Herring Prospectus should only do
so in circumstances in which no obligation arises for our Company or any of the BRLMSs to produce a prospectus
for such offer pursuant to Article 3 of the UK Prospectus Regulation or supplement a prospectus pursuant to
Article 23 of the UK Prospectus Regulation. None of our Company, the BRLMSs have authorized, nor do they
authorize, the making of any offer of Equity Shares through any financial intermediary, other than the offers made
by the Members of the Syndicate which constitute the final placement of Equity Shares contemplated in this Draft
Red Herring Prospectus.

For the purposes of this provision, the expression an “offer to the public” in relation to the Equity Shares in the
United Kingdom means the communication in any form and by any means of sufficient information on the terms
of the Offer and any Equity Shares to be offered so as to enable an investor to decide to purchase or subscribe for
any Equity Shares.

Information to Distributors

Solely for the purposes of the product governance requirements contained within the FCA Handbook Product
Intervention and Product Governance Sourcebook (“PROD”) (the “UK MIiFIR Product Governance Rules”),
and disclaiming all and any liability, whether arising in tort, contract or otherwise, which any ‘manufacturer’ (for
the purposes of the UK Product Governance Rules) may otherwise have with respect thereto, the Equity Shares
have been subject to a product approval process, which has determined that such Equity Shares are: (i) compatible
with an end target market of: (a) investors who meet the criteria of professional clients as defined in point (8) of
Article 2(1) of Regulation (EU) No 600/2014 as it forms part of domestic law by virtue of the European Union
(Withdrawal) Act 2018 (“EUWA?); (b) eligible counterparties, as defined in the FCA Handbook Conduct of
Business Sourcebook (“COBS”); and (c) retail clients who do not meet the definition of professional client under
(b) or eligible counterparty per (c); and (ii) eligible for distribution through all distribution channels (the “Target
Market Assessment”). Notwithstanding the Target Market Assessment, distributors should note that: the price of
the Equity Shares may decline and investors could lose all or part of their investment; the Equity Shares offer no
guaranteed income and no capital protection; and an investment in the Equity Shares is compatible only with
investors who do not need a guaranteed income or capital protection, who (either alone or in conjunction with an
appropriate financial or other adviser) are capable of evaluating the merits and risks of such an investment and
who have sufficient resources to be able to bear any losses that may result therefrom. The Target Market
Assessment is without prejudice to the requirements of any contractual, legal or regulatory selling restrictions in
relation to the Offer. Furthermore, it is noted that, notwithstanding the Target Market Assessment, the BRLMs
will only procure investors who meet the criteria of professional clients and eligible counterparties.

For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or
appropriateness for the purposes of COBS 9A and COBS 10A respectively; or (b) a recommendation to any
investor or group of investors to invest in, or purchase or take any other action whatsoever with respect to the
Equity Shares. Each distributor is responsible for undertaking its own target market assessment in respect of the
Equity Shares and determining appropriate distribution channels.
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FORWARD-LOOKING STATEMENTS

This Draft Red Herring Prospectus contains certain “forward-looking statements”. These forward-looking
statements generally can be identified by words or phrases such as “aim”, “anticipate”, “are likely”, “believe”,
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“continue”, “can”, “could”, “expect”, “estimate”, “intend”, “may”, “likely”, “objective”, “plan”, “propose”,
“project”, “seek” “will”, “will achieve”, “will continue”, “will likely”, “will pursue” or other words or phrases of
similar import. Similarly, statements that describe our strategies, objectives, plans or goals are also forward-
looking statements. All forward-looking statements are subject to risks, uncertainties, expectations and
assumptions about us that could cause actual results to differ materially from those contemplated by the relevant
forward-looking statement. All statements in this DRHP that are not statements of historical fact are ‘forward—

looking statements’.

Actual results may differ materially from those suggested by forward-looking statements due to risks or
uncertainties associated with expectations relating to and including, regulatory changes pertaining to the industries
in India and other overseas jurisdictions in which we operate and our ability to respond to them, our ability to
successfully implement our strategy, our growth and expansion, technological changes, our exposure to market
risks, general economic and political conditions in India which have an impact on its business activities or
investments, the monetary and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest
rates, foreign exchange rates, equity prices or other rates or prices, the performance of the financial markets in
India and globally, changes in domestic laws, regulations and taxes and changes in competition in the industries
in which we operate.

Certain important factors that could cause actual results to differ materially from our expectations include, but are
not limited to, the following:

. Shortfall in the supply of our raw materials or an increase in their prices, or of other input costs;

. A material slowdown or shutdown in our manufacturing or R&D operations;

. Regulatory action, litigation or other liabilities against our manufacturing activities;

. Increased product liabilities due to failure to meet various quality standards and good manufacturing
practices;

. Failure to obtain, maintain or renew statutory and regulatory licenses, permits and approvals required to
operate our business both in India and abroad;

. Limited number of markets contribute to significant portion of our revenue from operations;

. Outstanding legal proceedings involving our Company, some of our Subsidiaries, certain of our
Promoters and our Directors; and

. Our Pro Forma Consolidated Financial Information reflects the effect of Demerger and does not indicate

expected results or operations in the future periods or our future financial position nor is a substitute for
our past results.

For further details regarding factors that could cause actual results to differ from expectations, see “Risk Factors”,
“Industry Overview”, “Our Business” and “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” on pages 36, 122, 158 and 394, respectively. By their nature, certain market risk disclosures
are only estimates and could be materially different from what actually occurs in the future. As a result, actual
gains or losses could materially differ from those that have been estimated.

There can be no assurance to Bidders that the expectations reflected in these forward-looking statements will
prove to be correct. Given these uncertainties, Bidders are cautioned not to place undue reliance on such forward-
looking statements and not to regard such statements to be a guarantee of our future performance.

Forward-looking statements reflect current views as on the date of this Draft Red Herring Prospectus and are not
a guarantee of future performance. These statements are based on our management’s beliefs and assumptions,
which in turn are based on currently available information. Although we believe the assumptions upon which
these forward-looking statements are based are reasonable, any of these assumptions could prove to be inaccurate,
and the forward-looking statements based on these assumptions could be incorrect. Neither our Company, our
Directors, the Selling Shareholders, the Syndicate nor any of their respective affiliates have any obligation to
update or otherwise revise any statements reflecting circumstances arising after the date hereof or to reflect the
occurrence of underlying events, even if the underlying assumptions do not come to fruition.

In accordance with the SEBI ICDR Regulations, our Company, the Book Running Lead Managers will ensure
that the Bidders in India are informed of material developments until the time of the grant of listing and trading
permission by the Stock Exchanges for the Offer.
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In accordance with regulatory requirements including requirements of SEBI and as prescribed under applicable
law, each of the Selling Shareholders shall, severally and not jointly, ensure that the Bidders in India are informed
of material developments, in relation to statements and undertakings specifically undertaken or confirmed by it in
relation to itself as a Selling Shareholder and its respective portion of the Offered Shares in the Red Herring
Prospectus until the time of the grant of listing and trading permission by the Stock Exchanges. Only statements
and undertakings which are specifically confirmed or undertaken by each Selling Shareholder in relation to itself
as a Selling Shareholder and its respective portion of the Offered Shares, in this Draft Red Herring Prospectus
shall be deemed to be statements and undertakings made by such Selling Shareholder.
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SECTION II: RISK FACTORS

An investment in Equity Shares involves a high degree of risk. You should carefully consider all the information
in this Draft Red Herring Prospectus, including the risks and uncertainties described below, before making an
investment in the Equity Shares. The risks described below are not the only ones relevant to us or our Equity
Shares, the industry in which we operate or propose to operate. Additional risks and uncertainties, not presently
known to us or that we currently deem immaterial may occur and adversely impact our business, cash flows,
prospects, results of operations and financial condition. To obtain a complete understanding of our business and
operations and legislations governing our business, you should read this section in conjunction with the sections
“Industry Overview”, “Our Business”, “Key Regulations and Policies in India” and “Management’s Discussion
and Analysis of Financial Condition and Results of Operations” on pages 122, 158, 190 and 394, respectively.
Unless specified or quantified in the relevant risk factor below, we cannot quantify the financial or other
implications of any of the risks mentioned in this section. If any of the following risks, some combination of the
following risks or other risks that are not currently known or are now deemed immaterial, actually occur, our
business, financial condition and results of operations could suffer, the price of our Equity Shares could decling,
and you may lose all or part of your investment. In making an investment decision, you must rely on your own
examination of us and the terms of the Offer, including the merits and risks involved, and you should consult your
tax, financial and legal advisors about the consequences to you of an investment in the Equity Shares. Prospective
investors should pay particular attention to the fact that our Company is incorporated under the laws of India
and is subject to a legal and regulatory environment which may differ in certain respects from that of other
countries.

This Draft Red Herring Prospectus also contains forward-looking statements that involve risks and uncertainties.
Our actual results could differ materially from those anticipated in such forward-looking statements as a result
of certain factors, including but not limited to the considerations described below and elsewhere in this Draft Red
Herring Prospectus. For details, see “Forward-Looking Statements” on page 34.

In Fiscal 2022, our Company completed the de-merger of our former investment business undertaking into
Agarwal Holdings Private Limited, one of our Promoter Group entities (“Demerger”). We have included in this
Draft Red Herring Prospectus the Pro Forma Consolidated Financial Information (to be read in conjunction with
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Basis of Preparation
of the Pro Forma Consolidated Financial Information” on page 418) as at and for the years ended March 31,
2019, 2020 and 2021 and the six months ended September 30, 2021, to show the impact of the Demerger on our
Company, including the results of operations and the financial position that would have resulted had the
Demerger been completed at a date prior to the first period presented in the Pro Forma Consolidated Financial
Information. For further details, see “Financial Information — Pro Forma Consolidated Financial Information”
on page 358; “History and Certain Corporate Matters — Material acquisitions or divestments of business or
undertakings, mergers, amalgamations or revaluation of assets in the last 10 years” on page 201; and “Risk
Factors - The Pro Forma Consolidated Financial Information included in this DRHP to reflect the impact of the
Demerger on our Company is not indicative of our future financial condition or factual financial position or
results of operations” on page 42.

Our financial year commences on April 1 and ends on March 31 of the subsequent year, and references to a
particular financial year are to the 12 months ended March 31 of that year. Unless otherwise stated, or the context
otherwise requires, the financial information used in this section is derived from our “Pro Forma Consolidated
Financial Information ” included in this Draft Red Herring Prospectus on page 358.

We have included certain sales, market share and other financial information relating to the pharmaceutical
industry and our operations, products and therapeutic areas that is sourced from the IQVIA Report and IQVIA
Dataset. IQVIA computes revenues for the sales of pharmaceutical products based on their research on sales of
products in certain pharmaceutical markets and in relation to specific geographic areas. The methodology for
computation of revenues by IQVIA, including for our products, is different from the methodology we adopt for the
recognition of revenue from the sales of our products under Ind AS, reflected in the Restated Financial Statements
included in this Draft Red Herring Prospectus. Accordingly, the sales, market share and other financial data
sourced to IQVIA may not accurately reflect our revenues, results of operations and financial results for the
products/therapeutic areas covered.

Unless otherwise indicated, such data used in this section has been derived from the IQVIA Dataset. The IQVIA
Dataset is subject to the following disclaimer: “The above material includes information based on market
research information obtained under license from the following information service(s): IQVIA MIDAS Quarterly
Audit March & September 2021 Dataset, IQVIA Secondary Sales Audit Dataset March & September 2021, IQVIA
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Secondary Sales Audit Dataset March 2016, IQVIA Secondary Sales Audit Dataset March 2013 and IQVIA US
National Sales Perspective (USNSP September 2021). Copyright IQVIA. All Rights Reserved.” “The above
material also includes information based on secondary research information from the following source(s): Filings
of consolidated financials made by the respective companies with stock exchanges”.

We have also derived certain information from the IQVIA Report which was commissioned by us in connection
with the Offer. Unless otherwise indicated, all financial, operational, industry and other related information
derived from the IQVIA Dataset or the IQVIA Report and included herein with respect to any particular year
refers to such information for the relevant Fiscal Year.

The IQVIA Report is subject to the following disclaimer:

“The above material includes information based on market research information obtained under license from the
following information service(s): Specific IQVIA Data Asset; MAT Mar 2021. Copyright IQVIA. All Rights
Reserved.” The enclosed materials include information derived from market research information provided by
IQVIA and its affiliated companies. IQVIA market research information is proprietary to IQVIA and available on
a confidential basis. IQVIA market research information reflects estimates of marketplace activity and should be
treated accordingly.”

For further details in relation to disclaimer and risks in relation to the IQVIA Dataset and the IQVIA Report, see
“Certain Conventions, Presentation of Financial, Industry and Market Data and Currency of Presentation” on
page 28 and “Risk Factors — Industry information included in this Draft Red Herring Prospectus has been derived
from the IQVIA Dataset and IQVIA Report exclusively commissioned by our Company solely for the purposes of
the Offer.” on page 60.

INTERNAL RISK FACTORS

Risks Related to Our Business and Industry

1.  We may experience a shortfall in the supply of our raw materials or an increase in their prices, or of other
input costs.

The raw materials used in the manufacture of our products, including packaging materials, are subject to
supply disruptions and price volatility caused by various factors, such as commodity market fluctuations, the
quality and availability of such materials, currency fluctuations, consumer demand, and the regulatory
environment. While we are able to meet a portion of the APIs and packaging materials required in our
operations through internal production, we continue to procure certain APIs and other raw materials
including primary and secondary packaging materials from domestic and international third-party suppliers.
Certain of our raw materials are imported to our manufacturing facilities in India from various countries
including China. For Details, see “— Restrictions on import of raw materials and an increase in shipment
cost may adversely impact our business and results of operations”.

We generally do not enter into long-term contracts or exclusive arrangements with our suppliers and typically
negotiate and place purchase orders with them from time to time. If supplies are adversely affected, we may
be unable to identify and engage with substitute suppliers at reasonable prices and in a timely manner. Any
increase in the prices or demand for such raw materials, may result in increased cost pressures, and materially
and adversely affect our business and results of operations. Unanticipated supply shortages could also lead
to the slowdown or shutdown of our operations or the under-utilization of our manufacturing facilities.

In addition, as we sell our products in developed and regulated markets, we are required to source
substantially all of our raw materials from suppliers compliant with certain ‘good manufacturing practice’
standards. There can be no assurance that our suppliers will, at all times, comply with such standards or that
they will be able to continue providing quality-compliant raw materials to us. We may be compelled to make
alternative arrangements for supply of necessary raw materials, which may not be available in requisite
guantities or at prices acceptable to us. In addition, our ability to control raw material costs by using potential
substitutes is restricted on account of the strict quality standards applicable to our products. A failure to
maintain our required supply of raw materials, and an inability to ensure alternate raw material sources on
terms acceptable to us could adversely affect our ability to conduct our operations efficiently, which could
materially and adversely affect our business, prospects, financial condition and results of operations.
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While we continue to explore and increase the manufacturing of raw materials in-house to manage our
dependence on imports and third-party suppliers, the growth of our business and operations may still
continue to be dependent on third parties.

We could experience a material slowdown or shutdown in our manufacturing or R&D operations.

Our operations are supported by eight manufacturing units in India. In addition, through a manufacturing
agreement, we have access to a manufacturing unit in India that is owned and operated by a Promoter Group
entity, and through our Associate Company, PT Sampharindo Retroviral Indonesia, we have access to a
manufacturing unit in Indonesia, and intend to further expand our capabilities and capacities. For further
information, see “Our Business — Description of our Business — Manufacturing Facilities and Approvals”
on page 181. Also as at September 30, 2021, we operated six DSIR-approved R&D centers for a range of
development activities, including API, formulations research, and analytical development. We have recently
opened our seventh R&D center and have another upcoming R&D center, both in Mumbai (Maharashtra).

Our business is dependent on our ability to manage our manufacturing and R&D facilities, which are subject
to various operating risks and factors outside our control including breakdown and/or failure of equipment
or industrial accidents that require significant repair and maintenance costs, difficulties with production costs
and yields, product quality issues, disruption in electrical power or water resources, timely grant or renewal
of approvals, severe weather conditions, natural disasters and outbreaks of infectious diseases, such as the
current COVID-19 pandemic which affected, among others, global supply chains, political instability, and
cooperation of our employees. Any of the foregoing could cause delays in our operations or require us to
shut down the affected manufacturing facility.

We may also be subject to manufacturing disruptions due to delays in receiving regulatory approvals, which
may require our manufacturing facilities to suspend or limit production, or transfer production to other
approved facilities, until the required approvals are received or observations concerning these approvals are
resolved. Our inability to effectively respond to any such shutdown or slowdown and rectify any disruption
in a timely manner and at an acceptable cost, could result in us being unable to satisfy our contractual
commitments, which could have an adverse effect on our business, financial condition and results of
operations.

Our manufacturing and R&D operations may also be affected by disputes with our work force. For instance,
in 2017, we were subjected to a strike and a sit-in Dharna by certain sales promotion employees at our head
office in Mumbai in respect of certain employee demands and allegations that threats were made by
management to certain sales promotion employees which marginally affected our sales operations. We
cannot assure you that we will not experience similar disruptions in the future due to disputes or other
problems with our work force. Any disagreements with labor unions or labor unrest directed against us could
disrupt our operations, which in turn could adversely affect our business, financial condition and results of
operations and cash flows. For more information, see “ — Our operations are labor intensive and we may be
subject to strikes, work stoppages or increased wage demands by our employees or those of our suppliers.”
on page 52.

Manufacturing activities may subject us to regulatory action, litigation or other liabilities.

Pharmaceutical manufacturers are subject to significant regulatory scrutiny in most jurisdictions. We have
obtained approvals from certain global regulatory bodies, including the USFDA, the MHRA, EDQM and
the WHO that enable us to manufacture, distribute and license our products in key markets and are crucial
for maintaining the scale of our operations. In connection with maintaining and periodically renewing these
approvals, such regulatory bodies impose various stringent requirements on us in respect of, among others,
research and development, testing, manufacturing, safety, hygiene and storage. In addition, our
manufacturing facilities and products are subject to periodic inspection/ audit by these regulatory agencies,
and if we are unable to comply with their requirements, our manufacturing facilities and products may be
subject to regulatory action, including a temporary or permanent restriction to market and sell our products
in certain jurisdictions or result in the withdrawal of a product from certain markets or affect approvals of
new products from the respective manufacturing facility. For example, in September 2019, the Ministry of
Health, Pharmacy and Poisons Board, Republic of Kenya (“Kenyan PPB”) inspected our manufacturing
facility located at Daman Unit VII in connection with the routine renewal of the facility’s good
manufacturing practice (“GMP”) certificate and issued observations on, among others, certain technical
defaults. Our Company took necessary remedial action and submitted responses in respect of these
observations to the Kenyan PPB who thereafter re-inspected the facility in November 2021 and as of the date
of this Draft Red Herring Prospectus is currently processing the renewal of the facility’s GMP certificate.
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We will not be able to sell the products which are manufactured from Daman Unit VII in Kenya until we
receive the renewed GMP certificate, and any such prolonged suspension of manufacturing activities at our
facilities could impact our ability to meet the demand for our products, and adversely affect our prospects
and results of operation.

In November 2017, the USFDA inspected our manufacturing facility in Baddi and issued certain
observations via a Form FDA 483. Our Company responded to the same on December 2017 and thereafter
periodically provided updates to the USFDA in respect of the observations. In December 2018, the USFDA
issued an ‘untitled letter’ to our Company.

Pursuant to the abovementioned observations, the USFDA may (a) withhold approval for any new
applications or supplement listing of our Company as a drug manufacturer and (b) refuse admission of the
articles manufactured from our Baddi manufacturing facility.

In October 2021, the USFDA inspected our Baddi manufacturing facility and in November 2021 issued
another Form FDA 483 citing certain observations.

While our Company responded to these observations in November 2021, the USFDA informed us that our
status remains as ‘official action indicated’ and that our Baddi facility could be subjected to regulatory or
enforcement action in respect of GMP including the withholding of approvals. As of the date of this Draft
Red Herring Prospectus, we are yet to receive further communication from the USFDA on this issue. Based
on our Restated Consolidated Financial Information for Fiscal 2021 and the six months ended September
30, 2021, products supplied by our Baddi manufacturing facility to the United States made up X 4,906.86
million and X 1,514.41 million, respectively, representing 6.82% and 3.71% of our total revenue from
operations in the same periods, respectively. We cannot assure you that the USFDA will not have any further
adverse observations. In the event that there are such further adverse observations by the USFDA, our
prospects and results of operation may be adversely affected.

There is no fixed frequency of inspections and we have been subjected to several routine inspections by
global regulators over the last three Fiscals. Further, certain approvals or certifications that we have received
from these regulators will expire in the near future and we may be unable to maintain or renew these
approvals or certifications in a timely manner for reasons which may include delays due to the COVID-19
pandemic which could cause disruptions or delays in approval for new products and/or production, which in
turn could adversely affect our business, financial condition, cash flows or results of operations. For further
information on our approvals, see “Government and Other Approvals” on page 443.

Failure to meet various quality standards and good manufacturing practices may result in increased
product liabilities

We are required to meet various quality standards and specifications for our customers under our supply
contracts and quality agreements entered into with our customers, including adhering to various good
manufacturing practices in the global market and conditions imposed under statutory or regulatory approvals
as well as quality certifications in accordance with the marketing authorisations and the applicable regulatory
framework of the respective jurisdiction. An inability to comply with these standards may subject us to
increased liability through product recalls, contractual fines, or regulatory sanctions, and may also subject
us to product liability claims.

We have previously recalled products due to quality issues and changes in regulatory requirements and we
may in the future proactively take corrective measures such as voluntary recalls and withdrawals of our
products based on internal investigations of our manufacturing facilities or our processes. Our customer
contracts may also require us to replace or provide credit in exchange for products that have expired and are
returned by our customers within a stipulated period. We may also be subject to product liability claims if
our products are non-compliant with applicable quality standards, which may adversely affect our business,
prospects, results of operation, and financial condition. For instance, we were previously subject to a multi-
district product liability proceeding in the United States in respect of the sale of a certain product in 2017
which was subsequently dismissed in our favor. We are currently subject to a multi-district class action suit
filed against, various pharmaceutical companies including our Company and Macleods Pharma USA Inc.
before the United States District Court, District of New Jersey for allegedly selling losartan containing drugs
which contained levels of nitrosamines which the plaintiffs claim resulted in them developing cancer. For
more details, see “Outstanding Litigation and Material Developments — Litigation involving our Company
— Litigation Against the Company — Material Civil Litigation” on page 437.There can be no assurance that
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we will not be subject to such claims in the future, and any proceedings brought against us irrespective of
the merit of such claims, may involve substantial management attention and resources which may adversely
affect our prospects, results of operations and financial condition. See “ — Our products may cause or may
be perceived to cause severe side effects, or develop unexpected safety or efficacy concerns, which exposes
us to product liability claims and legal proceedings involving such claims” on page 50.

We are subject to extensive government regulation and may fail to obtain, maintain or renew statutory
and regulatory licenses, permits and approvals required to operate our business both in India and abroad.

We operate in a highly regulated industry and our operations, including our development, testing,
manufacturing, marketing and sales activities, are subject to extensive laws and regulations in India and other
countries. We are required to obtain and maintain several statutory and regulatory permits and approvals
under central, state and local government rules in India. These include approvals applicable to the
manufacturing industry such as land use permits, factory licenses, manufacturing permits, building and
zoning permits, and environmental, health and safety permits, as well as those specifically applicable to the
pharmaceutical industry such as licenses under the Drugs and Cosmetics Act, 1940 and the Narcotic Drugs
and Psychotropic Substances Act, 1985. We are also subject to various laws and regulations in the
international markets where we market and sell our products and have ongoing duties to regulatory
authorities in these markets before and after a product’s commercial release. For details of applicable
regulations and policies, see “Key Regulations and Policies” and “Government and Other Approvals”
beginning on pages 190 and 443, respectively. Certain of our authorizations and licenses such as our bio-
medical waste authorizations, consents under the Water (Prevention and Control of Pollution) Act, 1974 and
the Air (Prevention and Control of Pollution) Act, 1981 and fire no objection certificates have expired in the
ordinary course of business and we have applied for renewal of such authorizations and licenses. Further,
we are yet to apply for certain required authorizations, such as final fire no objection certificate in respect of
a certain R&D unit. If we fail to obtain, renew or maintain any required approvals, licenses, registrations and
permissions, in a timely manner or at all, we may experience delays in approvals for developing and
marketing new products, which could adversely affect our business, financial condition and results of
operations.

Obtaining and maintaining regulatory approval of any of our current or future products in one jurisdiction
does not guarantee that we will be able to obtain or maintain regulatory approval in any other jurisdiction.
Regulatory authorities in many of our international markets must also approve our products before we or our
distribution agents can market them, irrespective of whether these products are approved in India or other
markets. Furthermore, governments in certain markets in which we operate may regulate the pricing and
marketing of our products, which may limit the revenue we are able to derive from a particular product.
Majority of the approvals we require are granted for a limited duration and require periodic renewal while
there are some approvals which are granted for an indefinite period. The approval process for a new product
and for renewals may be complex, lengthy and expensive. If we fail to comply with the various conditions
attached to our approvals, licenses, registrations and permissions once received, the relevant regulatory body
may suspend, curtail or revoke our ability to market certain products, which would adversely affect our
business, financial condition and results of operations.

In addition, the local laws of certain countries impose restrictions on the grant of product registrations and
manufacturing licenses to foreign entities. These laws compel us to enter into agreements with local
distributors or manufacturers to apply for and obtain these registrations and licenses in their name, or
otherwise restrict our operations by limiting the number of entities we can have arrangements with. If the
parties that hold such approvals default in complying with the terms of such approvals resulting in our
inability to market our products in those countries, our business, financial condition and results of operations
may be adversely affected.

Changes in these laws and regulations may increase our compliance costs and adversely affect our business,
prospects, results of operations and financial condition. In countries where we have limited experience, we
are subject to additional risks related to complying with a wide variety of local laws, including restrictions
on the import and export of certain intermediates, drugs, technologies and multiple and possibly overlapping
tax structures. Furthermore, regulatory requirements are still evolving in many markets and are subject to
change and as a result may, at times, be unclear or inconsistent. Consequently, there is increased risk that we
may inadvertently fail to comply with such regulations, which could lead to enforced shutdowns and other
sanctions imposed by the relevant authorities, as well as the withholding or delay in receipt of regulatory
approvals for our new products.
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We derive a significant portion of our revenue from operations from a limited number of markets.

We have historically derived a significant portion of our revenue from India, the United States and South
Africa. Revenue from operations in India and outside India represented 51.73% and 48.27% of our revenue
from operations in Fiscal 2021, respectively, and 63.93% and 36.07% of our revenue from operations in the
six months ended September 30, 2021, respectively. Therefore, any developments in the pharmaceutical
industry in these regions could have an impact on our operations.

In addition, our revenues from these markets may decline as a result of increased competition, regulatory
action, pricing pressures, fluctuations in the demand for or supply of our products, or the outbreak of an
infectious disease such as COVID-19. Our failure to effectively react to these situations could adversely
affect our business, prospects, results of operations and financial condition. Furthermore, our international
operations are subject to risks that are specific to each country and region in which we operate, as well as
risks associated with international operations, in general. These risks include complying with changes in
foreign laws, regulations and policies, including restrictions on trade, import and export license
requirements, and tariffs and taxes, intellectual property enforcement issues and changes in foreign trade and
investment policies. If we are unable to effectively address or comply with changes in foreign laws, or meet
the conditions stipulated in our licenses, we may be subject to penalties and other regulatory actions, which
could adversely affect our reputation, business, prospects, result of operations and financial condition.

Our Company, some of our Subsidiaries and certain of our Promoters and Directors are involved in
certain legal proceedings.

Our Company, some of our Subsidiaries and certain of our Promoters and Directors are currently involved
in certain legal proceedings. These legal proceedings are pending at different levels of adjudication before
various courts and tribunals. A summary of outstanding litigation involving our Company, two of our
Subsidiaries and certain of our Promoters and our Directors as on the date of this Draft Red Herring
Prospectus is provided below in accordance with the materiality policy adopted by our Board. For details,
see “Outstanding Litigation and Material Developments” on page 436.

Name of entity Criminal Tax Statutory or Disciplinary Material Aggregate
proceedings | proceedings regulatory actions by the civil amount involved
proceedings SEBI or Stock litigations | (% in million)”
Exchanges against
our Promoters

Company
By the Company 117 11 N.A. N.A. 1 2,110.05
/Against the) 1 19 4 N.A 1 297.24
Company
Directors*
By our Directors N.A. N.A. N.A. N.A. N.A. N.A.
/Against the Directors 1 N.A. 3 N.A. N.A. N.A.
Promoters
By Promoters N.A. N.A. N.A. N.A. N.A. N.A.
/Against Promoters 1 N.A. 3 N.A. N.A. N.A.
Subsidiaries
By subsidiaries N.A. N.A. N.A. N.A. N.A. N.A.
/Against Subsidiaries N.A. 1 N.A. N.A. 1 Nil

* The litigations involving Directors do not include litigations involving our Promoters who are also Directors on the Board of our

Company.

to the extent quantifiable.

In addition to the above, we could also be adversely affected by complaints, claims or legal actions brought
in the future by persons, including before consumer forums or sector-specific or other regulatory authorities
or commissions in the ordinary course or otherwise, in relation to our products and practices. Furthermore,
in the ordinary course of our business, we may receive communications in the form of letters, information
requests and notices from various regulatory authorities of various states in India, labor authorities,
professional tax authorities, the Competition Commission of India, and the Employee Provident Fund
Organization, in relation to, among others, requests for information and clarifications relating to our business
and in some instances relating to investigations of third parties by the authorities as cooperation with
investigations to which we are not connected in any way, operations and past compliances. There can be no
assurance that such complaints or claims or requests for information will not result in investigations,
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enquiries or legal actions by any regulatory authority against us.

The Pro Forma Consolidated Financial Information included in this Draft Red Herring Prospectus to
reflect the Demerger is not indicative of our expected results or operations in the future periods or our
future financial position or a substitute for our past results.

The NCLT by its order dated December 23, 2021 has sanctioned the scheme of the Demerger, which is
effective from January 1, 2021. For further details on the demerger, see “History and Certain Corporate
Matters — Details regarding material acquisitions or divestments of business/undertakings, mergers,
amalgamations, any revaluation of assets etc. in the last 10 years” on page 201.

Our Pro Forma Consolidated Financial Information as of and for the Fiscals 2019, 2020, 2021 and the six
months ended September 30, 2021, included in this Draft Red Herring Prospectus illustrate the impact of
this divestment on our Company, including the results of operations and the financial position that would
have resulted as if the divestment had taken place on April 1, 2018. Accordingly, our Pro Forma Consolidated
Financial Information may not necessarily be indicative of what our actual results of operations, financial
position and cash flows would have been for such periods or as of such dates, nor are these intended to be
indicative of expected results or operations in the future periods or our future financial position. For further
details, see “Financial Information — Pro Forma Consolidated Financial Information” on page 358.

Our Pro Forma Consolidated Financial Information addresses a hypothetical situation and does not represent
our actual consolidated financial condition or results of operations, and is not intended to be indicative of
our future financial condition and results of operations. The adjustments set forth in the Pro Forma
Consolidated Financial Information are based on available information and assumptions that our
management believes to be reasonable. As the Pro Forma Consolidated Financial Information is prepared
for illustrative purposes only, it is, by its nature, subject to change and may not give an accurate picture of
the actual financial results that would have occurred had such transactions by us been effected on the dates
they are assumed to have been effected, and is not intended to be indicative of our future financial
performance. The Pro Forma Consolidated Financial Information does not include all of the information
required for financial statements under Ind AS and should be read in conjunction with the section “Basis of
Preparation of the Pro Forma Consolidated Financial Information” in the Pro Forma Consolidated Financial
Information on page 368 and “Significant Accounting Policies” in the Restated Consolidated Financial
Information on page 260 included in this Draft Red Herring Prospectus. Furthermore, our Pro Forma
Consolidated Financial Information was not prepared in connection with an offering registered with the SEC
under the U.S. Securities Act and consequently does not comply with the SEC’s rules on presentation of pro
forma financial information. Accordingly, investors should not unduly rely on our Pro Forma Consolidated
Financial Information. If the various assumptions underlying the preparation of the Pro Forma Consolidated
Financial Information do not come to pass, our actual results could be materially different from those
indicated in the Pro Forma Consolidated Financial Information. Accordingly, the Pro Forma Financial
Information included in this Draft Red Herring Prospectus is not intended to be indicative of expected results
or operations in the future periods or the future financial position of our Company or a substitute for our past
results, and the degree of reliance placed by investors on our Pro Forma Consolidated Financial Information
should be limited.

We may be unable to obtain and maintain the intellectual property rights for our brands, or otherwise
Dprotect our proprietary information.

As at September 30, 2021, we held 523 registered trademarks including for our Panderm++, Meromac,
Defcort, Megalis, Olmesar, Bio D3, Trenaxa, and Budetrol brands. We also hold 55 trademark registrations
outside India as at September 30, 2021, and have few other pending applications. For further information,
see “Our Busines — Intellectual Property” on page 180. In addition, certain of our trademarks, including
those for certain products that we currently sell, are either pending registration, have had their registration
opposed to, objected to, are under rectification or may be otherwise under dispute. Our applications for
registration of trademarks may be rejected by the relevant authorities. If any of our unregistered trademarks
are registered in favor of a third-party, we may not be able to claim registered ownership of such trademarks,
and consequently, we may be unable to seek remedies for infringement of those trademarks by third-parties
other than relief against passing off by other entities. We are also subject to legal proceedings involving the
infringement of certain trademarks. For more details, see “Outstanding Litigation and Material
Developments” on page 436.

Furthermore, due to the different regulatory bodies and varying requirements across countries, we may be
unable to obtain intellectual property protection in certain jurisdictions for certain aspects of our operations.
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Moreover, our existing trademarks may expire, and there can be no assurance that we be able to renew them
after expiry. We also rely on certain patents to protect our proprietary intellectual property. As at September
30, 2021, we had filed 63 patent applications of which one had been granted and eight were pending
registration in India. Notwithstanding such patent protection, our patent rights may not prevent our
competitors from developing, using or commercializing products that are functionally equivalent or similar
to our products. The process of seeking patent protection can be lengthy and expensive, and our patent
applications may fail to result in patents being granted, and our existing and future patents may be insufficient
to provide us with meaningful protection or a commercial advantage. We cannot assure you that our pending
patent applications will result in grant of patents, that patents issued to or licensed by us or in the future will
not be challenged or circumvented by competitors or that such patents will be found to be valid or sufficiently
broad to protect our proprietary processes or to provide us with any competitive advantage. Any inability to
protect or renew our trademarks, patents or other existing proprietary information could adversely affect our
business.

We also rely on non-disclosure agreements and non-competition agreements with certain employees,
consultants, third-party manufacturers, and other parties to protect trade secrets and other proprietary rights
that belong to us. We cannot assure you that these agreements will not be breached, that we will have
adequate remedies for any breach or that third parties will not otherwise gain access to our trade secrets or
proprietary knowledge.

We depend on certain therapeutic areas for a significant portion of our total revenue.

We generate a significant proportion of our Domestic Sales from certain therapeutic areas such as anti-
infectives, cardiovascular, dermatology and anti-diabetic therapies, among others. For Fiscal 2021, Domestic
Sales from anti-infectives and cardiovascular therapies amounted to X 8,593 million and X 7,015 million,
respectively in the Covered Market, representing 20.7% and 16.9% of our total Domestic Sales in such
periods, respectively (Source: IQVIA Dataset). Our Domestic Sales from these therapeutic areas may decline
as a result of increased competition, regulatory action, pricing pressures or fluctuations in the demand for or
supply of our products, and other factors outside our control. If market growth in these therapeutic areas
decreases, market acceptance for our competitors’ products in these therapeutic areas may increase and result
in substitution, and if we have to lower the prices of our products in these therapeutic areas to remain
competitive, our revenue and/or profit margins may decline.

Similarly, in the event of any breakthroughs in the development of alternative drugs for these therapeutic
areas that are more effective than our products or result in changes in the prescribing practices of physicians,
our products may become obsolete or be substituted by such alternatives. Any reduction in demand or a
temporary or permanent disruption of manufacturing, sale or use of products in these therapeutic areas, and
any failure by us to effectively react to these situations or to successfully introduce new products in these
therapeutic areas, could have an adverse effect on our business, financial condition, results of operations and
cash flows.

We are subject to uncertainties arising out of the COVID-19 pandemic, or any future pandemic or
widespread public health emergency

The global impact of the COVID-19 pandemic has been continuously evolving with public health officials
and governmental authorities responding with various measures such as a nationwide lockdown in India
beginning on March 25, 2020. As our Company was considered to be operating in an essential industry, we
were allowed to continue operations during the lockdown, subject to certain adjustments in working
arrangements. While the lockdowns were subsequently lifted, due to new strains such as the Delta and
Omicron variants and consequent waves of coronavirus infections beginning around March 2021, several
restrictions have been re-imposed from time to time to control the spread of the virus. For example, due to
the current wave of infections linked to the Omicron variant, various states in India had introduced
restrictions such as weekend lockdowns and restricted the movement of individuals in groups.

There remains significant uncertainty regarding the duration and long-term impact of the COVID-19
pandemic, as well as possible future actions by the Government, which makes it impossible for us to predict
with certainty the impact that COVID-19 will have on our business, financial condition, results of operations
and cash flows in the future. Furthermore, one or more states have imposed or may impose additional
regional or local lockdowns. The COVID-19 pandemic has affected and may continue to affect our business,
financial condition, results of operations and cash flows in a number of ways such as:
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o causing disruptions in our supply chain if any of our suppliers or logistic service providers are
affected;

. requiring us to quarantine employees that are suspected of being infected with COVID-19, and
movement of our employees may be restricted by measures imposed by various governments. This
could result in temporary disruptions of our operations involving our sales force, bioequivalence
studies, R&D activities, and/or temporary shut-downs of our manufacturing facilities and R&D
centers, product approvals and facility inspections, which could have an adverse effect on our
business operations or result in a delay in the development, production and supply of our
formulations;

° requiring us to streamline our marketing and sales functions to remain competitive in an evolving
environment; and

° increasing the risks emanating from process changes being implemented, such as technology,
oversight and productivity challenges due to an increase in number of individuals working remotely.

While we continue to operate as an essential business, there can be no assurance that further restrictions will
not be introduced or that we will continue to be considered an essential business. We have implemented
measures to comply with evolving government regulations, including with respect to social distancing
measures and sanitization practices. Although we are currently in compliance with such guidelines, any
failure in the future to fully comply or adhere to the measures and guidelines or any other similar regulations
could lead to the imposition of penalties, fines or other sanctions, which could have an adverse impact on
our business.

However, the full extent to which the COVID-19 pandemic, or any future pandemic or widespread public
health emergency impacts our business, financial condition and results of operations will depend on
numerous evolving factors that we may not be able to accurately predict or estimate, including the scope,
severity, and duration of the pandemic; actions taken by governments, businesses and individuals in response
to the pandemic; the impact on our capital expenditure and product development projects; disruptions or
restrictions on our employees’ and suppliers’ ability to work, travel and/or fulfil their obligations to us;
volatility in foreign exchange rates; and any extended period of remote work arrangements.

Any intensification of the COVID-19 pandemic or any future outbreak of another highly infectious or
contagious disease may adversely impact our business, financial condition, results of operations and cash
flows. Furthermore, as much as COVID-19 adversely affects our business and results of operations, it may
also have the effect of exacerbating many of the other risks described in this “Risk Factors” section, such as
those relating to our ability to procure raw materials in a timely and cost-effective manner, and disruptions
at our manufacturing and R&D facilities.

We are exposed to additional risks associated with engaging with government institutions and global
funding agencies as part of our international business

There can be no assurance that governments institutions and global agencies will continue to place emphasis
on anti-TB, ARV, and anti-malarial formulations. If there is an adverse change in budgetary allocations for
such therapies resulting from a change in government policies or priorities, our business prospects and our
financial performance may be adversely affected.

In addition, selection as a manufacturer and supplier for these projects is undertaken through a tender process,
and many of the bids in which we participate are subject to the satisfaction of certain eligibility conditions
and performance standards. These include reputation, experience and sufficiency of financial resources, and
quality accreditations and certifications associated with our products. While we have satisfied pre-
qualification criteria to bid for such projects in the past, there can be no assurance that we will be able to
meet such criteria to bid for these and other similar projects in the future. For instance, we were previously
restricted from bidding on World Bank funded projects by the World Bank for a period of three months in
2018 due to an inaccurate representation of commission payable to an agent in the documents submitted by
us as a part of the tender documents (even though this did not affect the eligibility of the tender application).
While the restriction has since been lifted and is no longer in effect, there can be no assurance that we will
not face similar restrictions in the future. In addition, such tender processes may be challenged even after
contracts have been awarded on grounds including validity of tender conditions, satisfaction of eligibility
criteria and representations made in bid documents. While we have policies to guide enhanced supervision
of these matters, the occurrence of such instances may result in reputational damage and adversely affect our
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business, results of operations, financial position and cash flows due to loss of opportunities. Litigation may
be necessary to clarify these disputes and protect our brand equity, which could result in incurring additional
costs.

We also spend considerable time and resources in the preparation and submission of bids, and if we are
unable to pre-qualify on our own credentials to bid for larger projects, we may be required to partner and
collaborate with other companies in bids for such projects. If we are unable to partner with other companies
in the future, we may lose the opportunity to bid for future projects which could affect our growth plans. In
addition, terms of contracts procured under the tender process may or may not prove to be optimally
beneficial for us. If new projects which have been announced and which we intend to bid for are not put up
for bidding within the announced timeframe, or qualification criteria are modified such that we are unable
to qualify, our business, prospects, financial condition, cash flows and results of operations could be
materially and adversely affected. Furthermore, our ongoing projects have been awarded to us for a definite
term and the relevant authorities may float tenders for such projects after expiry of the current term. There
can be no assurance that we will be awarded such projects at the end of the tender process.

We may be unable to successfully implement our business plan, expansion or growth strategies.

Over the last few years, we have expanded our operations and experienced considerable growth. Such growth
requires managing complexities across all aspects of our business, including those associated with expansion
of international operations, expansion of manufacturing and R&D facilities, execution of new lines of
business, strategic hires with respect to senior management, and implementations of appropriate systems and
controls to grow the business. Our continued growth requires significant time and attention from our
management and may place strains on our operational systems and processes, financial systems and internal
controls and other aspects of our business. Our current growth strategies include growing our market share
in the IPM, expanding our presence globally through deployment of sales teams and opportunistic tie-ups,
and capacity expansion at our facilities, see “Our Business — Strategies” beginning on page 172, which may
be subject to various risks. If we are unable to execute our business plan and growth strategies and sustain
the levels of growth that we have previously experienced, our business, financial condition and results of
operations may be adversely affected.

We may not be able to increase our market share in the domestic market if the market growth in therapeutic
areas that we intend to focus on decreases, or if market acceptance for our competitors’ products in these
therapeutic areas increases, compelling us to lower prices of our products for these brands. We may also face
challenges developing, integrating, managing and motivating our growing and increasingly dispersed
employee base. In particular, if we are unable to maintain and grow our pool of R&D talent, including
scientists and researchers, we may not be able to innovate and introduce new products in our portfolio. We
may also be unable to identify and recruit qualified medical representatives for our operations in key markets
outside India, due to regulatory concerns or increased demand for such sales personnel in emerging markets.

There can be no assurance that we will be able to successfully implement our business expansion plans and
growth strategies. If any of the aforementioned risks were to materialize, our business, financial condition
and results of operations may be adversely affected.

The pharmaceutical industry is intensely competitive, and we may be unable to respond adequately to the
increased competition we may face.

The domestic and international pharmaceutical industries are highly competitive with several major
pharmaceutical companies present, and therefore it is challenging to improve market share and profitability.
Our products face intense competition from products commercialized or under development by competitors
in all of our therapeutic areas. We compete with local companies and multi-national corporations. If our
competitors gain significant market share, particularly in the therapeutic areas in which we are focused such
as the anti-infectives, anti-hypertensive/ cardiac, dermatology, hormone treatment, and blood related
therapeutic areas, our business, financial condition and results of operations could be adversely affected.
Many of our competitors may have greater financial, manufacturing, R&D, marketing and other resources,
greater geographic reach, broader product ranges and stronger sales forces. Our competitors may succeed in
developing products that are more effective, more popular or cheaper than any we may develop, which may
render our products obsolete or uncompetitive and adversely affect our business, financial condition and
results of operations.

Furthermore, we face competition from manufacturers of patented brand products who are able to sell generic
versions of their products to the market directly or by acquiring or forming strategic alliances with our
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competitors or by granting them rights to sell. We also operate in a rapidly consolidating industry. The
strength of combined companies could affect our competitive position in all of our business areas.
Furthermore, if one of our competitors or their customers acquires any of our customers or suppliers, we
may lose business from the customer or lose a supplier of a critical raw material, which may adversely affect
our business, financial condition and results of operations. The entry of new competitors into the
pharmaceutical industry may also further dilute our market share and affect our profitability.

We have not been able to locate certain of our corporate records.

We are unable to locate certain of our corporate records with respect to certain allotments of equity shares
in the past, and certain forms filed with the RoC. These corporate records include Form 23 in relation to the
following resolutions of the shareholders’ of our Company: (i) sharecholders’ resolution dated December 3,
1990 for the issuance of 18,435 ordinary shares; (ii) sharcholders’ resolution dated December 3, 1990 for
approving the conversion of loan into equity up to an amount not exceeding % 10.00 million into 859,000
ordinary shares; (iii) shareholders’ resolution dated March 14, 2001 for the issuance of 6,200,000 ordinary
shares; (iv) shareholders’ resolution dated March 3, 2004 for approving a bonus issue of 8,316,950 ordinary
shares; and (v) shareholders’ resolution dated March 20, 2006 for approving a bonus issue of 9,980,340
ordinary shares. While we have conducted searches of our records at our Company’s offices, on the MCA
Portal maintained by the Ministry of Corporate Affairs and the records of the RoC, we have not been able to
trace the aforementioned corporate records. Accordingly, reliance has been placed on the details provided in
the search report dated February 2, 2022 prepared by Amit Dharmani & Associates, an independent
practicing company secretary, as well as due diligence of the other relevant corporate records available with
our Company to ascertain the information sought from the missing corporate records for our disclosures in
the section entitled “Capital Structure” beginning on page 87. However, owing to the absence of such
corporate records, we cannot assure that we will not be subject to risks arising from the unavailability of
such corporate records. Although no legal proceedings or regulatory actions have been initiated or pending
against us in relation to such untraceable secretarial and other corporate records and documents, we cannot
assure you that such legal proceedings or regulatory actions will not be initiated against our Company in
future or we will not be subject to penalties imposed by regulatory authorities in this respect.

Some of our manufacturing units are located in close proximity to each other in a particular region.

Out of our eight manufacturing units in India, five units are located in the Western region at Sarigam
(Gujarat), Daman (Gujarat) and Palghar (Maharashtra). Any materially adverse social, political or economic
development, natural calamities, civil disruptions, or changes in the policies of the states or local
governments in the region could adversely affect manufacturing activities, result in modification of our
business strategy, or require us to incur significant capital expenditure, or suspend our operations. Any such
adverse development affecting continuing operations at our manufacturing facilities could result in
significant loss from inability to meet customer contracts and production schedules and could materially
affect our business reputation within the industry. We cannot assure you that there will not be any significant
disruptions in our operations in the future. The occurrence of or our inability to effectively respond to, any
such event, could have an adverse effect on our business, results of operations, financial condition and cash
flows.

We rely on certain third-party manufacturers for manufacturing some of our products

We rely on certain third-party manufacturers for manufacturing some of our products. For Fiscal 2019, 2020,
2021 and the six months ended September 30, 2021, products manufactured through third-party
manufacturing arrangements contributed to 20.56%, 23.96%, 26.53% and 22.01% of our total revenue from
operations in the same periods, respectively. Our key products manufactured through such third-party
manufacturing arrangements include, among others, MDlIs and 4-drug fixed dose combinations and 3HP in
respect of our anti-TB formulations.

If there are any delays or disruptions in the manufacturing facilities of third-party manufacturers, our ability
to deliver certain products may be affected. Any of our third-party manufacturers’ failure to adhere to
contractually agreed timelines, whether due to their inability to comply with, or obtain, regulatory approvals,
or otherwise, may result in delays and disruptions to our supplies, increased costs, delayed payments for our
products and damage to our reputation leading to an adverse effect on our results of operations.

Additionally, the use of third-party manufacturers is subject to certain risks, such as our inability to

continuously monitor the quality, safety and manufacturing processes at such third-party manufacturing
facilities, and unauthorized use by such third-party of our intellectual property. While we have stipulated
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quality assurance and quality control standards for our third-party manufacturers, we cannot assure you that
we will be able to maintain high quality standards in respect of the products that such third-party
manufacturers provide us. Although our agreements with third party manufacturers typically contain
provisions which would indemnify us for the costs, expenses and damages on account of any loss suffered
by us that may be attributable to such third-party, we cannot assure you that our third-party manufacturers
will have adequate financial resources to meet their indemnity obligations to us, which could adversely affect
our business, results of operations and financial condition.

Our manufacturing contracts may expire and we may not be able to renew such contracts at terms acceptable
to us. In the event these third-party manufacturing facilities cease to be available to us at terms acceptable to
us or we experience problems with, or interruptions in, such services or facilities, and we are unable to find
other facilities to provide similar manufacturing capacity on comparable terms and on a timely basis, our
operations may be disrupted and our results of operations and financial condition may be adversely affected.

We enter into out-licensing arrangements for distribution of our products in certain geographies.

We enter into out-licensing arrangements for distribution of our products in certain geographies including
Europe, Latin America, Australia and New Zealand. These out-licensing arrangements are subject to certain
risks, such as unauthorized use by distributors of our intellectual property, inability of such distributors to
remain compliant with necessary approvals at all times. Although our agreements with such distributors
typically contain provisions which would indemnify us for the costs, expenses and damages on account of
any loss suffered by us that may be attributable to them, we cannot assure you that such distributors will
have adequate financial resources to meet their indemnity obligations to us, which could adversely affect our
business, results of operations and financial condition. Furthermore, such agreements also typically contain
provisions which require us to indemnify such distributors for product liability claims arising from proven
manufacturing defects or supply. Our out-licensing arrangements may expire and we may not be able to
renew such contracts at terms acceptable to us. If such out-licensing arrangements cease to be available to
us on terms acceptable to us or we experience problems with, or interruptions in, such services, and we are
unable to find suitable alternatives to commercialize the products in select geographies on comparable terms,
our operations may be disrupted and our results of operations and financial condition may be adversely
affected.

We may inadvertently infringe on the patents of others.

We operate in an industry that may be subject to patent litigation from time to time, including both litigation
by competitors relating to purported infringement of innovative products and processes by generic
pharmaceuticals and litigation by competitors or innovator companies to delay the entry of a product into
the market. Patent litigation can result in damages being awarded and injunctions that could prevent the
manufacture and sale of certain products or require us to pay royalties in order to continue to manufacture
or sell such products. We are currently subject to various claims by third-parties alleging infringement of
their intellectual property by us, including by other pharmaceutical companies alleging that we have
infringed their patents for ARV products based on certain ANDA filings we have submitted.

The outcome of these and any other disputes in relation to alleged infringement on patents that may involve
our Company may not be possible to predict. Any adverse result of such litigation could include an injunction
preventing us from selling our current or future products or prohibit us from enforcing our patent and
proprietary rights against others or require us to pay damages or royalty. The occurrence of any of these risks
could adversely affect our business, financial condition and results of operations.

We selectively pursue Paragraph IV ANDA filing opportunities in the United States, which may not always
be successful, and which may result in litigation which we may not be successful in defending.

We are present in the United States, with ANDA filings made with the U.S. Food and Drug Administration
for 181 products, out of which 80 have been approved, 14 have received tentative approval and 87 are still
undergoing assessment, as at September 30, 2021. A Paragraph IV filing is made when an ANDA applicant
believes its product or the use of its product does not infringe on the innovator’s patents or where the
applicant believes that such patents are not valid or enforceable. If successful, Paragraph 1V filings enable
the filer to launch the product in the United States prior to the expiry of the patent. Innovators may sometimes
seek to restrict or challenge the grant of a successful Paragraph 1V filing which, if determined against the
ANDA applicant, may result in litigation and a loss of the investment in manufacturing the product. Patent
litigation may result in damages being awarded and injunctions that could prevent the manufacture and sale
of certain products or require us to pay royalties in order to continue to manufacture or sell such products.
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We may continue to evaluate product opportunities involving unexpired patents going forward and this could
result in patent litigation, the outcome of which may adversely affect our business, prospects, results of
operations, cash flows and financial condition.

We rely on our medical representatives and distributors for the sale and distribution of our products.

In India, we rely on our network of medical representatives to sell our products domestically, and employed
more than 4,900 medical representatives as at September 30, 2021. Our representatives interact with medical
practitioners to promote our product portfolio and also visit distributors and pharmacies to ensure that our
brands are adequately stocked. A significant increase in our employee attrition rate could also result in
decreased operational efficiencies and productivity, loss of market knowledge and doctor relationships, and
an increase in recruitment and training costs, thereby adversely affecting our business, results of operations
and financial condition. For Fiscals 2019, 2020, and 2021, we had an attrition rate of 17.3%, 13.4% and
10.4%, respectively. We cannot assure you that we will be able to find or hire personnel with the necessary
experience or expertise. If we are unable to hire people with the necessary knowledge or the necessary
expertise, our business may be severely disrupted, financial condition and results of operations may be
adversely affected.

Furthermore, we do not have exclusive arrangements with our distributors, which allows them to engage
with our competitors. We also compete for distributors with other leading pharmaceutical companies that
may have greater brand recognition and financial resources, and a broader product portfolio than we do. If
our competitors provide greater incentives to our distributors, our distributors may choose to promote the
products of our competitors instead of our products. If we are unable to maintain and grow our domestic
sales and distribution network, we may be unable to effectively sell our products, adversely affecting our
business, results of operations and financial condition.

Pricing pressure from customers may affect our ability to maintain or increase our product prices.

The prices for our products vary across markets and are typically determined by competitive and regulatory
dynamics unique to each market. Regardless of market, pricing pressure from our customers may lead to
decrease in our revenue from product sales and an erosion of our margins, which may have an adverse effect
on our business, financial condition and results of operations.

When faced with pricing pressure, we may be compelled to reduce operating costs to maintain profitability.
To maintain our profit margins, we typically seek to reduce the price of our raw materials through
negotiations with suppliers and improve our production processes to increase our manufacturing efficiency.
We cannot assure you that we will be able to avoid future pricing pressure from our customers or offset the
impact of any price reductions through continued technological improvements, improved operational
efficiencies, cost-effective sourcing alternatives, new manufacturing processes, or other cost reductions
through other productivity initiatives. If we were to face pricing pressure from our customers, and the
aforementioned measures or other steps we take fail to maintain or increase our margins and revenues from
product sales, our business, financial condition and results of operations may be adversely affected.

We may be unable to comply with changes in environmental, health and safety, labor laws and other
applicable regulations.

We are subject to various laws and regulations in relation to environmental protection, such as the Water
Act, Air Act, the EPA as well as international environmental laws and regulations, health and safety laws,
and labor laws. These laws and regulations impose controls on air and water discharge, noise levels, storage
handling, employee exposure to hazardous substances and other aspects of our manufacturing operations.
We are also subject to the laws and regulations governing employees, including in relation to minimum wage
and maximum working hours, overtime, working conditions, hiring and termination of employees, contract
labor and work permits. For details on such regulations and policies applicable to our business, see “Key
Regulations and Policies” on page 190.

Laws and regulations may limit the amount of hazardous and pollutant discharge that our manufacturing
facilities may release into the air, soil and water. The discharge of materials that are chemical in nature or of
other hazardous substances into the air, soil or water beyond these limits may cause us to be liable to
regulatory bodies or third parties. Any of the foregoing could subject us to litigation, which could increase
contingent costs, require considerable attention from the management, and adversely affect our reputation in
the event we were found liable. Additionally, the government or the relevant regulatory bodies may require
us to shut down our manufacturing plants, which in turn could lead to product shortages that delay or prevent
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us from fulfilling our obligations to customers. Furthermore, in the event our manufacturing activities are
shut down or suspended, we may continue to incur costs including those incurred to comply with regulations,
appeal regulatory decisions, and compensate our workforce.

We have incurred and expect to continue incurring costs for compliance with all applicable environmental,
health and safety, and labor laws and regulations. These laws and regulations have, however, become
increasingly stringent and it is possible that they will become significantly more stringent in the future. There
can be no assurance that we will, at all times, remain compliant with all applicable environmental, health
and safety, and labor laws and regulations or the terms and conditions of any consents or permits in the future
or that such compliance will not result in a curtailment of production or a material increase in the costs of
production, which would adversely affect our business, financial condition and results of operations.
Furthermore, non-compliance with such environmental laws and regulations may subject us to regulatory
action, including monetary penalties, that may damage our reputation, and adversely affect our business,
prospects, results of operation and financial condition.

24. The sale of our products may be affected by seasonal factors.

25.

26.

We experience some seasonal fluctuations in the demand for our pharmaceutical products which varies from
geography to geography. For example, our sales in the US typically decline marginally in the fourth quarter
of the calendar year and subsequently recovers in the first quarter. We believe such drop to be attributable to,
among others, the winter holiday season and a tendency of our customers in the US to postpone medical
treatments until after this period. We cannot assure you that the effects of such seasonal changes on the sale
of our products will not exacerbate in the future and adversely affect our business and results of operations.

We are subject to the risk of loss due to fire, accidents and other hazards as our R&D and manufacturing
processes and materials are flammable and hazardous. We are also subject to the risk of other natural
calamities or general disruptions affecting our production facilities and distribution chain.

We use flammable and hazardous materials in our R&D and manufacturing processes. This heightens our
exposure to risks associated with improper handling or storage of these substances, which could result in
fire, industrial accidents, injury to our personnel, property and damage to the environment. Our facilities are
also exposed to damages arising from natural calamities such as floods, earthquakes, rains, inundations and
heavy downpours that could disrupt our manufacturing and storage facilities. Any accident at our facilities
may result in personal injury or loss of life as well as substantial damage to or destruction of property and
equipment. If any of our manufacturing facilities were to be damaged as a result of fire or other natural
calamities, we may be required to temporarily reduce our manufacturing capacity and/or suspend our
operations.

In addition, we may be required to incur costs to remedy damage, pay fines or other penalties for non-
compliance. While we maintain insurance to guard against losses caused by fires and perils, the insurance
coverage may not be sufficient to cover all of our potential losses, see also “— An inability to maintain
adequate insurance cover in connection with our business may adversely affect our operations and
profitability.” on page 59. If any of the foregoing were to occur, our business operations, financial condition
and results of operations could be adversely affected.

Our proposed capacity expansion plans relating to our manufacturing facilities are subject to the risk of
unanticipated delays in implementation and cost overruns.

We have made, and intend to continue making, investments to expand the capacity of our manufacturing
facilities and R&D centers. For further information, see “Our Business — Strategies — Capacity Expansion
and Further Backward Integration” on page 173. Our expansion plans remain subject to the potential
problems and uncertainties that construction projects face including cost overruns or delays. Problems that
could adversely affect our expansion plans include labor shortages, increased costs of equipment or
manpower, inadequate performance of the equipment and machinery installed in our manufacturing
facilities, delays in completion, defects in design or construction, the possibility of unanticipated future
regulatory restrictions, incremental preoperative expenses, taxes and duties, interest and finance charges,
working capital margin, environment and ecology costs and other external factors which may not be within
the control of our management. There can be no assurance that the proposed capacity additions and
expansions will be completed as planned or on schedule, and if they are not completed in a timely manner,
or at all, our budgeted costs may be insufficient to meet our proposed capital expenditure requirements. If
our actual capital expenditures significantly exceed our budgets, or even if our budgets were sufficient to
cover these projects, we may not be able to achieve the intended economic benefits of these projects, which
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in turn may materially and adversely affect our financial condition, results of operations and prospects.
Delays in completion of manufacturing capacities may also result in delays in the conduct of inspections at
our facilities by key regulatory agencies including the USFDA which may result in approval delays and
thereby underutilization of our manufacturing capacity.

There can be no assurance that we will be able to complete our proposed expansion activities in accordance
with the proposed schedule of implementation and any delay could have an adverse impact on our growth,
prospects, cash flows and financial condition.

Our success depends on our ability to develop and commercialize products in a timely manner, but our
R&D efforts may not succeed or the products we commercialize may not perform as expected.

Our success depends significantly on our ability to commercialize our new pharmaceutical products that are
currently under development. The discovery and development approach to develop new products may not
always lead to marketable products. Commercialization involves developing, testing, manufacturing and
obtaining the required regulatory approvals for our products, while complying with applicable quality and
safety standards. In the pharmaceutical business, the R&D process from initiation to obtaining approval for
a drug as well as marketing it, involves significant costs and may involve a significant period of time and is
conducted in various stages, resulting in uncertain outcomes. Our ongoing investments in new product
launches and R&D for future products could result in higher costs without a proportionate increase in
revenues in the short term, or at all. In Fiscals 2019, 2020, 2021 and in the six months ended September 30,
2021, our R&D expenses represented 4.64%, 4.13%, 4.29% and 4.59% of our revenue from operations in
such periods, respectively. Our inability to obtain necessary regulatory approvals for our products or the
failure of a product to be successful at any stage and therefore not reach the market could adversely affect
our business, our results of operations and our cash flows. We may or may not be able to carry out our R&D
activities without repeating these efforts, or incurring additional amounts towards such research. Even if we
are successful in developing a product, we may not be able to secure approvals for our pharmaceutical
products on a timely basis or at all. Additionally, we may not be able to achieve the first-to-market stage if
our competitors commercialize similar products before us. The occurrence of any such event could affect
the success of our R&D activities, which in turn could have an adverse effect on our business, growth, results
of operations, cash flows and financial condition.

We currently have products under development, and once fully developed they may not perform as we
expect, and necessary regulatory approvals may not be obtained in a timely manner, if at all, and we may not
be able to successfully and profitably produce and market such products.

Our products may cause or may be perceived to cause severe side effects, or develop unexpected safety or
efficacy concerns, which exposes us to product liability claims and legal proceedings involving such
claims.

We receive regulatory approval for our products based on, among others, the results of bioequivalence
studies and, on occasional clinical trials to verify the efficacy of our branded generic products against the
erstwhile patented drug upon which it is based. After approval, the products may be used for longer periods
of time by much larger numbers of patients, and we remain subject to scrutiny across the lifecycle of our
products. After our products reach the market, certain developments could adversely affect demand for our
products, including the re-review of products that are already marketed, new scientific information, greater
scrutiny in advertising and promotion or the recall or loss of approval of products that we manufacture,
market or sell. In addition, our products may be perceived to cause severe side effects if other pharmaceutical
companies’ products containing the same or similar APIs, raw materials or delivery technologies as our
products cause or are perceived to have caused severe side effects. As a result, our business of developing,
producing, marketing, promoting and selling pharmaceutical products in various jurisdictions inherently
exposes us to potential product liability claims and litigation.

We may also be subject to claims resulting from third party negligence in storing and handling our
pharmaceutical products. In addition, efficacy concerns may become evident only when drugs are introduced
into the marketplace, and our customers or regulators may bring civil or criminal proceedings against us for
alleged product defects.

In certain foreign jurisdictions, the quantum of damages awarded in cases of product liability may be punitive
in nature. Product liability claims, regardless of their merits or the ultimate success of the defense against
them, are costly, could damage our reputation, and affect our ability to enter into additional business
contracts. We have previously been subject to a multi-district product liability litigation in the United States
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for sale of a product in 2017, which was subsequently dismissed in our favor. Further, we are currently
subject to a product liability claim for sale of a certain batch of Losartan in 2019 wherein certain traces of
impurities were detected in the API. For more details, see “Outstanding Litigation and Material
Developments” on page 436. There can be no assurance that we will not become subject to any other product
liability claims in the future or that we will be able to successfully defend ourselves against any such claims.
The outcome of litigation and other legal proceedings that we may be involved in is difficult to assess or
quantify. Due to the inherent uncertainty of the litigation process, the litigation process could take away from
the time and effort of our management. If we are unable to successfully defend ourselves against such claims,
we may be subject to civil liability for physical injury, death or other losses caused by our products and to
criminal liability and the revocation of our business licenses if our pharmaceutical products are found to be
defective. In addition, we may be required to recall the relevant pharmaceutical products, suspend sales or
cease sales. While we maintain product liability insurance and recall coverage to cover damages that may
arise from product liability claims and product recalls, such insurance may not adequately cover all costs
associated with such recalls, and any product recall or the existence of any particular product liability claim
or legal proceedings, including any allegation that our pharmaceutical products are harmful, whether or not
ultimately proven, may adversely affect our reputation and sales volumes.

We are dependent on third-party transportation providers for the supply of raw materials and delivery of
our products.

As a manufacturing business, our success depends on the uninterrupted supply and transportation of the
various raw materials required for our manufacturing facilities and of our products from our manufacturing
facilities to our customers, or intermediate delivery points such as ports, both of which are subject to various
uncertainties and risks. We transport our raw materials and our finished products by road and sea. Our
suppliers undertake the delivery of our raw materials and we rely on third-party logistic companies and
freight forwarders to deliver our products. We may not have formal contractual relationships with all such
logistic companies and freight forwarders, and as a result, are exposed to the risk of unavailability of such
services at short notice.

Transportation strikes may also have an adverse effect on supplies and deliveries to and from our customers
and suppliers. Furthermore, raw materials and products maybe lost or damaged in transit for various reasons
including occurrence of accidents or natural disasters. There may also be delay in delivery of raw materials
and products which may also affect our business and results of operation negatively. A failure to maintain a
continuous supply of raw materials or to deliver our products to our customers in an efficient and reliable
manner could have a material and adverse effect on our business, financial condition and results of
operations. Any compensation received from insurers or third-party transportation providers may be
insufficient to cover the cost of any delays and will not repair damage to our relationships with our affected
customers.

We are dependent on our senior management and qualified personnel including technical experts,
researchers and scientists.

Our performance depends largely on the efforts and abilities of our senior management and performance and
productivity of our operational managers. We believe that the inputs and experience of our senior
management the expertise, experience and services of our Chief Executive Officer and other Executive
Directors are valuable for the development of business and operations and the strategic directions taken by
our Company. For further information, see “Our Management” on page 210.

We are also dependent on the principal members of our scientific staff including researchers and scientists,
the loss of whose services might significantly delay or prevent the achievement of our business or scientific
objectives. Our R&D team included more than 1,900 personnel including research professionals and
scientists as at September 30, 2021. Competition among R&D driven pharmaceutical companies for qualified
employees is intense, and the ability to retain and attract qualified individuals is critical to our success. For
Fiscals 2019, 2020, and 2021, we had an attrition rate of 17.3%, 13.4% and 10.4%, respectively. We cannot
assure you that individuals who are key to our operations will continue to be associated with us or that any
other member of our senior management team will not leave us or join a competitor. We may require a long
period of time to hire and train replacement personnel when qualified personnel terminate their employment
with our Company. We may also be required to increase our levels of employee compensation more rapidly
than in the past to remain competitive in attracting employees that our business requires. The loss of the
services of such persons may have an adverse effect on our business and our results of operations.
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Failure, inadequacy, or breach of our IT systems or our business processes regarding confidential
information and other data, unauthorized access to our confidential information or violations of data
protection laws could result in material harm to our business and reputation.

We store confidential information in our information systems, networks, and facilities, including valuable
trade secrets and intellectual property, clinical trial information, corporate strategic plans, marketing plans,
and personally identifiable information, such as employee and patient information. We also rely, to a large
extent, on the efficient and uninterrupted operation of complex information technology systems,
infrastructure, and hardware, some of which are within our control and some of which are within the control
of third parties, to accumulate, process, store, and transmit large amounts of confidential information and
other data. We are subject to a variety of continuously evolving and developing laws and regulations around
the world related to privacy, data protection, and data security. Maintaining the confidentiality, integrity and
availability of our IT systems and confidential information is vital to our business.

IT systems are vulnerable to system inadequacies, operating failures, service interruptions or failures,
security breaches, malicious intrusions, or cyber-attacks from a variety of sources. Cyber-attacks are growing
in their frequency, sophistication, and intensity, and are becoming increasingly difficult to detect, mitigate,
or prevent. Cyber-attacks come in many forms, including the deployment of harmful malware, exploitation
of vulnerabilities (including those third-party software or systems), denial-of-service attacks, the use of
social engineering, and other means to compromise the confidentiality, integrity and availability of our IT
systems, confidential information, and other data. We may be subject to breaches resulting in the
compromise, disruption or unauthorized disclosure or use of confidential information, on account of
negligent or wrongful conduct by employees or others with permitted access to our systems and information,
or wrongful conduct by hackers, competitors, or other current or former company personnel. Our third-party
vendors, including third-party providers of data hosting or cloud services, as well as suppliers, distributors,
alliances, and other third-party service providers, face similar risks, which could affect us directly or
indirectly.

The failure or inadequacy of our IT systems or business processes, the compromise, disruption or
unauthorized access to disclosure or use of confidential information, or the unauthorized access to, disruption
of, or interference with our products and services that rely on IT systems or business processes, could impair
our ability to secure and maintain intellectual property rights; result in a product manufacturing interruption
or failure, or in the interruption or failure of products or services that rely on IT systems or business
processes; damage our operations or reputation; and cause us to lose trade secrets or other competitive
advantages. Unauthorized disclosure of personally identifiable information could expose us to significant
sanctions for violations of data privacy laws and regulations around the world and could damage public trust
in our company. While we continue to implement measures in an effort to protect, detect, respond to, and
minimize or prevent these risks and to enhance the resiliency of our IT systems, these measures may not be
successful and we may fail to detect or remediate security breaches, malicious intrusions, cyber-attacks, or
other compromises of our systems. Any of these events could result in material financial, legal, commercial,
or reputational harm to our business.

Our operations are labor intensive and we may be subject to strikes, work stoppages or increased wage
demands by our employees or those of our suppliers.

Our operations are labor intensive and we are dependent on a large labor force for our manufacturing
operations. As at September 30, 2021, we had more than 17,700 permanent employees. The success of our
operations depends on availability of labor and maintaining good relationship with our workforce. Shortage
of skilled/ unskilled personnel or work stoppages caused by disagreements with employees could have an
adverse effect on our business and results of operations. We have previously been subject to a strike and a
sit in Dharna by our sales promotion employees on claims of non-settlement of their demands, failure to
implement outcomes of the welfare committee meetings and allegations of threats issued by management to
certain sales promotion employees as part of an industry-wide strike in 2017. While this incident did not
result in any disruption in our business operations and was subsequently amicably resolved, there can be no
assurance that we will not experience any such disruption in the future. Such disruptions may adversely
affect our business and results of operations and may also divert the management’s attention and result in
increased costs.

Furthermore, we engage independent contractors through whom we engage contract labor for performance

of certain functions at our manufacturing units as well as at our offices. Although we do not engage these
laborers directly, we are responsible for any wage payments to be made to such laborers in the event of
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default by such independent contractors. Any requirement to fund their wage requirements may have an
adverse impact on our results of operations and our financial condition.

India has stringent labor legislation that protects the interests of workers, including legislation that sets forth
detailed procedures for the establishment of unions, dispute resolution and employee removal and legislation
that imposes certain financial obligations on employers upon retrenchment. We are also subject to laws and
regulations governing relationships with employees, in such areas as minimum wage and maximum working
hours, overtime, working conditions, hiring and terminating of employees and work permits.

We may be unable to accurately forecast demand for our products and manage our inventory.

Our business depends on our estimate of the long-term demand for our formulations. In Fiscals 2019, 2020,
2021 and in the six months ended September 30, 2021, our total inventories amounted to %8,355.58 million,
%9,879.12 million, %15,625.51 million and X16,803.71 million, respectively. While we seek to accurately
forecast the demand for our products and accordingly plan our production volumes, if we underestimate
demand or have inadequate capacity, we may manufacture fewer quantities of products than required and
will be unable to meet the demand for our products, which could result in the loss of business or constraints
in our cash flows. For details on the historical capacity utilization at our manufacturing facilities, see “Our
Business — Description of Business — Manufacturing Facilities and Approvals — Capacity and Capacity
Utilization” beginning on page 182. A number of factors may reduce the end-user demand for our products
including, among other things, an over-supply on account of increased competition.

On the other hand, we may overestimate demand or demand from our customers may slow down. As a result,
we may produce quantities of our pharmaceutical products in excess of actual demand, which would result
in surplus stock that we may not be able to sell in a timely manner. Furthermore, although we have
capabilities to store certain levels of excess output, each of our products has a shelf life of a specified number
of years and such products may lead to losses if not sold prior to expiry or lead to loss of efficacy or health
hazards if consumed after expiry. Our inability to accurately forecast demand for our products and manage
our inventory may therefore have an adverse effect on our business, financial condition and results of
operations and cash flows.

We are currently entitled to certain tax incentives and export promotion schemes, but these are subject to
decrease or discontinuation.

We benefit from certain tax regulations, incentives and export promotion schemes that accord favorable
treatment to certain of our manufacturing facilities as well as for our R&D activities. These tax benefits
include:

e adeduction of expenses related to the Demerger commencing Fiscal 2022 pursuant to Section 35DD of
the IT Act which enables a company that incurs expenditure wholly and exclusively for the purposes of
an amalgamation or demerger of an undertaking to deduct an amount equal to one-fifth of such
expenditure for each of the five successive years beginning with the year in which amalgamation or
demerger takes place; and

e a 100% deduction on the profits and gains from an eligible undertaking located in any North-Eastern
State of India subject to the fulfillment of the conditions laid out in Section 80-IE of the Act. This
deduction is available for ten consecutive assessment years beginning from the year the undertaking
commences its eligible business or completes specified substantial expansion and is applicable only to
those eligible undertakings which have commenced operations between 1 April 2007 and 1 April 2017.
We have an eligible undertaking in Sikkim, which has been availing itself to the deduction under Section
80-IE of the Act since Assessment Year 2016-17 (deduction available till Assessment Year 2025-2026).

For further details on our favorable tax treatments, see “Statement of Special Tax Benefits” on page 108. We
cannot assure you that we will continue to be eligible for such lower tax rates or any other benefits. New or
revised accounting policies or policies related to tax, duties or other such levies promulgated from time to
time by the relevant authorities may significantly affect our results of operations. The reduction or
termination of our tax incentives, or non-compliance with the conditions under which such tax incentives
are made available, will increase our tax liability and adversely affect our business, prospects, results of
operations and financial condition.
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Our Statutory Auditors have included certain matters of emphasis in our Restated Consolidated Financial
Information.

Our Statutory Auditors have included the following matters of emphasis in relation to our Company in our
Restated Consolidated Financial Information:

e an emphasis of matter in respect of the basis of preparation of the special purpose interim consolidated
financial statements of the Company for the six months ended September 30, 2021, which have been
prepared by our management for the purposes of this Offer and for inclusion in this Draft Red Herring
Prospectus and certain restrictions on its distribution and use; and

e an emphasis of matter in respect of corrections made to the opening balance sheet as at April 1, 2021 in
respect of prior period rectifications in accordance with Ind AS 8.

There is no assurance that our audit reports for any future fiscal periods will not contain qualifications,
emphasis of matters or other observations which affect our results of operations in such future periods. For
further details, see, “Financial Information” and “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” beginning on pages 235 and 394, respectively.

The availability of spurious pharmaceutical products could lead to losses in revenues and harm the
reputation of our products.

We are exposed to the risk of spurious products or similar products not manufactured by us being sold under
our name and brand or relevant product brands. This practice by third parties may harm our corporate
reputation and that of our products. If spurious products are manufactured using our brand, we may have to
establish that the spurious products are not manufactured and/or marketed by us so that we are able to defend
any claim that may be made against us. There can be no assurance that by dubious activities/ processes our
products will not be replicated by the manufacturer of the spurious products, and we may suffer financial
losses as well as loss to our reputation, which may in turn result in a material adverse effect on our business,
prospects, results of operations and financial condition.

We operate certain of our manufacturing facilities and R&D centers on leased premises pursuant to lease
agreements that may be terminated or not renewed on terms acceptable to us.

We currently operate certain of our manufacturing facilities and R&D centers on land / premises leased by
us from third parties as well as a related party, and certain manufacturing facilities on land owned by us. For
more information on our related party lease, see “Summary of Related Party Transactions” on page 20, and
on the manufacturing facilities on land owned by us, see “— We own the land on which certain of our
manufacturing facilities are located and are exposed to risks inherent to ownership of land title in India” on
page 55. The tenure of the leases is generally agreed in the relevant lease agreements and in some cases are
subject to renewal after the agreed period of time. Under the terms of the respective lease agreements we are
subject to various compliance requirements, including a prohibition to make any changes or alterations to
the building or other erections on the premises without the prior approval of the concerned authority or effect
any change to the use of plot, keeping the buildings constructed on the said land insured against loss or
damage by fire in a sum equivalent to the cost of the buildings, giving preference to people whose land was
acquired for the purpose of developing the industrial area where the facilities are located for the Company’s
labor requirements, restrictions on use of certain raw materials, making prescribed arrangements for effluent
treatment, and compliance with applicable pollution control norms. Furthermore, we are required to meet
certain construction obligations as set out therein, commence production and obtain the occupancy
certificate, in each case within specified timeframes from the date of being handed over possession.

Failure to comply with the conditions of use of such land could result in our inability to continue, renew or
extend these arrangements at commercially acceptable terms, or at all. In the event we are unable to continue,
renew or extend these arrangements on acceptable terms, or are compelled to vacate the premises for any
reason, we may not be able to obtain alternate locations for the relevant manufacturing and R&D activities,
in a short span of time. Occurrence of any of the above events may have a material adverse effect on our
business, results of operations and financial condition.

Restrictions on import of raw materials and an increase in shipment cost may adversely impact our
business and results of operations.

We import certain raw materials which are regulated by the Manufacture, Storage and Import of Hazardous
Chemical Rules, 1989 that, among others, allows the relevant authority to take any action if it deems that the
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chemicals proposed to be imported may cause major accidents or stop an import of chemicals based on safety
and environmental considerations. We are unable to assure you that such regulations would not be made
more stringent which would consequently restrict our ability to import raw materials from these jurisdictions.
We also cannot assure you that, under these circumstances, we will be successful in identifying alternate
suppliers for raw materials or we will be able to source the raw materials on favorable terms and in a timely
manner. Any restriction on import of raw materials could have an adverse effect on our ability to deliver
products to our customers, business and results of operations. Furthermore, any increase in export tariff will
increase expenses which in turn may impact our business and results of operations.

We own the land on which certain of our manufacturing facilities are located and are exposed to risks
inherent to ownership of land title in India.

Some of our manufacturing facilities are located on land which is owned by us. While we conduct due
diligence investigations and assess such land and any interest therein prior to acquisition, obtaining title
guarantees in India is challenging as title records provide only for presumptive rather than guaranteed title
of the land. Such land may involve irregularities in title, such as improperly executed or non-executed,
unregistered or insufficiently stamped conveyance instruments in the chain of title, unregistered
encumbrances in favor of third parties, rights of adverse possessors and other defects which may not be
revealed through our diligence investigations and assessment.

An inability to obtain good title to any plot of land may adversely affect the development of a project for
which such plot of land is critical and this may result in the write-off of expenses incurred in relation to such
development. In such situations, our business, financial condition and results of operations could be
materially and adversely affected.

We have contingent liabilities and capital commitments.

As at September 30, 2021, we had disclosed the following restated contingent liabilities amounting to
3,442.07 million in our Restated Consolidated Financial Information as per Ind AS 37:

As at September 30, 2021
(% million)
TDS demand 2.83
Income tax demand on account of disallowance / 1,895.49
additions
Claims against the Group not acknowledged as 1,125.47
debt
Sales tax on account of demand raised for 15.45
replacement of goods
Excise and Service Tax Demand on account of 359.32
reversal of input credit
Customs Tax Demand 43.51

In addition, our estimated amount of contracts remaining to be executed on capital account and not provided
for, as disclosed in our Restated Consolidated Financial Information as per Ind AS 37, amounted to X 924.41
million as at September 30, 2021.

We cannot assure you that we will not incur similar or increased levels of contingent liabilities in the future.
If any of these contingent liabilities materialize, our financial condition and results of operation may be
adversely affected. For further details on our contingent liabilities, see also “Restated Consolidated Financial
Information — Contingent Liabilities, Commitments and Other Litigations” on page 313.

Exchange rate fluctuations may adversely affect our results of operations as our sales from exports and
a portion of our expenditures are denominated in foreign currencies.

We are exposed to foreign exchange related risks as a significant portion of our revenue is in foreign
currency, including the US Dollar. Similarly, a significant portion of our expenses, including cost of
imported raw material, are denominated in currencies other than Indian Rupees.

The exchange rate between the Indian Rupee and foreign currencies, primarily the USD, has fluctuated in
the past and our results of operations have been and may continue to be impacted by such fluctuations. For
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example, during times of strengthening of the Indian Rupee, we expect that our overseas sales and revenues
will generally be negatively impacted as foreign currency received will be translated into fewer Indian
Rupees. However, the converse positive effect of depreciation in the Indian Rupee may not be sustained or
may not show an appreciable impact in our results of operations in any given financial period due to other
variables impacting our business and results of operations during the same period, including import of raw
materials. Accordingly, any appreciation or depreciation of the Indian Rupee against these currencies can
impact our results of operations. In Fiscals 2019, 2020 and 2021, and the six months ended September 30,
2021, we recorded foreign currency translation gains / losses of ¥ 277.07 million, X 872.25 million, % 630.16
million and ¥ (15.74) million, respectively.

Furthermore, certain markets in which we sell our products may be subject to foreign exchange repatriation
and exchange control risks, which may result in either delayed recovery or even non-realization of revenue.
In addition, the policies of the RBI may also change from time to time, which may limit our ability to
effectively hedge our foreign currency exposures and may have an adverse effect on our results of operations
and cash flows.

Our Promoters will be able to exercise significant influence and control over us after the Offer and may
have interests that are different from or conflict with those of our other shareholders.

By virtue of their shareholding, our Promoters will have the ability to exercise significant control and
influence over our Company and our affairs and business, including the appointment of Directors, the timing
and payment of dividends, the adoption of and amendments to our Memorandum and Articles of Association,
the approval of a merger or sale of substantially all of our assets and the approval of most other actions
requiring the approval of our shareholders. The interests of our Promoters may be different from or conflict
with the interests of our other shareholders in material aspects and, as such, our Promoters may not make
decisions in our best interests. In particular, certain of our Promoters are involved in some ventures that are
in the same line of business as our Company, see “— Our Promoters and some of our Directors may have
interest in entities, which are in businesses similar to ours and this may result in conflict of interest with us.
Further certain of our Directors and Key Management Personnel may be interested in our Company other
than in terms of remuneration and reimbursement of expenses.” on page 56. Furthermore, the influence of
our Promoters may also result in the delay or prevention of a change of management or control of our
Company, even if such a transaction may be beneficial to our other shareholders.

Our Promoters and some of our Directors may have interest in entities, which are in businesses similar
to ours and this may result in conflict of interest with us. Further certain of our Directors and Key
Management Personnel may be interested in our Company other than in terms of remuneration and
reimbursement of expenses.

As of the date of this Draft Red Herring Prospectus, one of our Promoters and a Director, namely, Mr.
Banwarilal Bawri is a karta of Banwarilal Bawri HUF which is a partner of M/s Oxalis Labs, that is engaged
in businesses similar to ours. We cannot assure you that our Directors will not provide competitive services
or otherwise compete in business lines in which we are already present or will enter into in the future. In
such event, our business, financial condition and results of operations may be adversely affected.

Further, certain of our Directors and Key Management Personnel are interested in our Company, in addition
to regular remuneration or benefits and reimbursement of expenses, to the extent of their shareholding, direct
and indirect, in our Company and benefits arising therefrom. Our Promoters are also interested in our
Company to the extent of their shareholding in our Company and any benefits arising therefrom. For details,
see “Our Management — Interests of Directors” and “Our Promoters and Promoter Group — Interests of
Promoters and Common Pursuits” on pages 216 and 227, respectively. We cannot assure you that our
Promoter, certain of our Directors and Key Management Personnel will exercise their rights as shareholders
to the benefit and best interest of our Company.

The proceeds from the Offer for Sale component of the Offer shall be received directly by the Selling
Shareholders.

The Offer includes the Offer for Sale by the Selling Shareholders. The proceeds from the Offer will be paid
directly to the Selling Shareholders. We will not receive any of the proceeds from the Offer and will
accordingly not have access to such funds.

We have entered into related-party transactions in the past and may continue to do so in the future.
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We have entered into certain transactions with related parties and are likely to continue to do so in the future.
For details on our related-party transactions, see “Other Financial Information — Related-Party
Transactions” on page 391. Although all related-party transactions that we may enter into are entered into at
arms’ length, we cannot assure you that such transactions, individually or in aggregate, will not have an
adverse effect on our financial condition and results of operations or that we could not have achieved more
favorable terms if such transactions had not been entered into with related parties. Such related-party
transactions may potentially involve conflicts of interest which may be detrimental to the interest of our
Company and we cannot assure you that such transactions, individually or in the aggregate, will always be
in the best interests of our minority shareholders and will not have an adverse effect on our business, financial
condition and results of operations.

We are exposed to counterparty credit risk.

Due to the nature of, and the inherent risks in, the agreements and arrangements with our customers, we are
subject to counterparty credit risk, including significant delays in receiving payments or non-receipt of
payments, which may adversely impact our cash flows and results of operations. Our operations involve
extending credit to our customers in respect of our products sales, and, consequently, we face the risk of the
uncertainty regarding the receipt of these outstanding amounts. We typically have credit terms of between
48 to 70 days for our counterparties. We cannot assure you that we would be able to accurately assess the
creditworthiness of our counterparties. Furthermore, macroeconomic conditions, which are beyond our
control, could also result in financial difficulties for our counterparties, including limited access to the credit
markets, insolvency or bankruptcy. Such conditions could cause our counterparties to delay payment, request
modifications to their payment terms, or default on their payment obligations to us, all of which could
increase our trade receivables and/or write-offs of trade receivables. In Fiscals 2019, 2020 and 2021, and the
six months ended September 30, 2021, our trade receivables amounted to X 9,991.34 million, X 12,637.66
million, X 10,219.73 million and X 10,536.42 million, respectively. Timely collection of payments from
counterparties also depends on our ability to complete our contractual commitments and subsequently
invoice and collect from our counterparties. If we are unable to meet our contractual obligations, we may
experience delays in the collection of, or be unable to collect our trade receivables, which could adversely
affect our business, financial condition and results of operations and cash flows. For details on our trade
receivables, see “Restated Consolidated Financial Information” beginning on page 235.

Information relating to the installed manufacturing capacity, actual production and capacity utilization
of our manufacturing facilities included in this Draft Red Herring Prospectus are based on various
assumptions and estimates and future production and capacity may vary.

Information relating to the installed manufacturing capacity, actual production and capacity utilization of
our manufacturing facilities included in this Draft Red Herring Prospectus are based on various assumptions
and estimates of our management that have been taken into account by an independent chartered engineer in
the calculation of the installed production capacity, actual production and capacity utilization of our
manufacturing facilities.

These assumptions and estimates include expected operations, availability of raw materials, expected unit
utilization levels, downtime resulting from scheduled maintenance activities, downtime resulting from
change in stock keeping units for a particular product, unscheduled breakdowns, mould changeover, as well
as expected operational efficiencies. Furthermore, capacity utilization of our manufacturing facilities has
been calculated on the basis of total installed production capacity and actual production as of / for the relevant
periods. For more information, see “Our Business — Capacity and Capacity Utilization” on page 182.

Accordingly, actual production levels and rates may differ significantly from the installed capacity
information of our facilities or historical installed capacity information of our facilities depending on the
product type. Undue reliance should therefore not be placed on our historical installed capacity information
for our existing facilities included in this Draft Red Herring Prospectus.

Under-utilization of our installed manufacturing capacity may adversely impact our financial
performance

Our Company owns and operates eight manufacturing units that are located across the states of Himachal
Pradesh, Madhya Pradesh, Maharashtra, Gujarat and the union territory of Daman, in India. In addition,
through a manufacturing agreement, we have access to one manufacturing unit in Himachal Pradesh that is
owned and operated by our Promoter Group entity (Oxalis Labs), and through our Associate Company, PT
Sampharindo Retroviral Indonesia, we have access to a manufacturing unit in Indonesia. We have incurred
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significant capital expenditure in relation to establishing and gaining access to these manufacturing facilities
(as the case may be) and we have undertaken expansion of our production capacities based on our estimates
of, among others, market demand and profitability for our products. In the event of non-materialization of
our estimates and expected orders due to factors including adverse economic scenario and change in demand,
our capacities may not be fully utilized thereby adversely impacting our financial performance. For more
information, see “Our Business — Capacity and Capacity Utilization” on page 182.

We may not be able to detect or prevent fraud or other misconduct committed by our employees or third
parties.

Fraud or other misconduct by our employees, such as unauthorized business transactions, leaking of
confidential information especially in relation to products under development, bribery and breach of any
applicable law or our internal policies and procedures, or by third parties, such as breach of law may be
difficult to detect or prevent. It could subject us to financial loss and sanctions imposed by governmental
authorities while seriously damaging our reputation. This may also impair our ability to effectively attract
prospective stakeholders, obtain financing on favorable terms and conduct other business activities.

In particular, we may face risks with respect to fictitious or other fraudulent activities or sale of counterfeit
drugs by personnel involved in our operations. Our risk management systems, information technology
systems and internal control procedures are designed to monitor our operations and overall compliance.
However, there can be no assurance that the measures we have implemented to detect and reduce the
occurrence of fraudulent activities would be effective in combating fraudulent transactions or improving
overall satisfaction among our stakeholders. Therefore, we are subject to the risk that fraud or other
misconduct may have previously occurred but remains undetected, or may occur in the future. Any such
event could materially and adversely affect our business, reputation, financial condition and prospects.

We may need additional capital for future growth of our business but may not be able to obtain such on
favorable terms or at all.

We may require additional cash resources due to operating losses or future growth and development of our
business, including any investments or acquisitions we may decide to pursue. If our cash resources are
insufficient to satisfy our cash requirements, we may seek to issue additional equity or debt securities or
obtain new or expanded credit facilities. Our ability to obtain external financing in the future is subject to a
variety of uncertainties, including our future financial condition, results of operations, cash flows, share price
performance, liquidity of international capital and lending markets and Indian governmental regulations over
foreign investment and the Indian pharmaceutical industry. In addition, incurring indebtedness would subject
us to debt service obligations and could result in operating and financing covenants that would restrict our
operations.

There can be no assurance that financing would be available in a timely manner or in amounts or on terms
favorable to us, or at all. Any failure to raise needed funds on terms favorable to us, or at all, could severely
restrict our liquidity as well as have a material adverse effect on our business, financial condition and results
of operations. Moreover, any issuance of equity or equity-linked securities could result in significant dilution
to our existing shareholders.

Our ability to pay dividends in the future will depend on our earnings, financial condition, working capital
requirements, capital expenditures and restrictive covenants of our financing arrangements.

Our ability to pay dividends depends on our earnings, financial condition, cash flow, working capital
requirements, capital expenditure and restrictive covenants that may be present in our financing
arrangements in the future. The declaration and payment of dividends is on the recommendation of the Board
of Directors and approval by the Shareholders, at their discretion, subject to the provisions of the Articles of
Association and applicable law, including the Companies Act, 2013. We may retain all future earnings, if
any, for use in the operations and expansion of the business. As a result, we may not declare dividends in the
foreseeable future. Any future determination as to the declaration and payment of dividends will be at the
discretion of our Board and will depend on factors that our Board deems relevant, including among others,
our future earnings, financial condition, cash requirements, business prospects and any other financing
arrangements. We cannot assure you that we will be able to pay dividends in the future. Accordingly,
realization of a gain on Shareholders’ investments will depend on the appreciation of the price of the Equity
Shares. There is no guarantee that our Equity Shares will appreciate in value.
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Furthermore, our Subsidiaries may not pay dividends on shares that we hold in them. Consequently, our
Company may not receive any return on investments in our Subsidiaries.

Our international operations expose us to complex management, legal, tax and economic risks.

As of the date of this Draft Red Herring Prospectus, we have established subsidiaries in the United States,
United Kingdom, Spain, Ukraine, South Africa, Nigeria, Malaysia, Russia, and the Philippines, and a branch
office in Kazakhstan and an associate in Indonesia, which play an important role in liaising and managing
our operations in these markets. We also rely on co-marketing arrangements with companies located in such
jurisdictions to enable us to accelerate the licensing of our products in these markets and to provide additional
marketing opportunities for our products. As a result, we are subject to risks related to our international
expansion strategy, including those related to complying with a wide variety of local laws and restrictions
on the import and export of certain intermediates, formulations, multiple tax and cost structures, and cultural
and language factors.

We are also subject to regulations of the Foreign Exchange Management Act, 1999 (“FEMA”) in relation
to investments or divestments we make outside India and as a result, we are subject to related regulatory
risks. For instance, while we have divested from some of our subsidiaries/joint venture, during the period
between 2013 to 2017, we are yet to formally close some of the unique identification numbers (“UIN”)
associated with these subsidiaries/joint venture due to certain filing and reporting non-compliances under
the applicable FEMA regulations. In this regard, with respect to our divestment from one of our joint ventures
in 2017, the RBI has by way of its letter dated February 10, 2022 observed certain contraventions such as
subscription to the memorandum of association of the joint venture by our Company prior to the date of the
first remittance, delay in submission of Form ODI for a past financial commitment, delay in submitting
annual performance reports for certain past financial years, divestment without obtaining fair valuation and
delay in repatriation of the divestment proceeds and our Company has been advised to compound the
aforesaid contraventions. While we are in the process of rectifying the non-compliances and the reporting
requirements with respect to remittances among our Company and our foreign subsidiaries in the past, we
cannot assure you that the RBI will ratify these transactions and accordingly we may be subject to penalties,
proceedings or settlement amounts from the RBI in respect of these transactions. We have, in the past, paid
compounding penalties to the RBI on account of such contraventions. We are not at present able to quantify
the financial implications on our Company in case a regulatory authority raises any concerns or penalizes us
for any non-compliance.

Additionally, the accounting standards, tax laws and other fiscal regulations in the jurisdictions we operate
in are subject to differing interpretations. Differing interpretations of tax and other laws and regulations may
exist within various governmental ministries, including tax administrations and appellate authorities, thus
creating uncertainty and potential unexpected results. Due to our limited operating history in certain of these
international jurisdictions, we may be less familiar with the interpretation of certain accounting and taxation
standards and be exposed to risks as a result of non-compliance with such standards. The degree of
uncertainty in tax laws and regulations, combined with significant penalties for default and a risk of
aggressive action by various government or tax authorities, may result in our tax risks being significantly
higher than expected. We cannot assure you that we would continue to be eligible for certain tax rates or any
other benefits. The reduction or termination of our tax incentives, if any, or non-compliance with the
conditions under which such tax incentives are made available, will increase our tax liability and may
adversely affect our business, prospects, results of operations and financial condition.

Further, we may face competition in other countries from companies that may have more experience with
operations in such countries or with international operations generally. We may also face difficulties in
integrating new facilities in different countries into our existing operations, as well as integrating employees
that we hire in different countries into our existing corporate culture. If we do not effectively manage our
international operations and the operations of our overseas subsidiaries, it may affect our profitability from
such countries, which may adversely affect our business, financial condition and results of operations.

An inability to maintain adequate insurance cover in connection with our business may adversely affect
our operations and profitability.

Our operations are subject to various risks inherent in the manufacturing industry including defects,
malfunctions and failures of manufacturing equipment, fire, riots, strikes, explosions, loss-in-transit for our
products, accidents and natural disasters. While we believe that we maintain insurance coverage customary
for the industry we operate in, our insurance may not be adequate to completely cover any or all of our risks
and liabilities. Furthermore, since the pharmaceutical industry is a highly regulated industry in terms of

59



54.

55.

56.

environmental and pollution norms in India, it becomes imperative for businesses operating in the
pharmaceutical industries to cover for environmental and pollution related losses through insurance. There
can be no assurance that any claim under the insurance policies maintained by us will be honored fully, in
part or on time, or that we have obtained sufficient insurance to cover all our losses. Our inability to maintain
adequate insurance cover in connection with our business could adversely affect our operations and
profitability. Furthermore, to the extent that we are required to maintain insurance cover under our business
contracts and we have not obtained adequate insurance, contractual remedies for breach of terms may be
commenced against us. To the extent that we suffer loss or damage as a result of events for which we are not
insured, or for which we did not obtain or maintain insurance, or which is not covered by insurance, exceeds
our insurance coverage or where our insurance claims are rejected, the loss would have to be borne by us
and our results of operations, financial performance and cash flows could be adversely affected. For further
information on our insurance arrangements, see “Our Business — Insurance” on page 187.

Our customers/ distributors may engage in certain transactions in or with countries or persons that are
subject to U.S. and other sanctions.

U.S. law generally prohibits U.S. persons from directly or indirectly investing or otherwise doing business
in or with certain countries that are the subject of comprehensive sanctions and with certain persons or
businesses that have been specially designated by the OFAC or other U.S. government agencies. Other
governments and international or regional organizations also administer similar economic sanctions. Our
customers/ distributors may be located in jurisdictions to which certain OFAC-administered and other
sanctions apply. Although we believe we have compliance systems in place that are sufficient to block
prohibited transactions, there can be no assurance that we will be able to fully monitor all of our transactions
for any potential violation. For example, we have, previously and may continue to distribute essential
pharmaceutical drugs and APIs into Iran. If it were determined that the transactions in which we participate
violate U.S. or other sanctions, we could be subject to penalties, and our reputation and future business
prospects could be adversely affected. Furthermore, investors in the Equity Shares could incur reputational
or other risks as a consequence.

Industry information included in this Draft Red Herring Prospectus has been derived from the IQVIA
Dataset and IQVIA Report exclusively commissioned by our Company solely for the purposes of the Offer.

We have exclusively commissioned and availed the services of an independent third-party research agency,
IQVIA, to prepare the IQVIA Report and IQVIA Dataset , solely for the purposes of this Offer, for inclusion
of such information in this Draft Red Herring Prospectus. We appointed IQVI1A to prepare the IQVIA Report
and IQVIA Dataset pursuant to an agreement dated December 13, 2021. We have no direct or indirect
association with IQVIA other than as a consequence of such an engagement. The IQVIA Report and IQVIA
Dataset are paid report and dataset, respectively, and is subject to various limitations and based upon certain
assumptions that are subjective in nature.

IQVIA computes revenues for the sales of pharmaceutical products based on their research on sales of
products in certain pharmaceutical markets and in relation to specific geographic areas. The methodology
for computation of revenues by IQVIA, including for our products, is different from the methodology we
adopt for the recognition of revenue from the sales of our products under Ind AS, reflected in the Restated
Financial Statements included in this Draft Red Herring Prospectus. Accordingly, the sales, market share
and other financial data sourced to IQVIA may not accurately reflect our revenues, results of operations and
financial results for the products/therapeutic areas covered. Investors should read the industry related
disclosures in this Draft Red Herring Prospectus in this context. Industry sources and publications are also
prepared based on information as of specific dates and may no longer be current or reflect current trends.
Industry sources and publications may also base their information on estimates, projections, forecasts and
assumptions that may prove to be incorrect. Statements from third parties that involve estimates are subject
to change, and actual amounts may differ materially from those included in this Draft Red Herring
Prospectus. While we believe such data to be true, we cannot assure you that they are complete or reliable.
Accordingly, investors should read the industry related disclosure in this Draft Red Herring Prospectus in
this context and should not base their investment decision solely on the information in the IQVIA Report
and IQVIA Dataset. For the disclaimer associated with the IQVIA Report, see “Certain Conventions,
Presentation of Financial, Industry and Market Data and Currency of Presentation” on page 28.

Changes in technology may render our current technologies obsolete or require us to make substantial
capital investments.
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The industry in which we operate is continually changing due to technological advances, scientific
discoveries and novel chemical processes, with constant introduction of new and enhanced products. These
changes result in the frequent introduction of new products and significant price competition. Although we
strive to maintain and upgrade our technologies, facilities and machinery consistent with current international
standards, we cannot assure you that we will be able to successfully make timely and cost-effective
enhancements and additions to our technological infrastructure, keep up with technological improvements
in order to meet our customers’ needs or that the technology developed by others will not render our products
less competitive or attractive. The cost of implementing new technologies for our operations could be
significant, which could adversely affect our business, financial condition, results of operations and cash
flows.

Certain non-GAAP measures and other statistical information relating to our operations and financial
performance have been included in this Draft Red Herring Prospectus. These non-GAAP measures are
not measures of operating performance or liquidity defined by Ind AS and may not be comparable with
those presented by other companies.

Certain non-GAAP measures and other statistical information relating to our operations and financial
performance such as EBITDA, ROCE, Fixed Asset Turnover and Net Asset Value per Equity Share have
been included in this Draft Red Herring Prospectus. We compute and disclose such non-GAAP measures and
other statistical information relating to our operations and financial performance as we consider such
information to be useful measures of our business and financial performance. However, such information
may not be computed on the basis of any standard methodology that is applicable across the industry and
therefore may not be comparable to financial measures and statistical information of similar nomenclature
that may be computed and presented by other companies and are not measures of operating performance or
liquidity defined by Ind AS.

EXTERNAL RISK FACTORS

Our business is subject to reforms in the health care industry and the uncertainty associated with
Ppharmaceutical pricing, reimbursement and related matters.

In India, pharmaceutical prices are subject to regulation and the Government has been actively reviewing
prices for pharmaceuticals and margins offered to trade. The existence of price controls can limit the revenues
we earn from our products. India enacted the National Pharmaceuticals Pricing Policy in 2012, which lays
down the principles for pricing essential drugs as specified in the National List of Essential Medicines —
2011 (“NLEM?”) to ensure the availability of such medicines at reasonable prices. As a result, a number of
drug formulations were identified as essential drugs and were added to India’s NLEM and these drugs are
subjected to price controls in India. On May 15, 2013, the Department of Pharmaceuticals released the
revised Drug Prices Control Order, 2013 (the “DPCO 2013”). DPCO 2013 prescribes the ceiling price of
scheduled formulations, the retail price of a new drug for existing manufacturers of scheduled formulations
and the maximum retail price of scheduled formulations. Under the DPCO 2013, the Central Government
may issue directions to the manufacturers of APIs or bulk drugs and formulations to increase production, or
sell such APIs or bulk drugs to formulations manufacturers and direct such manufacturers to sell the
formulations to institutions, hospitals or agencies. Under the DPCO 2013, the price of scheduled drugs is
determined based on the average market price of the relevant drug, arrived at by considering the prices
charged by all companies that have a market share of equal to or more than 1.0% of the total market turnover
on the basis of moving annual turnover of the drug. The DPCO 2013 also regulates the margin that can be
offered to the trade channels including the retailers.

The National Pharmaceutical Pricing Authority (“NPPA”) may also notify the ceiling price for additional
formulations under DPCO 2013 or some or all of the remaining formulations listed in the NLEM. Some of
our products are covered in the notification and will be subject to the fixed ceiling prices notified. Our
average NLEM exposure as a percentage of our Domestic Sales for Fiscal 2021 was approximately 20%
(Source: IQVIA Report).

Under terms of the DPCO 2013, non-compliance with the notified ceiling price or breaching the ceiling price
would be tantamount to overcharging the consumer under the order, and the amount charged over and above
the ceiling price shall be recovered along with interest thereon from the date of overcharging. Furthermore,
noncompliance with the price notification issued by NPPA, could also attract prosecution of the officers of
the company under the Essential Commodities Act, 1955 including imprisonment for a term of up to seven
years and payment of a fine. Any action against us or our management for violation of the DPCO 2013 may
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divert management attention and could adversely affect our business, prospects, results of operations and
financial condition.

In October 2015, our Company received a demand notice of ¥ 651.84 million raised by the NPPA for alleged
overcharging of Doxoril 400 Tabs under paragraph 13 of the Drugs (Prices Control) Order, 1995. Our
Company has filed a writ petition before the Delhi High Court to challenge the notice. For more details, see
“Outstanding Litigation and Material Developments — Litigation involving our Company — Litigation by our
Company — Material Civil Litigation” on page 439.

Furthermore, if our ability to freely set prices for our products is restricted by government regulation,
healthcare legislation and pressure from third parties, our revenues and our profits may be reduced. While
we cannot predict the nature of the measures that may be adopted by governmental organizations or their
effect on our business and revenues, the announcement or adoption of such proposals may affect our result
of operations.

We may need to comply with compulsory licensing by the Indian Patent Office or by the patent offices in
those jurisdictions where we distribute our products.

Compulsory licensing refers to a government’s permit to a manufacturing company to produce the patented
product or process without the consent of the patent owner. Our ability to enforce our patents depends on the
laws of individual countries and each country’s practice with respect to enforcement of intellectual property
rights, and the extent to which certain jurisdictions may seek to engage in a policy of routine compulsory
licensing of pharmaceutical intellectual property as a result of local political pressure or in the case of
national emergencies. In India, the Patent Act of 1970 provides for compulsory licensing in certain
circumstances, such as the non-availability of the patented product to the public at affordable prices or
inadequate working of the patented product. If the authorities in India or in other jurisdictions grant
compulsory licensing for any of the pharmaceutical products we sell, this may result in an increase in generic
competition and, in turn, a significant and rapid reduction in net sales for such products as generic versions
are generally offered at sharply lower prices. As a result, the grant of a compulsory license may have an
adverse effect on our business, financial condition and results of operations.

We may be affected by competition law in India and if there is any adverse application or interpretation
of the Competition Act, 2002.

The Competition Act, 2002, as amended (the “Competition Act”) was enacted for the purpose of preventing
practices that have or are likely to have an adverse effect on competition (“AAEC”) in certain markets in
India and has mandated the Competition Commission of India (the “CCI”) to separate such practices. Under
the Competition Act, any arrangement, understanding or action, whether formal or informal, which causes
or is likely to cause an AAEC is deemed void and attracts substantial penalties.

Furthermore, any agreement among competitors which directly or indirectly involves determination of
purchase or sale prices, limits or controls production, or shares the market by way of geographical area or
number of customers in the relevant market is presumed to have an appreciable adverse effect on competition
in the relevant market in India and shall be void. The Competition Act also prohibits abuse of dominant
position by any enterprise. If it is proved that the contravention committed by a company took place with the
consent or connivance or is attributable to any neglect on the part of, any director, manager, secretary or
other officer of such company, that person shall be guilty of the contravention and liable to be punished.

There are currently two cases involving our Company pending before the National Company Law Appellate
Tribunal for alleged violations of Sections 3 and 4 of the Competition Act. These cases arose from certain
stockists of our Company alleging that our Company has abused its dominant position by ceasing the supply
of medicines to them and creating entry barriers for new entrants. For details, see “Outstanding Litigation
and Material Developments — Litigation involving our Company — Litigation against our Company — Actions
taken by Regulatory and Statutory Authorities” on page 437.

If we pursue acquisitions in the future, we may be affected, directly or indirectly, by the application or
interpretation of any provision of the Competition Act, any enforcement proceedings initiated by the CClI,
any adverse publicity that may be generated due to scrutiny or prosecution by the CCl, or any prohibition or
substantial penalties levied under the Competition Act, which would adversely affect our business, results
of operations, cash flows and prospects.

Changing regulations in India could lead to new compliance requirements that are uncertain.
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The regulatory and policy environment in which we operate is evolving and is subject to change. The Gol
may implement new laws or other regulations and policies that could affect the manufacturing industry and
the pharmaceutical industry, which could lead to new compliance requirements, including requiring us to
obtain approvals and licenses from the Gol and other regulatory bodies, or impose onerous requirements.
New compliance requirements could increase our costs or otherwise adversely affect our business, financial
condition and results of operations. Furthermore, the manner in which new requirements will be enforced or
interpreted can lead to uncertainty in our operations and could adversely affect our operations. Any changes
to such laws, may adversely affect our future business, prospects, financial condition, cash flows and results
of operations.

For instance, due to the COVID-19 pandemic, the Government of India passed the Taxation and Other Laws
(Relaxation of Certain Provisions) Act, 2020, implementing relaxations from certain requirements under the
Central Goods and Service Tax Act, 2017 and Customs Tariff Act, 1975. Further, the Government of India
announced the Union Budget for Fiscal 2022 (“Budget 2022”), pursuant to which the Finance Bill 2022 has
proposed various amendments which will only come into effect upon receipt of Presidential assent to the
bill.

The Government has also proposed an alteration in the concessional basic customs duty rate on drugs,
medicines, diagnostic Kits or equipment and bulk drugs used in the manufacture of drugs and specified goods
for use in the pharmaceutical and bio-technology sectors imported for R&D use. On the Goods and Service
Tax front, the Government has proposed to restrict the availability of input tax credits if a vendor has been
non-compliant. The abovementioned changes may have an adverse effect on our future business, prospects,
financial condition, cash flows and results of operations.

We have not fully determined the impact of these recent and proposed laws and regulations on our business.
We cannot predict whether any amendments proposed by the Finance Bill 2022 will have an adverse effect
on our business, financial condition and results of operations. Unfavorable changes in or interpretations of
existing, or the promulgation of new, laws, rules and regulations including foreign investment and stamp
duty laws governing our business and operations could result in us being deemed to be in contravention of
such laws and may require us to apply for additional approvals. Uncertainty in the applicability,
interpretation or implementation of any amendment to, or change in, governing law, regulation or policy,
including by reason of an absence, or a limited body, of administrative or judicial precedent may be time
consuming as well as costly for us to resolve and may impact the viability of our current businesses or restrict
our ability to grow our businesses in the future. The Finance Act of 2021 clarified that, in the absence of a
specific provision under an agreement, the liability to pay stamp duty in case of sale of securities through
stock exchanges will be on the buyer, while in other cases of transfer of consideration through a depository,
the onus will be on the transferor.

There can be no guarantee that we will be able to comply with any increased or more stringent regulatory
requirements, in part or at all. Failure to comply with such further regulatory requirements could lead to
regulatory actions, including penalties, which may have an adverse effect on our future business, prospects,
financial condition, cash flows and results of operations.

A downgrade in credit ratings of India, may affect the trading price of the Equity Shares.

Any borrowing costs that we may incur in the future, and access to the debt capital markets that we may
pursue, will depend significantly on the credit ratings of India. India’s sovereign rating decreased from Baa2
with a “negative” outlook to Baa3 with a “negative” outlook by Moody’s and from BBB with a “stable”
outlook to BBB with a “negative” outlook (Fitch) in June 2020; and from BBB “stable” to BBB “negative”
by DBRS Morningstar in May 2020. India’s sovereign ratings from S&P is BBB- with a “stable” outlook in
September 2020. In May 2021, DBRS changed India’s sovereign rating from BBB with a “negative” outlook
to BBB (low) with a “stable” outlook. Furthermore, in October 2021, Moody affirmed India’s sovereign
rating of Baa3 with a “stable” outlook which has been upgraded from ‘negative’. Any further adverse
revisions to India’s credit ratings for domestic and international debt by international rating agencies may
adversely impact our ability to raise additional financing and the interest rates and other commercial terms
at which such financing is available, including raising any overseas additional financing. A downgrading of
India’s credit ratings may occur, for reasons beyond our control such as, upon a change of government tax
or fiscal policy. This could have an adverse effect on our ability to fund our growth on favorable terms or at
all, and consequently adversely affect our business and financial performance and the price of the Equity
Shares.
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Political changes, natural disasters and other macroeconomic factors could adversely affect economic
conditions in India.

Our Company is incorporated in India and the majority of its assets are located in India. Consequently, our
performance and the market price of the Equity Shares may be affected by interest rates, government policies,
taxation, social and ethnic instability and other political and economic developments affecting India.

Factors that may adversely affect the Indian economy, and hence our results of operations, may include: the
macroeconomic climate, including any increase in Indian interest rates or inflation; any exchange rate
fluctuations, the imposition of currency controls and restrictions on the right to convert or repatriate currency
or export assets; any scarcity of credit or other financing in India, resulting in an adverse effect on economic
conditions in India and scarcity of financing for our expansions; prevailing income conditions among Indian
customers and Indian corporations; epidemic, pandemic or any other public health crisis in India or in
countries in the region or globally, including in India’s various neighboring countries, such as the highly
pathogenic H7N9, H5N1 and H1N1 strains of influenza in birds and swine and more recently, the COVID-
19 pandemic; volatility in, and actual or perceived trends in trading activity on, India’s principal stock
exchanges; political instability, terrorism or military conflict in India or in countries in the region or globally,
including in India’s various neighboring countries; occurrence of natural or man-made disasters (such as
typhoons, flooding, earthquakes and fires) which may cause us to suspend our operations; prevailing regional
or global economic conditions, including in India’s principal export markets; international business practices
that may conflict with other customs or legal requirements to which we are subject, including anti-bribery
and anti-corruption laws; protectionist and other adverse public policies, including local content
requirements, import/export tariffs, increased regulations or capital investment requirements; downgrading
of India’s sovereign debt rating by rating agencies; being subject to the jurisdiction of foreign courts,
including uncertainty of judicial processes and difficulty enforcing contractual agreements or judgments in
foreign legal systems or incurring additional costs to do so.

Any slowdown or perceived slowdown in the Indian economy, or in specific sectors of the Indian economy,
could adversely affect our business, results of operations and financial condition and the price of the Equity
Shares.

Financial instability in other countries may cause increased volatility in Indian financial markets.

The Indian market and the Indian economy are influenced by economic and market conditions in other
countries, including conditions in the United States, Europe and certain emerging economies in Asia.
Financial turmoil in Asia, Russia and elsewhere in the world in recent years has adversely affected the Indian
economy. Although economic conditions vary across markets, loss of investor confidence in one emerging
economy may cause increased volatility across other economies, including India. Any worldwide financial
instability may cause increased volatility in the Indian financial markets and, directly or indirectly, adversely
affect the Indian economy and financial sector and us. Financial instability in other parts of the world could
have a global influence and thereby negatively affect the Indian economy. Financial disruptions could
materially and adversely affect our business, prospects, financial condition, results of operations and cash
flows.

Furthermore, economic developments globally can have a significant impact on India. Concerns related to a
trade war between large economies may lead to increased risk aversion and volatility in global capital
markets and consequently have an impact on the Indian economy. Significant political, regulatory and
economic uncertainty remains about how the precise terms of the relationship between the parties will differ
from the terms before withdrawal, and more generally, as to the impact of Brexit on the general economic
conditions in the United Kingdom and the European economies and any consequential impact on global
financial markets. For example, Brexit could give rise to increased volatility in foreign exchange rate
movements and the value of equity and debt investments.

In addition, China is one of India’s major trading partners and there are rising concerns of a possible
slowdown in the Chinese economy as well as a strained relationship with India, which could have an adverse
impact on the trade relations between the two countries. Risks resulting from a relapse in the Eurozone crisis
or any future debt crisis in Europe or any similar crisis could have a detrimental impact on consumer
confidence levels and global economic recovery. These factors may also result in a slowdown in India’s
export growth. In response to such developments, legislators and financial regulators in the United States
and other jurisdictions, including India, have implemented a number of policy measures designed to add
stability to the financial markets. However, the overall long-term effect of these and other legislative and
regulatory efforts on the global financial markets is uncertain, and they may not have the intended stabilizing
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effects. Any significant financial disruption could have a material adverse effect on our business, financial
condition, cash flows and results of operation.

These developments, or the perception that any related developments could occur, have had and may
continue to have a material adverse effect on global economic conditions and financial markets, and may
significantly reduce global market liquidity, restrict the ability of key market participants to operate in certain
financial markets or restrict our access to capital. This could have a material adverse effect on our business,
financial condition and results of operations and reduce the price of the Equity Shares.

If inflation rises in India, increased costs may result in a decline in profits.

Inflation rates in India have been volatile in recent years, and such volatility may continue. India has
experienced high inflation relative to developed countries in the recent past. Increasing inflation in India
could cause a rise in the costs of rent, wages, raw materials and other expenses. High fluctuations in inflation
rates may make it more difficult for us to accurately estimate or control our costs. Any increase in inflation
in India can increase our expenses, which we may not be able to adequately pass on to our consumers,
whether entirely or in part, and may adversely affect our business and financial condition. If we are unable
to increase our revenues sufficiently to offset our increased costs due to inflation, it could have an adverse
effect on our business, prospects, financial condition, results of operations and cash flows. Furthermore, the
Gol has previously initiated economic measures to combat high inflation rates, and it is unclear whether
these measures will remain in effect. There can be no assurance that Indian inflation levels will not worsen
in the future.

Significant differences exist between Indian Accounting Standards (“Ind AS”) and other accounting
principles, such as Indian Generally Accepted Accounting Principles (“Indian GAAP?), International
Financial Reporting Standards (“IFRS”) and United States Generally Accepted Accounting Principles
(“U.S. GAAP”), which may be material to investors’ assessments of our financial condition, result of
operations and cash flows.

Our Restated Consolidated Financial Information as at and for the Fiscals 2019, 2020, 2021 and the six
months ended September 30, 2021, included in this Draft Red Herring Prospectus are presented in
accordance with Ind AS, and restated in accordance with the requirements of Section 26 of part | of the
Companies Act, 2013, the SEBI ICDR Regulations and the Guidance Note on “Reports in Company
Prospectuses (Revised 2019)” issued by the ICAL Ind AS differs from accounting principles with which
prospective investors may be familiar, such as Indian GAAP, IFRS and U.S. GAAP. Accordingly, the degree
to which the Financial Statements, which are restated as per the SEBI ICDR Regulations and included in this
Draft Red Herring Prospectus, will provide meaningful information is entirely dependent on the reader’s
level of familiarity with Ind AS. Any reliance by persons not familiar with Indian accounting practices on
the financial disclosures presented in this Draft Red Herring Prospectus should be limited accordingly.

Under Indian law, foreign investors are subject to investment restrictions that limit our ability to attract
foreign investors, which may adversely affect the trading price of the Equity Shares. Accordingly, our
ability to raise foreign capital may be constrained.

As an Indian company, we are subject to exchange controls that regulate borrowing in foreign currencies.
Furthermore, under applicable foreign exchange regulations in India, transfer of shares between non-
residents and residents are freely permitted (subject to compliance with sectoral norms and certain other
restrictions), if they comply with the pricing guidelines and reporting requirements specified under
applicable law. If a transfer of shares is not in compliance with such requirements and does not fall under
any of the permissible exceptions, then prior approval of the relevant regulatory authority is required. Such
regulatory restrictions limit our financing sources and could constrain our ability to obtain financing on
competitive terms and refinance existing indebtedness.

Additionally, shareholders who seek to convert Rupee proceeds from a sale of shares in India into foreign
currency and repatriate that foreign currency from India require a no-objection or a tax clearance certificate
from the Indian income tax authorities. Furthermore, this conversion is subject to the shares having been
held on a repatriation basis and, either the security having been sold in compliance with the pricing guidelines
or, the relevant regulatory approval having been obtained for the sale of shares and corresponding remittance
of the sale proceeds. The RBI and the concerned ministries/departments are responsible for granting approval
for foreign investment. We cannot assure you that any required regulatory approvals for borrowing in foreign
currencies will be granted to us without onerous conditions, or at all. Limitations on foreign debt may have
an adverse effect on our business growth, financial condition and results of operations.
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Further to Press Note 3 of 2020, dated April 17, 2020, issued by the Department for Promotion of Industry
and Internal Trade (“DPIIT”), the foreign direct investment policy has been recently amended to state that
all investments under the foreign direct investment route by entities of a country which shares land border
with India or where the beneficial owner of an investment into India is situated in or is a citizen of any such
country will require prior approval of the Gol. In the event of transfer of ownership of any existing or future
foreign direct investment in an entity in India, directly or indirectly, resulting in the beneficial ownership
falling within the aforesaid restriction/ purview, such subsequent change in the beneficial ownership will
also require approval of the Gol. On April 22, 2020, the Ministry of Finance, Gol has also made similar
amendment to the FEMA Rules. While the term “beneficial owner” is defined under the Prevention of
Money-Laundering (Maintenance of Records) Rules, 2005 and the General Financial Rules, 2017, neither
the foreign direct investment policy nor the FEMA Rules provide a definition of the term “beneficial owner”.
The interpretation of “beneficial owner” and enforcement of this regulatory change involves certain
uncertainties, which may have an adverse effect on our ability to raise foreign capital. Furthermore, there is
uncertainty regarding the timeline within which the said approval from the Gol may be obtained, if at all.

Risks Related to the Offer

68.

69.

Our Equity Shares have never been publicly traded, and after the Offer, the Equity Shares may experience
price and volume fluctuations, and an active trading market for the Equity Shares may not develop.
Furthermore, the Offer Price may not be indicative of the market price of the Equity Shares after the
Offer.

Prior to the Offer, there has been no public market for the Equity Shares, and an active trading market on the
Stock Exchanges may not develop or be sustained after the Offer. Listing and quotation does not guarantee
that a market for the Equity Shares will develop, or if developed, the liquidity of such market for the Equity
Shares. The Offer Price of the Equity Shares is proposed to be determined through a book-building process
and may not be indicative of the market price of the Equity Shares at the time of commencement of trading
of the Equity Shares or at any time thereafter. The Offer Price will be based on numerous factors, as described
in the section “Basis for Offer Price” on page 105. This price may not necessarily be indicative of the market
price of our Equity Shares after the Offer is completed. The market price of the Equity Shares may be subject
to significant fluctuations in response to, among other factors, variations in our operating results, market
conditions specific to the industry we operate in, developments relating to India, volatility in securities
markets in jurisdictions other than India, variations in the growth rate of financial indicators, variations in
revenue or earnings estimates by research publications, and changes in economic, legal and other regulatory
factors. Consequently, the price of our Equity Shares may be volatile, and you may be unable to resell your
Equity Shares at or above the Offer Price, or at all, and may as a result lose all or a part of your investment.

Our Equity Shares are expected to trade on NSE and BSE after the Offer, but there can be no assurance that
active trading in our Equity Shares will develop after the Offer, or if such trading develops, that it will
continue. Investors may not be able to sell our Equity Shares at the quoted price if there is no active trading
in our Equity Shares.

There has been significant volatility in the Indian stock markets in the recent past, and our Equity Share price
could fluctuate significantly because of market volatility. A decrease in the market price of our Equity Shares
could cause investors to lose some or all of their investment.

Investors may be subject to Indian taxes arising out of income arising on the sale of the Equity Shares.

Under current Indian tax laws and regulations, unless specifically exempted, capital gains arising from the
sale of equity shares in an Indian company are generally taxable in India. Any capital gain realized on the
sale of listed equity shares on a Stock Exchange held for more than 12 months immediately preceding the
date of transfer will be subject to long term capital gains in India. Further, any capital gains realized on the
sale of listed equity shares held for a period of 12 months or less immediately preceding the date of transfer
will be subject to short term capital gains tax in India. The rates of capital gain tax depend upon certain
factors, such as whether the sale is undertaken on or off the Stock Exchanges, the quantum of gains and any
available treaty relief. Accordingly, investors may be subject to payment of capital gains tax in India, in
addition to payment of securities transaction tax (“STT”’) which will be levied and collected by an Indian
stock exchange on which equity shares are sold.

Capital gains arising from the sale of the Equity Shares will not be chargeable to tax in India in cases where

relief from such taxation in India is provided under a treaty between India and the country of which the seller
is resident and the seller is entitled to avail benefits thereunder, subject to certain conditions. Generally,
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Indian tax treaties do not limit India’s ability to impose tax on capital gains. As a result, residents of other
countries may be liable for tax in India as well as in their own jurisdiction on a gain upon the sale of the
Equity Shares.

Investors will not be able to sell immediately on an Indian stock exchange any of the Equity Shares they
purchase in the Offer.

The Equity Shares will be listed on the Stock Exchanges. Pursuant to applicable Indian laws, certain actions
must be completed before the Equity Shares can be listed and trading in the Equity Shares may commence.
Investors’ book entry, or ‘demat’ accounts with depository participants in India, are expected to be credited
within one working day of the date on which the Basis of Allotment is approved by the Stock Exchanges.
The Allotment of Equity Shares in this Offer and the credit of such Equity Shares to the applicant’s demat
account with depository participant could take approximately five Working Days from the Bid Closing Date
and trading in the Equity Shares upon receipt of final listing and trading approvals from the Stock Exchanges
is expected to commence within six Working Days of the Bid Closing Date. There could be a failure or delay
in listing of the Equity Shares on the Stock Exchanges. Any failure or delay in obtaining the approval or
otherwise commence trading in the Equity Shares would restrict investors’ ability to dispose of their Equity
Shares. There can be no assurance that the Equity Shares will be credited to investors’ demat accounts, or
that trading in the Equity Shares will commence, within the time periods specified in this risk factor. We
could also be required to pay interest at the applicable rates if allotment is not made, refund orders are not
dispatched or demat credits are not made to investors within the prescribed time periods.

Qualified Institutional Buyers (“QIBs”) and Non-Institutional Investors are not permitted to withdraw or
lower their Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage after submitting
a Bid, and Retail Individual Investors are not permitted to withdraw their Bids after Bid/Offer Closing
Date.

Pursuant to the SEBI ICDR Regulations, QIBs and Non-Institutional Investors are required to pay the Bid
Amount on submission of the Bid and are not permitted to withdraw or lower their Bids (in terms of quantity
of Equity Shares or the Bid Amount) at any stage after submitting a Bid. Retail Individual Investors and
eligible employees bidding in the Employee Reservation Portion can revise their Bids during the Bid/Offer
Period and withdraw their Bids until Bid/Offer Closing Date. While our Company is required to complete
all necessary formalities for listing and commencement of trading of the Equity Shares on all Stock
Exchanges where such Equity Shares are proposed to be listed including Allotment pursuant to the Offer
within six Working Days from the Bid/Offer Closing Date, events affecting the Bidders’ decision to invest
in the Equity Shares, including material adverse changes in international or national monetary policy,
financial, political or economic conditions, our business, results of operation or financial condition may arise
between the date of submission of the Bid and Allotment. Our Company may complete the Allotment of the
Equity Shares even if such events occur, and such events limit the Bidders’ ability to sell the Equity Shares
Allotted pursuant to the Offer or cause the trading price of the Equity Shares to decline on listing.

Offer Price of the Equity Shares may not be indicative of the market price of the Equity Shares after the
Offer.

The initial public offering price will be determined by the Book Building Process and may not be indicative
of prices that will prevail in the open market following the Offer. The market price of the Equity Shares may
be influenced by many factors, some of which are beyond our control, including: the failure of security
analysts to cover the Equity Shares after this Offer, or changes in the estimates of our performance by
analysts; the activities of competitors and business partners; future sales of the Equity Shares by our
Company or our shareholders; investor perception of us and the industry in which we operate; our quarterly
or annual earnings or those of our competitors; developments affecting fiscal or industrial regulations; results
of operations that vary from the expectations of securities analysts and investors; fluctuations in stock market
prices and volume; the public’s reaction to our press releases and adverse media reports; and general
economic and stock market conditions.

As a result of these factors, investors may not be able to resell their Equity Shares at or above the initial
public offering price. In addition, the stock market often experiences price and volume fluctuations that are
unrelated or disproportionate to the operating performance of a particular company. These broad market
fluctuations and industry factors may materially reduce the market price of the Equity Shares, regardless of
our Company’s performance. There can be no assurance that the investor will be able to resell their Equity
Shares at or above the Offer Price. A decrease in the market price of our Equity Shares could cause you to
lose some or all of your investment.
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Investors may have difficulty in enforcing foreign judgments against our Company or our management.

Our Company is a limited liability company incorporated under the laws of India. The majority of our
directors and executive officers are residents of India. A substantial portion of our Company’s assets and the
assets of our Directors and executive officers resident in India are located in India. As a result, it may be
difficult for investors to effect service of process upon us or such persons outside India or to enforce
judgments obtained against our Company or such parties outside India.

India is not a party to any international treaty in relation to the recognition or enforcement of foreign
judgments. The United Kingdom, Singapore, United Arab Emirates, Malaysia and Hong Kong, among
others, have been declared by the Government of India to be reciprocating territories for purposes of Section
44A of the Civil Code. Section 44A of the Civil Code provides that where a foreign judgment has been
rendered by a superior court, within the meaning of such section, in any country or territory outside of India
which the Gol has by notification declared to be in a reciprocating territory, it may be enforced in India by
proceedings in execution as if the judgment had been rendered by the relevant court in India. However,
Section 44A of the Civil Code is applicable only to monetary decrees not being of the same nature as amounts
payable in respect of taxes, other charges of a like nature or of a fine or other penalties. A judgment of a
court of a country which is not a reciprocating territory may be enforced in India only by a suit on the
judgment under Section 13 of the Civil Code, and not by proceedings in execution. Section 13 of the Civil
Code provides that foreign judgments shall be conclusive regarding any matter directly adjudicated upon,
except (i) where the judgment has not been pronounced by a court of competent jurisdiction, (ii) where the
judgment has not been given on the merits of the case, (iii) where it appears on the face of the proceedings
that the judgment is founded on an incorrect view of international law or refusal to recognize the law of India
in cases to which such law is applicable, (iv) where the proceedings in which the judgment was obtained
were opposed to natural justice, (v) where the judgment has been obtained by fraud, and (vi) where the
judgment sustains a claim founded on a breach of any law then in force in India. Under the Civil Code, a
court in India shall, on the production of any document purporting to be a certified copy of a foreign
judgment, presume that the judgment was pronounced by a court of competent jurisdiction, unless the
contrary appears on record. However, under the Civil Code, such presumption may be displaced by proving
that the court did not have jurisdiction. The Civil Code only permits the enforcement of monetary decrees,
not being in the nature of any amounts payable in respect of taxes, other charges, fines or penalties.

Judgments or decrees from jurisdictions which do not have reciprocal recognition with India cannot be
enforced by proceedings in execution in India. The United States and India do not currently have a treaty
providing for reciprocal recognition and enforcement of judgments in civil and commercial matters. A final
judgment for the payment of money rendered by any court in a non-reciprocating territory for civil liability,
whether or not predicated solely upon the general laws of the non-reciprocating territory, would not be
enforceable in India. Even if an investor obtained a judgment in such a jurisdiction against us, our officers
or directors, it may be required to institute a new proceeding in India and obtain a decree from an Indian
court. Any such suit must be brought in India within three years from the date of the judgment in the same
manner as any other suit filed to enforce a civil liability in India.

However, the party in whose favor such final judgment is rendered may bring a new suit in a competent
court in India based on a final judgment that has been obtained in the United States or other such jurisdiction
within three years of obtaining such final judgment. It is unlikely that an Indian court would award damages
on the same basis as a foreign court if an action is brought in India. Moreover, it is unlikely that an Indian
court would award damages to the extent awarded in a final judgment rendered outside India if it believes
that the amount of damages awarded were excessive or inconsistent with public policy or Indian law. In
addition, any person seeking to enforce a foreign judgment in India is required to obtain the prior approval
of the RBI under the FEMA to execute such a judgment or to repatriate any amount recovered.

Holders of Equity Shares could be restricted in their ability to exercise pre-emptive rights under Indian
law and could thereby suffer future dilution of their ownership position.

Under the Companies Act, a company having share capital and incorporated in India is required to offer
holders of its equity shares pre-emptive rights to subscribe and pay for a proportionate number of equity
shares to maintain their existing ownership percentages prior to the issuance of any new equity shares, unless
the pre-emptive rights have been waived by the adoption of a special resolutions by holders of three-fourths
of the equity shares who have voted on such resolutions. However, if the laws of the jurisdiction that you are
in does not permit the exercise of such pre-emptive rights without us filing an offering document or
registration statement with the applicable authority in such jurisdiction, you will be unable to exercise such
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pre-emptive rights unless we make such a filing. We may elect not to file a registration statement in relation
to pre-emptive rights otherwise available by Indian law to you. To the extent that you are unable to exercise
pre-emptive rights granted in respect of the Equity Shares, you may suffer future dilution of your ownership
position and your proportional interests in us would be reduced.

Any future issuance of Equity Shares or convertible securities or other equity linked securities by our
Company may dilute your shareholding and sales of the Equity Shares by our major shareholders may
adversely affect the trading price of the Equity Shares.

Any future issuance of the Equity Shares or securities linked to the Equity Shares by our Company, including
issuance of Equity Shares to employees or former employees upon exercise of vested options held by them
under the ESOP scheme, may dilute your shareholding. Any such future issuance of Equity Shares or future
sales of the Equity Shares by any of our significant shareholders may also adversely affect the trading price
of the Equity Shares and impact our ability to raise funds through an offering of our securities or by incurring
debt. Any perception by investors that such issuances or sales might occur could also affect the trading price
of the Equity Shares. Additionally, the disposal, pledge or encumbrance of the Equity Shares by any of our
significant shareholders, or the perception that such transactions may occur, may affect the trading price of
the Equity Shares. There can be no assurance that we will not issue further Equity Shares or that our existing
Shareholders will not dispose of further Equity Shares after the completion of the Offer (subject to
compliance with the lock-in provisions under applicable law) or pledge or encumber their Equity Shares.
Any future issuances could also dilute the value of a shareholder’s investment in the Equity Shares and
adversely affect the trading price of our Equity Shares. Such securities may also be issued at prices below
the Offer Price. We may also issue convertible debt securities to finance our future growth or fund our
business activities. In addition, any perception by investors that such issuances or sales might occur may also
affect the market price of our Equity Shares.

Rights of shareholders of companies under Indian law may be more limited than under the laws of other
jurisdictions.

Our Articles of Association, composition of our Board, Indian laws governing our corporate affairs, the
validity of corporate procedures, directors’ fiduciary duties, responsibilities and liabilities, and shareholders’
rights may differ from those that would apply to a company in another jurisdiction. Shareholders’ rights
under Indian law may not be as extensive and widespread as shareholders’ rights under the laws of other
countries or jurisdictions. Investors may face challenges in asserting their rights as shareholder in an Indian
company than as a shareholder of an entity in another jurisdiction.
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SECTION I1I: INTRODUCTION

THE OFFER

The following table summarizes the Offer details:

Offer of Equity Shares by way of Offer for Sale by the Selling
Shareholders M)

Up to 60,482,040 Equity Shares aggregating up to [e]
million

The Offer consists of:

(i) Employee Reservation Portion®

Up to [e] Equity Shares, aggregating to ¥[e] million

(ii) Net Offer

Up to [e] Equity Shares, aggregating to Z[e] million

The Net offer comprises of:

A)  QIB Portion®®)

Not more than [e] Equity Shares

of which:

Anchor Investor Portion®

Up to [e] Equity Shares

Net QIB Portion (assuming Anchor Investor
Portion is fully subscribed)

[e] Equity Shares

of which:

Available for allocation to Mutual Funds only (5%
of the Net QIB Portion)®)

[®] Equity Shares

Balance of the Net QIB Portion for all QIBs
including Mutual Funds

[e] Equity Shares

B)  Non-Institutional Portion®

Not less than [e] Equity Shares

C)  Retail Portion®

Not less than [e] Equity Shares

Pre-Offer and post-Offer Equity Shares

Equity Shares outstanding prior to and after the Offer

598,820,400 Equity Shares

Use of Proceeds

Our Company will not receive any proceeds from the Offer
for Sale. For further details, see “Objects of the Offer”
beginning on page 103.

(@) The Offer has been authorized by a resolution passed by our Board of Directors at their meeting held on February 3, 2022.

@ The Equity Shares being offered by the Selling Shareholders have been held for a period of at least one year immediately preceding the

date of filing this Draft Red Herring Prospectus with SEBI or are otherwise eligible for being offered for sale pursuant to the Offer in
terms of the SEBI ICDR Regulations. The Selling Shareholders have confirmed and approved their participation in the Offer for Sale as

set out below:

Selling Shareholder Number of Offered Shares Amount of Offered Date of consent letter
Shares (In % million)
Girdharilal Bawri Up to 6,370,275 Equity Shares Up to [e] February 3, 2022
Banwarilal Bawri Up to 8,955,582 Equity Shares Up to [e] February 3, 2022
Dr. Rajendra Agarwal Up to 5,280,514 Equity Shares Up to [e] February 3, 2022
Prateek Agarwal Up 107,630,901 Equity Shares Upto[e] February 3, 2022
Ajay Agarwal Up to 6,582,955 Equity Shares Up to [e] February 3, 2022
Vijay Agarwal Up to 6,313,461 Equity Shares Up to [e] February 3, 2022
Anju Agarwal Up to 4,933,239 Equity Shares Upto[e] February 3, 2022
Gauri Agarwal Up to 4,893,242 Equity Shares Up to [e] February 3, 2022
Dr. Ruchi Agarwal Up to 4,851,700 Equity Shares Upto[e] February 3, 2022
Sudha Bawri Up to 2,678,815 Equity Shares Up to [e] February 3, 2022
Shalini Kedia Up to 805,996 Equity Shares Up to [e] February 3, 2022
Anushree Agarwal Up to 694,490 Equity Shares Upto[e] February 3, 2022
Taradevi Bawri Up to 490,870 Equity Shares Up to [e] February 3, 2022

®

O]

®

In the event of under-subscription in the Employee Reservation Portion, the unsubscribed portion will be available for allocation and
Allotment, proportionately to all Eligible Employees who have Bid in excess of 200,000 (net of Employee Discount), subject to the
maximum value of Allotment made to such Eligible Employee not exceeding ¥500,000 (net of Employee Discount). The unsubscribed
portion, if any, in the Employee Reservation Portion (after allocation up to ¥500,000), shall be added to the Net Offer. Further, an
Eligible Employee Bidding in the Employee Reservation Portion can also Bid under the Net Offer and such Bids will not be treated as
multiple Bids The Employee Reservation Portion shall not exceed [®]% of our post-Offer paid-up Equity Share capital. For further
details, see “Offer Structure” on page 475. Our Company and the Promoter Selling Shareholders, in consultation with the Book Running
Lead Managers, may offer a discount of up to [8]% to the Offer Price (equivalent of I[e] per Equity Share) to Eligible Employees,
bidding in the Employee Reservation Portion, in accordance with the SEBI ICDR Regulations.

Subject to valid bids being received at or above the Offer Price, under subscription, if any, in any category, except in the QIB Portion,
would be allowed to be met with spill-over from any other category or combination of categories of Bidders at the discretion of our
Company and the Promoter Selling Shareholders, in consultation with the Book Running Lead Managers, and the Designated Stock
Exchange, subject to applicable laws.

Our Company and the Promoter Selling Shareholders shall, in consultation with the Book Running Lead Managers, allocate up to 60%
of the QIB Portion to Anchor Investors on a discretionary basis in accordance with the SEBI ICDR Regulations. One-third of the Anchor
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Investor Portion shall be reserved for domestic Mutual Funds only, subject to valid Bids being received from domestic Mutual Funds at
or above the Anchor Investor Allocation Price. Further, 5% of the Net QIB Portion shall be available for allocation on a proportionate
basis to Mutual Funds only, and the remainder of the Net QIB Portion shall be available for allocation on a proportionate basis to all
QIB Bidders other than Anchor Investors, including Mutual Funds, subject to valid Bids being received at or above the Offer Price. In
the event of under-subscription in the Anchor Investor Portion, the remaining Equity Shares shall be added to the Net QIB Portion. The
Net QIB Portion shall be available for allocation on a proportionate basis to all QIB Bidders other than Anchor Investors, including
Mutual Funds, subject to valid Bids being received at or above the Offer Price. For details, see “Offer Procedure” on page 479.

Allocation to Bidders in all categories except the Anchor Investor Portion and the Retail Portion, if any, shall be
made on a proportionate basis subject to valid Bids received at or above the Offer Price. The allocation to each
RIBs, shall not be less than the minimum Bid Lot, subject to availability of Equity Shares in the Retail Portion
and the remaining available Equity Shares, if any, shall be allocated on a proportional basis. For further details,
see “Offer Procedure” on page 479.

For details of the terms of the Offer, see “Terms of the Offer” on page 469.
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SUMMARY OF RESTATED CONSOLIDATED FINANCIAL INFORMATION

The following tables provide the summary of financial information of our Company derived from the Restated
Consolidated Financial Information as at and for the six months ended September 30, 2021 and the Financial
Years ended March 31, 2021, March 31, 2020 and March 31, 2019.

The Restated Consolidated Financial Information referred to above are presented under “Financial Information”
on page 235. The summary of financial information presented below should be read in conjunction with the
“Restated Consolidated Financial Information”, “Pro Forma Consolidated Financial Information” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” on pages 235, 358
and 394, respectively.

(The remainder of this page is intentionally left blank)
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RESTATED CONSOLIDATED STATEMENT OF ASSETS AND LIABILITIES

(in Z million, except for share data and if otherwise stated)

As at As at As at As at
September | March 31, March 31, March 31,
30, 2021 2021 2020 2019

ASSETS
(1) NON-CURRENT ASSETS
(a) Property, Plant and Equipment 14,158.61 13,407.70 10,176.80 9,375.18
(b) Capital Work-in-Progress 2,796.07 2,527.54 2,106.07 503.79
(c) Investment Properties 264.55 267.01 271.90 99.69
(d) Right-Of-Use Assets 618.21 621.86 596.48 220.49
(e) Goodwill - - 28.40 28.40
(f) Intangible Assets 50.95 56.65 64.20 54.64
(9) Intangible Assets under Development 14.89 - - -
(h) Investment in Equity accounted investees 235.02 103.45 102.49 0.01
(1) Financial Assets
(i) Investments 43.56 43.56 9,355.02 7,995.69
(ii) Loans 907.30 2.07 3.74 2.33
(iii) Other Financial Assets 1,520.04 1,981.72 21,108.17 3,205.96
()) Income Tax Assets (Net) 937.78 538.41 758.17 692.58
(k) Deferred Tax Assets 7,307.65 6,569.93 6,301.69 5,624.92
(I) Other Non-Current Assets 133.38 536.83 561.46 374.06
Total Non-Current Assets 28,988.01 26,656.73 51,434.59 28,177.74
(2) CURRENT ASSETS
(a) Inventories 16,803.71 15,625.51 9,879.12 8,355.58
(b) Financial Assets
(i) Investments 6.41 6.44 8,598.96 6,069.02
(ii) Trade Receivables 10,536.42 10,219.73 12,637.66 9,991.34
(iii) Cash and Cash Equivalents 1,504.31 721.47 1,267.46 533.47
(iv) Loans 2.71 4.20 4.45 3.78
(v) Other Financial Assets 5,447.84 1,642.65 8,795.36 21,037.56
(c) Other Current Assets 2,869.22 2,470.64 3,116.27 1,520.20
Total Current Assets 37,170.62 30,690.64 44,299.28 47,510.95
TOTAL ASSETS 66,158.63 57,347.37 95,733.87 75,688.69
EQUITY AND LIABILITIES
EQUITY

(a) Equity Share Capital 199.61 199.61 199.61 199.61

(b) Other Equity 43,907.48 37,760.91 75,454.55 59,949.91
Equity attributable to Owners 44,107.09 37,960.52 75,654.16 60,149.52
Non-Controlling Interests 24.30 (12.78) 12.21 (6.76)
Total Equity 44,131.39 37,947.74 75,666.37 60,142.76
LIABILITIES
(1) Non-Current Liabilities
(a) Financial Liabilities
(i) Lease Liabilities 312.69 306.58 311.28 231.57
(ii) Other Financial Liabilities 355.86 334.23 318.21 277.78
(b) Provisions 1,794.55 1,534.26 1,261.53 999.30
(c) Other Non-Current Liabilities 95.98 102.48 115.31 128.18
Total Non-Current Liabilities 2,559.08 2,277.55 2,006.33 1,636.83
(2) Current Liabilities
(a) Financial Liabilities
(i) Borrowings 464.30 797.17 360.68 1,318.55
(ii) Lease Liabilities 41.44 47.09 80.44 -
(iii) Trade Payables
- Total outstanding Due to micro and small enterprises 865.57 747.86 632.18 742.72
- Total outstanding Due to Other than micro and small 7,626.06 5,925.28 7,066.37 4,530.50
enterprises
(iv) Other Financial Liabilities 3,729.87 2,539.21 3,020.14 2,102.78
(b) Other Current Liabilities 1,108.70 976.57 898.21 783.52
(c) Provisions 5,632.22 6,088.90 6,003.15 4,431.03
Total Current Liabilities 19,468.16 17,122.08 18,061.17 13,909.10
Total Liabilities 22,027.24 19,399.63 20,067.50 15,545.93
TOTAL EQUITY AND LIABILITIES 66,158.63 57,347.37 95,733.87 75,688.69
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RESTATED CONSOLIDATED STATEMENT OF PROFIT AND LOSS

(in % million, except for share data and if otherwise stated)

For the six For the For the For the
months Financial Financial Financial
period Year Year Year
ended March 31, | March 31, | March 31,

September 2021 2020 2019

30, 2021
1. INCOME
(1) Revenue From Operations 40,801.55 | 71,994.16 69,028.16 | 58,704.35
(11) Other Income 135.46 5,500.68 3,693.17 4,424.63
Total Income 40,937.01 | 7749484 | 7262133 | 63,128.98
2. EXPENDITURE
(1) Cost of Material Consumed 11,493.96 15,786.57 16,315.90 | 15,361.05
(11) Purchase of Stock-in-Trade 5,813.74 11,976.36 9,5657.75 6,588.77
(1) Changes in Inventories of Finished Goods, Stock-in-Trade (1,418.85) | (4,071.89) (887.34) 507.98
and Work-in-Progress
(IV) Employee Benefits Expense 8,131.08 12,826.34 11,589.69 9,892.57
(V) Finance Costs 31.64 63.02 77.60 56.41
(V1) Depreciation and Amortization Expenses 798.23 1,344.00 1,304.21 1,229.36
(V11) Other Expenses 9,082.75 | 14,510.18 | 16,065.54 | 14,314.03
Total Expenditure 33,932.55 | 52,434.58 | 54,023.35 | 47,950.17
Profit Before Tax 7,004.46 | 25,060.26 | 18597.98 | 15,178.81
3. TAX EXPENSES
Current Tax 1,324.14 5,074.86 3,514.06 3,312.85
Deferred Tax/(Credit) (692.60) (242.08) (637.23) | (2,368.63)
Total Tax Expense 631.54 4,832.78 2,876.83 944.22
Profit after Tax before share of Profit/(loss) from associates 6,372.92 20,227.48 15,721.15 14,234.59
Share of Profit/(loss) from associates 7.59 0.96 - (0.02)
Profit for the Period/Year 6,380.51 20,228.44 15,721.15 14,234.57
Profit for the Period/Year attributable to Owners 6,325.65 | 20,206.04 | 15,675.43 | 14,205.23
Profit attributable to Non-Controlling Interests 54.86 22.40 45.72 29.34
Total 6,380.51 | 20,228.44 | 15,721.15 | 14,234.57
4. OTHER COMPREHENSIVE INCOME
(A) (1) Items that will not be reclassified to Profit or Loss (129.13) (74.72) (113.08) (58.85)
(1N Income Tax Relating to these items 45.12 26.11 39.52 20.57
(B) (1) Items that will be reclassified to profit or loss (112.85) (96.11) (123.98) (204.81)
Total Other Comprehensive Income/(Loss) (196.86) (144.72) (197.54) (243.09)
Other Comprehensive Income attributable to Owners (179.08) (97.33) (170.79) (233.06)
Other Comprehensive Income attributable to Non-Controlling (17.78) (47.39) (26.75) (10.03)
Interest
TOTAL INCOME FOR THE PERIOD/YEAR 6,183.65 | 20,083.72 | 15523.61 | 13,991.48
Earnings per Equity Share — Basic and Diluted (Face Value Rs. 10.56 33.74 26.18 23.72
1/- each) (Not annualized for the period ended September 30,
2021)*

* Earnings per Share is calculated after considering retrospective effect of sub-division of Equity Shares and issue of bonus Equity Shares in
January, 2022 as per Ind AS 33: Earnings Per Share.
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RESTATED CONSOLIDATED CASH FLOW STATEMENT

(in % million, except for share data and if otherwise stated)

S e sk For the For the For the
months - 2 . - . .
: eriod Financial Financial Financial
Particulars En ded Year Year Year
September March 31, March 31, March 31,
30, 2021 2021 2020 2019
Cash flow from operating activities
Net profit before tax 7,004.46 25,060.26 18,597.98 15,178.81
Adjustments for:
Depreciation/ Amortisation expense 798.23 1,344.00 1,304.21 1,229.36
Finance cost 31.64 63.02 77.60 56.41
Interest income (102.55) | (2,180.29) (2,580.27) (1,624.20)
Income from investments- dividends (0.02) (65.71) (45.84) (32.90)
Loss/(Profit) on Sale of Property, Plant and Equipment 0.46 (0.18) 5.70 0.13
Expected Credit Loss 17.50 (3.16) 11.83 11.79
(Gain)/Loss on sale of financial instruments - (438.16) (40.96) (2,325.60)
Unrealised (Gain)/Loss on financial instruments - | (2,127.68) 855.41 1,274.16
Operating profit before working capital changes 7,749.72 21,652.10 18,185.66 13,767.96
Adjustments for changes in working capital:
Decrease/(increase) in inventories (1,178.20) | (5,746.39) (1,523.54) (448.03)
Decrease/(increase) in trade receivables (316.69) 2,417.93 (2,646.32) (2,178.20)
Decrease/(increase) in other current assets 58.46 117.93 (2,043.56) (225.14)
Decrease/(increase) in other non-current assets (12.76) 54.34 250.37 268.94
Increase/(decrease) in trade payables 1,818.49 | (1,025.41) 2,425.33 (1,418.07)
Increase/(decrease) in other current liabilities 1,295.61 (292.51) 804.03 235.43
Increase/(decrease) in other non-current liabilities 15.13 3.19 27.56 9.14
Increase/(decrease) in short-term provisions (196.39) 358.48 1,834.35 784.47
Cash generated from operations 9,233.37 17,539.66 17,313.88 10,796.50
Taxes paid (including tax deducted at source) (1,723.51) | (4,855.10) (3,579.65) (3,854.36)
Net cash from operating activities (A) 7,509.86 12,684.56 13,734.23 6,942.14
Cash flow from investing activities
Purchase of Property, Plant and Equipment (1,399.21) | (5,240.68) (4,158.72) (1,470.55)
Proceeds from sale of Property, Plant and Equipment 66.54 100.28 107.00 81.87
Purchase of intangible asset under development (14.89) - - -
Investment in equity accounted investee (123.98) - (102.48) -
Cash flows on account of de-merger activities (3,704.69) 1,953.83 - -
(Purchase)/sale of investments (Net) - | (9,147.49) (4,703.73) 10,357.93
(Purchase)/redemption of fixed deposits (Net) (4.65) | (2,719.10) (5,285.08) | (17,462.03)
Loans (given)/repayments (Net) (905.23) 1.67 (1.41) 0.65
Interest received 25.83 1,609.90 2,452.83 603.89
Dividend received 0.02 65.71 45.84 32.90
Net cash used in investing activities (B) (6,060.26) | (13,375.88) | (11,645.75) (7,855.34)
Cash flow from financing activities
Proceeds/(repayment) of short term borrowings (net) (332.87) 436.49 (957.87) 960.37
Interest paid (16.60) (31.24) (51.60) (41.08)
Dividend paid (including dividend distribution tax) - - - (240.64)
Payment of lease liabilities (58.52) (110.30) (76.33) (47.29)
Net cash from/(used in) financing activities (C) (407.99) 294.95 (1,085.80) 631.36
Net increase/(decrease) in cash and cash equivalents 1,041.61 (396.37) 1,002.68 (281.84)
(A+B+C)
Cash and cash equivalents at the beginning of the period/ 721.47 1,267.46 533.47 1,099.74
year
Exchange fluctuation on cash and cash equivalents (258.77) (149.62) (268.69) (284.43)
Cash and cash equivalents at the end of the period/ year 1,504.31 721.47 1,267.46 533.47
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SUMMARY OF PRO FORMA CONSOLIDATED FINANCIAL INFORMATION

The following tables provide the summary of the Pro Forma Consolidated Financial Information (to be read in
conjunction with “Basis of Preparation in the Pro Forma Consolidated Financial Information” on page 368) as
at and for the years ended March 31, 2019, 2020 and 2021, and the six months ended September 30, 2021, to
illustrate the impact of a proposed demerger of investment division as set out in “Basis of preparation” section of
the Pro Forma Consolidated Financial Information, on our financial position of our Company, Subsidiaries and
Associate as at September 30, 2021, March 31, 2021, March 31, 2020 and March 31, 2019 and its financial
performance for the period/years ended September 30, 2021, March 31, 2021, March 31, 2020 and March 31,
2019 as if the demerger had taken place at April 1, 2018, i.e. beginning of the earliest period presented. For further
details, see “History and Certain Corporate Matters — Material acquisitions or divestments of business or
undertakings, mergers, amalgamations or revaluation of assets in the last 10 years” and “Risk Factors - The Pro
Forma Consolidated Financial Information included in this Draft Red Herring Prospectus to reflect the
divestment of our investment division from our Company is not indicative of our expected results or operations in
the future periods or our future financial position or a substitute for our past results.” on pages 201 and 42,
respectively.

(The remainder of this page is intentionally left blank)
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PRO FORMA CONSOLIDATED STATEMENT OF ASSETS AND LIABILITIES

(in % million, except for share data and if otherwise stated)

As at As at As at As at
September March 31, March 31, March 31,
30, 2021 2021 2020 2019
ASSETS
(1) NON-CURRENT ASSETS
(a) Property, Plant and Equipment 14,158.61 13,407.70 10,141.15 9,339.53
(b) Capital Work-in-Progress 2,796.07 2,527.54 2,106.07 503.79
(c) Investment Properties 264.55 267.01 271.90 99.69
(d) Right-Of-Use Assets 618.21 621.86 596.48 220.49
(e) Goodwill - - - -
(f) Intangible Assets 50.95 56.65 64.20 54.64
(9) Intangible Assets under Development 14.89 - - -
(h) Investment in Equity accounted investees 235.02 103.45 102.49 0.01
(1) Financial Assets
(i) Investments 43.56 43.56 19.11 19.11
(ii) Loans 907.30 2.07 3.74 2.33
(iii) Other Financial Assets 1,520.04 1,981.72 58.18 287.85
(j) Income Tax Assets (Net) 2,456.03 2,056.66 1,316.55 1,124.00
(k) Deferred Tax Assets 8,263.37 7,525.65 7,182.47 5,898.55
(1) Other Non-Current Assets 133.38 536.83 561.46 374.06
Total Non-Current Assets 31,461.98 29,130.70 22,423.80 17,924.05
(2) CURRENT ASSETS
(a) Inventories 16,803.71 15,625.51 9,879.12 8,355.58
(b) Financial Assets
(i) Investments 6.41 6.44 - -
(ii) Trade Receivables 10,536.42 10,219.73 12,637.66 9,986.25
(iii) Cash and Cash Equivalents 1,504.31 721.47 1,267.46 533.47
(iv) Loans 2.71 4.20 4.45 3.78
(v) Other Financial Assets 27,007.17 23,201.98 16,557.45 8,626.88
(c) Other Current Assets 2,869.22 2,470.64 3,116.09 1,520.02
Total Current Assets 58,729.95 52,249.97 43,462.23 29,025.98
TOTAL ASSETS 90,191.93 81,380.67 65,886.03 46,950.03
EQUITY AND LIABILITIES
EQUITY
(a) Equity Share Capital 199.61 199.61 199.61 199.61
(b) Other Equity 67,940.78 61,794.21 45,606.76 31,211.32
Equity attributable to Owners 68,140.39 61,993.82 45,806.37 31,410.93
Non-Controlling Interests 24.30 (12.78) 12.21 (6.76)
Total Equity 68,164.69 61,981.04 45,818.58 31,404.17
LIABILITIES
(1) Non-Current Liabilities
(a) Financial Liabilities
(i) Lease Liabilities 312.69 306.58 311.28 231.57
(ii) Other Financial Liabilities 355.86 334.23 318.21 277.78
(b) Provisions 1,794.55 1,534.26 1,261.53 999.30
(c) Other Non-Current Liabilities 95.98 102.48 115.31 128.18
Total Non-Current Liabilities 2,559.08 2,277.55 2,006.33 1,636.83
(2) Current Liabilities
(a) Financial Liabilities
(i) Borrowings 464.30 797.17 360.68 1,318.55
(ii) Lease Liabilities 41.44 47.09 80.44 -
(iii) Trade Payables
- Total outstanding Due to micro and small enterprises 865.57 747.86 632.18 742.68
- Total outstanding Due to Other than micro and small enterprises 7,626.06 5,925.28 7,066.34 4,530.50
(iv) Other Financial Liabilities 3,729.87 2,539.21 3,020.14 2,102.78
(b) Other Current Liabilities 1,108.70 976.57 898.19 783.49
(d) Provisions 5,632.22 6,088.90 6.003.15 4,431.03
Total Current Liabilities 19,468.16 17,122.08 18,061.12 13,909.03
Total Liabilities 22,027.24 19,399.63 20,067.45 15,545.86
TOTAL EQUITY AND LIABILITIES 90,191.93 81,380.67 65,886.03 46,950.03
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PRO FORMA CONSOLIDATED STATEMENT OF PROFIT AND LOSS

(in % million, except

for share data and if otherwise stated)

For the six For the For the For the
months Financial Financial Financial
period ended | Year March | Year March | Year March
September 31, 2021 31, 2020 31, 2019
30, 2021

1. INCOME
(1) Revenue from Operations 40,801.55 71,994.16 69,028.16 58,704.35
(11) Other Income 135.46 842.67 1,021.77 399.46
Total Income 40,937.01 72,836.83 70,049.93 59,103.81
2. EXPENDITURE
(1) Cost of Material Consumed 11,493.96 15,786.57 16,315.90 15,361.05
(11) Purchase of Stock-in-Trade 5,813.74 11,976.36 9,557.75 6,588.77
(1) Changes in Inventories of Finished Goods, Stock-in- (1,418.85) (4,071.89) (887.34) 507.98
Trade and Work-in-Progress
(1V) Employee Benefits Expense 8,131.08 12,826.34 11,589.69 9,892.57
(V) Finance Costs 31.64 63.02 77.60 56.41
(V1) Depreciation and Amortization Expenses 798.23 1,344.00 1,304.21 1,229.36
(\VV11) Other Expenses 9,082.75 14,510.18 15,208.98 12,945.05
Total Expenditure 33,932.55 52,434.58 53,166.79 46,581.19
Profit Before Tax 7,004.46 20,402.25 16,883.14 12,522.62
3. TAX EXPENSES
Current Tax 1,324.14 4,413.00 3,222.42 2,748.10
Deferred Tax/(Credit) (692.60) (316.97) (951.23) (2,146.80)
Total Tax Expenses 631.54 4,096.03 2,271.19 601.30
Profit after Tax before share of Profit/(loss) from associates 6,372.92 16,306.22 14,611.95 11,921.32
Share of Profit/(loss) from associates 7.59 0.96 - (0.02)
Profit for the Period/Year 6,380.51 16,307.18 14,611.95 11,921.30
Profit for the period/year attributable to Owners 6,325.65 16,284.78 14,566.23 11,891.96
Profit attributable to Non-Controlling Interests 54.86 22.40 45.72 29.34
Total 6,380.51 16,307.18 14,611.95 11,921.30
4. OTHER COMPREHENSIVE INCOME
(A)(I) Items that will not be reclassified to Profit or Loss (129.13) (74.72) (113.08) (58.85)
(11 Income Tax relating to these items 45.12 26.11 39.52 20.57
(B)(1) Items that will be reclassified to profit or loss (112.85) (96.11) (123.98) (204.81)
Total Other Comprehensive Income/(Loss) (196.86) (144.72) (197.54) (243.09)
Total Other Comprehensive Income attributable to Owners (179.08) (97.33) (170.79) (233.06)
Total Other Comprehensive Income attributable to Non- (17.78) (47.39) (26.75) (10.03)
Controlling Interest
TOTAL INCOME FOR THE PERIOD/YEAR 6,183.65 16,162.46 14,414.41 11,678.21
Earnings per Equity Share — Basic and Diluted (Face Value 10.56 27.19 24.32 19.86
Rs. 1/- each)
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GENERAL INFORMATION

Our Company was originally incorporated as ‘Macleods Pharmaceuticals Private Limited” at Mumbali,
Maharashtra as a private limited company under the Companies Act, 1956, pursuant to a certificate of
incorporation dated June 5, 1989, issued by the RoC. Thereafter, our Company was converted into a public limited
company and consequently the name of our Company was changed to ‘Macleods Pharmaceuticals Limited’
pursuant to a fresh certificate of incorporation dated January 30, 1997 issued by the RoC. For further details in
relation to the changes in the name and Registered Office of our Company, see “History and Certain Corporate
Matters” on page 199. For details of the business of our Company, see “Our Business” on page 158.

Registered Office of our Company

304, Atlanta Arcade

Marol Church Road

Andheri (East), Mumbai, 400059
Maharashtra, India

Corporate Office of our Company

501-503, “A” Wing, Everest Grande
Shanti Nagar Mahakali Caves Road
Andheri (East), Mumbai, 400093
Mabharashtra, India

Corporate Identity Number: U24239MH1989PLC052049
Company Registration Number: 052049
Filing of this Draft Red Herring Prospectus

A copy of this Draft Red Herring Prospectus will be filed electronically on the platform provided by SEBI at
cfddil@sebi.gov.in, in accordance with the instructions issued by the SEBI on March 27, 2020, in relation to
“Easing of Operational Procedure — Division of Issues and Listing — CFD”, and will also be uploaded on the SEBI
intermediary portal at https://siportal.sebi.gov.in as specified in Regulation 25(8) of the SEBI ICDR Regulations
and the SEBI circular no. SEBI/HO/CFD/DIL1/CIR/P/2018/011 dated January 19, 2018. It will also be filed with
the Securities and Exchange Board of India at:

Securities and Exchange Board of India

Corporation Finance Department
Division of Issues and Listing

SEBI Bhavan, Plot No. C4 A, ‘G’ Block
Bandra Kurla Complex

Bandra (E)

Mumbai 400 051, Maharashtra, India

Our Company is registered with the Registrar of Companies, Maharashtra at Mumbai. The Red Herring Prospectus
and Prospectus will be filed in accordance with section 32 read with section 26 of the Companies Act, along with
the material contracts and documents referred to in the Red Herring Prospectus and the Prospectus with the RoC
at:

Registrar of Companies

100, Everest

Marine Drive

Mumbai, Maharashtra- 400002, India

Board of Directors of our Company

Details regarding our Board as on the date of this Draft Red Herring Prospectus are set forth below:
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Name Designation DIN Address
Dr. Mihir Shah Independent Director and| 07586469 |B/105, Shivsagar Building, No — 30, Tilak Nagar,
Chairman Chembur, Mumbai, Maharashtra — 400 089.
Girdharilal Bawri Founder Executive Director | 00034197 |Plot No.7, Road No. 12A, Opposite Juhu Gymkhana,
JVPD, Vile Parle West, Mumbai, Maharashtra — 400 049.
Banwarilal Bawri Founder Joint Managing| 00017795 |Plot No.7, Road No. 12A, Opposite Juhu Gymkhana
Director JVPD, Vile Parle West, Mumbai, Maharashtra — 400 049.
Dr. Rajendra | Founder Managing Director | 00034224 |Plot No.7, Road No. 12-A, Opposite Juhu Gymkhana
Agarwal JVPD, Vile Parle West, Mumbai, Maharashtra — 400 049.
Arvind Sadashiv | Independent Director 09305967 |301/302 Imperia Homes, Shivaji Nagar Road, Santacruz
Mokashi (E), Vakola, Mumbai - 400 055.
Vinita Mayur Danait | Independent Director 00216529 | A-402, Park Avenue Building, Mahatma Phule Cross

Road, Vile Parle (East), Mumbai — 400 057.

For further details of our Directors, see “Our Management” on page 210.

Company Secretary and Compliance officer

Siddhesh Mahadeo Rane is our Company Secretary and Compliance officer. His contact details are as follows:

Siddhesh Mahadeo Rane
Macleods Pharmaceuticals Limited
501-503, “A” Wing, Everest Grande
Shanti Nagar Mahakali Caves Road
Andheri (East), Mumbai — 400 093

Maharashtra, India

Tel: +91 22 6769 5800
E-mail: investors@macleodspharma.com

Joint Statutory Auditors to our Company

B.A.K.D. & Co.

6/120, Mittal Industrial Estate

Andheri Kurla Road,

Andheri East

Mumbai — 400 059, Maharashtra

Tel: +91 98210 80483

E-mail: anushree@bansalbansal.com
Peer Review No.: 013227

Firm Registration Number: 138880W

Walker Chandiok & Co LLP

11™ Floor, Tower Il, One International Center, S B
Marg, Prabhadevi (W), Mumbai - 400 013,
Maharashtra, India

Tel: +91 22 6626 2600/99

E-mail: bharatshetty @walkerchandiok.in

Peer Review number: 011707

Firm Registration number: 001076N/N500013

Except for appointment of Walker Chandiok & Co LLP as one of the Joint Statutory Auditors for a period of five
years, pursuant to a resolution passed by our Shareholders in the AGM dated November 15, 2021, there has been
no change in the auditors of our Company during the three years preceding the date of this Draft Red Herring

Prospectus.

Book Running Lead Managers

Kotak Mahindra Capital Company Limited
1%t Floor, 27 BKC, Plot No. 27

G Block, Bandra Kurla Complex

Bandra (East), Mumbai 400 051

Maharashtra, India

Tel: +91 22 4336 0000
E-mail: macleods.ipo@kotak.com
Website: www.investmentbank.kotak.com

Investor Grievance ID: kmccredressal@kotak.com

Contact Person: Ganesh Rane
SEBI Registration No.: INM000008704

Citigroup Global Markets India Private Limited
1202, First International Financial Center
Bandra Kurla Complex, Bandra (East), Mumbai 400

098

Maharashtra, India

Tel: 491 22 6175 9999

E-mail: macleodspharma.ipo@citi.com
Website: www.online.citibank.co.in

Investor Grievance ID: investors.cgmib@citi.com

Contact Person: Keshav Tawari
SEBI Registration No: INM000010718
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Edelweiss Financial Services Limited ICICI Securities Limited

6™ Floor, Edelweiss House ICICI Venture House, Appasaheb

Off C.S.T. Road, Kalina Marathe Marg, Prabhadevi,

Mumbai 400 098 Mumbai - 400 025

Maharashtra, India Maharashtra, India

Tel: +91 22 4009 4400 Tel: +91 22 6807 7100

E-mail: macleods.ipo@edelweissfin.com E-mail : macleods.ipo@icicisecurities.com
Investor Grievance E-mail: Website: www.icicisecurities.com
customerservice.mb@edelweissfin.com Investor Grievance ID:

Website: www.edelweissfin.com customercare@icicisecurities.com

Contact Person: Lokesh Shah Contact Person: Sameer Purohit/Gaurav Mittal
SEBI Registration No.: INM0000010650 SEBI Registration Number: INM000011179

Nomura Financial Advisory and Securities
(India) Private Limited

Ceejay House, Level 11 Plot F

Shivsagar Estate, Dr. Annie Besant Road
Worli, Mumbai 400 018

Maharashtra, India

Tel: +91 22 4037 4037

E-mail: macleodspharmaipo@nomura.com
Investor Grievance E-mail: investorgrievances-
in@nomura.com

Website:
www.nomuraholdings.com/company/group/asia/indi
a/index.html

Contact person: Vishal Kanjani / Chirag Shah
SEBI Registration No: INM000011419

Legal Advisors to the Offer

Legal Counsel to our Company as to Indian Legal Counsel to the Book Running Lead Managers as to
law Indian law

Cyril Amarchand Mangaldas Shardul Amarchand Mangaldas & Co

5™ Floor, Peninsula Chambers 24th Floor, Express Towers

Peninsula Corporate Park Nariman Point

Ganpatrao Kadam Marg Mumbai 400 021

Mumbai 400013 Maharashtra, India

Maharashtra, India Tel: +91 22 4933 5555

Tel: +91 22 2496 4455

International Legal Counsel to the Book
Running Lead Managers

Linklaters Singapore Pte. Ltd.
One George Street

#17-01

Singapore 049145

Telephone: +65 6692 5891

Registrar to the Offer

Kfin Technologies Private Limited

(formerly known as Karvy Fintech Private Limited)
Selenium, Tower B, Plot No. - 31 and 32 Financial District
Nanakramguda, Serilingampally

Hyderabad, Rangareddi 500 032

Telangana, India

Tel: +91 40 6716 2222

E-mail: mpl.ipo@kfintech.com
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Website: www.kfintech.com

Investor Grievance ID: einward.ris@kfintech.com

Contact Person: M Murali Krishna

SEBI Registration Number: INR000000221

Bankers to the Offer

Escrow Collection Bank(s) Refund Bank and Public Offer Account Bank

[e]

Sponsor Banks

[e]

Bankers to our Company

Axis Bank Limited

Dahisar West Branch, Axis House

PB road, Worli

Mumbai, Maharashtra

Tel: +91 91670 07012

Email:
dahisarwest.operationshead@axisbank.com
Contact Person: Anagha Dhonde

ICICI Bank Limited

Shop No. 4, Ground Floor

Everest Grande, Mahakali Caves Road
Andheri (E)

Mumbai, Maharashtra

Tel: +91 97691 95294

Email: jadhav.mohini@icicibank.com
Contact Person: Mohini Jadhav

Syndicate Members
[e]
Designated Intermediaries

Self-Certified Syndicate Banks

The list of SCSBs notified by

HDFC Bank Limited

Manek Smruti, TPS 11

Nehru Road, Vile Parle East

Mumbai, Maharashtra

Tel: + 91 84528 64543

Email; nainesh.sukale@hdfcbank.com /
varsha.satam@hdfcbank.com

Contact Person: Nainesh Anil Sukale

State Bank of India

Industrial Finance Branch, S.V. Road
Near Chincholi Signal, Malad West
Mumbai, Maharashtra

Tel: 022 28883897

Email: sbi.04760@sbi.co.in /
rmme2.ifomalad@sbi.co.in

Contact Person: Padma Mani

for the ASBA process is

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, or at such other website as may be
prescribed by SEBI from time to time. A list of the Designated SCSB Branches with which an ASBA Bidder
(other than a RIB using the UPI Mechanism), not bidding through Syndicate/Sub Syndicate or through a
Registered Broker, RTA or CDP may submit the Bid cum Application Forms, is available at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34, or at such other
websites as may be prescribed by SEBI from time to time.

SCSBs and mobile applications enabled for UPI Mechanism

In accordance with SEBI Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019 and SEBI
Circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, Retail Individual Investors Bidding using
the UPI Mechanism may apply through the SCSBs and mobile applications whose names appears on the website
of the SEBI (https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40) and
(https://lwww.sebi.gov.in/sebiweb/other/Other Action.do?doRecognisedFpi=yes&intmld=43) respectively, as
updated from time to time. A list of SCSBs and mobile applications, which are live for applying in public issues
using UPI mechanism is available on
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35 and
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=43, respectively.
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Syndicate SCSB Branches

In relation to Bids (other than Bids by Anchor Investors) submitted to a member of the Syndicate, the list of
branches of the SCSBs at the Specified Locations named by the respective SCSBs to receive deposits of Bid cum
Application Forms from the members of the Syndicate is available on the website of the SEBI
(https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35) and updated from
time to time or any such other website as may be prescribed by SEBI from time to time. For more information on
such branches collecting Bid cum Application Forms from the Syndicate at Specified Locations, see the website
of the SEBI at https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35 as
updated from time to time or any such other website as may be prescribed by SEBI from time to time.

Registered Brokers

Bidders can submit ASBA Forms in the Offer using the stockbroker network of the stock exchange, i.e. through
the Registered Brokers at the Broker Centres. The list of the Registered Brokers, including details such as postal
address, telephone number and e-mail address, is provided on the websites of the Stock Exchanges at
https://www.bseindia.com/ and https://www.nseindia.com, as updated from time to time.

Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as
address, telephone number and e-mail address, is provided on the websites of the Stock Exchanges at
https://www.bseindia.com/Static/Publiclssues/RtaDp.aspx and
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, as updated from time
to time.

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as
name and contact details, is provided on the websites of the Stock Exchanges at
https://www.bseindia.com/Static/Publiclssues/RtaDp.aspx and
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, as updated from time
to time.

Experts to the Offer
Except as disclosed below, our Company has not obtained any expert opinions:

Our Company has received a written consent dated February 14, 2022 from our Joint Statutory Auditors, namely,
Walker Chandiok & Co LLP and B.A.K.D. & Co., to include their names as required under section 26 (1) of the
Companies Act, 2013 read with SEBI ICDR Regulations, in this DRHP, and as an “expert” as defined under
section 2(38) of the Companies Act, 2013 to the extent and in their capacity as our Joint Statutory Auditors, and
in respect of their (a) joint examination report dated February 3, 2022 on the Restated Consolidated Financial
Information, (b) reports each dated February 12, 2022 on the statement of special tax benefits (c) report on the
compilation of Pro Forma Consolidated Financial Information dated February 9, 2022 and related notes. Further,
our Company has received a written consent dated February 14, 2022 from B.A.K.D. & Co. in relation to the key
performance indicators included in this DRHP. Such consents have not been withdrawn as on the date of this
DRHP. However, the term “expert” shall not be construed to mean an “expert” as defined under the U.S. Securities
Act.

Our Company has received written consent dated January 15, 2022, from the independent chartered engineer,
namely Prabhakar Vithal Upadhye (membership number: AM046165), to include their name in this DRHP and
as an “expert” as defined under Section 2(38) of the Companies Act, 2013, to the extent and in their capacity as a
chartered engineer, in relation to his certificate dated January 15, 2022 certifying the details of volumes of our
products, polymers processed, machines and moulds included under “Capacity and Capacity Utilization” on page
182 of this DRHP and such consent has not been withdrawn as on the date of this DRHP.

Our Company has also received written consent dated January 31, 2022 from Ediplis Counsels as intellectual
property consultant to include their name under Section 26(5) of the Companies Act, 2013 in this DRHP and as
an “expert” as defined under Section 2(38) of the Companies Act, 2013 in respect of their certificate dated January
31, 2022 on the (i) patent and trademark filings and registrations; (ii) product filings and registrations; and (iii)
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manufacturing facilities, research and development facilities and bio-study centres of the Company in India and
certain other jurisdictions, and such consent has not been withdrawn as on the date of this DRHP.

Inter-se allocation of responsibilities among the Book Running Lead Managers to the Offer

The following table sets forth the inter-se allocation of responsibilities for various activities among the Book
Running Lead Managers to the Offer:

S. No.

Activity

Responsibility

Coordinator

1.

Due diligence of the Company including its operations/management/business
plans/legal etc. Drafting and design of the Draft Red Herring Prospectus, Red
Herring Prospectus, Prospectus, abridged prospectus and application form. The
BRLMs shall ensure compliance with stipulated requirements and completion of
prescribed formalities with the Stock Exchanges, RoC and SEBI including
finalisation of Prospectus and RoC filing

BRLMs

Kotak

Capital structuring with the relative components and formalities such as type of
instruments, size of issue, allocation between primary and secondary, etc.

BRLMs

Kotak

w

Drafting and approval of all statutory advertisement

BRLMs

Kotak

Drafting and approval of all publicity material other than statutory advertisement
as mentioned above including corporate advertising, brochure, etc. and filing of
media compliance report

BRLMs

ISEC

Appointment of intermediaries - Registrar to the Offer, advertising agency,
Banker(s) to the Offer, Sponsor Bank, printer and other intermediaries, including
coordination of all agreements to be entered into with such intermediaries

BRLMs

Nomura

Preparation of road show presentation and frequently asked guestions

BRLMs

Citi

International institutional marketing of the Offer, which will cover, inter alia:
e  Marketing strategy;

e  Finalizing the list and division of investors for one-to-one meetings; and
e Finalizing road show and investor meeting schedule

BRLMs

Citi

Domestic institutional marketing of the Offer, which will cover, inter alia:

e  Marketing strategy;

e  Finalizing the list and division of investors for one-to-one meetings; and
e  Finalizing road show and investor meeting schedule

BRLMs

Kotak/Nomur
a

Retail marketing of the Offer, which will cover, inter alia,

e Finalising media, marketing and public relations strategy including list of
frequently asked questions at retail road shows;

e  Finalising centres for holding conferences for brokers, etc.;

e Follow-up on distribution of publicity and Offer material including
application form, the Prospectus and deciding on the quantum of the Offer
material; and

e  Finalising collection centres

BRLMs

ISEC

10.

Non-Institutional marketing of the Offer, which will cover, inter alia, formulating
marketing strategies for Non-institutional Investors & finalize media and public
relations strategy

BRLMs

Edelweiss

11.

Coordination with Stock Exchanges for book building software, bidding
terminals, mock trading, payment of 1% security deposit, anchor coordination,
anchor CAN and intimation of anchor allocation

BRLMs

Nomura

12.

Managing the book and finalization of pricing in consultation with the Company
and Selling Shareholder

BRLMs

Citi

13.

Post bidding activities including management of escrow accounts, coordinate non-
institutional allocation, coordination with Registrar, SCSBs, Sponsor Banks and
other Bankers to the Offer, intimation of allocation and dispatch of refund to
Bidders, etc. Other post-Offer activities, which shall involve essential follow-up
with Bankers to the Offer and SCSBs to get quick estimates of collection and
advising Company about the closure of the Offer, based on correct figures,
finalisation of the basis of allotment or weeding out of multiple applications,
listing of instruments, dispatch of certificates or demat credit and refunds,
payment of STT on behalf of the Selling Shareholders and coordination with
various agencies connected with the post-Offer activity such as Registrar to the
Offer, Bankers to the Offer, Sponsor Bank, SCSBs including responsibility for
underwriting arrangements, as applicable.

Coordinating with Stock Exchanges and SEBI for submission of all post-Offer
reports including the final post-Offer report to SEBI, release of 1% security
deposit post closure of the Offer

BRLMs

Edelweiss
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IPO Grading
No credit rating agency registered with SEBI has been appointed for grading the Offer.
Monitoring Agency

As the Offer is an offer for sale of Equity Shares by the Selling Shareholders, there is no requirement to appoint
a monitoring agency in relation to the Offer.

Appraising Entity

As the Offer is an offer for sale of Equity Shares by the Selling Shareholders, our Company will not receive any
proceeds from the Offer. Accordingly, no appraising entity has been appointed for the Offer.

Credit Rating

As this is an Offer of Equity Shares, credit rating is not required.

Debenture Trustees

As this is an Offer of Equity Shares, the appointment of debenture trustees is not required.
Green Shoe Option

No green shoe option is contemplated under the Offer.

Book Building Process

Book building, in the context of the Offer, refers to the process of collection of Bids from bidders on the basis of
the Red Herring Prospectus and the Bid Cum Application Forms and the Revision Forms within the Price Band
and the minimum Bid Lot, which will be decided by our Company and the Promoter Selling Shareholders in
consultation with the Book Running Lead Managers, and advertised in all editions of English national daily
newspaper, [®], all editions of Hindi national daily newspaper, [®] editions of the Marathi daily newspaper, [e],
(Marathi being the regional language of Maharashtra, where our Registered Office is located) at least two Working
Days prior to the Bid/Offer Opening Date and shall be made available to the Stock Exchanges for the purpose of
uploading on their respective websites. The Offer Price shall be determined by our Company and the Promoter
Selling Shareholders in consultation with the Book Running Lead Managers, after the Bid/Offer Closing Date.
For details, see “Offer Procedure” on page 479.

All Bidders (other than Anchor Investors) shall participate in this Offer mandatorily through the ASBA
process by providing the details of their respective bank accounts in which the corresponding Bid Amount
will be blocked by the SCSBs. In addition to this, the RIBs shall participate through the ASBA process by
either (a) providing the details of their respective ASBA Account in which the corresponding Bid Amount
will be blocked by the SCSBs; or (b) through the UPI Mechanism. Anchor Investors are not permitted to
participate in the Offer through the ASBA process.

In terms of the SEBI ICDR Regulations, QIBs and Non-Institutional Investors are not permitted to
withdraw their Bid(s) or lower the size of their Bid(s) (in terms of the number of Equity Shares or the Bid
Amount) at any stage. RIBs and Eligible Employees Bidding in the Employee Reservation Portion can
revise their Bid(s) during the Bid/ Offer Period and withdraw their Bid(s) until Bid/ Offer Closing Date.
Anchor Investors are not allowed to withdraw their Bids after the Anchor Investor Bidding Date. Except
for Allocation to RIBs, Eligible Employees Bidding in the Employee Reservation Portion and the Anchor
Investors, allocation in the Offer will be on a proportionate basis. Further, allocation to Anchor Investors
will be on a discretionary basis and allocation to the Non-Institutional Investors will be in a manner as may
be introduced under applicable laws.

Each Bidder by submitting a Bid in the Offer, will be deemed to have acknowledged the above restrictions
and the terms of the Offer.

For further details, see “Terms of the Offer” “Offer Structure” and “Offer Procedure” on pages 469, 475 and 479,
respectively.
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The process of Book Building under the SEBI ICDR Regulations and the Bidding Process are subject to
change from time to time and the investors are advised to make their own judgment about investment
through this process prior to submitting a Bid in the Offer.

Bidder should note that, the Offer is also subject to obtaining (i) the final approval of the RoC after the Prospectus
is filed with the RoC; and (ii) final listing and trading approvals of the Stock Exchanges, which our Company
shall apply for after Allotment.

Underwriting Agreement

After the determination of the Offer Price and allocation of Equity Shares, but prior to the filing of the Prospectus
with the RoC, our Company and the Selling Shareholders intend to enter into an Underwriting Agreement with
the Underwriters for the Equity Shares proposed to be offered through the Offer. The Underwriting Agreement is
dated [e]. Pursuant to the terms of the Underwriting Agreement, the obligations of each of the Underwriters will
be several and will be subject to certain conditions specified therein.

The Underwriters have indicated their intention to underwrite the following number of Equity Shares:

(The Underwriting Agreement has not been executed as on the date of this Draft Red Herring Prospectus. This
portion has been intentionally left blank and will be filled in before filing of the Prospectus with the RoC.)

Name, address, telephone number and e-mail Indicative number of Equity Amount underwritten
address of the Underwriters Shares to be underwritten (in X million)

I [o]
I [o]
J [o]
] [e]

[o
[o
[o
[o®

The aforementioned underwriting commitments are indicative and will be finalised after the Offer Price is
determined and allocation of Equity Shares in accordance with provisions of Regulation 40(2) of the SEBI ICDR
Regulations.

In the opinion of our Board of Directors (based on representations made to our Company by the Underwriters),
the resources of the aforementioned Underwriters are sufficient to enable them to discharge their respective
underwriting obligations in full. The aforementioned Underwriters are registered with SEBI under Section 12(1)
of the SEBI Act or registered as brokers with the Stock Exchanges. Our Board of Directors/IPO Committee, at its
meeting held on [e], approved the acceptance and entering into the Underwriting Agreement mentioned above on
behalf of our Company.

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitment set
forth in the table above.

Notwithstanding the above table, the Underwriters shall be severally responsible for ensuring payment with
respect to the Equity Shares allocated to investors respectively procured by them in accordance with the
Underwriting Agreement. In the event of any default in payment, the respective Underwriter, in addition to other
obligations defined in the Underwriting Agreement, will also be required to procure purchasers for or purchase
the Equity Shares to the extent of the defaulted amount in accordance with the Underwriting Agreement. The
Underwriting Agreement has not been executed as on the date of this Draft Red Herring Prospectus and will be
executed after determination of the Offer Price and allocation of Equity Shares, but prior to the filing of the
Prospectus with the RoC.
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CAPITAL STRUCTURE
The Equity Share capital of our Company as on the date of this Draft Red Herring Prospectus is set forth below:
(in Z, except share data)

Aggregate value at face | Aggregate value at
value Offer Price”

A | AUTHORISED SHARE CAPITAL®
650,000,000 Equity Shares (having face value of X 1 each) 650,000,000 | -

B | ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL BEFORE THE OFFER
598,820,400 Equity Shares (having face value of % 1 each) | 598,820,400 | -

C | PRESENT OFFER IN TERMS OF THIS DRAFT RED HERRING PROSPECTUS®®)

Offer for Sale of up to 60,482,040 Equity Shares 60,482,040 [e]
Which includes:

Employee Reservation Portion of up to [e]® Equity Shares - [o]
Net Offer of up to [e] Equity Shares - [e]

D | ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL AFTER THE OFFER
598,820,400 Equity Shares (having face value of X 1 each) 598,820,400 -

E | SECURITIES PREMIUM ACCOUNT
Before and after the Offer | Nil
* To be included upon finalisation of the Offer Price.

(1) For details in relation to the changes in the authorised share capital of our Company in the last 10 years, see “History and Certain
Corporate Matters — Amendments to our Memorandum of Association ”” on page 199.

(2) Each of the Selling Shareholders have confirmed and authorized their respective participation in the Offer for Sale. The Offer has been
authorised by a resolution passed by our Board of Directors at their meeting held on February 3, 2022. For further details, see “Other
Regulatory and Statutory Disclosures” on page 446.

(3) The Equity Shares being offered by each Selling Shareholder have been held by them for a period of at least one year prior to the date
of filing of this Draft Red Herring Prospectus in accordance with the SEBI ICDR Regulations, or are otherwise eligible for being offered
for sale pursuant to the Offer in accordance with the provisions of the SEBI ICDR Regulations. For details of authorisations for the
Offer for Sale, see “Other Regulatory and Statutory Disclosures” on page 446.

(4) Eligible Employees bidding in the Employee Reservation Portion must ensure that the maximum Bid Amount does not exceed 500,000
(net of Employee Discount). However, the initial Allotment to an Eligible Employee in the Employee Reservation Portion shall not exceed
2200,000 (net of Employee Discount). Only in the event of an under-subscription in the Employee Reservation Portion post the initial
Allotment, such unsubscribed portion may be Allotted on a proportionate basis to Eligible Employees Bidding in the Employee
Reservation Portion, for a value in excess of 200,000 (net of Employee Discount), subject to the total Allotment to an Eligible Employee
not exceeding <500,000 (net of Employee Discount). Our Company and the Promoter Selling Shareholders in consultation with the Book
Running Lead Managers, may offer an Employee Discount of up to [®]% to the Offer Price (equivalent of Z[®] per Equity Share), which
shall be announced at least two Working Days prior to the Bid/Offer Opening Date.

Notes to the Capital Structure
1. Equity share capital history of our Company

The history of the Equity Share capital of our Company is set forth below:

Date of Nature of Nature of Number of Face Issue Name of allottees
allotment allotment consideration equity value price
of equity shares per per
shares allotted equity | equity
share (in | share
%) (in3)
June  5,|Initial subscription Cash 41100 100 Allotment of one equity share each
1989 to the Memorandum to Girdharilal Bawri, Banwarilal
of Association Bawri Dr. Rajendra Agarwal, and
Ratnidevi Bawri (as subscribers to
the Memorandum of Association).
December | Preferential Cash 18,435| 100 100 Preferential allotment of 18,435
19,1990 |allotment ® ®) equity shares to 15 allotees i.e.
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Date of
allotment
of equity

shares

Nature of
allotment

Nature of
consideration

Number of
equity
shares
allotted

Face
value
per
equity
share (in
3)

Issue
price
per
equity
share
(in)

Name of allottees

Taradevi Bawri in joint account with
Ratnidevi Bawri, Dr. Rajendra
Agarwal, and Banwarilal Bawri
(3,500 equity shares), Dr. Rajendra
Agarwal (1,990 equity shares),
Girdharilal Bawri (1,565 equity
shares), Ratnidevi Bawri (1,295
equity shares), Banwarilal Bawri
(1,035 equity shares), Nirmala Ruia
(470 equity shares), Kavita Ruia
(470 equity shares), Radheshyam
Rajawat (815 equity  shares),
Meghna Ruia (395 equity shares),
Neha Ruia (390 equity shares),
Gopal Singh Chauhan (1,240 equity
shares), Sudha Bawri (1,670 equity
shares), Premlata Bagadia (1,435
equity shares), Ajay Agarwal (665
equity shares), and Dr. Rajendra
Agarwal in joint account with Sudha
Bawri (1,500 equity shares).

March 31,
1997

Conversion of loan
into equity shares @
®

Other than
cash

859,000

10

Allotment of 859,000 equity shares
by converting loans into equity
shares of 13 allottees i.e. Dr.
Rajendra Agarwal (230,000 equity
shares), Sitadevi Murarka (50,000
equity shares), Anushree Agarwal
(19,000 equity shares), Ajay
Agarwal (38,000 equity shares),
Kavita Ruia (6,000 equity shares),
Banwarilal Bawri (210,000 equity
shares), Gopal Singh Chauhan
(16,000 equity shares), Meghna Ruia
(27,500 equity shares), N.R.
Murarka (33,000 equity shares),
Ruchi  Agarwal (16,000 equity
shares), Rajendra Agarwal HUF
(10,000 equity shares), Anju
Agarwal (190,000 equity shares),
and Taradevi Bawri (13,500 equity
shares).

February
11, 2000

Pursuant to a resolution passed by our Shareholders on February 11, 2000, our Company sub-divided the face
value of its 18,439 equity shares of 100 each to 184,390 of % 10 each. Therefore, the cumulative number of
issued, subscribed and paid-up equity shares pursuant to sub-division was changed to 1,043,390 equity shares
of face value of 10 each.

March 31,
2001

Preferential
allotment @ ©)

Cash

620,000

10

150

Preferential allotment of equity
shares of 620,000 equity shares of X
10 each to two allotees i.e. Ajay
Agarwal (310,000 equity shares),
and Anju Agarwal (310,000 equity
shares).

March 31,
2004

Bonus issue in the
ratio of 5:1 4 ©

8,316,950

10

Bonus issue of 8,316,950 equity
shares to 11 allottees i.e. Dr.
Rajendra Agarwal (1,285,150 equity
shares), Banwarilal Bawri

88




Date of
allotment
of equity

shares

Nature of
allotment

Nature of
consideration

Number of
equity
shares
allotted

value

equity
share (in

Face

per

3)

Issue
price
per
equity
share
(in)

Name of allottees

(2,518,400 equity shares),
Girdharilal Bawri (931,400 equity
shares), Sudha Bawri (158,500
equity shares), Ajay Agarwal
(1,773,250 equity shares), Anju
Agarwal (1,356,750 equity shares),
Anushree Agarwal (95,500 equity
shares), Ruchi Agarwal (80,350
equity shares), Vijay Agarwal (150
equity shares), Rajendra Agarwal
HUF (50,000 equity shares) and
Taradevi Bawri (67,500 equity
shares).

March 29,
2006

Bonus issue in ratio
of 1:1 G ®

9,980,340

10

Bonus issue of 9,980,340 equity
shares to 11 allottees i.e. Dr.
Rajendra Agarwal (1,542,180 equity
shares), Banwarilal Bawri
(3,022,080 equity shares),
Girdharilal Bawri (1,117,680 equity
shares), Sudha Bawri (190,200
equity shares), Ajay Agarwal
(2,127,900 equity shares), Anju
Agarwal (1,628,100 equity shares),
Anushree Agarwal (114,600 equity
shares), Ruchi Agarwal (96,420
equity shares), Vijay Agarwal (180
equity shares), Rajendra Agarwal
HUF (60,000 equity shares), and
Taradevi Bawri (81,000 equity
shares).

November
15, 2021

Pursuant to a resolution passed by our Shareholders on November 15, 2021, each fully paid up equity share of
face value 10 each was sub-divided into equity share of face value X 1 each, accordingly, the cumulative number
of equity shares of our Company was changed from 19,960,680 equity shares of face value X 10 each to

199,606,800 Equity Shares of face value of X 1 each.

January
18, 2022

Bonus issue in ratio
of 2:1

399,213,600

1

Bonus issue of 399,213,600 Equity
Shares to 13 allottees i.e. Banwarilal
Bawri (5,91,11,600 Equity Shares),
Prateek  Agarwal  (5,03,68,000
Equity Shares), Ajay Agarwal
(4,34,51,000 Equity  Shares),
Girdharilal  Bawri  (4,20,47,200
Equity Shares), Vijay Agarwal
(4,16,72,200 Equity Shares), Dr.
Rajendra  Agarwal (3,48,54,200
Equity Shares), Anju Agarwal
(3,25,62,000 Equity Shares), Gauri
Agarwal  (3,22,98,000  Equity
Shares), Dr. Ruchi Agarwal
(3,20,23,800 Equity Shares), Sudha
Bawri (1,76,81,600 Equity Shares),
Shalini Kedia (53,20,000 Equity
Shares), Anushree Agarwal
(45,84,000 Equity Shares), and
Taradevi Bawri (32,40,000 Equity
Shares).
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The relevant RoC form filing for the resolution passed by our Shareholders authorising issuance of 18,435 equity shares on preferential
basis is not available with the Company, nor in the records of RoC. We have relied on the search report dated February 1, 2022,
prepared by Amit Dharmani & Associates, Company Secretaries.

The relevant RoC form filing for the resolution passed by our Shareholders authorising conversion of loan into 859,000 equity shares is
not available with the Company, nor in the records of RoC. We have relied on the search report dated February 1, 2022, prepared by
Amit Dharmani & Associates, Company Secretaries.

The relevant RoC form filing for the resolution passed by our Shareholders authorising issuance of 620,000 equity shares to Ajay
Agarwal and Anju Agarwal on preferential basis is not available with the Company, nor in the records of RoC. We have relied on the
search report dated February 1, 2022, prepared by Amit Dharmani & Associates, Company Secretaries.

The relevant RoC form filing for the resolution passed by our Shareholders authorising bonus issuance of 8,316,950 equity shares is not
available with the Company, nor in the records of RoC. We have relied on the search report dated February 1, 2022, prepared by Amit
Dharmani & Associates, Company Secretaries.

The relevant RoC form filing for the resolution passed by our Shareholders authorising bonus issuance of 9,980,340 equity shares is not
available with the Company, nor in the records of RoC. We have relied on the search report dated February 1, 2022, prepared by Amit
Dharmani & Associates, Company Secretaries.

For details of all the missing documents mentioned above, see “Risk Factors — We have not been able to locate certain of our corporate
records” on page 46.

Equity Shares issued for consideration other than cash or by way of bonus issue or out of revaluation
reserves

Our Company has not issued Equity Shares out of revaluation reserves. Further, except as disclosed below,
our Company has not issued Equity Shares through bonus issue or for consideration other than cash.

Date of | Number of equity | Face value per | Issue price per Reason for Benefits accrued
allotment| shares allotted equity share (in | equity share (in allotment to our Company
%) %)
March 31, 859,000 10 - | Conversion of loan -
1997 into equity shares®
March 31, 8,316,950 10 -|Bonus issue in the -
2004 ratio of 5:1@
March 29, 9,980,340 10 -| Bonus issue in the -
2006 ratio of 1:1®
January 399,213,600 1 - | Bonus issue in ratio of -
18, 2022 2:14

(1) Allotment of 859,000 equity shares by converting loans into equity shares of 13 allottees i.e. Dr. Rajendra Agarwal (230,000 equity
shares), Sitadevi Murarka (50,000 equity shares), Anushree Agarwal (19,000 equity shares), Ajay Agarwal (38,000 equity shares),
Kavita Ruia (6,000 equity shares), Banwarilal Bawri (210,000 equity shares), Gopal Singh Chauhan (16,000 equity shares),
Meghna Ruia (27,500 equity shares), N.R. Murarka (33,000 equity shares), Ruchi Agarwal (16,000 equity shares), Rajendra
Agarwal HUF (10,000 equity shares), Anju Agarwal (190,000 equity shares), and Taradevi Bawri (13,500 equity shares).

(2) Bonus issue of 8,316,950 equity shares to 11 allottees i.e. Dr. Rajendra Agarwal (1,285,150 equity shares), Banwarilal Bawri
(2,518,400 equity shares), Girdharilal Bawri (931,400 equity shares), Sudha Bawri (158,500 equity shares), Ajay Agarwal
(1,773,250 equity shares), Anju Agarwal (1,356,750 equity shares), Anushree Agarwal (95,500 equity shares), Ruchi Agarwal
(80,350 equity shares), Vijay Agarwal (150 equity shares), Rajendra Agarwal HUF (50,000 equity shares) and Taradevi Bawri
(67,500 equity shares).

(3) Bonus issue of 9,980,340 equity shares to 11 allottees i.e. Dr. Rajendra Agarwal (1,542,180 equity shares), Banwarilal Bawri
(3,022,080 equity shares), Girdharilal Bawri (1,117,680 equity shares), Sudha Bawri (190,200 equity shares), Ajay Agarwal
(2,127,900 equity shares), Anju Agarwal (1,628,100 equity shares), Anushree Agarwal (114,600 equity shares), Ruchi Agarwal
(96,420 equity shares), Vijay Agarwal (180 equity shares), Rajendra Agarwal HUF (60,000 equity shares), and Taradevi Bawri
(81,000 equity shares).

(4) Bonus issue of 399,213,600 Equity Shares to 13 allottees i.e. Banwarilal Bawri (5,91,11,600 Equity Shares), Prateek Agarwal
(5,03,68,000 Equity Shares), Ajay Agarwal (4,34,51,000 Equity Shares), Girdharilal Bawri (4,20,47,200 Equity Shares), Vijay
Agarwal (4,16,72,200 Equity Shares), Dr. Rajendra Agarwal (3,48,54,200 Equity Shares), Anju Agarwal (3,25,62,000 Equity
Shares), Gauri Agarwal (3,22,98,000 Equity Shares), Dr. Ruchi Agarwal (3,20,23,800 Equity Shares), Sudha Bawri (1,76,81,600
Equity Shares), Shalini Kedia (53,20,000 Equity Shares), Anushree Agarwal (45,84,000 Equity Shares), and Taradevi Bawri
(32,40,000 Equity Shares).

Our Company does not have any preference share capital as on the date of this Draft Red Herring Prospectus.

Issue of Equity Shares under Section 391 to 395 of the Companies Act, 1956 and Sections 230 to 234 of
the Companies Act
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Our Company has not allotted any Equity Shares pursuant to any scheme approved under Section 391 to 395
of the Companies Act, 1956 and Sections 230 to 234 of the Companies Act.

Issue of Equity Shares under employee stock option schemes

Our Company has not issued any Equity Shares under the ESOP Scheme.

Equity Shares issued in the preceding one year below the Offer Price

Except for the allotment of 399,213,600 Equity Shares on January 18, 2022 pursuant to a bonus issue, our
Company has not issued any equity shares at a price which is lower than the Offer Price during a period of

one year preceding the date of this Draft Red Herring Prospectus.

For details, see “ — Notes to the Capital Structure — Equity share capital history of our Company” on page
87.
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7. Shareholding Pattern of our Company

The table below presents the shareholding pattern of our Company as on the date of filing of this Draft Red Herring Prospectus:

(A) |Promoters 598,820,400, 598,820,400,
and
Promoter
Group
(B) [Public - - E - - - - - - - - - - - -
| Non - - E - - E - - - - - - - - -
Promoter-
Non Public
(C1) (Shares - - E - - - - - - - - - - - -
underlying
depository
receipts
(C2) |Shares held - - E - - - - - - - - - - - -
by
employee
trusts
Total 13 598,820,400, - - 598,820,400 100.00 | 598,820,400 | - | 598,820,400/100.00| - - - - 598,820,400

598,820,400 598,820,400 598,820,400
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8.

Details of equity shareholding of the major Shareholders of our Company

a) Set forth below is a list of Shareholders holding 1% or more of the paid-up Equity Share capital of our
Company, as on the date of this Draft Red Herring Prospectus:

Name of the Shareholder Pre-Offer
Number of Equity Percentage of the Equity
Shares (of face value of Share capital (%)
X 1 each)

1. | Banwarilal Bawri 88,667,400 14.81
2. | Prateek Agarwal 75,552,000 12.62
3. | Ajay Agarwal 65,176,500 10.88
4. | Girdharilal Bawri 63,070,800 10.53
5. | Vijay Agarwal 62,508,300 10.44
6. Dr. Rajendra Agarwal 52,281,300 8.73
7. | Anju Agarwal 48,843,000 8.16
8. | Gauri Agarwal 48,447,000 8.09
9. | Dr. Ruchi Agarwal 48,035,700 8.02
10. |Sudha Bawri 26,522,400 4.43
11. | Shalini Kedia 7,980,000 1.33
12. | Anushree Agarwal 6,876,000 1.15

Total 593,960,400 99.19

b) Set forth below is a list of Shareholders holding 1% or more of the paid-up Equity Share capital of our
Company, as on 10 days prior to the date of this Draft Red Herring Prospectus:
Name of the shareholder Pre-Offer
Number of Equity Percentage of the Equity
Shares (of face value of Share capital (%0)
X 1 each)

1. | Banwarilal Bawri 88,667,400 14.81
2. |Prateek Agarwal 75,552,000 12.62
3. | Ajay Agarwal 65,176,500 10.88
4. | Girdharilal Bawri 63,070,800 10.53
5. | Vijay Agarwal 62,508,300 10.44
6. Dr. Rajendra Agarwal 52,281,300 8.73
7. Anju Agarwal 48,843,000 8.16
8. Gauri Agarwal 48,447,000 8.09
9. Dr. Ruchi Agarwal 48,035,700 8.02
10. |Sudha Bawri 26,522,400 4.43
11. | Shalini Kedia 7,980,000 1.33
12. | Anushree Agarwal 6,876,000 1.15

Total 593,960,400 99.19

c) Set forth below is a list of Shareholders holding 1% or more of the paid-up Equity Share capital of our

Company, as on one year prior to the date of this Draft Red Herring Prospectus:

Name of the Shareholder

Pre-Offer

Number of equity
shares (of face value of

Percentage of the equity
share capital (%)

X 10 each)
1. |Banwarilal Bawri 2,955,580 14.81
2. | Prateek Agarwal 2,518,400 12.62
3. | Ajay Agarwal 2,172,550 10.88
4, | Girdharilal Bawri 2,102,360 10.53
5. | Vijay Agarwal 2,083,610 10.44
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Name of the Shareholder Pre-Offer
Number of equity Percentage of the equity
shares (of face value of share capital (%)
X 10 each)
6 Dr. Rajendra Agarwal 1,742,710 8.73
7. | Anju Agarwal 1,628,100 8.16
8. | Gauri Agarwal 1,614,900 8.09
9. | Dr. Ruchi Agarwal 1,601,190 8.02
10. | Sudha Bawri 884,080 4.43
11. | Shalini Kedia 266,000 1.33
12. | Anushree Agarwal 229,200 1.15
Total 19,798,680 99.19
d) Set forth below is a list of Shareholders holding 1% or more of the paid-up Share Capital of our

Company, as on two years prior to the date of this Draft Red Herring Prospectus:

Name of the Shareholder Pre-Offer
Number of equity Percentage of the
shares (of face value of Equity Share
%10 each) capital (%)

1. Banwarilal Bawri 2,955,580 1481
2. Prateek Agarwal 2,518,400 12.62
3. | Ajay Agarwal 2,172,550 10.88
4, Girdharilal Bawri 2,102,360 10.53
5. | Vijay Agarwal 2,083,610 10.44
6. Dr. Rajendra Agarwal 1,742,710 8.73
7. | Anju Agarwal 1,628,100 8.16
8. | Gauri Agarwal 1,614,900 8.09
9. | Dr. Ruchi Agarwal 1,601,190 8.02
10. |Sudha Bawri 884,080 4.43
11. | Shalini Kedia 266,000 1.33
12. | Anushree Agarwal 229,200 1.15
Total 19,798,680 99.19

History of the Equity Share capital held by our Promoters

As on the date of this Draft Red Herring Prospectus, our Promoters, i.e. Girdharilal Bawri, Banwarilal Bawri, and
Dr. Rajendra Agarwal in aggregate hold 204,019,500 Equity Shares, representing 34.07% of the issued,
subscribed and paid-up Equity Share capital of our Company. The details regarding our Promoters’ shareholding
is set forth below.

a) Build-up of Promoters’ equity shareholding in our Company

The build-up of the equity shareholding of our Promoters since incorporation of our Company is set forth

below.
Date of Nature of transaction Number of Nature of Face Issue | Percentage | Percentage
allotment/ equity shares | consideration | value | price/ | of the pre- of fully
transfer allotted/ per |transfer| Offer |diluted post-
transferred equity | price capital |Offer capital
share per (%) (%)
®) equity
share
®
Girdharilal Bawri
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Date of Nature of transaction Number of Nature of Face Issue | Percentage | Percentage
allotment/ equity shares | consideration | value | price/ | of the pre- of fully
transfer allotted/ per |transfer| Offer |diluted post-
transferred equity | price capital |Offer capital
share per (%) (%)
®) equity
share
®
June 5,|Subscription to the 1 Cash 100 100| Negligible [e]
1989 Memorandum of
Association
December |Preferential allotment of 1,565 Cash 100 100 0.03% [e]
19,1990 |equity shares®
September |Transfer of equity shares to 1) - 100 - - -
2, 1996 V.C. Kothari in form of gift
January 1,|Transmission of equity 432 - 100 100 0.01% [®]
1997 shares held by Ratnidevi
Bawri
February  |Pursuant to a resolution passed by our Shareholders on February 11, 2000, each fully paid up equity share of
11,2000 [face value X100 each was sub-divided into 10 equity share of face value %10 each, accordingly, the cumulative
number of issued, subscribed and paid-up equity shares of Girdharilal Bawri pursuant to sub-division was
19,970 equity shares of face value of 10 each.
April  25,|Transfer of equity shares 4,440 - 10 - 0.01% [®]
2002 from Nirmala Ruia in form
of gift
Transfer of equity shares 10,700 - 10 - 0.02% [®]
from Kavita Ruia in form
of gift
Transfer of equity shares 31,450 - 10 - 0.05% [®]
from Meghna Ruia in form
of gift
Transfer of equity shares 3,900 - 10 - 0.01% [®]
from Neha Ruia in form of
gift
Transfer of equity shares 18,400 - 10 - 0.03% [e]
from Gopal Singh Chauhan
in form of gift
Transfer of equity shares 14,350 - 10 - 0.02% [e]
from Premlata Bagadia in
form of gift
Transfer of equity shares 50,040 - 10 - 0.08% [e]
from Sitadevi Murarka in
form of gift
Transfer of equity shares 33,010 - 10 - 0.06% [e]
from Radheyshyam
Rajawat in form of gift
September |Transfer of equity shares 10 - 10 -| Negligible [e]
2,2003 from Anjana Mundra in
form of gift
Transfer of equity shares 10 - 10 -| Negligible [e]
from Kiranbala Kothari in
form of gift
March  31,|Allotment of Equity Shares 931,400 - 10 - 1.56% [®]
2004 pursuant to bonus issue in
the ratio of 5:1
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Date of Nature of transaction Number of Nature of Face Issue | Percentage | Percentage
allotment/ equity shares | consideration | value | price/ | of the pre- of fully
transfer allotted/ per |transfer| Offer |diluted post-
transferred equity | price capital |Offer capital
share per (%) (%)
®) equity
share
®
March  29,|Allotment of Equity Shares 1,117,680 - 10 - 1.87% [e]
2006 pursuant to bonus issue in
the ratio of 1:1
October 18,|Transfer of equity shares to (133,000) - 10 - - [e]
2019 Shalini Kedia in form of
gift
November [Pursuant to a resolution passed by our Shareholders on November 15, 2021, each fully paid up equity share
15,2021 |of face value 10 each was sub-divided into 10 equity share of face value X 1 each, accordingly, the
cumulative number of equity shares of Girdharilal Bawri was changed from 2,102,360 equity shares of face
value X 10 each to 21,023,600 Equity Shares of face value of X 1 each.
January 18,|Allotment of Equity Shares 42,047,200 N.A. 1 N.A. 7.02% [®]
2022 pursuant to bonus issue in
the ratio of 2:1
Sub-Total (A) 63,070,800 10.53% [e]
Banwarilal Bawri
June 5,|Subscription to the 1 Cash 100 100 Negligible [®]
1989 Memorandum of
Association
December |Preferential allotment of 1,035 Cash 100 100 0.02% [®]
19,1990 |equity shares®
January 1,|Transmission of equity 432 - 100 - 0.01% [e]
1997 shares held by Ratnidevi
Bawri
March  31,|Allotment of equity shares 210,000| Other than cash 10 - 0.35% [e]
1997 by converting loan into
equity shares.
February  |Pursuant to a resolution passed by our Shareholders on February 11, 2000, each fully paid up equity share of
11,2000 |face value X100 each was sub-divided into 10 equity share of face value 10 each, Therefore, the cumulative
number of issued, subscribed and paid-up equity shares of Banwarilal Bawri pursuant to sub-division was
changed to 224,680 equity shares of face value of 310 each.
October 1,|Transfer of equity shares 251,000 - 10 - 0.42% [e]
2003 from Anju Agarwal in form
of gift.
Transfer of jointly held 28,000 - 10 - 0.05% [e]
equity shares by Taradevi
Bawri  (first  owner),
Ratnidevi Bawri (second
owner), Dr. Rajendra
Agarwal (third owner), and
Banwarilal Bawri (fourth
owner) to Banwarilal
Bawri in form of gift.
March 31, |Allotment of Equity Shares 2,518,400 - 10 - 4.21% [e]
2004 pursuant to bonus issue in
the ratio of 5:1
March 29, |Allotment of Equity Shares 3,022,080 - 10 - 5.05% [®]
2006 pursuant to bonus issue in

the ratio of 1:1
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Date of Nature of transaction Number of Nature of Face Issue | Percentage | Percentage
allotment/ equity shares | consideration | value | price/ | of the pre- of fully
transfer allotted/ per |transfer| Offer |diluted post-
transferred equity | price capital |Offer capital
share per (%) (%)
®) equity
share
®
March  2,|Transfer of equity shares to (503,680) - 10 - - -
2013 Sudha Bawri in form of gift
Transfer of equity shares to (2,518,400) - 10 - - -
Prateek Agarwal in form of
gift
October 18,|Transfer of equity shares to (66,500) - 10 - - -
2019 Shalini Kedia in form of
gift
November |Pursuant to a resolution passed by our Shareholders on November 15, 2021, each fully paid up equity share
15,2021 |of face value 10 each was sub-divided into 10 equity share of face value X 1 each, accordingly, the
cumulative number of equity shares of Banwarilal Bawri was changed from 2,955,580 equity shares of face
value X 10 each to 29,555,800 Equity Shares of face value of X 1 each.
January 18,|Allotment of Equity Shares 59,111,600 - 1 - 9.87% [®]
2022 pursuant to bonus issue in
the ratio of 2:1
Sub-Total (B) 88,667,400 14.81% [e]
Dr. Rajendra Agarwal
June 5,|Subscription to the 1 Cash 100 100 Negligible [®]
1989 Memorandum of
Association
December |Preferential allotment of 1,990 Cash 100 100 0.03% [®]
19,1990 |equity shares®
Preferential allotment of 1,500 Cash 100 100 0.03% [e]
equity shares to Dr.
Rajendra Agarwal (first
owner) in joint account
with Sudha Bawri (second
owner) @
September |Transfer of jointly held 700 Cash 100 - 0.01% [e]
2, 1996 equity shares by Taradevi
Bawri  (first  owner),
Ratnidevi Bawri (second
owner), Dr. Rajendra
Agarwal (third owner), and
Banwarilal Bawri (fourth
owner) to Dr. Rajendra
Agarwal in form of gift.
January 1,|Transmission of equity 432 - 100 - 0.01% [e]
1997 shares held by Ratnidevi
Bawri
March  31,|Allotment of equity shares 230,000| Other than cash 10 - 0.38% [®]
1997 by converting loan into
equity shares.
February  |Pursuant to a resolution passed by our Shareholders on February 11, 2000, each fully paid up equity share of
11,2000 |face value X100 each was sub-divided into 10 equity share of face value %10 each, Therefore, the cumulative

number of issued, subscribed and paid-up equity shares of Dr. Rajendra Agarwal pursuant to sub-division
was changed to 276,230 equity shares of face value of 210 each (including 15,000 equity shares of Dr.
Rajendra Agarwal in joint account with Sudha Bawri).
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b)

Date of Nature of transaction Number of Nature of Face Issue | Percentage | Percentage
allotment/ equity shares | consideration | value | price/ | of the pre- of fully
transfer allotted/ per |transfer| Offer |diluted post-
transferred equity | price capital |Offer capital
share per (%) (%)
®) equity
share
®
March  30,|Transfer to Anju Agarwal (4,200) - 10 - - -
2000 in form of gift.
October 1,|Transfer of jointly held (15,000) - 10 - - -
2003 equity shares by Dr.
Rajendra Agarwal (first
owner), and Sudha Bawri
(second owner) to Sudha
Bawri (Single owner) in
form of gift.
March 31, |Allotment of Equity Shares 1,285,150 - 10 - 2.15% [®]
2004 pursuant to bonus issue in
the ratio of 5:1
March 29, |Allotment of Equity Shares 1,542,180 - 10 - 2.58% [®]
2006 pursuant to bonus issue in
the ratio of 1:1
February |Transfer to Dr. Ruchi (1,285,150) - 10 - - -
13,2018 |Agarwal in form of gift
October 18,|Transfer to Shalini Kedia (56,500) - 10 - - -
2019 in form of gift
November |Pursuant to a resolution passed by our Shareholders on November 15, 2021, each fully paid up equity share
15,2021 |of face value 10 each was sub-divided into 10 equity share of face value X 1 each, accordingly, the
cumulative number of equity shares of Dr. Rajendra Agarwal was changed from 1,742,710 equity shares of
face value X 10 each to 17,427,100 Equity Shares of face value of X 1 each.
January 18,|Allotment of Equity Shares 34,854,200 - 1 - 5.82% [®]
2022 pursuant to bonus issue in
the ratio of 2:1
Sub-Total (C) 52,281,300 8.73% [e]
Total (A+B+C) 204,019,500 34.07% [e]

(1) The relevant RoC form filing for the resolution passed by our Shareholders authorising issuance of equity shares on preferential
basis is not available with the Company, nor in the records of RoC. We have relied on the search report dated February 1, 2022,
prepared by Amit Dharmani & Associates, Company Secretaries. For details see “Risk Factors — We have not been able to locate
certain of our corporate records.” on page 46.

All the Equity Shares held by our Promoters were fully paid-up on the respective dates of allotment of such
Equity Shares. As on the date of this Draft Red Herring Prospectus, none of the Equity Shares held by our
Promaoters are subject to any pledge.

Shareholding of our Promoters and Promoter Group

The details of shareholding of our Promoters, and the Promoter Group (other than our Promoters) as on the date
of this Draft Red Herring Prospectus are set forth below:

S. Name of the shareholder Pre-Offer | Percentage of | Number of Post-Offer Percentage
No. number of | the pre-Offer Equity number of of the post-
Equity Equity share Shares Equity Shares | Offer Equity
Shares capital (%) | proposed to Share
be offered capital (%)
Promoters*
1. Girdharilal Bawri 63,070,800 10.53 6,370,275 [e] [e]
2. Banwarilal Bawri 88,667,400 14.81 8,955,582 [e] [e]
3. Dr. Rajendra Agarwal 52,281,300 8.73 5,280,514 [e] [e]
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S Name of the shareholder Pre-Offer | Percentage of | Number of Post-Offer Percentage
No. number of | the pre-Offer Equity number of of the post-
Equity Equity share Shares Equity Shares | Offer Equity
Shares capital (%) | proposed to Share
be offered capital (%)
Sub-Total (A) 204,019,500 34.07| 20,606,371 [e] [e]
Promoter Group (other than our Promoters)*
1. Prateek Agarwal 7,55,52,000 12.62 7,630,901 [e] [e]
2. Ajay Agarwal 6,51,76,500 10.88 6,582,955 [e] [e]
3. Vijay Agarwal 6,25,08,300 10.44 6,313,461 [e] [e]
4. Anju Agarwal 4,88,43,000 8.16 4,933,239 [e] [e]
5. Gauri Agarwal 4,84,47,000 8.09 4,893,242 [e] [e]
6. Dr. Ruchi Agarwal 4,80,35,700 8.02 4,851,700 [e] [e]
7. Sudha Bawri 2,65,22,400 4.43 2,678,815 [e] [e]
8. Shalini Kedia 79,80,000 1.33 805,996 [e] [e]
9. Anushree Agarwal 68,76,000 1.15 694,490 [e] [e]
10. | Taradevi Bawri 48,60,000 0.81 490,870 [e] [e]
Sub-Total (B) 394,800,900 65.93| 39,875,669 [e] [e]
Total (A+B) 598,820,400 100.00| 60,482,040 [e] [e]

* Also, the Selling Shareholders

10. Details of Promoters’ Contribution and Lock-in

a) Inaccordance with Regulation 14 and Regulation 16(1) of the SEBI ICDR Regulations, an aggregate of 20%
of the fully diluted post-Offer Equity Share capital of our Company held by our Promoters, shall be locked
in for a period of 18 months, or such other period as prescribed under the SEBI ICDR Regulations, as
minimum promoters’ contribution from the date of Allotment (“Promoters’ Contribution”), and our
Promoters’ shareholding in excess of 20% of the post-Offer equity share capital shall be locked in for a period
of six months from the date of Allotment.

b) The details of the Equity Shares to be locked-in for a period of 18 months, or such other period as prescribed
under the SEBI ICDR Regulations from the date of Allotment as Promoters’ Contribution are set forth in the

table below:
Name of Number | Date of | Nature of | Face Issue/ | Percentage of | Percentage of | Date up
Promoter | of equity [allotment/ |transaction |value |acquisition| pre-Offer post-Offer | to which
shares transfer (®) | price per paid-up paid-up the
locked- equity | Equity Share | Equity Share | equity
in®@ share (3) capital capital* shares
are
subject to
lock in
Girdharilal [e] [e] [e] [e] [e] [e] [e] [e]
Bawri
Banwarilal [e] [e] [e] [e] |[[e] [e] [e] [e]
Bawri
Dr. Rajendra|[e] (o] (o] [e] |[e] [e] (o] [e]
Agarwal
Total [e] [e] [e] [e] |[e] [e] [e] [e]

* Subject to finalisation of the Basis of Allotment.
(1) For aperiod of 18 months or such other period as prescribed under SEBI ICDR Regulations from the date of Allotment.
(2) All Equity Shares were fully paid-up at the time of Allotment.

Our Promoters have given their consent to include such number of Equity Shares held by them as disclosed
above, constituting 20% of the post-Offer equity share capital of our Company as Promoters’ Contribution.
Our Promoters have agreed not to sell, transfer, charge, pledge or otherwise encumber in any manner the
Promoters’ Contribution from the date of filing this Draft Red Herring Prospectus, until the expiry of the
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11.

lock-in period specified above, or for such other time as required under SEBI ICDR Regulations, except as
may be permitted, in accordance with the SEBI ICDR Regulations.

c) Our Company undertakes that the Equity Shares that are being locked-in are not ineligible for computation
of Promoters’ contribution in terms of Regulation 15 of the SEBI ICDR Regulations. For details of the build-
up of the share capital held by our Promoters, see “- History of the Equity Share capital held by our
Promoters” on page 94.

In this connection, we confirm that the Equity Shares considered as Promoters’ Contribution:

(i) have not been acquired during the immediately preceding three years from the date of this Draft Red
Herring Prospectus for consideration other than cash, involving any revaluation of assets or
capitalisation of intangible assets;

(i) did not result from a bonus issue during the immediately preceding three years from the date of this
Draft Red Herring Prospectus, by utilisation of revaluation reserves or unrealised profits of the
Company, or from bonus issue against Equity Shares which are otherwise ineligible for Promoters’
Contribution;

(iii) are not acquired or subscribed to during the immediately preceding year from the date of this Draft
Red Herring Prospectus at a price lower than the price at which the Equity Shares are being offered
to the public in the Offer; and

(iv) are not subject to any pledge or any other encumbrance.
All Equity Shares held by our Promoters are held in dematerialized form.

Further, our Company has not been formed by conversion of a partnership firm or a limited liability partnership
firm into a company and hence, no Equity Shares have been issued in the one year immediately preceding the
date of this Draft Red Herring Prospectus pursuant to conversion from a partnership firm.

Details of Equity Shares locked-in for six months:

In addition to 20% of the fully diluted post-Offer shareholding of our Company held by our Promoters and locked-
in for a period of 18 months as specified above, in terms of the SEBI ICDR Regulations, the entire pre-Offer
Equity Share capital of our Company will be locked-in for a period of six months from the date of Allotment,
including any unsubscribed portion of the Offer for Sale, and any other categories of shareholders exempted under
Regulation 17 of the SEBI ICDR Regulations, as applicable.

As required under Regulation 20 of the SEBI ICDR Regulations, our Company shall ensure that the details of the
Equity Shares locked-in are recorded by the relevant Depository.

In terms of Regulation 22 of the SEBI ICDR Regulations, the Equity Shares held by the Promoters, which are
locked-in may be transferred to another promoter or another members of the Promoter Group or to any new
promoter or persons in control of our Company, subject to continuation of the lock-in; in the hands of the
transferees for the remaining period and in compliance with the SEBI Takeover Regulations, as applicable. Such
transferees are not eligible to transfer such transferred Equity Shares till the expiry of the lock-in period.

Pursuant to Regulation 21(a) of the SEBI ICDR Regulations, the Equity Shares held by our Promoters, which are
locked-in for a period of 18 months from the date of Allotment may be pledged as collateral security for loans
granted by scheduled commercial banks, public financial institutions, NBFC-SI or housing finance companies,
provided that such loans have been granted by such bank or institution for the purpose of financing one or more
of the objects of the Offer and pledge of the Equity Shares is a term of sanction of such loans, which is not
applicable in the context of this Offer.

Pursuant to Regulation 21(b) of the SEBI ICDR Regulations, the Equity Shares held by our Promoters which are
locked-in for a period of 6 months from the date of Allotment may be pledged as collateral security for loans
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12.

13.

14.

15.

16.

granted by scheduled commercial banks, public financial institutions, NBFC-SI or housing finance companies,
provided that pledge of the Equity Shares is one of the terms of sanction of such loans.

However, the relevant lock-in period shall continue post the invocation of the pledge referenced above, and the
relevant transferee shall not be eligible to transfer the Equity Shares till the relevant lock-in period has expired in
terms of the SEBI ICDR Regulations.

In terms of Regulation 22 of the SEBI ICDR Regulations, the Equity Shares held by persons other than the
Promoters and locked-in for a period of six months from the date of Allotment in the Offer may be transferred to
any other person holding the Equity Shares which are locked-in along with the Equity Shares proposed to be
transferred, subject to continuation of the lock-in in the hands of transferees for the remaining period and
compliance with the SEBI Takeover Regulations. Such transferees shall not be eligible to transfer until the expiry
of the lock -in period and compliance with the Takeover Regulations.

Lock-in of the Equity Shares to be Allotted, if any, to the Anchor Investors

Any Equity Shares allotted to Anchor Investors under the Anchor Investor Portion shall be locked-in for a period
of 30 days from the date of Allotment, or for such other duration as may be required under the SEBI ICDR
Regulations.

ESOP Scheme

Our Company, pursuant to the resolutions passed by our Board and our Shareholders on February 3, 2022 and
February 9, 2022, respectively, have adopted the ESOP Scheme.

The objective of the ESOP Scheme is inter alia to reward the eligible and potential employees of the Company
and its Subsidiary(ies) companies and the group/associate company(ies) in India and/ or outside India for their
performance and to motivate them to contribute to the growth and profitability of the Company. The Company
also intends to use the ESOP Scheme to attract and retain talents in the organization. The Company views
employee stock options as a means that would enable the employees to get a share in the value they create for the
Company in future. The ESOP Scheme is in compliance with the SEBI SBEB Regulations and other applicable
laws.

As on the date of this Draft Red Herring Prospectus, our Company has not granted any options under the ESOP
Scheme.

Except as specified below, none of the Directors or Key Managerial Personnel of our Company hold any Equity
Shares in our Company. For details, see “Our Management” on page 210.

Directors Number of Equity Shares held
Girdharilal Bawri 63,070,800
Banwarilal Bawri 88,667,400
Dr. Rajendra Agarwal 52,281,300
Key Managerial Personnel Number of Equity Shares held
Prateek Agarwal 75,552,000
Ajay Agarwal 65,176,500
Vijay Agarwal 62,508,300

Our Company presently does not intend or propose to alter its capital structure for a period of six months from
the Bid/Offer Opening Date, by way of split or consolidation of the denomination of Equity Shares or further
issue of Equity Shares (including issue of securities convertible into or exchangeable, directly or indirectly for
Equity Shares) whether on a preferential basis or by way of issue of bonus shares or on a rights basis or by way
of further public issue of Equity Shares or otherwise.

There will be no further issue of Equity Shares whether by way of issue of bonus shares, preferential allotment,

rights issue or in any other manner during the period commencing from filing of the Draft Red Herring Prospectus
with SEBI until the Equity Shares are listed on the Stock Exchanges.
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17.

18.

19.

20.

21.

22.

23.

24.

25.

26.

As on the date of filing of this Draft Red Herring Prospectus, the total number of Shareholders of our Company
is 13.

Our Promoters, any member of our Promoter Group, any of the Directors of our Company and their relatives,
have not purchased or sold any securities of our Company during the period of six months immediately preceding
the date of this Draft Red Herring Prospectus.

There have been no financing arrangements whereby members of our Promoter Group, our Directors and their
relatives, have financed the purchase by any other person of securities of our Company during a period of six
months immediately preceding the date of filing of this Draft Red Herring Prospectus.

Neither our Company, nor any of our Directors have entered into any buy-back arrangements for purchase of
Equity Shares from any person. Further, the BRLMs have not made any buy-back arrangements for purchase of
Equity Shares from any person.

There are no partly paid-up Equity Shares as on the date of Draft Red Herring Prospectus, and all the Equity
Shares transferred pursuant to the Offer will be fully paid-up at the time of Allotment.

Our Promoters and Promoter Group shall not participate in the Offer, except by way of participation as Selling
Shareholders, as applicable, in the Offer for Sale.

No person connected with the Offer, including, but not limited to, the members of the Syndicate, our Company,
the Directors, members of our Promoter Group and the Promoters, shall offer or make payment of any incentive,
direct or indirect, in the nature of discount, commission and allowance, except for fees or commission for services
rendered in relation to the Offer, in any manner, whether in cash or kind or services or otherwise, to any Bidder
for making a Bid.

As on the date of this Draft Red Herring Prospectus, the BRLMSs and their respective associates (as defined in the
Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992 do not hold any Equity Shares of
our Company. The BRLMs and their affiliates may engage in the transactions with and perform services for our
Company in the ordinary course of business or may in the future engage in commercial banking and investment
banking transactions with our Company for which they may in the future receive customary compensation.

There are no outstanding warrants, options or rights to convert debentures, loans or other instruments into, or
which would entitle any person any option to receive Equity Shares as on the date of this Draft Red Herring
Prospectus.

Our Company shall ensure that all transactions in the Equity Shares by our Promoters and the Promoter Group

between the date of filing of this Draft Red Herring Prospectus and the date of closure of the Offer shall be
intimated to the Stock Exchanges within 24 hours of such transactions.
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OBJECTS OF THE OFFER

The objects of the Offer are to (i) achieve the benefits of listing the Equity Shares on the Stock Exchanges; and (ii)
carry out the Offer for Sale of up to 60,482,040 Equity Shares by the Selling Shareholders. Further, our Company
expects that the proposed listing of its Equity Shares will enhance our visibility and brand image as well as provide a
public market for the Equity Shares in India. Our Company will not receive any proceeds from the Offer. For details
of Offered Shares from each Selling Shareholder, see “The Offer” on page 70.

Offer Expenses

The Offer expenses are estimated to be approximately [e] million. Other than (a) listing fees payable to the Stock
Exchanges which will be borne by the Company, (b) audit fees of statutory auditors (to the extent not attributable to
the Offer) which will be borne by the Company, (c) expenses for any product or corporate advertisements consistent
with past practice of the Company (other than the expenses relating to marketing and advertisements undertaken in
connection with the Offer) which will be borne by the Company and (d) fees and expenses in relation to the legal
counsel to the Selling Shareholders which shall be borne by the respective Selling Shareholders, all costs, charges,
fees and expenses associated with and incurred in connection with the Offer shall be shared among the Company and
each of the Selling Shareholders as mutually agreed by them and subject to Applicable Law. All such payments except
BRLMs’ fees shall be made by the Company on behalf of the Selling Shareholders and upon the successful completion
of the Offer, the Selling Shareholders agree that they shall, severally and not jointly, reimburse the Company in
proportion to their respective proportion of the Offered Shares, for any expenses incurred by the Company on behalf
of such Selling Shareholder. It is further clarified that all payments shall be made first by the Company and that each
of the Selling Shareholders shall reimburse the Company for respective proportion of the expenses upon the successful
completion of the Offer.

The expenses directly attributable to the portion with regard to Offer for Sale shall be borne by the Selling Shareholders
in proportion to the number of Equity Shares sold by each of them in the Offer and the estimated expenses will be
deducted from the Offer proceeds, as appropriate, and only the remaining amount will be paid to the Selling
Shareholders, in accordance with Section 28(3) of the Companies Act.

The break-up for the Offer expenses is as follows:

Activity Estimated Asa % ofthe | Asa % of
expenses® | total estimated | the total
(in Offer expenses® |  Offer
Tmillion) size®
Book Running Lead Managers’ fees including underwriting commission, [®] [®] [®]
brokerage and selling commission, as applicable
Commission/processing fee for SCSBs, Sponsor Bank and Bankers to the Offer. [®] [e] [e]

Brokerage, underwriting commission and selling commission and bidding
charges for Members of the Syndicate, Registered Brokers, RTAs and CDPs

2E)#)©)

Fees payable to the Registrar to the Offer [e] [e] [e]

Others [e] [e] [e]

- Listing fees, SEBI filing fees, upload fees, BSE & NSE processing fees, [o] [e] [e]

book building software fees and other regulatory expenses

- Printing and distribution of issue stationery [e] [e] [o]

- Advertising and marketing expenses [e] [e] [o]

- Miscellaneous [e] [e] [e]

Total estimated Offer expenses [e] [e] [e]
e

@ Offer expenses include applicable taxes, where applicable. Offer expenses will be incorporated at the time of filing of the Prospectus. Offer
expenses are estimates and are subject to change.

@ Selling commission payable to the SCSBs on the portion for RIBs, Eligible Employees and Non-Institutional Bidders which are directly
rocured by the SCSBs, would be as follows:

Portion for RIBs* /®]% of the Amount Allotted (plus applicable taxes)
Portion for Eligible Employees* /®]% of the Amount Allotted (plus applicable taxes)
Portion for Non-Institutional Bidders* /®]% of the Amount Allotted (plus applicable taxes)

*  Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.
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@®)

Selling Commission payable to the SCSBs will be determined on the basis of the bidding terminal id as captured in the Bid Book of BSE or
NSE.

No processing fees shall be payable by our Company and the Selling Shareholders to the SCSBs on the applications directly procured by
them.

Processing fees payable to the SCSBs on the portion for RIBs, Eligible Employees and Non-Institutional Bidders which are procured by the
members of the Syndicate/sub-Syndicate/Registered Broker/RTAs/ CDPs and submitted to SCSB for blocking, would be as follows:

Portion for RIBs*

Z/e] per valid application (plus applicable taxes)

Portion for Eligible Employees

Z/e] of the Amount Allotted (plus applicable taxes)

Portion for Non-Institutional Bidders

Z/e] per valid application (plus applicable taxes)

@)

* The processing fees for applications made by RIBs using the UPI Mechanism may be released to the SCSBs only after such SCSBs provide
a written confirmation on compliance with SEBI Circular No: SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 02, 2021 read with SEBI
Circular No: SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021.

Selling commission on the portion for RIBs, Eligible Employees and Non-Institutional Bidders which are procured by members of the
Syndicate (including their sub-Syndicate Members), Registered Brokers, RTAs and CDPs would be as follows:

Portion for RIBs /®]% of the Amount Allotted* (plus applicable taxes)

Portion for Eligible Employees /®]% of the Amount Allotted* (plus applicable taxes)

Portion for Non-Institutional Bidders /®]% of the Amount Allotted* (plus applicable taxes)

*  Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.

The Selling Commission payable to the Syndicate / Sub-Syndicate Members will be determined on the basis of the application form number /
series, provided that the application is also bid by the respective Syndicate / Sub-Syndicate Member. For clarification, if a Syndicate ASBA
application on the application form number / series of a Syndicate / Sub-Syndicate Member, is bid by an SCSB, the selling commission will
be payable to the SCSB and not the Syndicate / Sub-Syndicate Member.

Bidding Charges payable to members of the Syndicate (including their sub-Syndicate Members), RTAs and CDPs on the portion for RIBs and
Non-Institutional Bidders which are procured by them and submitted to SCSB for blocking, would be as follows: Z[e] plus applicable taxes,
per valid application bid by the Syndicate (including their sub-Syndicate Members), RTAs and CDPs.

The selling commission and bidding charges payable to Registered Brokers the RTAs and CDPs will be determined on the basis of the bidding
terminal id as captured in the Bid Book of BSE or NSE.

Bidding charges payable to the Registered Brokers, RTAs/CDPs on the portion for RIBs, Eligible Employees and Non Institutional Bidders
which are directly procured by the Registered Broker or RTAs or CDPs and submitted to SCSB for processing, would be as follows:

Portion for RIBs*

Z/e] per valid application (plus applicable taxes)

Portion for Eligible Employees*

Z/e] of the Amount Allotted (plus applicable taxes)

Portion for Non-Institutional Bidders*

Z/e] per valid application (plus applicable taxes)

*  Based on valid applications

Processing fees for applications made by RIBs using the UPI Mechanism would be as under:

Members of the Syndicate / RTAs / CDPs

Z/e] per valid application (plus applicable taxes)

Sponsor Bank

Z/e] per valid application (plus applicable taxes)
The Sponsor Bank shall be responsible for making payments to the third
parties such as remitter bank, NPCI and such other parties as required
in connection with the performance of its duties under applicable SEBI
circulars, agreements and other Applicable Laws

All such commissions and processing fees set out above shall be paid as per the timelines in terms of the Syndicate Agreement and Escrow

and Sponsor Bank Agreement.

Monitoring Utilization of Funds

Since the Offer is an offer for sale and our Company will not receive any proceeds from the Offer, our Company is
not required to appoint a monitoring agency for the Offer.

Other confirmations

Except to the extent of any proceeds received pursuant to the sale of the Offered Shares by the Selling Shareholders,
there is no arrangement whereby any portion of the Offer proceeds will be paid to our Promoters, Promoter Group,
Directors, Key Managerial Personnel or Group Companies.

104



BASIS FOR OFFER PRICE

The Offer Price will be determined by our Company and the Selling Shareholders, in consultation with the Book
Running Lead Managers, on the basis of assessment of market demand for the Equity Shares offered through the Book
Building Process and on the basis of quantitative and qualitative factors as described below. The face value of the
Equity Shares is %1 each and the Offer Price is [®] times the face value at the lower end of the Price Band and [e]
times the face value at the higher end of the Price Band.

Bidders should read “Risk Factors”, “Our Business”, “Restated Consolidated Financial Information” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on pages 36,
158, 235 and 394, respectively, to have an informed view before making an investment decision.

Quialitative Factors

We believe that some of the qualitative factors which form the basis for computing the Offer Price are as follows:
(i) Leading and fast-growing company with significant presence in the IPM;

(if) Proven track record of building brands;

(iii) Diversified presence across global markets with calibrated business model,;

(iv) Environmental, social and governance focused, including extensive involvement in global access;
(v) R&D-led differentiated portfolio of products;

(vi) Diversified and quality-compliant manufacturing capabilities;

(vii) Experienced, professional and stable management team; and

(viii)  Strong financial track record.

For further details, see “Our Business —Strengths” on page 162.

Quantitative Factors

Certain information presented below, relating to our Company, is derived from the Restated Consolidated Financial
Information. Pursuant to a resolution of our Board dated September 27, 2021 and pursuant to the special resolution
passed by our shareholders dated November 15, 2021, each equity share of face value of 310 each was sub-divided
into 10 equity shares of face value of 1 each. Accordingly, the issued, subscribed and paid-up capital of our Company
was sub-divided from 19,960,680 equity shares of face value of X 10 each to 199,606,800 equity shares of face value
of 1 each. Sub-division of shares are retrospectively considered for the computation of EPS in accordance with Ind
AS 33 for all periods presented and for the computation of Net Asset Value per share for all periods presented. The
Board of Directors pursuant to a resolution dated November 15, 2021 and the special resolution dated November 29,
2021 passed by our Shareholders, have approved the issuance of 399,213,600 bonus Equity Shares in the ratio of two
Equity Shares for every one existing fully paid up Equity Share which were issued and allotted on January 18, 2022.
Bonus shares are retrospectively considered for the computation of EPS in accordance with Ind AS 33 for all periods
presented and for the computation of Net Asset Value per share for all periods presented. For further details on basic
and diluted earnings per share for the six months period ended September 30, 2021 and for the financial years ended
March 31, 2021, March 31, 2020 and March 31, 2019 as per Ind AS 33, see “Restated Consolidated Financial
Information” on page 235.

Some of the quantitative factors which may form the basis for computing the Offer Price are as follows:
1. Basic and Diluted Earnings Per Share (“EPS”), as adjusted for changes in capital:

As derived from the Restated Consolidated Financial Information:
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2.

3.

4,

Financial Period Basic EPS (in %) Diluted EPS (in %) Weight
Financial Year 2021 33.74 33.74 3
Financial Year 2020 26.18 26.18 2
Financial Year 2019 23.72 23.72 1
Weighted Average 29.55 29.55 -
Six-month period ended September 30, 2021 10.56 10.56 -
(not annualised)

Notes:

(6]

2

(©)]

@)

Weighted average number of equity shares is the number of equity shares outstanding at the beginning of the year adjusted by the
number of equity shares issued during the year multiplied by the time weighting factor. The time weighting factor is the number
of days for which the specific shares are outstanding as a proportion of total number of days during the year. The figures disclosed
above are based on the Restated Consolidated Financial Information of our Company.

Earning Per Share (Basic) = Restated net profit after tax and adjustments, available for equity shareholders/Weighted average
number of equity shares outstanding during the period/year.

Earning Per Share (Diluted) = Restated profit for the period/year / Weighted average number of diluted potential equity shares
outstanding during the period/year.

The above statement should be read with Significant Accounting Policies and the Notes to the Restated Consolidated Financial
Information as appearing in Restated Consolidated Financial Information.

Price/Earning (“P/E”) ratio in relation to Price Band of ¥[e] to ¥[e] per Equity Share:

Particulars P/E at the lower end of Price P/E at the higher end of Price
Band (no. of times) Band (no. of times)
Based on Basic EPS for Financial Year 2021 [e] [o]
Based on Diluted EPS for Financial Year 2021 [e] [o]

Industry P/E ratio

P/E Ratio
Highest 73.91
Lowest 11.14
Industry Composite 32.53
Notes:

(6]

@

The industry high and low has been considered from the industry peer set. The industry composite has been calculated as the
arithmetic average P/E of the industry peer set disclosed in this section.

P/E figures for the peer are computed based on closing market price as on February 10, 2022 at NSE, divided by Diluted EPS (on
consolidated basis) based on the annual report of the company for the Financial Year 2021.

Return on Net Worth (“RoNW”)

As derived from the Restated Consolidated Financial Information of our Company:

Particulars RoNW % Weight

Financial Year 2021 53.31% 3
Financial Year 2020 20.78% 2
Financial Year 2019 23.67% 1
Weighted Average 37.53% -
Six-month period ended September 30, 2021 (not annualised) 14.46%

Notes:

(1) Return on Net worth (%) = Restated net profit after tax and adjustments / Restated net worth at the end of the period/year

@

Net worth for calculating ratios = Equity share capital + Other equity (including Securities premium, General reserve and
Retained earnings) + Non-Controlling Interest.

Net Asset Value per Equity Share of face value of ¥ 1 each

Net Asset Value per Equity Share ®)
As on March 31, 2021* 63.37
As on September 30, 2021 73.70
After the Offer At Floor Price: [@]
At Cap Price: [o]
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Net Asset Value per Equity Share ®

Offer Price [e]

* Stock split of shares and Bonus shares are retrospectively considered for the computation of Net Asset Value per share for all periods
presented.

Notes:

Net Asset Value per Share (in %) = Restated net worth at the end of the period/year / Weighted number of equity shares outstanding at the
end of the period/year.

5. Comparison of accounting ratios with listed industry peers

Name of the company Face Revenue Basic Diluted P/E for RONW NAV
Value from EPS for| EPS for Financial for As at
® per | operations |[Financiall Financial Year Financial | March
share) for Year | Year 2021 2021 Year 31, 2021
Financial |2021 }) ® 2021 ®
Year 2021 (%)
(X million)
Macleods Pharmaceuticals Limited 1 71,994 33.74 33.74 - 53.31% 63.37
Listed Peers
Torrent Pharmaceuticals Limited 5 80,048 73.98 73.98 35.11 21.45% 344.94
Alkem Laboratories Limited 2 88,650 132.57 132.57 26.41 21.40% 632.13
Cipla Limited 2 189,885 29.82 29.79 32.73 12.85% 230.46
Sun Pharmaceutical Industries Limited 1 334,981 12.10 12.10 73.91 4.59% 206.22
Dr. Reddy's Laboratories Limited 5 190,475 | 117.67 117.34 37.25 11.06% | 1,064.51
Lupin Limited 2 151,630 26.84 26.72 30.18 8.86% 305.46
Cadila Healthcare Limited 1 151,022 20.84 20.84 19.26 14.64% 145.83
Eris Lifesciences Limited 1 12,119 26.16 26.14 26.76 22.53% 116.10
Ipca Laboratories Limited 2 54,200 90.11 90.11 11.14 24.20% 371.79

(1) Diluted EPS for peers sourced from the annual report for the Financial Year 2021, whereas for our Company it is based on the Restated

Consolidated Financial Information of Company.

(2) P/E Ratio has been computed based on the closing market price of equity shares on NSE on February 10, 2022, divided by the Diluted EPS

provided under Note 1 above.

(3) RONW is computed as net profit after tax (including profit attributable to non-controlling interest) divided by closing net worth as on March

31, 2021. Net worth has been computed as sum of paid-up share capital, other equity and non-controlling interest.

(4) NAV is computed as the closing net worth divided by the closing outstanding number of equity shares. For our Company, sub-division of
Equity Shares and the bonus issue of Equity Shares are retrospectively considered for the computation of Net Asset Value per share for all
periods presented.

* NAV per Share (in ¥) = Restated net worth at the end of the period/year / Weighted number of equity shares outstanding at the end of the

period/year.

6. The Offer price is [#] times of the face value of the Equity Shares

The Offer Price of [e] has been determined by our Company and the Promoter Selling Shareholders, in consultation
with the Book Running Lead Managers, on the basis of assessment of market demand from investors for Equity Shares
through the Book Building Process and is justified in view of the above qualitative and quantitative parameters.

Bidders should read the above-mentioned information along with “Risk Factors”, “Our Business”, “Restated
Consolidated Financial Information” and “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” beginning on pages 36, 158, 235 and 394, respectively, to have a more informed view. The
trading price of Equity Shares could decline due to factors mentioned in “Risk Factors” beginning on page 36 and you
may lose all or part of your investments.
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To,

STATEMENT OF SPECIAL TAX BENEFITS

The Board of Directors,

M/s. Macleods Pharmaceuticals Limited,
Atlanta Arcade, Church Road,

Near Leela Hotel, Andheri-Kurla Road,
Andheri (East), Mumbai — 400 059,
Maharashtra, India.

Sub: Statement of Possible Special Tax Benefits available to M/s. Macleods Pharmaceuticals Limited
(“Company” or “Issuer”), its Material Subsidiary and the shareholders of the Company prepared to comply
with the requirements of the clause 9(L) of Part A of Schedule V1 of Securities and Exchange Board of India
(Issue of Capital and Disclosure Requirements) Regulations, 2018, as amended (the “SEBI ICDR
Regulations”).

1.

2.

This report is issued in accordance with the terms of our engagement letter dated 22 November 2021.

The accompanying Statement of Possible Special Tax Benefits available to the Company, its Shareholders and/or
its material subsidiary identified in accordance with the Securities and Exchange Board of India (Listing
Obligations and Disclosure Requirements) Regulations, 2015, as amended, (hereinafter referred to as “the
Statement”) under the Income-tax Act, 1961 (read with Income Tax Rules, circulars, notifications) as amended
by the Finance Act, 2021 and proposals of the Finance Bill, 2022 (hereinafter referred to as the “Indian Income
Tax Regulations”) and the Income Tax regulations in the respective country where the material subsidiary is
located, as on the signing date, for inclusion in the Draft Red Herring Prospectus (“DRHP”) for the proposed
initial public offering of the Company through an offer for sale of equity shares by certain existing shareholders
(“Offer”), has been prepared by the management of the Company in connection with the proposed Offer, which
we have initialed for identification purposes.

Management’s Responsibility

3.

The preparation of this Statement as of the date of our report which is to be included in the DRHP is the
responsibility of the management of the Company and has been approved by the Board of Directors of the
Company at its meeting held on 03 February 2022 for the purpose set out in paragraph 11 below. The
management’s responsibility includes designing, implementing and maintaining internal control relevant to the
preparation and presentation of the Statement, and applying an appropriate basis of preparation; and making
estimates that are reasonable in the circumstances. The Management is also responsible for identifying and
ensuring that the Company complies with the laws and regulations applicable to its activities.

Auditor’s Responsibility

4.

Our work has been carried out in accordance with the Standards on Auditing, the “Guidance Note on Reports or
Certificates for Special Purposes (Revised 2016)” and other applicable authoritative pronouncements issued by
the Institute of Chartered Accountants of India. The Guidance Note requires that we comply with ethical
requirements of the Code of Ethics issued by the Institute of Chartered Accountants of India.

Pursuant to the “SEBI ICDR Regulations” and the Companies Act 2013 (“Act”), it is our responsibility to report
whether the Statement prepared by the Company, presents, in all material respects, the possible special tax
benefits available to the Company, its shareholders and/or the material subsidiary of the Company in accordance
with Indian Income Tax Regulations and the Income Tax regulations of the respective country where material
subsidiary is located as at the date of our report.

We have complied with the relevant applicable requirements of the Standard on Quality Control (SQC) 1, Quality

Control for Firms that Performs Audits and Reviews of Historical Financial information and Other Assurance and
Related Services Engagements.
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It is imperative to note that we have relied upon the representation from the Management of the Company and
confirmations received from the tax advisors of the respective overseas material subsidiary of the Company with
respect to the special tax benefits availed in their respective overseas jurisdiction.

Macleods Pharma USA, Inc. incorporated in USA is identified in accordance with the Securities and Exchange
Board of India (Listing Obligations and Disclosure Requirements) as the material subsidiary by the Company on
the date of signing of this report.

Our work is performed solely to assist the Management in meeting their responsibilities in relation to compliance
with the Act and the SEBI ICDR Regulations in connection with the Offer.

Inherent Limitations

9.

We draw attention to the fact that the Statement includes certain inherent limitations that can influence the
reliability of the information.

Several of the benefits mentioned in the accompanying Statement are dependent on the Company or its
shareholders or its material subsidiary fulfilling the conditions prescribed under the relevant provisions of the
respective tax laws. Hence, the ability of the Company or its shareholders or its material subsidiary to derive the
tax benefits is dependent upon fulfilling such conditions, which may or may not be fulfilled. The benefits
discussed in the accompanying Statement are not exhaustive and also do not cover any general tax benefits
available to the Company. Further, any benefits available under any other laws within or outside India have not
been examined and covered by this Statement.

The Statement is only intended to provide general information to the investors and is neither designed nor intended
to be a substitute for professional tax advice. In view of the individual nature of the tax consequences and the
changing tax laws, each investor is advised to consult his or her own tax consultant with respect to the specific
tax implications arising out of their participation in the Offer.

Further, we give no assurance that the revenue authorities/ courts will concur with our views expressed herein.
Our views are based on the existing provisions of Indian Income Tax Regulations and the Income Tax regulations
of the respective country where the Company and its material subsidiary is located, and its interpretation, which
are subject to change from time to time. We do not assume responsibility to update the views consequent to such
changes.

Opinion

10. Inour opinion, the Statement prepared by the Company presents, in all material respects, the possible special tax

benefits available as on the date of signing of this report, to the Company, its shareholders and its material
subsidiary, in accordance with the Indian Income Tax Regulations and the Income Tax regulations of the
respective jurisdiction where the material subsidiary is located.

Considering the matter referred to in paragraph 5 above, we are unable to express any opinion or provide any
assurance as to whether:

Q) The Company or its shareholders or its material subsidiary will continue to obtain the benefits as per
the Statement in future; or
(i) The conditions prescribed for availing the benefits as per the Statement have been/ would be met with.

Restriction on Use

11. This report is addressed to and is provided to enable the Board of Directors of the Company to include this report

in the DRHP prepared in connection with the Offer to be filed by the Company with the Securities and Exchange
Board of India, the stock exchanges where the equity shares of the Company are proposed to be listed in
connection with the Offer, as the case may be. Accordingly, this report should not be reproduced or used for any
other purpose without our prior written consent.
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For Walker Chandiok & Co LLP
Chartered Accountants
Firm Registration No. 001076N/N500013

Huned Contractor
Partner
Membership No.: 41456
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Place: Mumbai
Date: 12 February 2022
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STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY, ITS
MATERIAL SUBSIDIARY AND SHAREHOLDERS OF THE COMPANY UNDER THE APPLICABLE
DIRECT TAX LAWS IN INDIA AND IN RESPECTIVE COUNTRY (IN THE CASE OF MATERIAL

SUBSIDIARY)

Direct Taxation

Benefits available to M/s. Macleods Pharmaceuticals Limited (“the Company”) including its Material
Subsidiary — viz Macleods Pharma USA, Inc. — United States of America (“USA”); and the Shareholders of the
Company under the Income-tax Act, 1961 (read with Income Tax Rules, circulars, notifications) as amended
by the Finance Act, 2021, and proposals of the Finance Bill, 2022 (hereinafter referred to as “Indian Income
Tax Regulations”) and Income Tax regulations in the respective country where material subsidiary is located
are as under:

Special Tax Benefits available to the Company

(i) As per Section 2 of chapter Il of Finance Act, 2021 (Rates of Income-tax), Income-tax shall be charged at
the rates specified in Part III of the First Schedule. Since the Company’s turnover is greater than INR 400
crore in the previous year 2019-20, it will be liable to pay tax at the rate of 30% (plus applicable surcharge
and health and education cess) on the total income for Assessment Year (“AY”) 2022-23.

Further, the Company also has an option as per the provisions of Section 115BAA of the Income-tax Act, 1961

(“the Act”) to opt for reduced tax rate of 22% (plus applicable surcharge and health and education cess) subject

to fulfillment of certain conditions specified in the said Section. Such option once exercised shall apply to all

subsequent assessment years. Where such an option is exercised, the Company will not be allowed to claim any

of the following deductions/exemptions:

0] Deduction under Section 10AA of the Act (deduction for units in Special Economic Zone);

(i) Deduction under clause (iia) of sub-section (1) of Section 32 of the Act (Additional depreciation);

(iii) Deduction under Section 32AD, Section 33AB, or Section 33ABA of the Act (Investment allowance in
backward areas, Investment deposit account, site restoration fund);

(iv) Deduction under sub-clause (ii) or sub-clause (iia) or sub-clause (iii) of sub-section (1) or sub-section
(2AA) or sub-section (2AB) of Section 35 of the Act (Expenditure on scientific research);

(v) Deduction under Section 35AD or Section 35CCC of the Act (Deduction for specified business,
agricultural extension project);

(vi) Deduction under Section 35CCD of the Act (Expenditure on skill development);

(vii)  Deduction under any provisions of Chapter VVI-A other than the provisions of Section 80JJAA or Section
80M of the Act;

(viii)  No set off of any loss carried forward or depreciation from any earlier assessment year, if such loss or
depreciation is attributable to any of the deductions referred from clause i) to vii) above; and

(ix) No set off of any loss or allowance for unabsorbed depreciation deemed so under Section 72A of the
Act, if such loss or depreciation is attributable to any of the deductions referred from clause i) to vii)
above.

Additionally, the provisions of Section 115JB of the Act i.e. MAT shall not apply to the Company on exercise
of the option under Section 115BAA of the Act, as specified under sub-section (5A) of Section 115JB of the Act.
The Company is also required to submit the prescribed form with the Income-tax authorities within the specified
due date for filing Income-tax Return.

It is pertinent to note that in case where a Company does not opt for the lower tax rate, the Company would
be liable to pay tax at the rate of 30% (plus applicable surcharge and health and education cess).

(if) Dividend received by an Indian company from a specified foreign company (in which it has shareholding of 26%
or more) is taxable at 15% (plus applicable surcharge and health and education cess) as per Section 115BBD of
the Act. However, the Finance Bill 2022 proposes to withdraw such benefit under Section 115BBD of the Act
with effect from FY 2022-23.
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(iii) As per provisions of Section 10AA of the Act, an entity engaged in any business of manufacturing or producing

(iv)

(v)

(vi)

articles or things or providing any services through its “Unit” in a Special Economic Zone (“SEZ”) is eligible to
claim deduction of:

a. an amount equal to 100% of the profits and gains derived from such business for first five consecutive
assessment years beginning with the assessment year in which such Unit begins to manufacture or produce
such articles or things or provide services, as the case may be;

b. an amount equal to 50% of the profits and gains derived from such business for next five consecutive
assessment years; and

c. an amount not exceeding 50% of the profits and gains derived from such business provided such amount is
credited to a special reserve account (to be called the "Special Economic Zone Re-Investment Reserve
Account") for the next five consecutive assessment years. Further, Section 10AA(2) of the Act specifies
conditions to be fulfilled by the Company to claim the deduction under this part. It also lays down manner
in which the amount accumulated in the special reserve account can be utilised by the Company for the
purposes of its business.

It is pertinent to note that such deduction shall only be available to entities which have established its unit and
commenced its operations before 01 April 2021.

The Company has a unit in SEZ located at Indore, Madya Pradesh which we understand is eligible to claim
deduction under Section 10AA of the Act. In order to claim benefit under this Section, the Company is required
to file the prescribed form with the Income-tax authorities within the specified due date.

As per provisions of Section 32(1)(iia) of the Act, a company engaged in a specified business can avail additional
depreciation equal to 20% of the actual cost of eligible new plant and machinery acquired and installed by it.
The Company being engaged in a specified business claims additional depreciation on eligible assets.

In accordance with and subject to fulfilment of conditions as laid out under Section 35D of the Act, the Company
may be entitled to amortize preliminary expenditure, being specific expenditure incurred in connection with the
issue for public subscription or in connection with expenditure as prescribed under Section 35D of the Act,
subject to the limit specified in Section 35D of the Act (Maximum 5% of the cost of project or where the assessee
is an Indian company, 5% of the capital employed in the business of the company at the option of such company).
The deduction is allowable for an amount equal to one fifth of such expenditure for each of five successive
previous years beginning with the previous year in which the business commences or as the case may be, the
previous year in which the extension of the undertaking is completed, or the new unit commences production or
operation.

In accordance with the provisions of Section 35DD of the Act, where a company incurs any expenditure wholly
and exclusively for the purposes of amalgamation or demerger of an undertaking, the company shall be allowed
a deduction of an amount equal to one-fifth of such expenditure for each of the five successive years beginning
with the year in which amalgamation or demerger takes place.

Pursuant to the approval of the Scheme of Arrangement for Demerger (“demerger scheme”) between the
Company and Agarwal Holdings Private Limited (“AHPL”) by the National Company Law Tribunal, Mumbai
Bench vide order dated 23 December 2021, the Investment division of the Company has been demerged into
AHPL with effect from 01 January 2021. In view of this, the Company will be entitled to claim a deduction of
expenses related to aforesaid demerger in five equal installments.

(vii) As per Section 35(2AB) of the Act, a company engaged in a specified business is eligible to claim 100%

deduction of the capital and revenue expenditure incurred on its in-house scientific research and development
facility (“in-house R&D facility”) provided such facility is approved by the prescribed authority. However,
expenditure incurred towards cost of land and building is not deductible under the said provision.

Further, the Company is also required to maintain separate accounts for such approved in-house R&D facility
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and fulfill other conditions laid out under Section 35(2AB) of the Act. The expenditure incurred should also be
in consonance with the guidelines issued by the prescribed authority. In addition, the Company should file
prescribed form with the income-tax authorities within the specified due date.

It is pertinent to note that the Company cannot avail income-tax depreciation on assets, the cost of which has
been claimed as a deductible expenditure under Section 35(2AB) of the Act.

(viii) As per section 35(1)(iv) of the Act, a company can avail deduction amounting to 100% of the capital expenditure

(ix)

(x)

(xi)

incurred on scientific research related to its business. However, no deduction is allowed for expenditure incurred
for acquisition of land. Further, where the Company avails deduction under the said section for any asset, it will
not be eligible to claim income-tax depreciation on such asset.

In accordance with and subject to the fulfillment of the conditions laid out in Section 80-1E of the Act, a Company
is entitled to avail 100% deduction on the profits and gains from business or profession of an eligible undertaking
located in any North-Eastern States of India. The deduction is available for ten consecutive assessment years
beginning from the year the undertaking commences its eligible business or completes specified substantial
expansion. This section applies to only those eligible undertakings which have, begun its operations during the
period 01 April 2007 to 01 April 2017.

The Company has an eligible undertaking in Sikkim, which is availing deduction under Section 80-IE of the Act
effective Assessment Year 2016-17.

It is pertinent to note that in order to claim benefit under this Section, the Company is required to file the
prescribed form with the Income-tax authorities within the specified due date.

As per section 80JJAA of the Act, where a company is subject to tax audit under Section 44AB of the Act and
derives income from business, it shall be allowed to claim a deduction of an amount equal to 30% of additional
employee cost incurred in the course of such business in a previous year, for 3 consecutive assessment years
including the assessment year relevant to the previous year in which such additional employment cost is incurred.

The eligibility to claim the deduction is subject to fulfillment of prescribed conditions specified in sub-section
(2) of Section 80JJAA of the Act. In addition, the Company is required to submit the prescribed form with the
Income-tax authorities within the specified due date.

Further, as per the provisions of Section 80M of the Act, dividend received by the Company from any other
domestic company, or a foreign company shall be eligible for deduction while computing its total income for the
relevant year. The amount of such deduction would be restricted to the amount of dividend distributed by the
Company to its shareholders on or before one month prior to due date of filing of its Income-tax return for the
relevant year. Since the Company has investments in Indian and foreign subsidiaries and other companies, it can
avail the above-mentioned benefit under Section 80M of the Act.

Special Tax Benefits available to the Material Subsidiary of the Company.

Macleods Pharma USA, Inc.

(i) Macleods Pharma USA, Inc. has been established under and is governed by the domestic laws of USA. It

has not used, and is not currently using, any temporary or expiring tax credits to calculate its direct tax
liabilities. Further, Macleods Pharma USA, Inc. has not availed any tax holidays or allocated taxing
authority credits while calculating its direct tax liability.

Special Tax Benefits available to the Shareholders of the Company

(i)

Dividend income earned by the shareholders would be taxable in their hands at the applicable rates.
However, in case of domestic corporate shareholder, deduction under Section 80M of the Act would be
available on fulfilling the conditions (as discussed above). Further, in case of shareholders who are
individuals, Hindu Undivided Family, Association of Persons, Body of Individuals, whether incorporated
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(i)

(iii)

or not and every artificial juridical person, surcharge would be restricted to 15%, irrespective of the
amount of dividend.

Further, the shareholders would be entitled to take credit of the Tax Deducted at Source by the Company against
the taxes payable by them.

As per Section 112A of the Act, long-term capital gains arising from transfer of an equity share for which
securities transaction tax (“STT”) is paid at the time of acquisition and sale, shall be taxed at 10% (without
indexation) of such capital gains. This is subject to fulfillment of prescribed additional conditions as per
Notification No. 60/2018/F. N0.370142/9/2017-TPL dated 01 October 2018. It is worthwhile to note that
tax shall be levied where such capital gains exceed INR 1,00,000/- in a year.

Further, the Finance Bill 2022 proposes to restrict surcharge to 15% in respect of long-term capital gain arising
from any capital asset.

As per Section 90(2) of the Act, non-resident shareholders will be eligible to take the beneficial provisions
under the respective Double Taxation Avoidance Agreement (“DTAA”), If any applicable to such non-
residents. This is subject to fulfillment of conditions prescribed to avail treaty benefits.

Further, any income by way of capital gains payable to non-residents may be subject to withholding tax
in accordance with the provisions of the Act or under the relevant DTAA, whichever is beneficial to such
non-resident unless such non-resident has obtained a lower withholding tax certificate from the tax
authorities. The non-resident shareholders can also avail credit of any taxes paid by them, subject to local
laws of the country in which such shareholder is resident.

Notes:

1.

These special tax benefits are dependent on the Company or its shareholders or its material subsidiary fulfilling
the conditions prescribed under the relevant provisions of the Indian Income Tax Regulation and Income Tax
regulations of the respective country where material subsidiary is located. Hence, the ability of the Company
or its shareholders or its material subsidiary to derive the tax benefits is dependent upon fulfilling such conditions,
which based on the business imperatives, the Company or its shareholders or its material subsidiary may or may
not choose to fulfil.

It is imperative to note that reliance has been placed on the confirmations received from the tax advisors of the
overseas material subsidiary of the Company with respect to the special tax benefits availed in their respective
overseas jurisdiction.

The special tax benefits discussed in the Statement are not exhaustive and are only intended to provide general
information to the investors and hence, is neither designed nor intended to be a substitute for professional tax
advice. In view of the individual nature of the tax consequences and the changing tax laws, each investor is
advised to consult his or her own tax consultant with respect to the specific tax implications arising out of their
participation in the issue.

The Statement has been prepared on the basis that the shares of the Company are proposed to be listed on a
recognized stock exchange in India.

The Statement is prepared on the basis of information available with the Management of the Company and there
iS no assurance that:

i. the Company or its shareholders or its material subsidiary will continue to obtain these benefits in future;

ii. the conditions prescribed for availing the benefits have been/ would be met with; and
iii. the revenue authorities/courts will concur with the view expressed herein.
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6. The above views are based on the existing provisions of laws and its interpretation, which are subject to change
from time to time.

For and on behalf of M/s. Macleods Pharmaceuticals Limited

Patri Venkat Raghavendra Rao
Chief Financial Officer (CFO)

Place: Mumbai
Date: February 12, 2022
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To,

STATEMENT OF SPECIAL TAX BENEFITS

The Board of Directors

M/s. Macleods Pharmaceuticals Limited
Atlanta Arcade, Church Road,

Andheri Kurla Road, Andheri (E),
Mumbai - 400 059,

Maharashtra, India.

Sub: Statement of Possible Special Tax Benefits available to M/s. Macleods Pharmaceuticals Limited
(“Company” or “Issuer”), its Material Subsidiary and the shareholders of the Company prepared to comply
with the requirements of the clause 9(L) of Part A of Schedule VI of Securities and Exchange Board of India
(Issue of Capital and Disclosure Requirements) Regulations, 2018, as amended (the 'SEBI ICDR Regulations’)

This report is issued in accordance with the terms of our engagement letter dated 22 November 2021.

The accompanying Statement of Possible Special Indirect Tax Benefits available to the Company, its Shareholders
and/or its material subsidiaries identified in accordance with the Securities and Exchange Board of India (Listing
Obligations and Disclosure Requirements) Regulations, 2015, as amended, (hereinafter referred to as “the
Statement”), under the Central Goods and Services Tax Act, 2017 (read with Central Goods and Services Tax
Rules, circulars, notifications and schemes), respective State Goods and Services Tax Act, 2017 (read with
respective State Goods and Services Tax Rules, circulars, notifications and schemes), Integrated Goods and
Services Tax Act, 2017 (read with Integrated Goods and Services Tax Rules, circulars, notifications), Goods and
Services Tax (Compensation to States) Act, 2017 (read with Goods and Services Tax (Compensation to States)
circulars, notifications), The Foreign Trade (Development and Regulation) Act, 1992 (read with Foreign Trade
Policy 2015-20), Customs Act, 1962 (read with Custom Rules, circulars, notifications), Customs Tariff Act, 1975
(read with Custom Tariff Rules, circulars, notifications and schemes), and Special Economic Zones Act, 2005
(together referred to as “Indian Indirect Tax Regulations™) and the Indirect Tax Regulations in the United States
of America (U.S.A.) where the material subsidiary is located, as on the signing date, for inclusion in the Draft Red
Herring Prospectus (‘DRHP”) for the proposed initial public offering of the Company through an offer for sale of
equity shares by existing shareholders (“Offer”), has been prepared by the management of the Company in
connection with the proposed Offer, which we have initialed for identification purposes.

Management’s Responsibility

The preparation of this Statement as of the date of our report which is to be included in the DRHP is the
responsibility of the management of the Company and has been approved by the Board of Directors of the
Company at its meeting held on 03 February 2022 for the purpose set out in paragraph 11 below. The management’s
responsibility includes designing, implementing and maintaining internal control relevant to the preparation and
presentation of the Statement, and applying an appropriate basis of preparation; and making estimates that are
reasonable in the circumstances. The Management is also responsible for identifying and ensuring that the
Company complies with the laws and regulations applicable to its activities.

Auditor’s Responsibility

4.

Our work has been carried out in accordance with the Standards on Auditing, the ‘Guidance Note on Reports or
Certificates for Special Purposes (Revised 2016)’ and other applicable authoritative pronouncements issued by
the Institute of Chartered Accountants of India. The Guidance Note requires that we comply with ethical
requirements of the Code of Ethics issued by the Institute of Chartered Accountants of India.

Pursuant to the ‘SEBI ICDR Regulations’ and the Companies Act 2013 (‘Act’), it is our responsibility to report
whether the Statement prepared by the Company, presents, in all material respects, the possible special tax
benefits available to the Company, its shareholders and the material subsidiary of the Company in accordance
with Indian Indirect Tax Regulations and the Indirect Tax Regulations of U.S.A. where material subsidiary is
located as at the date of our report.
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We have complied with the relevant applicable requirements of the Standard on Quality Control (SQC) 1, Quality
Control for Firms that Performs Audits and Reviews of Historical Financial information and Other Assurance and
Related Services Engagements.

It is imperative to note that we have relied upon a representation from the Management of the Company and
confirmations received from the tax advisors of the respective overseas material subsidiary of the Company with
respect to the special tax benefits in their respective overseas jurisdictions.

Macleods Pharma USA, Inc. incorporated in USA is identified in accordance with the Securities and Exchange
Board of India (Listing Obligations and Disclosure Requirements) Regulations, 2015, as amended, as the material
subsidiary by the Company on the date of signing of this report.

Our work is performed solely to assist the Management in meeting their responsibilities in relation to compliance
with the Act and the SEBI ICDR Regulations in connection with the Offer.

Inherent Limitations

9.

We draw attention to the fact that the Statement includes certain inherent limitations that can influence the
reliability of the information.

Several of the benefits mentioned in the accompanying Statement are dependent on the Company or its
shareholders or its material subsidiary fulfilling the conditions prescribed under the relevant provisions of the
respective tax laws. Hence, the ability of the Company or its shareholders or its material subsidiary to derive the
tax benefits is dependent upon fulfilling such conditions, which may or may not be fulfilled. The benefits
discussed in the accompanying Statement are not exhaustive and also do not cover any general tax benefits
available to the Company. Further, any benefits available under any other laws within or outside India have not
been examined and covered by this Statement.

The Statement is only intended to provide general information to the investors and is neither designed nor intended
to be a substitute for professional tax advice. In view of the individual nature of the tax consequences and the
changing tax laws, each investor is advised to consult his or her own tax consultant with respect to the specific
tax implications arising out of their participation in the Offer.

Further, we give no assurance that the revenue authorities/ courts will concur with our views expressed herein.
Our views are based on the existing provisions of Indian Indirect Tax Regulations and the Indirect Tax
Regulations of the U.S.A. where material subsidiary is located, and its interpretation, which are subject to change
from time to time. We do not assume responsibility to update the views consequent to such changes.

Opinion

10. Inour opinion, the Statement prepared by the Company presents, in all material respects, the possible special tax

benefits available as on the date of signing of this report, to the Company, its shareholders and its material
subsidiaries, in accordance with the Indian Indirect Tax Regulations and the Indirect Tax Regulations of USA
where the material subsidiary is located.

Considering the matter referred to in paragraph 5 above, we are unable to express any opinion or provide any
assurance as to whether:

(iii) The Company or its shareholders or its material subsidiary will continue to obtain the benefits per the
Statement in future; or
(iv) The conditions prescribed for availing the benefits per the Statement have been/ would be met with.

Restriction on Use
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11. This report is addressed to and is provided to enable the Board of Directors of the Company to include this report
in the DRHP prepared in connection with the Offer to be filed by the Company with the Securities and Exchange
Board of India, the stock exchanges where the equity shares of the Company are proposed to be listed in
connection with the Offer, as the case may be. Accordingly, this report should not be reproduced or used for any
other purpose without our prior written consent.

For Walker Chandiok & Co LLP For B.A.K.D & Co.

Chartered Accountants Chartered Accountants

Firm Registration No. 001076N/N500013 Firm Registration No. 138880W
Huned Contractor Ashok Bansal

Partner Partner

Membership no.: 41456 Membership no.: 040075
UDIN: 22041456 ABSQEY 3228 UDIN: 22040075ABOQLE373
Place: Mumbai Place: Mumbai

Date: 12 February 2022 Date: 12 February 2022
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STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY, ITS
MATERIAL SUBSIDIARIES AND SHAREHOLDERS OF THE COMPANY UNDER THE APPLICABLE
INDIRECT TAX LAWS IN INDIA AND IN RESPECTIVE COUNTRIES (IN THE CASE OF MATERIAL
SUBSIDIARIES)

Indirect taxes

A. Special tax benefits available to Macleods Pharmaceuticals Limited (‘the Company’) under the Indirect
Tax Requlations

1. Benefits under The Foreign Trade (Development and Regulation) Act, 1992 (read with Foreign Trade
Policy 2015-20)

Advance Authorization (AA)

The objective of the AA Scheme is to facilitate import of material for producing quality goods and services and
enhancing India’s manufacturing competitiveness. AA Scheme facilitates import of material for producing
quality goods and services at zero customs duty.

Export Obligation (EO) in the case of Advance Authorization is the value of export that needs to compulsorily
be achieved within a prescribed time period.

AA license holder is exempted from payment of whole of Basic Customs Duty, Additional Customs Duty and
Special Additional Duty in-lieu of Value Added Tax/local taxes (non-GST goods), Integrated Goods and
Services Tax (IGST) and Compensation Cess, wherever applicable, subject to certain conditions.

2. Benefits of Duty Drawback scheme under Section 75 of the Customs Act, 1962

As per section 75, Central Government is empowered to allow duty drawback on export of goods, where the
imported materials are used in the manufacture of such goods. Unlike drawback of a portion of the customs duty
paid on imported goods, here the main principle is that the Government fixes a rate per unit of final article to be
exported out of the country as the amount of drawback payable on such goods.

3. Benefits under Special Economic Zones Act, 2005

As per section 7 of Special Economic Zones Act, any goods or services exported out of, or imported into, or
procured from the Domestic Tariff Area by a unit in a Special Economic Zone or a developer shall, subject to
such terms, conditions, and limitations, as may be prescribed shall be exempt from the payment of taxes, duties
or cess.

4. Benefits under the Central Goods and Services Act, 2017, respective State Goods and Services Tax Act,
2017, Integrated Goods and Services Tax Act, 2017 (read with relevant Rules prescribed thereunder)

Export of goods or services

Under the GST regime, all supplies of goods and services which qualify as export of goods or services are zero-
rated which can be supplied either with or without payment of Integrated Goods and Services Tax (IGST).

Either exporter can export under Bond/ Letter of Undertaking (LUT) as zero-rated supply without payment of
IGST and claim refund of accumulated ITC or the exporter may export with payment of IGST and claim refund
thereof as per the provisions of Section 54 of Central Goods and Services Tax Act, 2017.

Thus, the GST law permits the exporter (which will include the supplier making supplies to SEZ) to claim refund
upfrontas IGST (by making supplies on payment of tax using ITC) or export without payment of tax by executing
a Bond/ LUT and claim refund of related ITC of taxes paid on inputs and input services used in making zero
rated supplies.
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Budgetary Support Scheme as notified by the Ministry of Commerce & Industry on 5 October 2017

A Budgetary Support Scheme has been notified under the GST regime to support manufacturing units located in
the states of Jammu and Kashmir, Uttarakhand, Himachal Pradesh and north East India including Sikkim. Such
scheme is only applicable to units which were operating under erstwhile area-based exemption schemes and the
application has to be filed on a quarterly basis.

The value of such budgetary support under this scheme for the specified goods manufactured by the eligible units
shall be 58 percent of the Central Goods and Services Tax (CGST) and 29 percent of the Integrated Goods and
Services Tax (IGST) paid through debit in the cash ledger account maintained by the units after utilization of
input tax credit. Further, liability paid under reverse charge mechanism through debit in the cash ledger shall be
excluded for the purpose of computing the benefit.

Special Tax Benefits available to the Material Subsidiaries of the Company

There are no special Indirect tax benefits available to Macleods Pharma USA Inc. in the United States of
America.

Possible special benefits for shareholders of the Company

The shareholders of the Company are not required to discharge any GST on transaction in securities of the
Company. [Securities are excluded from the definition of Goods as defined u/s 2(52) of the Central Goods and
Services Tax Act, 2017 as well from the definition of Services as defined u/s 2(102) of the Central Goods and
Services Tax Act, 2017].

Apart from the above, the shareholders of the Company are not eligible to special tax benefits under the
provisions of the the Central Goods and Services Act 2017 (read with Central Goods and Services Tax Rules,
circulars, notifications), respective State Goods and Services Tax Act, 2017 (read with respective State Goods
and Services Tax Rules, circulars, notifications), Integrated Goods and Services Tax Act, 2017 (read with
Integrated Goods and Services Tax Rules, circulars, notifications), The Foreign Trade (Development and
Regulation) Act, 1992 (read with Foreign Trade Policy 2015-20), Customs Act, 1962 (read with Custom Rules,
circulars, notifications), Customs Tariff Act, 1975 (read with Custom Tariff Rules, circulars, notifications).

Notes:

These special tax benefits are dependent on the Company or its shareholders fulfilling the conditions prescribed
under the relevant provisions of the Indirect Tax Regulations. Hence, the ability of the Company or its
shareholders to derive the tax benefits is dependent upon fulfilling such conditions, which based on the business
imperatives, the Company or its shareholders may or may not choose to fulfil.

The special tax benefits discussed in the Statement are not exhaustive and is only intended to provide general
information to the investors and hence, is neither designed nor intended to be a substitute for a professional tax
advice. In view of the individual nature of the tax consequences and the changing tax laws, each investor is
advised to consult his or her own tax consultant with respect to the specific tax implications.

The Statement has been prepared on the basis that the shares of the Company are to be listed on a recognized
stock exchange in India and the Company will be issuing equity shares.

The Statement is prepared on the basis of information available with the Management of the Company and there
iS no assurance that:

i The Company or its shareholders will continue to obtain these benefits in future;

ii. The conditions prescribed for availing the benefits have been/ would be met with; and
iii. The revenue authorities / courts will concur with the view expressed herein.
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5. The above views are basis the provisions of law, their interpretation and applicability as on date, which may be
subject to change from time to time.

For and on behalf of M/s. Macleods Pharmaceuticals Limited

Patri Venkat Raghavendra Rao
Chief Financial Officer (CFO)

Place: Mumbai
Date: 12 February 2022
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SECTION IV: ABOUT OUR COMPANY
INDUSTRY OVERVIEW

Unless noted otherwise, the information in this section has been obtained or derived from the report titled “Industry
Overview” dated January 25, 2022, prepared by IQVIA (the “Report”). All information contained in the Report has
been obtained by IQVIA from sources believed by it to be accurate and reliable. The information contained herein
was prepared expressly for use herein and was based on certain assumptions and information available at the time
the Report was prepared. As with any attempt to estimate future events, the forecasts, projections, conclusions, and
other information included herein are subject to certain risks and uncertainties, and are not to be considered
guarantees of any particular outcome. IQVIA has confirmed that certain third-party information used or cited in the
Report has been obtained from publicly available information and acknowledgements of sources have been given
wherever necessary in the Report. The Report, in part or in whole, is not intended to constitute investment advice, and
is not a recommendation to purchase or not purchase, an endorsement of, or an opinion as to the value of, any security
or any investment instrument of any entity. In this disclaimer the terms IQVIA and IQVIA shall be deemed to include
its affiliated companies, directors, officers, employees and agents. The Report is not a comprehensive evaluation of
the industry, the Company or the Equity Shares and all material within the Report should be deemed as expressions
of opinion which are subject to change without notice.

Macroeconomic Overview of India

Trend in GDP growth in India

India ranks 7% in the world in terms of GDP, with an average annual growth rate between 6% to 7% since financial
year 1991. India’s real GDP was estimated at USD 1,943 billion in Fiscal 2020 which dropped to USD 1,802 billion
in Fiscal 2021 due to impact of COVID-19. After shrinking by 7.3% in Fiscal 2021, the Indian economy has shown
some positive signs as it grew in the range of 7-9% in the second quarter (Q2) of Fiscal 2022, against a contraction of
7.4% in the corresponding period of the previous fiscal. India's GDP growth is pegged at 9.5% and 8.5% in Fiscal
2022 and Fiscal 2023, respectively. Further, the growth rate is expected to stabilize around 6-6.5% till Fiscal 2026.
Rising consumption, India’s push for domestic manufacturing, and favourable funding conditions will be some of the
key growth drivers.

The Government and Reserve Bank of India (RBI) have introduced several initiatives to support GDP growth. RBI
provided a liquidity window of % 50,000 Cr for the healthcare sector with tenors of upto three years at the repo rate of
4%. RBI also provided a liquidity window of % 15,000 Cr for contact intensive sectors, including restaurants, tourism,
and aviation. The government launched a four-year National Monetization Pipeline (NMP) worth X 6 lakh Cr from
Fiscal 2022 to Fiscal 2025. The NMP was announced to provide a clear framework for monetization and give potential
investors a ready list of assets to generate investment interest. Private sector investment is expected to generate
employment opportunities, thereby enabling high economic growth.

Real GDP (in USD billion) and Growth Rates (in %) (Constant Prices)
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Outlook on India’s GDP growth

Indian economy was more adversely affected by COVID-19 as compared to advanced and developing economies,
considered as a whole. India witnessed a GDP decline of 7.3% in Fiscal 2021. However, Indian economy is set to
bounce back from COVID-19 induced slump, with GDP growth expected to clock 9.5% in Fiscal 2022 driven by weak
base, favourable trade market for India and measures taken by the government. Further the growth rate is expected to
stabilize around 6-6.5% till Fiscal 2026.

As per MoSPI data for Q2 Fiscal 2022, improved performance of core industry sectors, growth in agriculture, and
increase in production indicates support to future GDP growth of India. Enhanced business sentiments coupled with
the accommodative stance observed by RBI is expected to facilitate economic optimism. As per IMF’s World
Economic Outlook 2021, India is expected to be one of the few major economies to register a higher real GDP in
Fiscal 2022 compared to its real GDP in Fiscal 2020. Countries like France, Germany, UK, and Japan are likely to
remain negative in terms of magnitude of real GDP in Fiscal 2022 vs Fiscal 2020. India is also expected to overtake
China in terms of GDP growth in Fiscal 2022 and is anticipated to maintain this position for the next 5 years.

Trend and outlook on real GDP growth (% on-year)
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Population growth of India

India has one of the largest proportions of population in the younger age groups in the world. As per census data,
working age (15-59 years) population in India had increased to 65.2% in CY11 as compared to 59.5% in CYO01.
According to United Nations, India’s population is expected to reach 1.5 billion by CY30 from 1.2 billion in CY11,
making it the world’s most populous country, exceeding China (with 1.4 billion people by CY30).

Population Distribution by Age (Mn)
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Source: Census India
Note: Share of age group in Indian population in % as per 2001 and 2011 census data
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Review of Private Final Consumption Growth in India

The share of its domestic consumption, measured by private final consumption expenditure (PFCE), to GDP was ~57%
in Fiscal 2020 in terms of constant prices. Such a high share of PFCE in India's GDP provides an advantage in the
form of insulation from the volatility in global economy. India’s PFCE witnessed growth of 6.8% CAGR over Fiscal
2012-20.

However, uncertain economic conditions owing to COVID-19 made the population more conscious about their
consumption, savings, and investments, thus negatively impacting the consumption pattern of India in Fiscal 2021.
Changes in consumption priorities led to severe impact on consumption of discretionary categories like apparel and
lifestyle while need-based categories like food and pharmaceuticals witnessed growth in Fiscal 2021.

Total Private Final Consumption Expenditure (Constant Prices USD billion)

56.7% 57.1%
. 0/
56.2% 56.2% - 56.2% 56.1% 56.1% 56.1% o0.5% 55.8%
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920
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A | i I I
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= 9% of GDP [l Private Final Consumption Expenditure (USD billion)

RE-Revised Estimate; PE-Projected Estimate; AE-Advance Estimate
Source: Ministry of Statistics and Programme Implementation
Note: 2011-12 series PFCE data in % converted to USD using exchange rate of 1 USD =75 for FY12 to FY21

Review of GDP Per Capita

Global GDP per capita grew at 1.9% CAGR over CY12-19, as per World Bank data. Meanwhile, India’s
corresponding figures clocked approximately 3 times faster CAGR at 5.6%, during the same period. In CY21, global
GDP per capita dropped ~4% YoY due to the impact of COVID-19, while India witnessed a ~9% decline. India's GDP
per capita is expected to bounce back once the economy gets on track post COVID-19.

Global and Indian per capita GDP Growth at constant 2015 USD
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Healthcare Indicators
Healthcare Expenditure as % of GDP

At around 3.01% in CY19, the proportion of GDP allocated to spending on healthcare in India is less than half the
OECD average, and is lower than figures in other BRICS economies (Brazil, Russia, China, and South Africa). India's
current healthcare expenditure (CHE) is comparable to peers like Indonesia, Singapore, and Malaysia, while Brazil
has increased its CHE to 9.6% in CY19 from 7.7% in CY12. The low healthcare expenditure in India is primarily due
to under-penetration of healthcare services and lower consumer spending on healthcare. The government’s
contribution to national health expenditure stands at 1.3% of GDP and medium-term health policy goals envisage that
public healthcare spending will rise to 2.5% of GDP by CY25. Moreover, a major new injection of funds to support
COVID-19 preparedness initiatives was announced in July 2021.

CHE as % of GDP
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Country 2012 2013 2014 2015 2016 2017 2018 2019
India 3.3% 3.8% 3.6% 3.6% 3.5% 2.9% 3.0% 3.0%
USA 16.3% 16.2% 16.3% 16.5% 16.8% 16.8% 16.7% 16.8%
UK 10.1% 10.0% 10.0% 9.9% 9.9% 9.8% 9.9% 10.2%
Brazil 1.7% 8.0% 8.4% 8.9% 9.2% 9.5% 9.5% 9.6%
China 4.6% 4.7% 4.8% 4.9% 5.0% 5.1% 5.2% 5.4%
Singapore 3.3% 3.7% 3.9% 4.2% 4.4% 4.4% 4.1% 4.1%
Malaysia 3.5% 3.5% 3.7% 3.8% 3.7% 3.7% 3.8% 3.8%
Indonesia 2.9% 3.0% 3.0% 2.9% 3.0% 2.9% 2.9% 2.9%
Source: WHO
CHE (in USD billion)
Countries 2014 2015 2016 2017 2018 2019
India 71 76 80 71 76 81
USA 2,876 3,014 3,125 3,190 3,263 3,349
United Kingdom 287 293 299 303 311 324
Brazil 157 161 160 167 170 175
China 494 546 589 640 697 765
Singapore 12 13 14 15 14 14
Malaysia 11 12 12 12 13 14
Indonesia 24 25 27 28 29 30

Source: WHO, World Bank
Note: Calculated CHE in USD billion from CHE as % of GDP data from WHO and GDP data from World Bank for CY14-19
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Drivers influencing healthcare expenditure in India

e Population growth: The population of India is expected to increase from ~121 crores to ~152 crores
during the period CY11-36 — an increase of 25% in 25 years, with the average age expected to be ~35 years
in CY36 as compared to ~25 years in CY11. Of the total population increase of ~31 crores between CY11
and CY 36, the share of 15-59 years age-group in this total increase is ~82%.

e Government Initiatives: Government has come up with programs and schemes like Ayushman Bharat,
Production-Linked Incentive (PLI) scheme and subsidised medicines to address challenges in different
areas of the healthcare sector.

o Ayushman Bharat aims at providing free access to a comprehensive range of primary care services and
establishing a new health insurance scheme to provide subsidized hospital care.

o With less than 100 Jan Aushadhi stores operational in 2014, the current government’s support for the
initiative led to the numbers rise to 7,800 in June 2021. The range of drugs dispensed by Jan Aushadhi
outlets has also increased to 1,250.

e Public health expenditure has risen rapidly over the past decade, to reach 1.3% of GDP, and medium-term
health policy goals envisage that public healthcare spending will rise to 2.5% of GDP by CY25.

Health Insurance: As per Insurance Regulatory and Development Authority (IRDA) data, over 500 million
people (~38% of Indian population) were covered under some form of health insurance policy as of March 2020.
Of the total 500 million people, 73% were beneficiaries of state or national government programs, while around
140 million (~10% of the population) had private cover. The private sector has traditionally been dominated by
group (often employment-related) plans, which account for over two-thirds of cover in that segment. (Source:
IRDA)

e  Public schemes have been the main driver of recent increases in the number of people with health insurance
cover, which has risen by more than 60% since CY15.

Overview of Global Pharmaceutical Market
Overall market size and estimated growth rate

The global formulation market was estimated at USD 1,245 billion in CY21 and is expected to grow at a CAGR of
4.5-5% to reach USD 1,550-1,600 billion by CY26. Growth in the market is largely attributed to the launch of novel
therapies, expansion of existing therapies, growing demand for branded generic medicines, biologics, and accelerated
demand for effective treatments and drugs. Improving standards of living, together with demographic and
epidemiological trends, will drive demand for pharmaceuticals in all Pharmerging markets due to increase in aging
population and a rapid rise in the incidence of non-communicable diseases (NCDs). The burden of NCDs continues
to increase globally especially in developing countries, with different risk factors contributing to the surge. This is a
result of rapid urbanisation, sedentary lifestyle, and dietary habits. Low-and middle-income countries (LMICs) are
likely to suffer a greater burden of these diseases. The global pharmaceutical industry is also rapidly transforming
across all value chains from manufacturers, providers, and patients.

Global Pharma Market (USD billion)
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Key growth drivers for global market
Increase in ageing population

As per United Nations, the global number of people with age 65 years and above are expected to double by CY50,
increasing from 703 million in CY19 to 1.5 billion in CY50. Aged (65 years and above) population is witnessing a
faster growth rate compared to younger age groups globally. Rapid ageing of the population is increasing the
prevalence of chronic illnesses and driving pharmaceutical consumption. (Source: UN Report — World Population
Prospects 2019)

Growing prevalence of chronic diseases

Incidence and prevalence of chronic diseases are rising across the globe is mainly driven by growing ageing population,
rapid urbanization, and adoption of sedentary lifestyles. These changes are leading to a significant increase in the
number of cases of hypertension, diabetes, and obesity which in turn can lead to cardiovascular diseases. Other chronic
disease like cancer and chronic respiratory diseases are also on rise.

As per WHO, as of CY20, deaths caused by chronic diseases are 41 million annually, equivalent to ~70% of all deaths
globally. Cardiovascular diseases account for the most chronic disease deaths, or ~18 million people annually,
followed by cancers (~9 million), respiratory diseases (~4 million), and diabetes (~1.5 million). These four groups of
diseases together account for ~80% of all chronic disease deaths.

Strong growth of global generic market

In the wake of global efforts on reducing the overall costs of healthcare, aggravated by a COVID-19-induced economic
downturn, weakening purchasing power and financial pressures, there has been increased use of generics across the
globe. Global governments are adopting pro-generic strategies to increase their uptake, thus offsetting rising expenses.
Most developed regions like Europe, US, and Japan are also promoting use of generics to achieve savings in healthcare
systems. On the other hand, less developed regions have been advocating for generics to not only cut rising
pharmaceutical expenditure but to also improve access to essential drugs.

e Inthe United States, the Hatch-Waxman Act (which provided the legal and economic framework for generics)
continues to deliver its results. Several factors [faster approval of ANDAs by FDA, continued roll-out of the
Affordable Care Act (colloquially known as “Obamacare”)] have bode well for continued volume expansion
of generics
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In Japan, the share of generics will continue to rise as Japanese government continues to pursue a combination
of incentives and penalties to medical practitioners for prescribing generic products

Generics are expected to add a significant portion of Europe’s pharma market growth, given (a) several patent
expiries over the next 5 years and (b) payors (insurance companies / NHS) shaping the landscape in favour
of generics

Emerging countries (ranging from Brazil to Turkey to Alegria to Vietnam) have announced several policy
initiatives to push penetration of generics medicines

Expansion of health insurance coverage

Rollout of basic health insurance coverage in some countries across the globe is expected to make progress, while
benefits will be broadened in others, and private health insurance is also anticipated to grow. For example, in India,
the central government’s Ayushman Bharat — Pradhan Mantri Jan Arogya Yojana (AB-PMJAY) health insurance
scheme, will drive healthcare access for patients and the government also launched a campaign under AB-PMJAY to
facilitate door-to-door beneficiary mobilization in February 2021.

Key constraints for global market

Developed Markets

COVID-19 pandemic impact: Uncertainty around further mutations of the virus may potentially cause
disruptions in supply chain across most of the developed markets. . A slower patient backlog recovery,
curtailed detailing and disrupted promotional activity will defer or slow new product uptake which has been
one of the three key levers of growth in the pharma markets across the last few decades (Price, Volume and
New Introductions being the three key levers).

Rational drug use and prescribing controls: Further measures are expected to be implemented for
controlling drug expenditure costs due to budgetary constraints caused by the pandemic. Several governments
in developed markets are stepping up efforts in this direction — such as setting targets along with financial
incentives for providers and increasing focus on standardisation in prescribing processes to control drug
expenditure costs.

Pharmerging Markets

COVID-19 pandemic impact: The COVID-19 pandemic had a major impact on healthcare where it led to
slowdown or contraction in pharmaceutical sales growth in several pharmerging markets in CY20. This was
on account of disruption in diagnosis and treatments due to lockdown measures and movement restrictions,
and as hospitals prioritized the treatment of COVID-19 patients. In India, demand continued to vary
significantly by therapeutic area during CY 2021, with declines in demand for some of the non-COVID fields.
The Indian Pharmaceutical Market has since witnessed strong growth and recovery in the first half of Fiscal
2022.

Pricing pressures: Pharmaceutical prices will remain under pressure as countries seek to expand patient
access to affordable drugs while keeping budgets under control.

Market segmentation — Region

Developed Markets

US formed 44.8% of the global pharmaceuticals market in CY21. The US is expected to remain the main
contributor to growth in the major developed markets group and is expected to grow at a CAGR of 4-4.5%
over CY20-26. (Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA Analysis)
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Japan formed 6.5% of the global pharmaceuticals market in CY21. Japan is ranked as the 2" largest amongst
the major developed markets, however it is expected to post a CAGR of 0 - (-0.5)% over CY20-26. (Source:
IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA Analysis)

Germany formed 4.5% of the global pharmaceuticals market in CY21. Germany is expected to expand at a
CAGR of 5-6% over CY20-26. (Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA
Analysis)

France formed 3.4% of the global pharmaceuticals market in CY21. France is expected to grow at a CAGR
of 3-4% over CY20-26. (Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA Analysis)

UK formed 2.6% of the global pharmaceuticals market in CY21. UK is expected to grow at a CAGR of 5-
6% over CY20-26. (Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA Analysis)

Pharmerging Markets

China currently forms 9.2% of the global pharmaceuticals market. China is the largest of the 17 pharmerging
markets and is expected to grow at a CAGR of 4-5% over CY20-26. (Source: IQVIA MIDAS, IQVIA Market
Prognosis - October 2021, IQVIA Analysis)

The three tier 2 pharmerging markets, Brazil, India, and Russia currently form 1.7%, 1.6% and 1.4% of the
global pharmaceuticals market, respectively.

Indian pharma market is expected to grow at 10-11% CAGR over CY20-26, which is one of the fastest growth
rates among the pharmerging markets. (Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021,
IQVIA Analysis)

Brazil and Russia are forecast to grow at a CAGR of 9-10% over CY20-26. (Source: IQVIA MIDAS, IQVIA
Market Prognosis - October 2021, IQVIA Analysis)

Global Pharma Market — By Region (USD billion)
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Source: IQVIA MIDAS, IQVIA Market Prognosis - October 2021, IQVIA Analysis
Note: Region wise contribution to global pharma market in % for CY16 to CY 20; forecast till 2026 is based on CY20 numbers
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Global Pharma Market — Market Share By Region (%)

_ CAGR
Region 2016 2017 2018 2019 2020 2021E 2026F
2020-26F
USA 44% 44% 45% 44% 45% 45% 40-45% 4-5%
EU5 16% 16% 16% 16% 16% 16% 15-20% 4-5%
India 1% 1% 2% 2% 2% 2% 2-2.5% 10-11%
RowW 40% 40% 40% 41% 40% 40% 40-45% 5-6%
Market segmentation — Therapy Area

The seve

n key therapy areas — Oncology (antineoplasts and immunomodulating agents), Central Nervous System

(CNS), Anti-infectives, Anti-Diabetic, Cardiovascular (CVS), Alimentary tract and metabolism, and Respiratory

disorders
formulati

— accounted for 75% of the total formulations market in CY20 and are estimated to be ~73% of the total
ons market by CY26. The biggest contributors to the growth in the next five years are expected to be

Oncology, Immunology, Anti-Diabetic, and Neurology — the growth being a result of continuous influx of innovative

products, growing incidence and increasing adoption of sedentary lifestyle.
Potential upside — key therapy areas
Oncology

Central

Global Oncology market is the largest therapy market contributing to ~22% of the total formulations market
in CY20. Between CY19 and CY20, Oncology therapy area grew at 11.3%, driven by the increasing cancer
incidence worldwide. (Source: IQVIA MIDAS)

The surge in innovation treatments in recent years, accompanied by a strong focus across health systems to
increase early diagnosis and expand patient access to treatments, has resulted in global spending on Oncology
drugs reaching USD 187 billion in CY21. Global Oncology sales are expected to grow at a rate of 6-7%
through CY20-26 as new medicines are offset by losses of exclusivity. (Source: IQVIA Report - The Global
Use of Medicines 2022, IQVIA Therapy Forecaster, IQVIA Analysis)

The current Oncology pipeline is expected to add more than 100 new drugs in the next five years, which
includes innovative treatment through cell therapy, RNA therapy, and Immuno-Oncology treatments —
including those that are mutation-specific and thus tumor-agnostic. (Source: IQVIA Report - The Global Use
of Medicines 2022)

Nervous System (CNS)

CNS therapy area was the second largest therapy area with a market share of ~13% in 2020, which witnessed
a slow growth rate of ~1% over CY19-20. According to WHO, Alzheimer disease has led to ~1.2 million
adult-onset brain disorders while there are over 60,000 cases of Parkinson’s disease detected in the US
annually.

New therapies contribute to rapid acceleration of neurology markets, including greater use of novel migraine
therapies, potential treatments for rare diseases, and the potential for therapies for Alzheimer’s and
Parkinson’s.

CNS is expected to grow at 0-1% CAGR over CY20-26, including strong growth from migraine and
Alzheimer’s therapies. (Source: IQVIA Therapy Forecaster, IQVIA Analysis)

Migraine treatments have seen significant shifts with the introduction of CGRP inhibitors and these are
expected to continue to drive growth through the forecast period. (Source: 1QVIA Report - The Global Use
of Medicines 2022)
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e Besides focusing on diseases that affect larger populations (such as migraine, depression, and anxiety),
companies are also focusing on orphan diseases within neurology. (Source: IQVIA Report - The Global Use
of Medicines 2022)

Cardiovascular

e Global Cardiovascular therapy market was estimated at USD 85 billion in CY21 (Source: IQVIA MIDAS,
IQVIA Therapy Forecaster)

e Global Cardiovascular sales is expected to grow at 1-2% over CY20-26. (Source: IQVIA Therapy Forecaster,
IQVIA Analysis)

e Cardiovascular market is expected to see as many as 25 new launches by CY23 however, impending 137
Losses of Exclusivity (LoEs) between CY19 and CY28 will result in increased usage of generics, thus
offsetting value growth.

e  Generic usage in Cardiovascular is expected to reach 44% by CY 28. (Source: IQVIA Forecast Link)
Anti-Infectives

e Anti-Infectives captured ~10% of the market share in CY20. Anti-infectives witnessed a decline about 4.3%
between CY19 and CY20. (Source: IQVIA MIDAS)

e Anti-Infectives are expected to grow at a CAGR of 3-4% over CY20-26. (Source: IQVIA Therapy Forecaster,
IQVIA Analysis)

Respiratory

e Respiratory segment had a moderate growth rate of about 3.6% over CY19-20, primarily due to COVID-19
lockdown and supply chain disruptions. (Source: IQVIA MIDAS)

o InCY20and CY21, patients’ exposure was limited due to pandemic precautions which resulted in far below
normal seasonal flu and other Respiratory viruses.

e Global Respiratory sales is expected to grow at 2-3% over CY20-26. (Source: IQVIA Therapy Forecaster,
IQVIA Analysis)

Anti-Diabetic

o Anti-Diabetic therapy area is expected to witness growth in the coming years, driven by increasing incidence
of obesity, sedentary lifestyle, and rising geriatric population. As per the International Diabetes Federation
(IDF), prevalence of diabetes is expected to reach 578 million by CY30 from 463 million in CY19.

e With sales of USD 105-110 billion by CY26, Anti-Diabetic is expected to be the fourth largest therapy area
globally, growing at a CAGR of 4-5% over CY20-26. (Source: IQVIA Therapy Forecaster, IQVIA Analysis)

e Diabetes treatment related spending in developed markets reflects both the consistent use of established
therapies as patients’ type 2 disease progresses, and the adoption of novel therapies later in the treatment
pathway. (Source: IQVIA Report - The Global Use of Medicines 2022)
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Global Pharma Market — By Therapy Area (USD billion)
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Source: IQVIA MIDAS, IQVIA Therapy Forecaster, IQVIA Analysis
Note: Therapy wise contribution to global pharma market in % for CY16 to CY20, forecast till CY26

Therapy Area 2016 2017 2018 2019 2020 2026F S%'g;gg%R
Antineoplast + Immunomodulators 158 179 204 237 264 260 - 270 6% - 7%
Alimentary Tract, Metabol 72 74 72 77 80 75 - 80 4% - 5%
Anti-Diabetic 73 80 88 97 108 105 - 110 4% - 5%
Central Nervous System 148 149 148 151 152 150 - 155 0% - 1%
Anti-Infectives 130 126 126 129 124 120-125 3% - 4%
Cardiovascular 89 84 80 82 83 80 - 85 1% - 2%
Respiratory 68 72 73 76 79 75 - 80 2% - 3%
Blood + B. Forming Organs 53 59 64 72 79 75-80 6% - 7%
Others 212 216 214 222 223 600 - 610 3% - 4%
Total 1,004 1,037 1,070 1,143 1,192 @ 1,550- 1,600 4.5% - 5%

Source: IQVIA MIDAS, IQVIA Therapy Forecaster, IQVIA Analysis
Note: Therapy wise expected growth rate for CY20-26, forecast till CY26

While not expressly captured as a separate category in the IQVIA therapies, covered in the ensuing pages are select
segments of importance for the purposes of this research.

e  Metered dose inhalers

e Peptides

Overview of Metered Dose Inhaler (MDI) market

134



MDI drug delivery is an important part of the management of respiratory diseases. MDIs are a popular mode of aerosol
delivery and are the most common inhalers used for asthmatic conditions. The major advantage of drug delivery
through inhalers is the fast onset of therapeutic action as the drug is delivered to the target site of action. MDIs are
used to treat various respiratory diseases such as asthma, Chronic Obstructive Pulmonary Disease (COPD), and cystic

fibrosis.

Albuterol

Albuterol is a quick-relief drug that is used to prevent and treat wheezing and shortness of breath caused
by breathing problems such as asthma, COPD. It is also used to prevent asthma brought on by exercise.

Global market for Albuterol and combinations in Respiratory therapy area stands at USD 4.3 billion, of which
MDI captures USD 3.6 hillion (84%) as of Fiscal 2021; Albuterol MDI respiratory market has grown at 1%
CAGR over Fiscal 2016-20.

Albuterol Sulfate MDI market is expected to register growth owing to a combination of factors which include
increasing prevalence of Respiratory diseases such as COPD and asthma.

According to WHO, globally, the percentage of individuals aged 60 years and above is likely to increase
twofold from 12% in 2015 to 22% by 2050 which could add to the COPD patient pool. There are several
studies which have indicated that prevalence of COPD is relatively higher in people over the age of 60 years
compared to younger age groups. (Source: National Library of Medicine, US).

North America is expected to continue to dominate the Albuterol Sulfate MDI market due to rising awareness
and costly asthma management. Asia Pacific is expected to account for the second largest share of the
Albuterol Sulfate MDI market due to the high incidence of asthma in countries such as India and China.
China is anticipated to account for the largest share of the Asia Pacific market due to factors such as rapidly
expanding geriatric population, high levels of pollution, and improvement in diagnosis rate.

Fluticasone

Fluticasone is a corticosteroid medication used to treat symptoms related to an overactive immune response
from various conditions like allergies and asthma.

Global market for Fluticasone and combinations in respiratory therapy area stands at USD 15.1 billion, of
which MDI captures USD 4.7 billion (31%) as of Fiscal 2021; Fluticasone MDI respiratory market has grown
at 4.6% CAGR over Fiscal 2016-20.

North America is expected to dominate the inhaler corticosteroid device market. Increasing incidences of
life-threatening illness such as COPD, asthma and many more are some of the factors which are responsible
for the growth of the market. The European market is expected to be the second largest inhaler corticosteroid
device market. The market growth in this region can be attributed to government funding and support of the
healthcare sector coupled with increasing research and development.

Asia-Pacific is expected to be the fastest-growing market owing to the increasing prevalence of asthma, rising
investments in healthcare, increasing geriatric population, and expansions by market players in the region.
Asia-Pacific is giving a strong competition in the inhaler corticosteroid device market by producing a cost-
effective treatment that is high in demand in local as well as in the global market.

Overview of Peptides market

Peptides are witnessing high demand due to their demonstrated pharmacological value. They have displayed high
potential in the treatment of a wide range of metabolic and oncological disorders. Currently peptides are being used
in three key therapy areas - namely Oncology, Anti-Diabetic, and Obesity. Even though there have been improvements
in synthesis and purification of peptides, large scale manufacturing continues to be a challenge. On the technical front,
challenges arise due to reduced yield and purity in synthesis of complex and long chain macromolecules.
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Manufacturing of peptides has higher entry barriers (relative to other pharmaceutical products), as manufacturing of

peptides

requires:

e having skilled manpower due to the manufacturing complexity involved

o reliable API supply contracts to ensure dedicated raw material supply and avoid API shortage

e having a dedicated facility given the high potency nature and requirements of ensuring a sterile manufacturing

unit

Growth drivers for global peptide market

e Peptides have been generating demand in antibiotics and vaccines for applications in Respiratory and renal
diseases. Major factors driving the growth for peptide market are increasing prevalence of cancer and metabolic
disorders like diabetes and obesity, rising investments in research and development of novel drugs, and
technological advancement in peptide therapeutics.

e Application in cancer treatment is expected to attract highest growth given the prospects of peptides in targeted
drug delivery owing to high specificity, discernment, small sizes, ease of modification, and high biocompatibility.

o Inspecialty generic market, there has been increasing adoption of self-administered and convenient drug delivery
systems such as pre-filled pens, pre-filled syringes, auto-injectors, etc. This rise in demand of modern drug
delivery systems is expected to drive adoption of peptides.

Linaclotide

Linaclotide was approved by the FDA for the treatment of chronic idiopathic constipation and irritable bowel
syndrome (IBS) with constipation in adults.

Linaclotide had global sales of USD 2.1 billion in Fiscal 2021, having grown at 27.1% CAGR over Fiscal
2016-20.

Factors such as increasing prevalence of IBS diseases and product innovations are driving the market growth.

Linaclotide is currently not marketed in India.

Semaglutide

Semaglutide is a medication used for treating type 2 diabetes. The medicine acts like a natural hormone,
glucagon-like peptide-1 (GLP-1), which stimulates the insulin secretion in body for regulation of blood
glucose level.

A non-insulin medication, GLP-1 receptor agonists treat type 2 diabetes by lowering blood glucose levels
and aiding in weight loss. They can also have positive effects on blood pressure, cholesterol levels, and beta-
cell function.

Semaglutide was launched in Fiscal 2018 and had global sales of USD 7.4 billion in Fiscal 2021, having
grown at 110.4% over the previous year.

Liraglutide

Liraglutide is an Anti-Diabetic. It is a member of a new class of Anti-Diabetic medications called GLP-1
analogues. These mirror the effects of naturally produced GLP-1, which involves glucose-dependent
stimulation of insulin secretion, suppression of glucagon secretion, reduction of appetite, and delay of food
absorption.

The drug has been approved as an auxiliary treatment to diet and exercise to enhance glycaemic control in
adults suffering from type 2 diabetes. The approval enables the drug to be used as a monotherapy, as a second-
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line treatment and in combination with other oral medications prescribed for diabetes and thus is attributed
to driving the market.

e  Global market for Liraglutide was valued at USD 6.6 billion in Fiscal 2021, having grown at 18% CAGR
over Fiscal 2016-20.

Market segmentation — Innovators vs Branded Generics

Patented drugs continue to dominate the global pharma market in value terms. Value share of innovators and branded
generics has remained in the range of 72-74% and 14-15%, respectively, over CY16-20. Furthermore, 290 molecules
in the US are set to lose exclusivity over 2022-2026, with a market size of USD 188 billion in 2020, while 313
molecules in EUS5 are set to lose exclusivity over the same period, with a market size of USD 38 billion in 2020. Major
therapies undergoing loss of exclusivity over 2022-2026 are Oncology with 104 molecules estimated at USD 81.7
billion in CY20, followed by CNS (65 molecules estimated at USD 26.9 billion in CY20) and Alimentary Tract and
Metabol (55 molecules estimated at USD 37.3 billion in CY20).

Global Pharma Market — Innovators vs Branded Generics vs Generic Generics (USD billion)

Values in USD billion ‘CAGR (Calendar year 2016-2020)

2016 2017 2018 2019 2020

M Innovator [l Branded Generics [l Generic Generics

Source: IQVIA
Note: Contribution of Innovator, branded generics and generic generics in % to global pharma market for CY16 to CY20

Market segmentation — Acute vs Chronic

Value shares of acute vs chronic have remained constant over the last five years. Chronic accounts for 57% value
share while acute accounts for 43% value share in CY20. Chronic diseases are on the rise globally, driven by factors
that include rapid urbanization, globalization of unhealthy lifestyles and increasing ageing population. Unhealthy diet
and a lack of physical activity leads to raised blood pressure, increased blood glucose, elevated blood lipids and obesity.
These factors in turn can lead to cardiovascular disease, the leading chronic disease.

Global Pharma Market — Acute vs Chronic
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Values in USD billion CAGR (Calendar year 2016-2020)

2016 2017 2018 2019 2020

Il Acute Therapy Class [l Chronic Therapy Class

Source: IQVIA
Note: Contribution of Acute and Chronic therapies in % to global pharma market for CY16 to CY20

Global generics market

Global generics market has grown at 2.1% CAGR over CY16-20 in terms of value to reach USD 305 billion. In terms
of volume, the market grew at 2.8% CAGR over the same period. US and EU are the top 2 generics markets with
market sizes of USD 83 billion and USD 69 billion respectively. India registered a CAGR of ~10% over CY16-20.

Region wise distribution of global generics market (USD billion)

401 406

2016 2017 2018 2019 2020

Il us U I india B Row

Source: IQVIA
Note: Region wise contribution to global generics market in % for CY16 to CY20

In developed markets, governments adopt pro-generic and biosimilar strategies to increase their uptake, which helps
to offset rising costs of healthcare. Moreover, in pharmerging countries, the COVID-19-induced economic downturn,
weakening purchasing power and supply availabilities led to an increased use of generics.
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Review of ANDA approvals

e Out of all the ANDA approvals by the US Food and Drug Administration (USFDA) in CY20, 34% of the
ANDAs were filed by companies incorporated in India.

Number of ANDA approvals

1,837

2018 2019 2020

Il Total Number of ANDA approvals [l Number of ANDA approvals for Indian Players

Source: USFDA
Note: Count of ANDA approvals from Orange book CY18 to CY20

Review of Pending to Approved ANDA Ratio

Below is a table highlighting the pending to approved ANDA ratio for some key companies in the domestic
formulations market.

Cumulative number of filed, approved, pending ANDASs

Pending to Approved

Company Filed Approved Pending ANDA ratio
Macleods Pharma 181 79 102 1.29
Peer 1 595 501 94 0.19
Peer 2 256 166 90 0.54
Peer 3 157 102 55 0.54
Peer 4 437 288 149 0.52
Peer 5 157 97 60 0.62
Peer 6 412 306 106 0.35
Peer 7 299 207 92 0.44
Peer 8 46 18 28 1.56

Source: Investor presentations of listed companies; For Macleods, the data is based on the investor presentation made available by Macleods
Note: Tentative approvals have been included as pending

Review of Paragraph IV Filings

e  Generic companies can obtain FDA approval for their product even before the expiry of the Orange Book
listed patent by filing an ANDA application with a paragraph IV certification stating that the listed patent is
invalid, unenforceable and/or there is no infringement. A paragraph 1V filing provides the financial incentive
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for market entry of generics. The NDA holder is notified of the paragraph IV certification by the ANDA
applicant which can trigger litigation and a 30 month stay of the ANDA application.

Number of para IV filings has declined over the past three years. There were 39 para IV filings in CY20 as
compared to 52 in CY18.

Number of Paragraph 1V Filings

52

44
39

2018 2019 2020

Il Count of Paragraph IV Fillings

Source: USFDA
Note: Count of para IV filings from USFDA database

Review of Global Access Market across HIV, Tuberculosis (TB), and Malaria

HIV

The total population for HIV treatment is estimated to increase from 23.5 million in CY19 to 31.7 million by
CY25, at a rate of 5.1%. However, resources needed for HIV testing and treatment is estimated to increase
at a lower rate of 2.6% from USD 7.6 billion in CY19 to USD 8.8 billion in CY25. This is primarily due to
the estimated decline in the cost of Antiretroviral Therapy (ART).

Over the recent years, ART drugs market has been witnessing growth on account of several factors:
Growing prevalence of HIV AIDS, growing ART coverage rate, and increase in availability of novel drugs
with better efficacy

Growing medical spending and declining cost of treatment

Government push in various countries like Botswana, Brazil, Ethiopia, Senegal, Zambia, etc.

Rise in favourable programmes for diagnosis and treatment facilities for the unmet patient population

Since CY19, WHO has recommended the use of Dolutegravir (DTG) as the preferred first-and second-line
of treatment for all population groups. It is more effective, easier to take, and has fewer side effects than other
drugs currently in use. Dolutegravir also has a high genetic barrier to developing drug resistance, thus
supporting its long-term durability and effectiveness.

As per WHO, the rollout of DTG-based regimens continues to scale up and large increase are anticipated
over the next few years. In CY19, 29% of 100,000 adults in Generic-accessible Low- and middle-income
countries (GA LMICs) were estimated to be on DTG-based regimens, with the number expected to increase
to almost 90% by CY22.
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Tender market serves 80% of the global HIV patient pool. Tender market being a low margin business makes
vertical integration an important aspect to smoothen the supply and to ensure better cost position.

Estimated Resource Needs for HIV by 2025 (in USD billion)

Estimated Resource Expenditures, Estimated Resource Needs,
Programme CY19 CY25
Primary prevention 5.25 9.48
Testing and treatment 8.35 9.85
Preven'tlo.n of mother-to-child HIV 026 0.20
transmission
Social enablers 1.32 3.08
Above site level 2.49 3.60
Programme management 1.93 2.78
Total 19.59 28.99

Source: UNAIDS
Note: Estimated expenditure on global HIV programmes in CY19 and estimated requirement in CY25

Tuberculosis (TB)

Malaria

A total of 1.5 million people died from TB in CY20 (including 214,000 people with HIV). Globally, TB is
the 13" leading cause of death and the second leading infectious killer after COVID-19 (above HIV/AIDS).

In CY20, the 30 high TB burden countries accounted for 86% of new TB cases. India leads the count,
followed by China, Indonesia, Philippines, Pakistan, Nigeria, Bangladesh, and South Africa.

Globally, TB incidence is falling at about 2% per year and between CY15 and CY20, the cumulative
reduction was 11%.

It is estimated that by CY22, USD 13 billion will be needed annually for TB prevention, diagnosis, treatment
and care to achieve the global target set at the UN high level-meeting in CY18.

United Nations Sustainable Development Goals (SDGs) targets to end the TB epidemic by 2030. The End
TB Strategy defines milestones (for CY20 and CY25) and targets (for CY30 and CY35) for reductions in TB
cases and deaths.

The targets for CY30 are a 90% reduction in the number of TB deaths and an 80% reduction in the TB
incidence rate (new cases per 100,000 population per year) compared with CY15.

According to the latest World Malaria Report, there were 241 million cases of malaria in CY20 compared to
227 million cases in CY19. The estimated number of malaria deaths stood at 627,000 in CY20 — an increase
of 69,000 deaths over the previous year.

The WHO African region carries a disproportionately high share of the global malaria burden. In CY20, the
region was home to 95% of malaria cases and 96% of malaria deaths. Children under the age of 5 accounted
for an estimated 80% of all malaria deaths in the region.

The Global Technical Strategy (GTS) for malaria CY16-30, adopted by the World Health Assembly in May
2015, sets the estimates for funding required to achieve milestones for CY20, CY25 and CY30.

According to GTS, to reach over 80% coverage of currently available interventions, the total annual resources
needed were estimated at USD 6.8 billion in CY20, rising to USD 9.3 billion per year by CY25 and USD
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10.3 billion per year by CY30. Additionally, funding of USD 8.5 billion is expected to be needed for research
and development during the period CY?21-30, representing an average annual investment of USD 851 million.

Analysis of WHO pre-qualified list of products across TB, Malaria & HIV categories

9 Indian companies feature in the list of top 10 companies for WHO pre-qualified products in HIV / Malaria / TB.
Below is a list of the top 10 companies with the highest number of WHO pre-qualified products in HIV / Malaria/ TB
as of December 2021.

Top 10 companies by number of WHO pre-qualified products in HIV / Malaria / TB (As of December 2021)

No. of WHO pre-qualified products
Company Name ARV Malaria Tuberculosis Others Grand Total Cocljjggi)r/] o
Macleods Pharma 18 10 32 5 65 India
C1l 24 2 6 16 48 India
c2 23 9 6 8 46 India
C3 18 3 21 0 42 India
C4 24 0 24 Other
C5 4 11 6 21 India
C6 11 4 1 2 18 India
C7 12 2 3 17 India
C8 12 0 12 India
C9 9 2 11 India
Source: WHO

Review of USFDA compliance trend for major Indian players

e The problems encountered by FDA’s investigators in India are similar to those globally. This majorly
includes drug quality assurance and device compliance. (Source: USFDA)

e India has 665 USFDA-approved manufacturing plants outside the US, the highest in the world.

e Inlast five years, there were a total of 94 inspections leading to voluntary / official action for 10 major Indian
pharmaceuticals companies. 92% of these actions were due to drug quality assurance issues.

Number of FDA inspections leading to voluntary/official action for major Indian pharmaceutical companies
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Company Project Area 2016 2017 2018 2019 2020 Grand Total
mﬁlrizds Drug Quality Assurance 1 1
Peer 1 Drug Quality Assurance 3 2 1 5 11
Peer 1 Compliance: Devices 1 1
Peer 2 Drug Quality Assurance 2 3 3 4 2 14
perz | portomg st A | z s
Peer 3 Drug Quality Assurance 1 2 1 1 2 7
Peer 4 Drug Quality Assurance 4 1 6 1 12
Peer 4 Postmarket Surv. and Epidemiology 1 1
Peer 5 Drug Quality Assurance 3 1 2 1 7
Peer 5 Postmarket Surv. and Epidemiology 1 1
Peer 7 Drug Quality Assurance 2 5 2 6 3 18
Peer 7 Compliance: Devices 1 1
Peer 10 Drug Quality Assurance 2 1 3 2 8
Peer 11 Drug Quality Assurance 2 2 2 1 7
ports | o A o Al D 1 1
Peer 12 Drug Quality Assurance 1 1
Total 17 19 13 30 15 94

Source: USFDA
Note: Count of inspections leading to voluntary/official action by compliance type for Indian pharma players

Overview of Indian Pharmaceutical Market
Overall market size and estimated growth rate

The size of Indian Pharmaceutical Market (IPM) has increased from < 483 billion in Fiscal 2011 to X 1,343 billion in
Fiscal 2021 at ~11% CAGR over Fiscal 2011-21. (Source IQVIA SSA)

The IPM is forecast to grow at a CAGR of 10-11% to reach % 2,150 — 2,260 billion by Fiscal 2026. (Source IQVIA
SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis)

IPM (X billion)
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2,150 - 2,260

FYll FY12 FY13 FY14 FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY26F

Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis
Note: Indian pharma market size MAT Mar'11 to MAT Mar'21 (Actuals)

Key players in IPM

IPM is primarily a branded generics-driven market, dominated by Indian generic players which account for ~80-85%
of the overall market. Multi-national companies (that is companies that are headquartered overseas) have ~15-20%
share of the market; MNCs play a dominant role as innovators in IPM. We have tabulated below the names of some
of the top Indian companies and MNCs operating in IPM. The list is in alphabetical order and has not been arranged
by any quantitative parameter.

Indian Companies MNCs
Alkem Laboratories Ltd. Abbott
Aristo Pharmaceuticals Pvt. Ltd. Boehringer Ingelheim
Cipla Ltd. GSK
Dr. Reddy's Laboratories Janssen
Glenmark Pharmaceuticals Ltd. MSD
Intas Pharmaceuticals Ltd. Novartis
Lupin Ltd. Pfizer
Macleods Pharma P&G Health
Mankind Pharma Sanofi
Sun Pharmaceuticals Industries Ltd. Viatris (formerly Mylan)

The composition of market share (in terms of market share held by top 10, 11 to 20, 21 to 30, etc.) is provided in the
chart below. As can be noted, the top 10 players have consistently held 43 to 44% share.

Market share by range of ranking in IPM (%)
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16% 16% 17% 17% 16%

10% 9% 9% 9%

23% 22% 22%

21% 22%

FY17 FY18 FY19 FY20 Fy21

Il Rank 1-10 M Rank 11-20 [ Rank 21-30 ¥ Rank 31-50 Rank >50
Source: IQVIA SSA
Key brand contribution in IPM

The relative contribution of top 10 and top 25 brands in IPM over Fiscal 2017-21 has remained range-bound (that is
top 25 brands formed approx. 6% to 7% of the market share). Relative contribution of brands (in Fiscal 2020 and
Fiscal 2021) is attributable to a mix of factors such as (a) Physicians and patients’ preference for established brands
over newly launched products and (b) the supply chain that top / established brands have built over the years.

%o share of sales and YoY growth of top 10 and top 25 brands in IPM (Fiscal 2017-21)

T%

FY17 FY18 FY19 FY20 FY21
I tori1o MM TOP25 — TOP10 — TOP25

Source: IQVIA SSA, IQVIA Analysis
IPM performance in H1FY22 vs H1FY21

Sales in IPM increased from Z 654 billion in the first half of Fiscal 2021 to % 812 billion in the first half of Fiscal
2022, registering a growth of 24.1%.
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IPM Sales in H1FY22 vs HIFY21 (X billion)

Period H1FY21 H1FY22 Growth Rate
IPM 654 812 24.1%
Source: IQVIA SSA

IPM growth drivers

The key factors affecting the growth of the IPM are evaluated through Volume, Price, and New Introductions (NI). A
tabulation of the relative contribution of each of these factors on the IPM is set out below. It is noted that until Fiscal
2018, the growth was largely volume and NI led and post Fiscal 2018, the growth has primarily been price led.

IPM Growth Drivers (%)

15% 15%
14%
14%
7% 6%
() 5% 11% 11%
10%

10% 10%

7% 3% 3%

6%

4% 5%
4% % 3%
6%

2%
o - 6
5%
3% 4 4%
3% 2%

-1% 2%

2%
3 B

5%
2%

FY11 FY12 FY13 FY14 FY15 FY16 FY17 FY18 FY19 FY20 FY21

M Vol.Gwth-IPM [l Price Gwth-IPM [l N.I Gwth-1PM

Source: IQVIA SSA, IQVIA Analysis
Note: YoY growth of IPM split into growth drivers like volume, price, and new launches for MAT Mar'11 to MAT Mar'21

Key players in the Covered Market (CVM)

For the purposes of this report, the key therapy areas that form a part of the CVM include Anti-Infectives,
Cardiovascular, Dermatology, Pain, Anti-Diabetic, etc. Within the aforesaid CVM, the key players (peers) analysed
in this document (pharma companies operating in similar therapeutic areas) are (in alphabetical order) — Alkem
Laboratories, Cipla Limited, Dr. Reddy's Laboratories, Eris Lifesciences, IPCA Laboratories, Lupin Limited,
Macleods Pharma, Sun Pharmaceutical Industries, Torrent Pharmaceuticals, and Zydus Cadila (Please note that the
sequence of these names is not the same as Peer 1 to Peer 9 as covered in the rest of the document.)

The share of these 10 peers in IPM has been range bound between 34-37% over Fiscal 2017-21.
Market segmentation — Metros vs Non-Metros

e Distribution of value sales of IPM between non-metros and metros has been range-bound between Fiscal
2017 and Fiscal 2021 (non-metros comprise approximately 70% of the market while metros have historically
comprised approx. 30% of the market)

e Non-metros in IPM have witnessed a growth of ~10% CAGR over Fiscal 2017-21 while metros have grown
at ~6% CAGR over the same period.

e Driven by several factors (COVID-19 pandemic and Pharmaceutical companies building their reach in extra
urban markets), share of non-metros marginally increased in Fiscal 2020 and Fiscal 2021.
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IPM — Geographical Split (X billion)

Values in INR billion CAGR (FY17-21)

1,343
1,269

1,147

964

FY19 FY20 FY21

§

FY17

I Metros [l Non-Metros

Source: IQVIA SSA, IQVIA Analysis
Note: Contribution of Metros and Non-metros to IPM sales in % for MAT Mar'17 to MAT Mar'21

The following chart compares the share of revenue contribution of metros vs non-metros for the 10 identified peers
in the CVM.

% share of metros vs non-metros in revenue for the 10 peers (Fiscal 2017-21)

FY17 FY21 FY17 FY21 FY17 Fy21 Y17 FY21 FY17 FY21 FY17 FY21 FY17 FY21 FY17 FY2l FY17 Fy2l FY17 FY21
Macleods Peer 1 Peer 2 Peer 3 Peer 4 Peer 5 Peer 6 Peer 7 Peer 8 Peer 9
I °: share of Non-metros [l %% share of metros

Source: IQVIA SSA, IQVIA Analysis
Note: Contribution of non-metros to sales in % for MAT Mar'17 and MAT Mar'21

Market segmentation — Therapy Area

The top 4 therapy areas in IPM namely — Cardiovascular, Gastrointestinal, Anti-Diabetic and Anti-Infectives — each
have a market share of over 10% by value, together covering approximately 45% of the IPM in Fiscal 2021.

Anti-Diabetic is the fastest growing therapy area (12.3% CAGR growth over Fiscal 2017-21), followed by
Cardiovascular (11.2%) and Dermatology (10.8%). Anti-Infectives witnessing the slowest growth (2.8%) (resulting
in the decline of market share of Anti-Infectives therapy area from 12% in Fiscal 2017 to 10% in Fiscal 2021).

IPM — By Therapy Area (X billion)
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I Gastrointestinal [l Anti-Infectives Dermatology I Pain / Analgesics Gynaecology

Source: IQVIA SSA, IQVIA Analysis
Note: Therapy wise contribution to IPM in % for MAT Mar'17 to MAT Mar'21

Supergroup FY17 FY18 FY19 FY20 FY21 (Fc\:(?g;l) (F\c(:?fz%':)
Cardiovascular 118 125 140 156 179 11.1% 12 -13%
Gastrointestinal 108 115 124 134 145 7.6% 9-10%
Anti-Diabetic 89 100 114 127 141 12.3% 10-11%
Anti-Infectives 119 123 131 149 133 2.8% 8-9%
Vitamins/Minerals/Nutrients 7 82 92 101 114 10.3% 12 -13%
Dermatology 70 81 92 100 106 10.8% 10-11%
Respiratory 80 86 96 110 102 6.2% 5-6%
Pain / Analgesics 78 82 90 99 101 6.5% 6—-7%
Central Nervous System 59 62 69 75 85 9.5% 11-12%
Gynaecology 47 49 56 60 63 7.8% 7-8%
Others 119 130 144 156 174 9.9% 12-13%

Total IPM 964 1,035 1,147 1,269 1,343 8.6% 10-11%

Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis

As per IQVIA data, chemical-based drugs account for ~95% of the IPM while biologics account for the remaining
~5% share. In terms of segmentation of IPM by dosage forms, oral dosage form dominates the market with 75% value
share in Fiscal 2021. The top 3 dosage forms — oral, parenteral, and topical, which together account for 95% value
share in IPM, have witnessed growths of 8%, 9% and 10% CAGR respectively over Fiscal 2017-21.

Market segmentation — Branded Generics vs Innovator

In developed markets such as the US, innovator drugs have typically contributed (over Fiscal 2017-21) significant
majority of the value share (as high as 70% to 80% of the value). IPM on the other hand is dominated by branded
generics, accounting for 96% share of the IPM as of Fiscal 2021. Branded generics by virtue of the competition
dynamics, significant brand image, and high availability characteristics are likely to continue dominating the Indian
market in the near future. Trade generics led by substitutions and increased reach have created a marginal shift in the
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generics space in the Indian market and established pharma companies continue to assess the impact of this sub-
segment.

IPM — Branded Generics vs Innovator (% billion)

Values in INR billion CAGR (FY17-21)

FY1§ FY19 FY20 Fy21

M Ecanded Generics [l Innovator

Source: IQVIA SSA, IQVIA Analysis
Note: Contribution of branded generics and innovators to IPM in % from MAT Mar'11 to MAT Mar'21

Market segmentation — Acute vs Chronic

The share of chronic therapies (treating chronic illnesses such as hypertension, diabetes, cardiovascular diseases, etc.)
in IPM has increased from 35% in Fiscal 2017 to 38% in Fiscal 2021. Chronic therapies have grown at a CAGR of
~11% over Fiscal 2017-21, compared to ~7% CAGR for acute therapies (treating acute diseases such as acute pain,
gastric infections, etc.) in the same period.

Chronic therapies witnessed faster growth in Fiscal 2021 (growth of 10.6%) while acute therapies were adversely
impacted by the pandemic (growth of 3.2%).

IPM — Acute vs Chronic

Values in INR billion CAGR (FY17-21)

1,343

FY17 FY1§ FY19 FY20 Fy2l

Il Acute B Chronic

Source: IQVIA SSA, IQVIA Analysis
Note: Contribution of Acute and Chronic therapies to IPM in % from MAT Mar'17 to MAT Mar'21

For the 10 peers identified in the CVM, the average share of chronic therapies has increased from 40-45% in Fiscal
2017 to 45-50% in Fiscal 2021. For some peers, the share of chronic therapies in their portfolios was as high as 65-
70% in Fiscal 2021.

% share of chronic vs acute therapies for the 10 peers (Fiscal 2017-21)
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Source: IQVIA SSA, IQVIA Analysis

5-year CAGR — Acute vs chronic for the 10 peers (Fiscal 2017-21)
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Source: IQVIA SSA, IQVIA Analysis
Key growth drivers for the market

¢ Rising income levels: Per capita income of India has increased from X 63,642 to T 94,954 between Fiscal
2012-20 indicating a growth of ~5% CAGR. This has resulted in relatively improved living standards and
healthcare awareness. As a result, people across income levels seek high quality healthcare services in terms
of better hospitals, medicines, and pharmacy services.

e Government initiatives: Various schemes have been announced by the government including (a) Ayushman
Bharat and (b) the National Commission for Allied, and Healthcare Professions Bill 2021, which aims to
create a body that will regulate and maintain educational and service standards for healthcare professionals.
In addition to programs and schemes related to core healthcare sector, the government has also launched
programs to develop manufacturing infrastructure to support smooth and low-cost raw material supply to
pharmaceuticals industry. The PLI scheme is designed to encourage domestic production of 50 key APIs.
The list is dominated by anti-infectives, but also includes several cardiovascular drugs. In case of pharmacy
services, the number of Jan Aushadhi stores has increased from 100 in CY14 to 7,800 in CY21.

e Increasing life expectancy: As per United Nations, the current life expectancy for India in CY22
is 70.2 years, a 0.3% increase over CY21. Life expectancy for India was 62.3 years in the CY2000 and is
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expected to reach 74.9 years in CY50. According to National Health Profile, the average age of Indians is
expected to be of 34.7 years in CY36 as compared to 24.9 years in CY11. As of CY11, the proportion of
population over the age of 60 years was 8% which is set to increase to ~11.5% by CY26 and ~15% by CY 36.

e Growth in lifestyle diseases: Chronic segment in IPM has grown at a relatively faster rate of 10.9% CAGR
compared to the overall IPM (8.6%) over Fiscal 2017-21. Market share of chronic segment has increased
from 35% in Fiscal 2017 to 38% in Fiscal 2021. Major chronic diseases such as cardiovascular and diabetes
are expected to grow at 11-13% CAGR over the next five years, driving the growth in IPM.

e Growth in partnerships and co-marketing agreements: Partnerships and co-marketing agreements
between Indian and foreign companies are expected to increase over the forecast period, reflecting benefits
for both originator and local partners. Such alliances will drive rapid and broader market penetration for new
brands or an increase in sales for more established products.

¢ Increase in health insurance coverage: The central government’s Ayushman Bharat — Pradhan Mantri Jan
Arogya Yojana (AB-PMJAY) health insurance scheme, will drive healthcare access for patients and improve
health outcomes over the forecast period. As per Insurance Regulatory and Development Authority (IRDA),
over 500 million people (which is ~38% of Indian population) were covered under some form of health
insurance policy as of March 2020. Post the COVID-19 pandemic, there has been increased acceptance of
health insurance among people, leading to further increase in insurance penetration. (Source: National Health
Profile)

Key Trends in IPM
Review of consolidation trend in IPM

Pharmaceuticals, both formulations and API, have witnessed several Mergers & Acquisitions (M&A) over the last
decade. Some of the notable transactions in the domestic formulations market are set out below. A few of these
transactions have led to improvement in the ranking (Ex: The Sun Pharma — Ranbaxy transaction led to a 5 place
movement in the ranking) in the last 10 years.

Select transactions in IPM

Acquirer Target Year of Movement in Ranking

q g Transaction FY11 FY21

Sun Pharma Ranbaxy Laboratories FY15 6 1

Abbott Piramal Healthcare Solutions FY11 1 2
Unichem Laboratories FY18

Torrent Pharma . 17 7
Elder Pharmaceuticals FY14

Dr. Reddy’s Select portfolio of Wockhardt FY20 15 1

Laboratories Select portfolio of UCB FY16

Source: Filings made by the respective companies with stock exchanges, IQVIA Analysis
Note: This list is not exhaustive

Fixed-Dose Combinations (FDC) announcements related impact

As per regulations, FDC medicines contain more than one approved active pharmaceutical ingredient (API), are
manufactured as a fixed-dose, and packed in a single dosage form.

In March 2016, the Central Government had announced a list of ~350 FDCs, following a report submitted by a
committee that was set up to evaluate the rationality and safety of fixed dose combinations. However, based on several
petitions from drug makers, the resultant impact of such ban was stayed/ deferred. Courts in India directed the Drugs
Technical Advisory Board (DTAB) to examine the rationality and safety of the initial set of FDC drugs. In September
2018, based on the recommendations of the DTAB, approximately 325 FDCs were banned which was subsequently
increased by an additional 80 FDCs announced in January 2019. As companies gradually stop manufacturing /
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marketing these FDCs, as a result of this ban, the share of these products in the revenues of companies has declined
between Fiscal 2017 and Fiscal 2021.

Drug price control regulations (National List of Essential Medicines)

In India, the National List of Essential Medicines (NLEM) was developed in concordance with the standard
treatment guidelines keeping in mind the priority healthcare needs of majority of the population, and to
address the disease burden of the nation and the commonly used medicines at primary, secondary and tertiary
healthcare levels.

The National Pharmaceutical Pricing Authority (Constituted by the Government of India — Department of
Pharmaceuticals) has been tasked with periodic review and revision of the ceiling prices of the
pharmaceutical products covered under the NLEM. NPPA has periodically issued ceiling prices for several
molecules. Periodically, every April, these ceiling prices are revised in line with the changes in the wholesale
price index (WPI), to factor the underlying inflation on a year on year basis.

The pricing of pharmaceutical products that are not covered in the NLEM, is determined by the respective
pharmaceutical companies, based on several factors (relative benefit of the drug over the current standard of
care, existing competition, etc). For these non-NLEM products, pharmaceutical companies are allowed to
increase the prices of drugs by upto 10% every year.

Average NLEM exposure as % share of Fiscal 2021 revenue for the 10 peers
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Source: IQVIA SSA, IQVIA Analysis

Sales contribution of “Established” and “New” brands

For the purposes of this research, we have evaluated the relative contribution of “Established” (brands launched
between Fiscal 2011-15) and “New” (brands launched between Fiscal 2016-21) brands in the portfolio of peers
identified. The chart below provides sales contribution (to the company’s sales in IPM, as of Fiscal 2021) of (a)
“Established brands” and (b) “New brands”.

% share of sales from “Established” and “New” brands for the 10 peers (Fiscal 2021)
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Trends for key therapy areas

Cardiovascular

Cardiovascular is the largest therapy area in IPM, with growth rate of ~11% over Fiscal 2017-21. It grew
~15% in Fiscal 2021 over the previous year. Cardiovascular is further expected to grow at 12-13% CAGR
over Fiscal 2021-26. (Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis)

Increasing prevalence of hypertension and diabetes are key growth drivers for the growth of Cardiovascular
therapy area. Prevalence of hypertension and diabetes is increasing in India due to rise in ageing population,
rising income levels, rapid urbanization, and adoption of sedentary lifestyle.

Statins are the largest drug class in Cardiovascular in IPM with a value market share of ~19% within the
therapy area and grew at a 9.6% CAGR over Fiscal 2017-21. (Source: IQVIA SSA)

Anti-Diabetic

Anti-Diabetic is the 3" largest therapy area in IPM, with growth rate of ~12% over Fiscal 2017-21. It grew
~11% in Fiscal 2021 over the previous year. Anti-Diabetic is further expected to grow at 10-11% CAGR
over Fiscal 2021-26. (Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis)

India holds second place behind China in terms of the number of people affected with diabetes. The
prevalence of diabetes between the age of 20-79 years in India (IDF 2019 data) is 8.9 %. This corresponds
to total diabetes cases in adults at ~77 million and is expected to reach 100 million by CY30. The number of
people aged more than 65 years with diabetes were estimated at 12 million in CY19, which is expected to
increase to 18 million by CY30.

Factors driving the diabetes growth in India include physical inactivity, dietary alterations, obesity, stress,
and genetic aspects

Oral Anti-Diabetic have a value market share of ~74% as of Fiscal 2021 while Insulin analogues have value
market share of ~24% in Indian Anti-Diabetic market. Both the drug classes have grown at ~12% CAGR
over Fiscal 2017-21. (Source: IQVIA SSA)

Anti-Infectives

Anti-Infectives is the 4" largest therapy area in IPM, with growth rate of ~3% over Fiscal 2017-21. It declined
by ~11% in Fiscal 2021 over the previous year due to COVID-19 lockdown which reduced the risk of
infections. Anti-Infectives are expected to grow at 8-9% CAGR over Fiscal 2021-26. (Source: IQVIA SSA,
IQVIA Market Prognosis - September 2021, IQVIA Analysis)
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Cephalosporins is the largest drug class with ~42% value market share, having witnessed a muted growth of
~1% CAGR over Fiscal 2017-21. (Source: IQVIA SSA)

Macrolides and Carbapenems are one of the fastest growing sizable drug classes, with growth of ~7% CAGR
over Fiscal 2017-21. (Source: IQVIA SSA)

Central Nervous System (CNS)

Between CY19 and CY20, CNS therapy area had witnessed growth of 0.7%. Considering rising incidence of
disorders in neurological space and increasing humber of new drug launches seen, CNS therapy area is
expected to grow at 3.5% CAGR over Fiscal 2021-26. (Source: IQVIA SSA, IQVIA Market Prognosis -
September 2021, IQVIA Analysis)

Availability of advanced healthcare facilities is expected to contribute to the Indian CNS treatment market
in forthcoming years

The contribution of non-communicable and injury-related neurological disorders to the total disease burden
more than doubled in India from CY1990 to CY2019. The burden of non-communicable neurological
disorders is increasing in India mainly due to the rising ageing population.

Strokes, headache disorders and epilepsy are some of the leading contributors to neurological disorders
burden in India.

Among the known risk factors for neurological disorders burden, high blood pressure, air pollution, dietary
risks, high fasting plasma glucose, and high body mass index are the leading contributors.

Nephrology

Chronic Kidney Disease (CKD) has emerged as a major cause of global morbidity and mortality as per the
Global Disease Burden report of 2015. There has been a 37.1% rise in mortality over the last 10 years.

In India, the burden of CKD has not been assessed properly but it is estimated that the prevalence of CKD is
800 patients per million population and the prevalence of end-stage renal disease is 150-200 patients per
million population.

There are also growing cases of hypertension associated with CKD.

According to a 2012 report from the Indian CKD Registry, the commonly identified causes of kidney failure
were diabetes, hypertension, and Glomerulonephritis (GN).

Gastrointestinal

Gastrointestinal therapy area includes anti-ulcerants, laxatives, prokinetics, hepatobiliary, anti-inflammatory,
pre-probiotics, and anti-spasmodics.

Gastrointestinal is the 2" largest therapy area in IPM with the market size of ¥ 145 billion and market share
of ~11% as of Fiscal 2021. It has grown at 7.6% CAGR over Fiscal 2017-21 and is expected to grow at
CAGR of 9-10% over Fiscal 2021-26. (Source: 1QVIA SSA, IQVIA Market Prognosis - September 2021,
IQVIA Analysis)

Gastrointestinal are expected to grow at a steady pace, due to the increasing penetration of such drugs in rural
India which lack proper sanitation facilities and are thus more prone to acute ailments.

Key growth drivers for Indian Gastrointestinal market are:
o Increasing prevalence of Gl diseases

o Rising geriatric population

o Increasing investment in research & development

154



o Additionally, changing lifestyle and increasing awareness about the availability of the treatment will
fuel the market growth

Dermatology

Dermatology is the 6" largest therapy area in IPM, with sales of T 105.8 billion in Fiscal 2021. It has grown
at a CAGR of 6.2% over Fiscal 2017-21 and is expected to further grow at a CAGR of 10-11% over Fiscal
2021-26. (Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis)

Dermatological antifungals is the largest drug class in Indian Dermatology market with value market share
of 23% within the therapy area. The drug class has grown at a CAGR of ~16% over Fiscal 2017-21. (Source:
IQVIA SSA)

Respiratory

Respiratory is the 7" largest therapy area in IPM, with sales of ¥ 102.3 billion in Fiscal 2021. It has grown at
a CAGR of 6.2% over Fiscal 2017-21 and is expected to further grow at a CAGR of 5-6% over Fiscal 2021-
26. (Source: IQVIA SSA, IQVIA Market Prognosis - September 2021, IQVIA Analysis)

The top two drug classes in Respiratory therapy area are cough preparations and bronchodilator inhalant
preparations, which together account for ~50% of the value market share within the therapy area as of Fiscal
2021. (Source: IQVIA SSA)

Within Respiratory therapy area, chronic segment has witnessed a CAGR of ~10% over Fiscal 2017-21 as
compared to ~3% by the acute segment. The value share of chronic segment has increased from 39% in Fiscal
2017 to 45% in Fiscal 2021 within Respiratory therapy area. (Source: IQVIA SSA)

Key measures taken by the government for the healthcare sector

Key budget proposals

The announced spending on health and welfare in the 2021-2022 budget at X 2.24 trillion was up sharply
compared to year-earlier figures. However, it included a substantial one-time funding for the procurement
and rollout of COVID-19 vaccines (X 350 billion — equivalent to 16% of the total healthcare expenditure) as
well as higher amounts allocated to established health programs, driven by the pandemic.

The budget for the Department of Pharmaceuticals (DoP), at X 4.7 billion, was increased by over 40%, which
is broadly in line with its spending in the year to March 2021, driven up by COVID-related costs.

Budgeted funding for the National Health Mission was increased by 10%, while funding earmarked for the
flagship Ayushman Bharat (‘Healthy India’) PMJAY health insurance scheme was almost unchanged at X 64
billion.

Ayushman Bharat Program

In 2018, the government announced the Ayushman Bharat program, designed to deliver on NHP goals. The

two-pronged initiative envisaged:

o Provision of free access to a comprehensive range of primary care services through the transformation
of 150,000 public health centres into Health and Wellness Centres (HWCs).

o Establishing a new health insurance scheme to provide subsidized hospital care for around 100 million
of the country’s poorest families.

Both initiatives under the program are being rolled out progressively, while new programs are being designed
to build on the two initiatives.

In August 2020, Ayushman Bharat Digital Mission (ABDM) was launched to boost the efficiency and
transparency of the AB-PMJAY scheme. This involves the rollout of several digital initiatives including
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electronic health cards, online physician and health facility registries, personal health records, and electronic
medical records.

Source: Pradhan Mantri Jan Arogya Yojana website

Production-Linked Incentive (PLI) Schemes

Department of Pharmaceuticals (DoP) had announced the first PLI scheme in July 2020 with incentives worth
% 69.4 billion to boost domestic manufacturing of identified KSMs, drug intermediates, and APIs to attract
large investments in the sector and to reduce India’s import dependence in critical APIs.

The investment thresholds for availing the incentives under the PLI scheme are as follows:
Fermentation based 4 KSMs / Drug Intermediates — % 4,000 million

Fermentation based 10 niche KSMs / Drug Intermediates / APIs — % 500 million

Key chemical synthesis based 4 KSMs / Drug Intermediates — % 500 million

(@]
(@]
(@]
o Other 23 Chemical Synthesis based KSMs / Drug Intermediates / APIs — % 200 million

The COVID-19 pandemic highlighted both the high degree of reliance of local manufacturers on APl imports
and the limited capabilities of the domestic industry to produce complex, high-value drugs. In March 2021,
the DoP announced a new PLI scheme, with incentives worth % 150 billion, to encourage local investment in
both areas.

The incentives will be given in accordance with the respective participant’s ability to meet investment and
sales growth thresholds. Moreover, participants will be divided into three groups based on current global
revenues — X 110 billion worth of funds will be awarded to group A companies (global revenues of X 50
billion or more), with those in groups B (global revenues of X 5-50 billion) and C (global revenues of less
than X 5 billion) sharing X 22.5 billion and X 17.5 billion, respectively. Incentives will be based on a
percentage of annual increases in company revenues for three product types:

o Category 1 — complex generics, patented drugs, cell-based or gene therapy drugs and orphan drugs.

o Category 2 — APIs, key starting materials (KSMs) and intermediates.

o Category 3 — repurposed drugs, including autoimmune products, antidiabetics, anti-infectives,
antiretrovirals, cancer, cardiovascular and psychotropic drugs.

Source: Department of Pharmaceuticals

Subsidized Medicine Schemes

The pandemic has led to an increased demand for low-cost generics dispensed by government run Jan
Aushadhi outlets. At X 4.8 billion, sales from these outlets through the nine months to 31 December 2020
increased 60% compared to year-earlier figures.

With less than 100 Jan Aushadhi stores operational in CY14, the current government’s support for the
initiative led to the numbers rise to 7,800 in June 2021. The range of drugs dispensed by Jan Aushadhi outlets
has also increased to 1,250.

Impact of the Pandemic on the Pharmaceutical Market

The pandemic took a heavy toll on the economy in 2020 and while the second wave of COVID-19 infections
triggered further disruption of the pharmaceutical market, its impact on growth in the sector was less dramatic
than in 2020.

Demand continued to vary significantly by therapeutic area during 2021, with declines in demand for some
of the non-COVID fields offset by strong COVD-19 related therapeutic revenues.

Near-term market growth to witness modest contribution from new product launches, reflecting the
challenges faced by manufacturers attempting to generate prescriptions for new drugs in the current climate.
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Non-COVID patient flows, in the early part of the forecast period, are expected to remain below pre-
pandemic levels. This is primarily due to underlying reluctance of some patients to visit hospitals as well as
impact of the pandemic on patient incomes.

While local market growth has been blunted by the pandemic, demand for Indian pharmaceutical is expected
to remain strong in the exports markets. This reflects efforts by governments across the globe to reduce
dependence on China for APIs and finished drugs.

The pandemic led to a rapid increase in the use of digital and virtual communication tools — both for patient
consultations as well as for medical detailing.

Self-medication rates also rose — especially among patients seeking refills of drugs for the treatment of
chronic conditions, while online drug purchases also increased sharply.

While leading manufacturers were able to manage the disruption caused by the pandemic, many smaller local
companies, which already faced strategic and regulatory challenges, are struggling, and the pandemic could
hasten consolidation of the domestic pharmaceutical industry.
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OUR BUSINESS

Some of the information in the following section, especially information with respect to our plans and strategies,
contain certain forward-looking statements that involve risks and uncertainties. You should read the section
“Forward-Looking Statements” on page 34 for a discussion of the risks and uncertainties related to those statements
and the section “Risk Factors” on page 36 for a discussion of certain risks that may affect our business, financial
condition or results of operations. Our actual results may differ materially from those expressed in, or implied by,
these forward-looking statements.

In Fiscal 2022 our Company completed the de-merger of the investment business undertaking of the Company into
Agarwal Holdings Private Limited, one of our Promoter Group entities (“Demerger ”). We have included in this Draft
Red Herring Prospectus the Pro Forma Consolidated Financial Information (to be read in conjunction with
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Basis of Preparation of
the Pro Forma Consolidated Financial Information” on page 418) as at and for the years ended March 31, 2019,
2020 and 2021 and the six months ended September 30, 2021, to show the impact of the Demerger on our Company,
including the results of operations and the financial position that would have resulted had the Demerger been
completed at a date prior to the first period presented in the Pro Forma Consolidated Financial Information. For
further details, see “Financial Information — Pro Forma Consolidated Financial Information” on page 358, “History
and Certain Corporate Matters — Material acquisitions or divestments of business or undertakings, mergers,
amalgamations or revaluation of assets in the last 10 years” on page 201, and see “Risk Factors - The Pro Forma
Consolidated Financial Information included in this Draft Red Herring Prospectus to reflect the impact of the
Demerger on our Company is not indicative of our future financial condition or factual financial position or results
of operations” on page 42.

Our financial year commences on April 1 and ends on March 31 of the subsequent year, and references to a particular
financial year are to the 12 months ended March 31 of that year. Unless otherwise stated, or the context otherwise
requires, the financial information used in this section is derived from our Pro Forma Consolidated Financial
Information included in this Draft Red Herring Prospectus on page 358.

We have included certain sales, market share and other financial information relating to the pharmaceutical industry
and our operations, products and therapeutic areas that is sourced from IQVIA Report and IQVIA Dataset. IQVIA
computes revenues for the sales of pharmaceutical products based on their research on sales of products in certain
pharmaceutical markets and in relation to specific geographic areas. The methodology for computation of revenues
by IQVIA, including for our products, is different from the methodology we adopt for the recognition of revenue from
the sales of our products under Ind AS, reflected in the Restated Financial Statements included in this Draft Red
Herring Prospectus. Accordingly, the sales, market share and other financial data sourced to IQVIA may not
accurately reflect our revenues, results of operations and financial results for the products/therapeutic areas covered.

Unless otherwise indicated, such data used in this section has been derived from the IQVIA Dataset. The IQVIA
Dataset is subject to the following disclaimer: “The above material includes information based on market research
information obtained under license from the following information service(s): IQVIA MIDAS Quarterly Audit March
& September 2021 Dataset, IQVIA Secondary Sales Audit Dataset March & September 2021, IQVIA Secondary Sales
Audit Dataset March 2016, IQVIA Secondary Sales Audit Dataset March 2013 and IQVIA US National Sales
Perspective (USNSP September 2021). Copyright IQVIA. All Rights Reserved.” “The above material also includes
information based on secondary research information from the following source(s): Filings of consolidated financials
made by the respective companies with stock exchanges”

We have also derived certain information from the IQVIA Report which was commissioned by us in connection with
the Offer. The IQVIA Report is subject to the following disclaimer:

“The above material includes information based on market research information obtained under license from the
following information service(s): Specific IQVIA Data Asset; MAT Mar 2021. Copyright IQVIA. All Rights Reserved.”
The enclosed materials include information derived from market research information provided by IQVIA and its
affiliated companies. IQVIA market research information is proprietary to IQVIA and available on a confidential
basis. IQVIA market research information reflects estimates of marketplace activity and should be treated
accordingly.”
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Unless otherwise indicated, all financial, operational, industry and other related information derived from the IQVIA
Dataset or the IQVIA Report and included herein with respect to any particular year refers to such information for
the relevant Fiscal Year. For further details in relation to disclaimer and risks in relation to the IQVIA Dataset and
the IQVIA Report, see “Certain Conventions, Presentation of Financial, Industry and Market Data and Currency of
Presentation” on page 28 and “Risk Factors — Industry information included in this Draft Red Herring Prospectus
has been derived from the IQVIA Dataset and IQVIA Report exclusively commissioned by our Company solely for the
purposes of the Offer.” on page 60.

The following information is qualified in its entirety by, and should be read together with, the more detailed financial
and other information included in this Draft Red Herring Prospectus, including the information contained in “Risk
Factors”, “Industry Overview”, “Financial Information” and “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” on pages 36, 122, 235 and 394, respectively.

Overview

Established in 1989, we are one of the leading (7™ largest in the IPM for the six months ended September 30, 2021,
based on Domestic Sales (as defined below) (Source: IQVIA Dataset)), organically grown, wholly Promoter Group-
owned, vertically integrated, global pharmaceutical companies based in India. We are engaged in developing,
manufacturing, and marketing a wide range of formulations across several major therapeutic areas including anti-
infectives, cardiovascular, anti-diabetic, dermatology, and hormone treatment. We were the 7™ largest in the Indian
pharmaceutical market (“IPM”) by our Domestic Sales (“Domestic Sales” refers to moving annual total sales for a
period calculated on a monthly rolling basis, as recorded by IQVIA in India) for the six months ended September 30,
2021, and 2" largest in the Covered Market in Fiscal 2021 (“Covered Market” refers to all anatomical therapeutic
chemical classifications where our Company had Domestic Sales of more than X 5 million in Fiscal 2021) (Source:
IQVIA Dataset). Our domestic business comprises of branded generics, and revenue from operations in India
represented 51.73% of our total revenue from operations in Fiscal 2021, which was the 3™ highest proportion of
domestic business among nine other key pharmaceutical companies in India (referred to as “Peers”, see “ —
Competition” on page 186) (Source: IQVIA Dataset). We have the highest number of WHO pre-qualified products
globally with 65 registrations, and the highest number of WHO pre-qualified anti-TB product registrations with 32
registrations, as at December 31, 2021 (Source: IQVIA Report).

Our Domestic Sales grew faster than the IPM at a CAGR of 15.3% from Fiscal 2011 to Fiscal 2021, compared to 10.8%
growth in Domestic Sales of the IPM in the same period (Source: IQVIA Dataset). Following an increased focus on
chronic therapies, expansion of our distribution network and strategic product launches, our Domestic Sales ranking
in the IPM improved from 20" in Fiscal 2010 to 8 in Fiscal 2021 (Source: IQVIA Dataset). Our chronic segment
grew at a CAGR of 12.9% from Fiscal 2017 to Fiscal 2021, the second highest growth rate among our Peers,
outperforming the chronic segment CAGR of 10.9% in the IPM, in the same period, by Domestic Sales (Source:
IQVIA Report and IQVIA Dataset). As a result, Domestic Sales from our chronic therapies as a proportion of our total
Domestic Sales increased from 29.0% in Fiscal 2017 to 35.6% in Fiscal 2021, and further to 36.5% in the six months
ended September 30, 2021 (Source: IQVIA Dataset). In particular, from Fiscal 2017 to Fiscal 2021, our Domestic
Sales from anti-diabetics, cardiovascular, derma, respiratory and hormones therapies grew at a CAGR of 28.5%,
13.4%, 11.7%, 11.0%, and 10.4%, respectively, higher than the IPM growth of 12.3%, 11.1%, 10.8%, 6.2% and 6.9%,
for the same therapies in the same periods, respectively (Source: IQVIA Dataset). We were ranked amongst the top
10 companies in 8 out of top 10 therapies in the Covered Market (by Domestic Sales) in Fiscal 2021 (Source: IQVIA
Dataset).

We had a portfolio of 595 brands in the IPM from Fiscal 2017 to Fiscal 2021 (Source: IQVIA Dataset). Based on
Domestic Sales in Fiscal 2021, we had 2 brands in the top 100 Indian brands, and 7 brands in the top 300 Indian brands
(Source: IQVIA Dataset). We have also successfully scaled new brands in short durations, with our brand Panderm++,
crossing ¥ 1 billion in Domestic Sales in Fiscal 2021 and ranking 1% in the molecular group of
Clobetasol+Miconazole+Neomycin in the IPM (by Domestic Sales), within three years from launch of the brand
(Source: IQVIA Dataset). New brands that we have launched in the last three Fiscals, such as Vildamac and Vildamac
M, in established molecule groups of Vildagliptin and Vildagliptin+Metformin in the anti-diabetic market have gained
market share among non-innovator brands in the IPM (Vildamac comprised 7.3% of the Vildagliptin market, and
Vildamac M comprised a market share of 8.6% of the Vildagliptin+Metformin market) by Domestic Sales in the six
months ended September 30, 2021 (Source: IQVIA Dataset). Other recently launched brands such as Dapamac and
Damita in the Dapagliflozin molecular group have together emerged as the 4™ largest in such molecular group, in the
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non-innovator branded market, by Domestic Sales in the six months ended September 30, 2021 (Source: IQVIA
Dataset). Furthermore, 18 of our top 20 products in therapies such as hormones, dermatology, anti-infectives,
cardiovascular, are amongst the top 5 in their respective molecular groups, by Domestic Sales in Fiscal 2021 (Source:
IQVIA Dataset). We have also focused on growing our existing brands over the last five years, and the number of
brands that recorded Domestic Sales in excess of X 500 million increased from 6 in Fiscal 2017 to 14 in Fiscal 2021
(Source: IQVIA Dataset). These attributes have helped maintain our position as the 2™ largest company in the Covered
Market in the IPM (by Domestic Sales), for five consecutive years (Fiscal 2017 to Fiscal 2021) (Source: IQVIA
Dataset).

We are present across regions in India, through our sales team that comprised more than 4,900 medical representatives
in India as at September 30, 2021. Through our sales and distribution efforts, Domestic Sales per medical
representative per month in India was % 0.60 million, % 0.68 million, % 0.70 million and % 0.90 million, in Fiscals 2019,
2020, and 2021 and in the six months ended September 30, 2021, respectively. This has helped us grow our Prescribers’
Share (i.e., number of medical practitioners in the IPM prescribing our products as a proportion of medical
practitioners across all specialties in the IPM) to 61.4% for the year ended September 30, 2021 at a CAGR of 4.5%
from the year ended September 30, 2017, compared to a CAGR of 1.7% in the IPM, for the same period (Source:
IQVIA Dataset). We have a deep presence in the IPM with our Domestic Sales from non-metro cities representing
80.0% of our total Domestic Sales in Fiscal 2021, higher than 70.0% as recorded for the IPM, indicating our strong
presence across high-growth markets in India (Source: IQVIA Report).

The table below sets forth the split of Domestic Sales by metros and non-metros for our Company and certain of our
Peers in the IPM.

Company ® % Contribution to Total Domestic Sales (Fiscal 2021)
Metros @ Non-Metros @
Sun Pharmaceuticals Industries Ltd. 29.9% 70.1%
Cipla Ltd. 35.2% 64.8%
Alkem Laboratories Ltd. 22.0% 78.0%
Lupin Limited 37.0% 63.0%
Torrent Pharma 31.0% 69.0%
Macleods Pharmaceuticals Limited 20.0% 80.0%

Source: IQVIA Dataset based on the IQVIA SSA March 2021 Dataset for Fiscal 2017 to Fiscal 2021
(1) Top 5 companies (among Peers including/ excluding our Company as applicable) based on Fiscal 2021 value
(2) Metros comprise 30 cities combined (i.e., cities with a population of more than 1 million as per the 2011 Census)
(3) Non-Metros is defined as all remaining town classes (i.e., towns with a population of less than 1 million as per 2011 Census)

We have an extensive global presence in more than 170 countries across developed and emerging markets such as
North America, Europe, Africa, Asia, South America, and the Commonwealth of Independent States (the “CIS”). We
adopt a distinct approach for each market to leverage the unique characteristics of these markets, including the
regulatory landscape, market size, competitive landscape, and scope for our products. For instance, as a manufacturer
of generic medicines, we are able to compete effectively in the United States of America, while maintaining lean
operations, leveraging dossier filings in other markets, and deepening our engagements with our customers. Our
operations in South Africa have been driven by the market for essential medicines such as anti-TB and anti-HIV
products for eradication of diseases affecting their population. This has been enabled by our research and development
(“R&D?”) driven product formulations following high standards of quality. Revenue from operations outside India
grew at a CAGR of 21.51% from Fiscal 2019 to Fiscal 2021 and represented 48.27% of our revenue from operations
in Fiscal 2021. We have strong sales, marketing and distribution capabilities globally, with more than 200 employees
outside India as at September 30, 2021. Globally, we also strive to provide effective and accessible therapies with an
extensive portfolio of anti-TB products, and have the highest number of WHO pre-qualified products globally with
65 registrations, and the highest number of WHO pre-qualified anti-TB product registrations with 32 registrations, as
at December 31, 2021 (Source: IQVIA Report). Leveraging our presence in anti-TB products, we forayed into anti-
retrovirals (“ARV”), Artemisinin Combination Therapy (“ACT”) for malaria products. Globally (excluding North
America and Europe) our Company ranks 5™ in anti-TB and 9™ in anti-HIV (Source: IQVIA Dataset), and 2" in anti-
TB and 3 in anti-HIV (among Indian-origin companies) by Standard Units sold (i.e., dose units/ smallest common
doses for a product form), for the year ended September 30, 2021.
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Our R&D-driven operations have resulted in a track record of product innovation and product launches. Our vertically
integrated R&D capabilities have helped us develop a portfolio of complex formulations in multiple dosage forms and
novel drug delivery systems (“NDDS”) across high-growth therapeutic areas. We have developed portfolios of
differentiated products across several therapies, such as a fixed drug combination of Rifapentine and Isoniazid for
treatment of latent TB infections, which was recognized as the ‘Most Successful Early Phase Research’ at the India
Pharma World Awards in 2021. As at September 30, 2021, we had six DSIR-approved R&D centers that were
operational, of which there is one NABL-certified pathology, and three biostudy centers with a total of 248 beds. We
have also recently commissioned our seventh R&D center, and have another upcoming R&D center, both in Mumbai
(Maharashtra). Our R&D centers have been approved by various regulators including US FDA and are supported by
a team of more than 1,900 employees including qualified scientists and researchers, authorized to conduct in-house
bioequivalence studies and prepare dossiers for filings. As at September 30, 2021, we had successfully obtained
approvals for more than 3,700 product registrations, out of more than 5,300 applications made, including 181
abbreviated new drug applications (“ANDAS”) filed with the U.S. Food and Drug Administration (the “USFDA”) of
which 80 have been approved, 14 have been tentatively approved, and 87 are under assessment. We have also filed
348 drug master files (“DMFs”) for active pharmaceutical ingredients (“APIs”) in various markets including the
United States and EDQM, of which 224 are registered, as at September 30, 2021, and have filed 78 product-related
applications with WHO, of which 65 have been qualified (“WHO PQs”) and 13 are pending approval, as at September
30, 2021.

Our operations are supported by eight manufacturing units in India. In addition, through a manufacturing agreement,
we have access to a manufacturing unit in India that is owned and operated by Oxalis Labs, a Promoter Group entity,
and through our Associate Company, PT Sampharindo Retroviral Indonesia, we have access to a manufacturing unit
in Indonesia. Our eight manufacturing units produce a wide range of oral dosage forms and complex formulations
such as topicals, injectables and inhalers, and have obtained approvals from various regulatory bodies, including the
USFDA, the U.K. Medicines and Healthcare products Regulatory Agency (the “MHRA?”), the European Directorate
for the Quality of Medicines (the “EDQM”) and SAPHRA. See “— Description of our Business — Manufacturing
Facilities and Approvals” on page 181. We also manufacture our own APIs primarily for products that we distribute
outside India, achieving a degree of vertical integration and allowing us to control operating costs, quality and stability
of essential raw materials for our formulations. We focus on undertaking measured expansion of our capacities in line
with strategic product launches, resulting in the highest ROCE among our Peers as at March 31, 2021 (Source: IQVIA
Dataset), of 66.05% based on our Pro Forma Consolidated Financial Information. Based on our Pro Forma
Consolidated Financial Information as at September 30, 2021, we had a ROCE of 20.46%. We focus on building
quality into our products through compliance with global regulatory standards as well as local and state laws. We also
have in-house packaging material units enabling flexibility in conducting quality checks and quality control across
various stages of our operations. We are also focused on sustainability in our operations through interventions in
environment management, safety initiatives in our operations and occupational health and safety of our workforce,
and have undertaken various initiatives relating to energy efficiency, renewable energy and water conservation to
reduce our carbon footprint. We endeavour to regularly implement measures to manage and mitigate our impact on
the environment through responsible business practices.

We have a professional and experienced management team led by our Promoters who have significant experience in
the pharmaceutical industry. The experience of our management team has been critical in building brands and
organically growing our operations through internal accruals, and fostering our strong financial performance as set
forth in the table below, based on our Pro Forma Consolidated Financial Information:

Metric As at/ for the year ended March 31, As at/ for the six CAGR (Fiscal
2019 2020 2021 months ended 2019 to Fiscal
September 30, 2021)
2021
(Z million, except percentages) (%)
Revenue  from | 58,704.35 69,028.16 71,994.16 40,801.55 10.74
operations
India 35,168.28 39,281.75 37,245.16 26,082.53 291
Outside India 23,536.07 29,746.41 34,749.00 14,719.02 21.51
EBITDA ® 13,408.93 17,243.18 20,966.60 7,698.87 25.05
EBITDA Margin 18.87% 12.91
@ 22.84% 24.98% 29.12%
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Metric As at/ for the year ended March 31, As at/ for the six CAGR (Fiscal
2019 2020 2021 months ended 2019 to Fiscal
September 30, 2021)
2021
(Z million, except percentages) (%)
PAT 11,921.30 14,611.95 16,307.18 6,380.51 16.96
PAT Margin ® 20.31% 21.17% 22.65% 15.64% 5.60
ROCE @ 58.68% 65.49% 66.05% 20.46 6.09
Fixed Asset 6.10 6.68 5.69 2.78
Turnover ©)
Notes:

1. EBITDA is calculated as profit before tax less other income, plus depreciation and amortization and finance costs.

2.  EBITDA Margin is the percentage of EBITDA divided by revenue from operations.

3. PAT Margin is profit after tax as a percentage of revenue from operations.

4. ROCE (pre-tax) is calculated as EBIT divided by average Capital Employed, where Capital Employed is defined as the sum of fixed assets,
other intangibles, goodwill, inventories, trade receivables, less trade payables. EBIT is defined as profit before tax less other income, plus
finance costs.

5. Fixed Asset Turnover is calculated as revenue from operations divided by average fixed assets.

For a reconciliation of these Non-GAAP items, see “Management’s Discussion and Analysis of Financial Condition and Results

of Operations” on page 394.

Strengths
One of the Leading and Fast-Growing Companies with Significant Presence in the IPM

Our revenue from operations in India represented 51.73% and 63.93% of our total revenue from operations in Fiscal
2021 and the six months ended September 30, 2021, respectively. We are the 3" highest among our Peers in terms of
proportion of revenue from operations in India to total revenue from operations in IPM for Fiscal 2021 (Source: IQVIA
Dataset).

We have outperformed the IPM with Domestic Sales growth at a CAGR of 15.3% from Fiscal 2011 to Fiscal 2021,
compared to 10.8% sales growth of the IPM in the same period (Source: IQVIA Dataset). We are among the top 10
Indian pharmaceutical companies (by Domestic Sales) in Fiscal 2021. We have grown at a faster pace than the IPM,
from Fiscal 2011 to Fiscal 2016, at a CAGR of 22.7% (by Domestic Sales), and our ranking in the IPM (by Domestic
Sales) improved from 16" to 8™ in the same period (Source: IQVIA Dataset). From Fiscal 2016 to Fiscal 2021, IPM
recorded growth at a CAGR of 8.8% (by Domestic Sales), and we grew at a CAGR of 8.3%, maintaining our ranking
in the IPM as the 8™ largest pharmaceutical company in India (by Domestic Sales) in Fiscal 2021 (Source: IQVIA
Dataset) notwithstanding the introduction of additional regulatory measures such as the fixed-dose combinations
announcements and the inclusion of our products on the National List of Essential Medicines. Our Domestic Sales
have grown by 31.6% in the six months ended September 30, 2021 compared to our Domestic Sales in the six months
ended September 30, 2020 compared to the IPM which grew at 24.1% in the same period (Source: IQVIA Dataset).
Our ranking in the IPM (by Domestic Sales) improved to 7% in the six months ended September 30, 2021 (Source:
IQVIA Dataset). According to the IQVIA Dataset, we have also maintained our position as the 2" largest company in
the Covered Market in the IPM for five consecutive years (by Domestic Sales from Fiscal 2017 to Fiscal 2021). Our
Covered Market represented 61.4% of the IPM by Domestic Sales in Fiscal 2021, indicating significant potential to
expand our business (Source: IQVIA Dataset).

The table below sets forth the size of the Covered Market in the IPM for our Company and our Peers in the IPM.

Company Covered Market as % of IPM (by Domestic Sales)
Fiscal 2021
Sun Pharmaceuticals Industries Ltd. 74.9%
Cipla Ltd. 70.1%
Alkem Laboratories Ltd. 65.3%
Lupin Limited 71.6%
Torrent Pharma 59.6%
Macleods Pharmaceuticals Limited 61.4%
Zydus Cadila 73.8%
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Dr Reddy’s Laboratories 53.3%
IPCA Laboratories 42.7%
Eris Lifesciences 46.1%

Source: IQVIA Dataset comprising the IQVIA SSA March 2021 Dataset for Fiscal 2021

We have a diversified portfolio of products across leading therapies and were ranked amongst the top 10 in the Covered
Market in 8 of the 10 leading therapies, in each case by Domestic Sales in Fiscal 2021 (Source: IQVIA Dataset).

Our focus has also led to faster growth of Domestic Sales from Fiscal 2017 to Fiscal 2021 in certain therapies as
compared to the IPM, as set forth in the table below:

Therapeutic Area Domestic Sales CAGR (Fiscal 2017 to Fiscal 2021)
IPM Our Company
Anti- diabetic 12.3% 28.5%
Cardiovascular 11.1% 13.4%
Central Nervous System 9.5% 14.0%
Blood Related 10.9% 14.7%
Dermatology 10.8% 11.7%
Respiratory 6.2% 11.0%
Hormones 6.9% 10.4%

Source: IQVIA Dataset comprising the IQVIA SSA March 2021 Dataset for Fiscal 2021

In anti-diabetic, cardiovascular, and hormones we have grown faster than our Peers based on CAGR of Domestic
Sales from Fiscal 2017 to Fiscal 2021 (Source: IQVIA Dataset).

The table below sets forth our position in the Covered Market by Domestic Sales for Fiscal 2021, across top 10 leading
therapeutic segments of IPM (by Domestic Sales for Fiscal 2021):

Therapeutic Area Our Company’s rank in Fiscal 2021 (by Domestic Sales)

Cardiovascular 7
Gastrointestinal 7
Anti-Diabetic 11
Anti-Infectives 3
Vitamins/ Minerals/ Nutrients 14
Dermatology 1
Respiratory 6
Pain/ Analgesics 3
Central Nervous System 3
Gynaecology 9

Source: IQVIA Dataset comprising the IQVIA SSA March 2021 Dataset for Fiscal 202

[y

We have increased our focus on chronic therapies, which represented 30.7%, 31.8%, 35.6%, and 36.5%, of our total
Domestic Sales in Fiscal 2019, 2020, 2021, and in the six months ended September 30, 2021, respectively (Source:
IQVIA Dataset). Our chronic therapy Domestic Sales grew at a CAGR of 12.9% from Fiscal 2017 to 2021, has
outpaced that of the IPM which was 10.9% in the same period (Source: IQVIA Dataset). This has also led to a total
Prescribers’ Share of 61.4% for our Company, with prescriber share among general practitioners and specialists of
64.7% and 59.6%, respectively, each for the year ended September 30, 2021 (Source: IQVIA Dataset).

The table below sets forth the contribution and growth of Domestic Sales for chronic therapies for our Company and
certain Peers in the IPM.

Contribution of Chronic to Total Domestic Sales CAGR of Domestic Sales
Company @ - - (Chronic Portfolio)
Fiscal 2017 Fiscal 2021 Fiscal 2017 — Fiscal 2021
Sun Pharmaceuticals Industries Ltd. | 50.1% 53.6% 9.4%
Cipla Ltd. 51.7% 58.2% 11.8%
Lupin Limited 57.3% 67.1% 14.6%
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Contribution of Chronic to Total Domestic Sales CAGR of Domestic Sales
Company @ - - (Chronic Portfolio)
Fiscal 2017 Fiscal 2021 Fiscal 2017 — Fiscal 2021
Torrent Pharma 59.6% 59.6% 7.6%
Macleods Pharmaceuticals Limited | 29.0% 35.6% 12.9%

Source: IQVIA Dataset comprising the IQVIA SSA March 2021 Dataset for Fiscal 2017 to Fiscal 2021
(1) Top 5 companies (among Peers) based on value for Fiscal 2021

The table below sets forth the growth of Prescribers Share from the year ended September 30, 2017 to the year ended
September 30, 2021, by type of practitioner in the IPM.

Particulars CAGR of Prescribers Share
IPM Our Company
Overall 1.7% 4.5%
General Practitioners 1.2% 5.6%
Other Specialities 2.0% 4.0%

Source: IQVIA Dataset, IQVIA Medical Audit September 2021 Dataset (for MAT from Fiscal 2017 and Fiscal 2021); IQVIA Medical Audit
limited to Metros and Class 1 and 1A towns; and General Practitioners includes both MBBS and non-MBBS General Practitioners

As at September 30, 2021, we had a sales and marketing team of more than 6,300 personnel engaged in our operations
in India, including more than 4,900 medical representatives. Through our sales and distribution efforts, Domestic
Sales per medical representative per month in India was % 0.60 million, ¥ 0.68 million, ¥ 0.70 million and X 0.90
million, in Fiscals 2019, 2020, and 2021 and in the six months ended September 30, 2021, respectively. We have a
well distributed presence across India, with Domestic Sales from non-metro cities representing 80.0% of our total
Domestic Sales in Fiscal 2021, higher than 70.0% as recorded for the IPM (Source: IQVIA Report), indicating our
strong presence across high-growth markets in India. We have also strengthened our digital presence through various
initiatives to help connect physicians with other specialists. This initiative also connects our field force to engage with
medical practitioners online. For further information on our digital marketing initiatives, see “ — Marketing and
Distribution” on page 185.

Proven Track Record of Building Brands

We have demonstrated capabilities in building brands and had a portfolio of 595 brands in the IPM between Fiscal
2017 and Fiscal 2021 (Source: IQVIA Dataset).

e  QOurtop brand Panderm++, a dermatology formulation grew at a CAGR of 52.1% (by Domestic Sales) from Fiscal
2019 to Fiscal 2021. It crossed X 1 billion in Domestic Sales in Fiscal 2021, driving our ranking to 1% in the
molecular group of Clobetasol + Miconazole + Neomycin in the IPM by Domestic Sales, within three years from
launch of the brand (Source: IQVIA Dataset).

e IT-MAC, adermatology formulation launched in 2015, had the 2" highest market share of 14.8% in the molecular
group Itraconazole (by Domestic Sales) in Fiscal 2021, an increase from a market share of 13.5% in Fiscal 2017
(by Domestic Sales) (Source: IQVIA Dataset).

e Geminor-M, our first anti-diabetic product that we launched in 2008 in the widely used therapeutic category in
India, has grown to become the 8™ largest in the oral hypoglycemic agent (“OHA”) market of Glimiperide +
Metformin (by Domestic Sales) in Fiscal 2021 (Source: IQVIA Dataset). Domestic Sales of Geminor-M has
grown at a CAGR of 24.3% from Fiscal 2017 to Fiscal 2021 compared to a CAGR of 10.4% of the molecular
group in the same period (Source: IQVIA Dataset).

e Thyrox, one of our flagship brands, ranked 3" in the molecular group of Levothyroxine with a market share of
21.2% in the Levothyroxine market (by Domestic Sales) in Fiscal 2021 (Source: IQVIA Dataset).

Similarly, our other brands Defcort for hormone therapies (steroids), Meromac an anti-infective, Trenaxa a
formulation to prevent bleeding, Amlovas AT and Olmesar for cardiovascular therapies, have outperformed their
respective molecular group in terms of CAGR of Domestic Sales from Fiscal 2017 to Fiscal 2021 (Source: IQVIA
Dataset).
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The table below sets out the ranking of our top 20 brands in their respective molecular groups in the IPM, based on
Domestic Sales in Fiscal 2021:

Our Rank Domestic Sales
(by Domestic Sales CAGR (Fiscal 2017 - Fiscal 2021)
Therapy Area Our Brands in Fiscal 2021)
Our Company Molecular Group in
the IPM

Dermatology Panderm ++®) 1|521% 22.1%
Hormones Thyrox 3| 16.8% 10.3%
Dermatology IT-Mac 2| 271.3% 24.3%
Hormones Omnacortil 2 | 5.4% 8.6%
Anti-Diabetic Geminor-M 8 | 24.3% 10.4%
Hormones Defcort 1|7.9% 3.0%
Anti-Infectives Meromac 2 | 14.8% 10.8%
Urology Megalis 1] 10.9% 11.2%
Cardiovascular Olmesar 1| 10.7% 4.9%
Gastrointestinal Rabemac-DSR 5| 8.0% 9.6%
Blood-Related Trenaxa 1| 15.7% 12.8%
Pain / Analgesics Bio-D3 Plus 2| 21% -0.2%
Pain / Analgesics Bio-D3 Max 3 |6.2% -0.2%
Anti-Infectives Tazomac 2 | 8.3% 