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IT & ITES

COMPANY DETAILS
Market cap: Rs. 73,991 cr

52-week high/low: Rs. 1,600/1,104

NSE volume: 11.4 lakh
(No of shares)

BSE code: 532777
NSE code: NAUKRI
Free float: 404 cr

(No of shares)

Source: NSE, BSE, Mirae Asset Sharekhan Research

SHAREHOLDING (%)
Promoters 37.6
FII 29.7
DII 21.8
Others 10.9

Source: NSE, BSE, Mirae Asset Sharekhan Research
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Info Edge (India) Ltd

Structural Moats Intact

Reco/View: BUY CMP: Rs. 1,141 Price Target: Rs. 1,400

Quick Snapshot

e Revenue, EBIT, and PBT beat estimates; Revenues rose 2.5% g-0-q (up 13.9% y-o0-y) to
Rs. 765 crore, driven by steady growth across businesses, even as Shiksha segment
lagged.

e EBITrose 10.9% g-0-q (12.9% y-0-y) to Rs. 303 crore, as margins grew y-o-y to 39.9%.
APAT rose 13.1% g-0-q (13.8% y-0-y) to Rs. 295 crore, driving up OPM by 362 bps
g-0-q to 38.6%.

e Segment-wise mix-IT & Tech stood at 24.8%, recruitment at 25.4%, GCCs at 18.2%,
while others stood at 31.6%. Billing was strong across segments, except that of
education.

e We maintain aBuyrating butreduce PTtoRs 1,400 on Al-drivenIT hiring uncertainty,
but stay positive given structural drivers for Naukri biz, better B2C monetization
and JobHai's blue-collar leadership, positioning company for long-term market
share gains.

Result overview

¢ Hiring remains uncertain with volume growth varying by segment - Premium
(>Rs. 30 lakh) and value (<Rs. 5 lakh) segments show robust demand while mid-
segment growth has moderated to 4% from 7-8% historically. Non-IT sectors face
cyclical slowdown on weak macros, while IT hiring outlook remains uncertain though
newer GCCs continue scaling. India’s unique database-driven hiring model (versus
job listings globally) provides structural advantages, especially as Al-generated
applications could increase spam and strengthen value of curated platforms. the
management expects recovery when economic conditions improve, continues
investing in premium segment gains and blue-collar platform JobHai targeting 10-
15% of Naukri revenue in 5-6 years.

e Expanding client base through freemium strategy: Info Edge has expanded its
sales operations to more cities and launched freemium offerings on Naukri to attract
new customers, particularly small SMEs. While these new clients start small with
low ARPUs and high churn, some gradually scale up their hiring and platform usage
over time, with the freemium model serving as an entry point that the company then
upsells to paid subscriptions.

Our Call

We reduce our valuation multiples and reduce our PT to Rs 1,400 due to elevated
uncertainty around AI's impact on hiring volumes, particularly in IT services which
contribute 30-35% of recruitment revenue. While near-term headwinds persist with
mid-segment hiring pressures and weak macros, we stay constructive, underpinned
by Naukri’'s structural moats proprietary behavioural data from millions of daily
interactions, deep AI/ML capabilities across 130-150 specialists, and India's unique
database-driven hiring model that may gain relevance if AI-generated spam increases.
The company’s expanding premium segment presence improving monetization in B2C
offerings, and leadership in blue-collar hiring through JobHai position it well for long-
term market share gains, though we acknowledge terminal value risks warrant a more
conservative near-term approach.

Key Risks

Slower recovery in IT sector could weigh on billings and margin trajectory, while
intensifying competition for 99acres and Jeevansathi may erode profitability.
Additionally, underperforming strategic investments and high Al/technology expenses
could constrain operating leverage and margin expansion in the near term.

Valuation (Standalone) Rs cr
Particulars FY24 FY25 FY26E FY27E FY28E
Revenue 23,810 26,536 30,237 34,143 38,130
EBIT Margin 37.3 374 37.6 39.0 39.7
Adj. PAT 8,331 7,734 10,994 12,334 13,717
YoY Growth 102.6% -7.2% 42.1% 12.2% 11.2%
Adj. EPS 13.1 15.1 17.0 19.0 21.2
P/E (x) 85.2x 95.1x 67.2x 59.9x 53.9x
P/Bv 2.8x 3.4x 2.6x 2.5x 2.4x
EV/EBITDA (x) 75.1x 86.8x 60.0x 51.0x 44,5x
ROE (%) 4.7% 3.7% 3.9% 4.3% 4.6%
ROCE (%) 3.5% 3.6% 4.0% 4.5% 5.0%

Source: Company; Mirae Asset Sharekhan estimates

Note: CMP as on Feb 13, 2026
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Concall Highlights:

Billing: Recruitment business delivered close to 10% year-on-year billing growth in Q3, similar to Q2 performance, despite an
uncertain hiring environment as reflected in their JobSpeak index. The technology, IT, and BPM segment combined grew at
14% year-on-year, GCCs grew at 13%, recruitment consultants at 5%, and other sectors at 2%. BFSI retail, infrastructure, and
consultant segments witnessed softness in growth, whereas healthcare and manufacturing continued to grow in double-
digits.

Real estate business: Q3FY26 billings grew by 14.4% to Rs. 117 crores and revenue grew 13.8% to Rs. 119 crore, though the
segment posted operating losses of Rs. 20 crore and cash losses of Rs. 10 crore. The secondary business performed well
in real estate while the primary segment remained relatively slower. The company continued to gain fresh supply share
across categories including residential, resale, rental, and commercial, spanning both owner and broker segments, further
strengthening its supply leadership.

JeevanSaathi: Q3FY26 billings grew by 29.3% to Rs. 36 crores and revenue increased by 28.0% to Rs. 35 crore. The business
incurred an operating loss of Rs. 2 crore but generated positive cash flow of Rs. 5 crores from operations. Info Edge acquired
Aisle a few years ago, now owns 100% of the business, and reports its performance alongside Jeevansathi as part of the
matchmaking portfolio. Together, Jeevansathi plus Aisle reported Rs. 46 crores in billing with 31% YoY growth, and operating
losses reduced by 60% to Rs. 4 crores in Q3, with both businesses now operating near break-even.

Siksha: In Q3FY26, the education business reported billings of Rs. 46 crore (4% y-o-y growth) and revenue of Rs. 336 crores
(3% growth), with an operating loss of Rs. 1 crore but generated positive cash flow of Rs. 17 crore. The domestic Shiksha
business continued growing in billings while the study abroad segment witnessed softness in Q3. Al-related impact is now
very visible in the Shiksha domestic business, causing a sharp drop in traffic that will impact billing growth over time. The
business is strengthening its domestic counselling capabilities to drive higher conversions from client responses to student
applications and is pivoting its business model to mitigate Al impact, though results remain to be seen.

Targets Premium Hiring Segment with Naukri Top Tier: Info Edge launched Naukri top tier for premium hiring, which
is showing higher CV view growth than the overall platform, while also strengthening vertical offerings like iimjobs
(management) and Hirist (tech) that have exclusive user bases not present on Naukri. The company is experimenting with
a “Naukri Talent Crowd” concept to provide recruiters unified access across multiple platforms, though this integration is in
early stages. Management aims to build dominance in the premium segment where it's currently weaker than in mid-market,
expecting to refine the strategy over the next 12-18 months to drive higher monetisation.

Focuses on small, strategic acquisitions to build adjacent capabilities: Info Edge’s successful M&A track record comprises
small acquisitions like Makesense Technology (semantic search/early AI), AmbitionBox (now bigger than Glassdoor in India),
iimjobs, Hirist, Zwayam, and DoSelect that helped acquire technology or small businesses the company could scale using
its distribution and customer base. The company remains open to acqui-hires and acquisitions in adjacent areas within core
verticals that provide new capabilities, help enter different segments like premium hiring or blue-collar (JobHai), or offer
products it can scale 10x through its sales reach. Big M&A remains opportunistic with no major diversification planned near-
term.

Other details: The dividend payout ratio has been revised to up to 65% of PAT. The board has also approved a second interim
dividend of Rs 2.4 per share.

February 16, 2026 2
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Q3FY26 Result Shapshot:
Particulars

Revenue from Operations
Network, internet and other direct charges
Employee benefits Expense
Advertising and promotion cost
Other Expenses

EBITDA

Depreciation and amortisation
EBIT

Other Income

Finance Costs

PBT

Provision of Tax

PAT

Exceptional Item

PAT after MI

Margin (%)

EBITDA Margin

EBIT Margin

PBT Margin

PAT Margin

ETR (%)

Source: Company; Mirae Asset Sharekhan Research

Segmental Revenues
Particulars

Net Sales
Recruitment Solutions
99acres for real estate
Other Verticals
Jeevansathi

Education

Source: Company; Mirae Asset Sharekhan Research

Particulars

Segment billing (in cr)
Recruitment Solutions
Real Estate Business
Matrimony Business
Education Business

Source: Company; Mirae Asset Sharekhan Research

Billing Distribution Mix
Particulars (%)
- Tech, IT Services, BPM, etc
- Other Sectors
- Recruitment Consultants
- GCCs

Source: Company; Mirae Asset Sharekhan Research
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Additional Data

Top 10 shareholders
Sr. No. Holder Name

Nalanda India Equity Fund
Republic of Singapore

Lall Anil

10  Vanguard Group Inc

1 Bikhchandani Sanjeev

2 Endeavour Holding Trust
3 Oberoi Hitesh

4 ICICI Pru AMC

5 LC

6 BlackRock Inc

7

8

9

Source: Bloomberg

Holding (%)

24.15
6.22
4.94
4.54
3.75
2.97
2.83
2.81

2.42
2.33

Key management personnel

Name
Hitesh Oberoi
Sanjeev Bikhchandani

Vineet Ranjan

Source: Company Website

Designation
MD & CEO
Founder and Executive Vice Chairman

Executive Vice President, Investor
Relations

Mirae Asset Sharekhan Limited, its analyst or dependant(s) of the analyst might be holding or having a position in the companies mentioned in the article.
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DISCLAIMER

This research report (“Report”) has been issued by Sharekhan Limited (“Mirae Asset Sharekhan”), and is intended for use only by the person or entity to which
it is addressed to. This Report may contain confidential and/or privileged material and is not for any type of circulation, and any review, retransmission, or any
other use is strictly prohibited unless specifically permitted by Mirae Asset Sharekhan. This Report is subject to change without prior notice.

Recommendation in reports is based on technical and derivatives analysis and based on studying charts of a stock’s price movement, trading volume, and
outstanding positions, as opposed to focusing on a company’s fundamentals and as such, may not match with a report on a company’s fundamentals. However,
this would only apply to information/ documents focused on technical and derivatives research and shall not apply to reports/ documents/ information focused
on fundamental research.

This Report does not constitute an offer to sell or solicitation for the purchase or sale of any financial instrument or as an official confirmation of any transaction.
Though disseminated to all customers who are due to receive the same without discrimination, not all customers may receive this report at the same time. Mirae
Asset Sharekhan will not treat recipients as customers only by virtue of their receiving this Report.

The information contained herein is obtained from publicly available data or other sources believed to be reliable, and Mirae Asset Sharekhan has not
independently verified the accuracy and completeness of the said data and hence it should not be relied upon as such. While we would endeavor to update
the information herein on a reasonable basis, Mirae Asset Sharekhan, its subsidiaries and associated companies, their directors, and employees (“Affiliates”)
are under no obligation to update or keep the information current. Also, there may be regulatory, compliance, or other reasons that may prevent Mirae Asset
Sharekhan and its affiliates from doing so. This Report is prepared for assistance only and is not intended to be and must not alone be taken as the basis for
an investment decision. Recipients of this Report should also be aware that past performance is not necessarily a guide to future performance, and the value
of investments can go down as well. The user assumes the entire risk of any use made of this information. Each recipient of this Report should make such
investigations as it deems necessary to arrive at an independent evaluation of an investment in the securities of companies referred to in this Report (including
the merits and risks involved) and should consult its own advisors to determine the merits and risks of such an investment. The investment discussed or views
expressed may not be suitable for all investors. We do not undertake to advise you as to any change of our views. Affiliates of, and/ or other individual analysts
employed by Mirae Asset Sharekhan may have issued other recommendations/ reports that are inconsistent with and reach different conclusions from the
information presented in this Report. The reports may reflect different assumptions, views and analytical methods of the analysts who prepared them. Mirae
Asset Sharekhan may make investment or other decisions that are inconsistent with the opinions and views expressed in this Report. The views and opinions
expressed in this Report may vary from or contradict with the report, views, estimates, rating, and target price if any provided/ issued by entity(ies) within or
outside the group or other team(s) within Mirae Asset Sharekhan basis various factors including but not limited to rating criteria, valuation methodologies,
assumptions, accounting methodologies, etc.

This Report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country
or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject Mirae Asset Sharekhan
and affiliates to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all
jurisdictions or to a certain category of investors. Persons in whose possession this document may come are required to inform themselves of and to observe
such restrictions.

The analyst certifies that the analyst might have dealt or traded directly or indirectly in the securities of the company and that all the views expressed in this
Report accurately reflect his or her personal views about the subject company or companies and its or their securities. The analyst and Mirae Asset Sharekhan
further certifies that either he or his relatives or Mirae Asset Sharekhan or their associates might have direct or indirect financial interest or might have actual
or beneficial ownership of 1% or more in the securities of the company at the end of the month immediately preceding the date of publication of the Report.
The analyst and Mirae Asset Sharekhan encourage independence in research report/ material preparation and strive to minimize conflict in the preparation of
the research report. The analyst and Mirae Asset Sharekhan and their associates have not served as officers, directors or employees of the subject company.
The analyst and Mirae Asset Sharekhan or its associates may have managed or co-managed the public offerings of the company. Mirae Asset Sharekhan, or its
associates, or analysts may have received compensation for investment banking, merchant banking, brokerage services or received compensation for products
or services other than investment banking, merchant banking or brokerage services from the subject company or from a third party in the past twelve months
in connection with the Report, or received any other compensation or benefits from the subject company or other third party in connection with this Report.
Mirae Asset Sharekhan or its associates have not been debarred/ suspended by the Securities and Exchange Board of India (“SEBI") or any other regulatory
authority for accessing/ dealing in securities market. Mirae Asset Sharekhan or its associates or research analyst or his/her relatives may have financial interest
or any other material conflict of interest in the subject company of this research report at the time of publication of the research report or at the time of public
appearance. Further, please note that Mirae Asset Sharekhan or its research analysts or their associate(s) have not used artificial intelligence tools in providing
research services.

Either Mirae Asset Sharekhan or its Affiliates or its directors or employees/representatives/clients or their relatives may have position(s), make market, act as
principal or engage in transactions of purchase or sell of securities, from time to time or may be materially interested in any of the securities of the subject
company or related securities referred to in this Report and they may have used the information set forth herein before publication. Mirae Asset Sharekhan may
from time to time solicit from, or perform investment banking or other services for, any company mentioned herein. Without limiting any of the foregoing, in
no event shall Mirae Asset Sharekhan, any of its affiliates or any third party involved in, or related to, computing or compiling the information have any liability
for any damages of any kind.

Forward-looking statements (if any) are provided to allow potential investors the opportunity to understand management’s beliefs and opinions in respect of the
future so that they may use such beliefs and opinions as one factor in evaluating an investment. These statements are not a guarantee of future performance,
and undue reliance should not be placed on them. Such forward-looking statements necessarily involve known and unknown risks and uncertainties, which may
cause actual performance and financial results in future periods to differ materially from any projections of future performance or results expressed or implied
by such forward-looking statements. Mirae Asset Sharekhan and its Affiliates undertake no obligation to update forward-looking statements if circumstances or
management's estimates or opinions should change, except as required by applicable securities laws. The reader/ investors are cautioned not to place undue
reliance on forward-looking statements and use their independent judgment before taking any investment decision.

Investment in securities market is subject to market risks, read all the related documents carefully before investing. The securities quoted are for illustration
only and are not recommendatory. Registration granted by SEBI, and certification from NISM in no way guarantee performance of the intermediary or provide
any assurance of returns to investors.

Mirae Asset Sharekhan has been ranked as India’s No.1 Retail Broker by Asia money Brokers Poll 2023. For more details, visit bit.ly/AsiamoneyPoll
Client should read the Risk Disclosure Document issued by SEBI & relevant exchanges on www.sharekhan.com

Most Important Terms and Conditions (MITC) for MASK research services can be viewed on Sharekhan website under
https://www.sharekhan.com/MediaGalary/Common/MITC Sharekhan.pdf

Registered Office: 1st Floor, Tower No. 3, Equinox Business Park, LBS Marg, Off BKC, Kurla (West), Mumbai 400 070, Maharashtra, India. Tel: 022-67502000.

Correspondence/Administrative Office Address: Gigaplex IT Park, Unit No 1001, 10th Floor, Building No. 9, TTC Industrial Area, Digha, Airoli-West,
Navi Mumbai - 400708. Tel: 022 61169000 / 61150000, Fax No. 61169699.

Registration and Contact Details: Name of Research Analyst - Sharekhan Limited - (AMFI-registered Mutual Fund Distributor), Research Analyst Regn No.:
INH000006183. CIN: U99999MH1995PLC087498.

SEBI Regn. Nos.: BSE / NSE (CASH / F&O / CD) / MCX - Commodity: INZ000171337; BSE - 748, NSE - 10733, MCX - 56125, DP: NSDL/CDSL-IN-DP-365-2018; PMS:
INP000005786; Mutual Fund: ARN 20669 (date of initial registration: 03/07/2004, and valid till 02/07/2026); IRDAI Registered Corporate Agent (Composite)
License No. CA0950, valid till June 13, 2027.

Compliance Officer: Mr. Joby John Meledan; Tel: 022-4657 3809; email id: complianceofficer@sharekhan.com
For any complaints/ grievances, email us at igc@sharekhan.com, or you may even call the Customer Service desk on 022-41523200 / 022-61151111.
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